State of \the nation’s economy: 
Up 


ON THE 
eral Reserve banks in leading cities 
loaned $96,000,000, according to 
most recent weekly report, thereby 
boosting the total to a new peak, 
$19,938,000,000: Included is $7 mil- 
lion in real estate loans, which 
brought that classification to $5,- 
595,000,000, a new record. 


Stock Excuance Seat—The latest 
sale of a seat on the New York 
stock exchange brought $58,000, up 
$1,000 from the preceding transac- 
tion. Buyers are currently bidding 
about $48,000, while sellers are ask- 
ing around $60,000. 


Evectric Output — For week 
ended Sept. 22, electric energy 
production hit 7,013,950,000 kilo- 
watt-hours. That’s 8.6 percent 
more than corresponding week a 
year ago. 


Rai. Freight — Carloadings for 
week ended Sept. 22 were up 1.6 
percent over preceding week to 
864,310. Shippers’ advisory boards 
estimate that fourth-quarter load- 
ings will be 2.6 percent more than 
last '50 quarter. 


* * * 


Down 

Fewer ENcineers—Total enroll- 
ment of engineering students in U. 
S. colleges is off 18 percent from 
last year, but freshmen enrolled 
this year show a 5 percent increase 
to 36,000. Looks now as though 26,- 
000 engineers will be graduated in 
1952, compared with 38,000 last 
June. 

TV Receitvers—Dipping consis- 
tently since March, TV set output 
in August slid 20 percent from 
August last year to 146,705. Even | 
sadder was the radio story for 
the same periods—this year’s Au- 
gust sum of 563,407 sets stacks up 
with 1,303,700 a year ago. 


N. Y. Times Business INpex—It 
was at 165.1 in Sept. 22 week, | 
against 167.5 a week earlier. 

* * * 


General 


INpusTRIAL OutTpuT—In announc- 
ing that the industrial output index | 
for August stood at 218 percent of | 
the 1935-39 average, the Federal Re- | 
serve Board stated that “prelimi- | 
nary indications point to little 
change in September.” 





Top Cars 


New-car registrations for seven 
months, plus 41 states for Au- || 
gust: 

1951 Pos. 
1—761,368 
2—614,631 
38—395,026 
4— 277,048 
5—234,975 
6—205,099 
J—193,182 
8—163,015 
9—137,511 
10—108,565 
1l— 89,658 
12— 75,878 
18— 70,574 
14— 65,836 
15— 46,091 
16— 38,427 
17— 38,126 
18— 18,318 
19— 17,382 
20— 3,830 
21— 2,169 
22— 2,017 
23— 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Mercury 
Stude. 
Chrys. 
Nash 
DeSoto 
Hudson 
Cadillac 
Packard 
Kaiser 
Henry J 
Willys 
Lincoln 
Crosley 
Austin 


1950 Pos. 
916,402— 1 
768,217— 2 
279,373— 5 
345,586— 3 
287,563— 4 
168,190— 9 
240,967— 6 
209,658— 7 
191,694— 8 

$1,917—12 
124,408—10 
61,997—13 
101,405—11 
58,004—14 
48,076—16 
50,287—15 


23,286—17 
22,450—18 
4,679 —20 
3,898—21 
Ang.-Pref. 957—22 
Frazer 10,557—19 
Total All Makes 
3,568,478 4,004,927 

For further details see page 
72, today’s issue. 
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Dealer Leade 


ff 
f iy 


Curr T) Business—Fed- | 


New York— 


At the New York State Automobile Dealers Assn. annual convention at Lake George, 
N. Y., in September, A. Richard (center, front row), Poughkeepsie Chevrolet dealer, was 
named president for 1951-52. Other officers elected, 
William E. Frame, Mineola, first vice-president; 
third vice-president. Second row, left to righ 
Jamestown, secretary, and R. Harold Craig, Albany, 
treasurer. The second vice-president, S. J. Reynolds, Syracuse, is not shown. 


treasurer; Ralph W. Austin, 


New Mexico— 


At the annual meeting of the New Mexico Automobile Dealers Assn., 
officers were elected for the coming year. 


Closson jr., Santa Fe, secretary-treasurer; 


manager; R. Dean Wait, Carlsbad, president, and Herbert L. Galles jr., 


vice-president. 


Higher Auto Excise Tax 
Expected by Dee. 1 


ASHINGTON.—New-car prices, 
used-car ceilings and vehicle 
lexcise taxes all were involved in 


|measures still under consideration 


Thursday. 

Senate approval of the tax leg- 
islation made it virtually certain 
that the excise tax on new cars 
would rise from 7 to 10 percent 
on Dec. 1, or possibly Nov. 1. The 
House and Senate bills, now be- 
fore a joint conference commit- 
tee, also elevate the truck and 
parts excise from 5 to 8 percent. 
While the tax boosts will affect 
retail car, truck and parts prices, 
the OPS regulations covering new 
jand used cars also are expected to 
| revise pricing formulas in several 


ways. 


* * * 


‘ prospective order on new- 


car retail ceilings is scheduled 
|for Oct. 15, at which time Supple- 
| mentary Regulation 5 as amended 
last month will expire. SR 5 may 
be extended beyond Oct. 15, though, 


lif the new regulation is not com- 


pleted this week. 

Some delay was also expected 
Thursday for the used-car price 
|regulation, which was reportedly 
|being held up in top-level OPS of-| 
fices. There was some speculation 
that OPS was waiting to issue the 
new and used-car ukases simul- 
taneously. 

A special subcommittee of the 
Retail Dealers Advisory commit- 
tee was called in by OPS for Fri- 
day (Oct. 5) to review a draft of 
the new-car order. The regulation 
was expected to conform, in so 
far as possible, with the full com- 
mittee’s recommendations, aside 


| 
} 
} 


| week, dealers urged more equitable 


rs in 2 States 





By Bernie Thomas 
Associate Editor 


'U. 


ber schedules last week, but it 
peared likely they would prod ' 
good many more vehicles in the | 
month than they did in September. 

Operations at some plants were 
still unsteady. However, before the | 
month is out, most makers hope 
they will have built 40 percent of 
|their permitted fourth-quarter pro- 
duction quota. 

If they do, October will see the 
production of 420,000 cars and 

112,000 trucks for a total of 532,- 
| 000 vehicles. Revised tabulations 
show that during September U. 
S. plants turned out 355,066 cars 
and 106,223 trucks—a total of 
461,289. 

Reflecting curtailments at Chrys- 
ler and Packard, U. S. production 
last week, according to AUTOMOTIVE 
News’ estimates, was comprised of 
84,423 cars and 23,605 trucks—a to-| 
tal of 108,028 vehicles. The previous | 
week’s output of 106,434 units was| 
|made up of 79,074 cars and 27,360 

| trucks. 
these new 

From left to right, they are Thomas C. 
William Randolph, Albuquerque, general 
Albuquerque, 


front row, left to right, were: 
Richard and Fred A. Mason, Malone, 
t, are: William Herpich, Rochester, assistant 


| 





* * * 


WHRYGLER plants didn’t get into 
4 the production lineup until 
Wednesday last week, while Pack- 
ard’s return isn’t expected before 
Oct. 15. Packard is utilizing its 
downtime to move $4,000,000 worth 
of parts to Utica, Mich., to make 
room for defense production work. 
Meanwhile, Ford, General Mo- 
tors, Nash, Hudson, Studebaker 
and Kaiser-Frazer last week ob- 
tained schedules that are likely 
to be the pattern at those plants 
for the rest of the month. In 
some cases, the rates take into 
account plans for model change- 


from deviations to adhere to gen- 
eral OPS policies. 

On the review subcommittee were | 
Fred L. Haller, Washington; W. L. 
Mallon, Newark, and Edward J. 
Ronan, Philadelphia. The Eastern 
representatives on the advisory | 
committee were summoned to avoid 
calling in dealers from all over | 
the U. S. 


Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 


* * * 
| OTHER actions affecting truck | 
and parts prices, OPS announced 
it would allow the higher cost of 
post-Korean conversion steel to be 
reflected in prices under Ceiling 
Price Regulations 22 and 30. 

No provision was made for con- 
version steel used by new “car | 
builders, who price under revised | 
CPR 1. Higher transportation and || by 


‘Continued on Page 86, Col. 3) 


170,052 


108,028 106,434 


Last Prev, 1950 
Week Week Week 


For complete production totals 
makes, see table, page 8:9. 


This issue includes the monthly 


SERVICE SECTION 


$8 Per Year, 25c Per Copy 


October Output Rise 
Is Slated Despite Slow 
Start of 108,028 Units 


420,000 Cars, 112,000 Trucks neers as Makers 


Already forecasting trouble for 


|the first quarter of 1952 is the in- 


ability of many companies to find 

steel mills to accept fully validated 

orders for the steel allocated them 
in advance allotments. 
* * * 

URTHER, auto makers can’t see 

much relief in the scarcity of 

stainless steel. They are already 

(Continued on Page 89, Col. _%) 


sidLiar Gales 


Continue Strong 
In Most Areas 


By Bob Gordon 


Associate Editor 


T DEPENDS an awful lot on 

where you are, but used-car sales 
for most of the country are still 
rolling along at a fast clip. 

Prices have been keeping pace 
with sales, too. They spurted 
early in September and have con- 
tinued strong since that time, al- 
though latest reports indicate a 
leveling off or slight easing in 
most areas, 

AUTOMOTIVE News’ index of whole- 


| Sale prices was off to a strong start 
| this month with the overall average 


rising to $945, an increase of $14 
over the September average, which 
was itself $5 higher than the Au- 


|gust average. 


* * * 


JHILE dealers in most areas 
were reporting good sales vol- 


; ume and the majority of auction 


| operators listed prices as steady, 
there were the usual dissents. 

For example, five auction opera- 
tors noted a decline in prices in 
their reports last week. They in- 
cluded sales at Toledo, Albany, N. 
Y.; Ebensburg, Pa.; Amarillo, Tex., 
and Des Moines. 

Countering this trend, two op- 
erations—Mason City, Ia. and 
Manheim, Pa.—listed prices as 
better, while the remainder of 
the reporting auctions charac- 
terized prices as “steady,” “firm” 
or “brisk.” 

Drops in retail trade were noted 
in the reports from Toledo and Al- 

(Continued on Page 83, Col. 3) 


Boaters Ask 24 Months, Better Pacts 


to restore the discount cut of last 
March; urged NPA to provide 
materials for an ample supply of 
repair parts, and firmly opposed 
any boost in auto excise taxes. 


See story on page 3. 


Y7THAT’S on the 
nation’s dealers? 
conventions in four 


minds of the} 
At annual 
states last 


factory selling agreements, 24 
months to pay on installment sales, 


| restoration of full dealer discounts, * * * 


adequate materials for repair parts 
and opposed impending increases 
in auto excise taxes. 


Kansas dealers called on OPS 


JTEW JERSEY dealers urged | 
NADA to concentrate on ob-| 
taining better selling agreements 
from the auto makers and asked | 
that the time payment period on} 
installment sales be increased to 24 | 
months in view of higher car 
prices. 
See story on page 3. 
Alabama dealers called atten- | 


In This Issue 
Registrations, Prices . Page 72 
Used-Car Auctions ............Page 66 
Production by Makes..........Page 89 





tion to the motorized economy of 
the nation and opposed “any gov- 
ernment controls or taxes which 
would result in making the own- 
ership and operation of motor 
vehicles more difficult for the 
average citizen than at _ the 
present time.” 
See story on page 88. 

* * ®@ 


T THE North Dakota conven- 
‘\ tion, L. W. Smead, Ford divi- 
sion general sales manager, told 
dealers that he expected demand in 
1952 to call for 5,000,000 passenger 
ears and production to total about 
4,000,000. 

See story on page 6. 
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Ruark Assails Big Three Practices Before House Group . . . 





Parts Pricing Quiz Demanded 


ASHINGTON.—A recommenda-|tors on sales of parts and acces-|to compete in the same market 


tion that Congress make a 
thorough investigation of the “rav- 
ages of price discrimination” in the 
automotive field was made here the 
other day by B. W. Ruark, general 
manager of the Motor & Equipment 
Wholesalers Assn. 

Appearing before the Subcom- 
mittee on the Study of Monopoly 
Power of the House Judiciary 
committee, Ruark requested an 
adverse report on HR 2820, the 
so-called “good faith” bill which 
would amend the Robinson - Pat- 
man Act. 

In requesting an investigation of 
price discrimination in the automo- 
tive field, Ruark supported his con- 
tention that such discrimination 
exists by citing a Federal Trade 

Commission report on net profits 
of Ford, Chrysler and General Mo- 


Dodge to Show 
°*52 Models in 
Mid-November 


DETROIT. — W. C. Newberg, 
president of Dodge, announced last 
week that present plans call for the 
distribution of the 
1952 Dodge mod- 
els in  mid-No- 
vember. 

Newberg said 
that the new mod- 
els_ will include 
changes and re- 
finements both in- 
side and out, and 
that a new type 
News & of heat - reducing 

A and glare reduc- 

W. ©, Newberg ing glass will be 
offered as an optional feature on 
the models. 

Meanwhile, it was announced that 
Dodge dealers met with factory of- 
ficials last week to review plans 
for the new model year. Meetings 
in Cincinnati, St. Louis, Kansas 
City were conducted by Newberg. 

“Employment and consumer in- 
come are high, and the prices of 
our cars are low in relation to the 
value we are putting into them, and 
in relation to commodity prices 
generally,” Newberg told the deal- 
ers. 

Newberg stated that the demand 
for Dodge cars was continuing and 
that dealer stocks are below normal 
throughout the nation. 











Kansas City, D. C. Plan 
Auto Shows in 1952 


Two more dealer associations 

have planned auto shows for 
1952, it was learned last week. 
These are in addition to the 
Chicago and Seattle shows an- 
nounced previously. 
. Motor Car Dealers Assn. of 
Greater Kansas City has an- 
nounced plans for a show at the 
municipal auditorium on Feb. 
29-March 6, according to Bill 
Egelhoff, manager of the asso- 
ciation. 

Plans are also under way for 
the Washington Automotive 
Trade Assn. to present a show 
at the National Guard Armory, 
Washington, on Feb. 22-March 
1, it was announced by the board 
of directors of the WATA. 








lat the 


sories. 
+ + a 





Sales, Auto Taxes Cut 


Il Percent in S. D. 


PIERRE, S. D.—Lawmakers 
here cut the total tax revenue 
for the state by $8,000,000 last 
week, when they reduced the 
general sales tax, pared the auto 
registration tax by 1 percentage 
point and removed the 3 percent 
tax on the sale of liquor, beer 
and cigarets to keep faith with 
the taxpayers. 

When the taxes were imposed 
following World War II to pay 
a bonus to the veterans, the law- 
makers promised to remove the 
tax after the obligation had been 
taken care of. Several times, it 
was reported, attempts have 
been made to keep the taxes 
permanently, but the lawmakers 
said they refused to “break 
faith” with the public. 








GM made an average net profit of 
24.85 cents on every dollar of parts 


and accessories sales, against an 
average net profit of 7.18 cents on 
every dollar of new-car sales. 

Chrysler Corp., Ruark continued, 
made an average net profit of 17.3 
cents on every dollar of parts and 
accessories sales during the 1929-37 
period, in contrast to 6.6 cents on 
new-car sales. 

Ford, he added, lost an average 
of 0.36 cents on every dollar of 
new-car sales in the nine years 
from 1929 to 1937, but made 12.07 
cents on every dollar of sales of 
accessories and replacement parts. 

Many of these price differences, 
Ruark said, “are or may be the 
result of illegal price discrimina- 
tions by manufacturer suppliers 
selling to the car factories at much 
lower prices than can be justified 


Borg- Warner 


By Mac Gordon 
Associate Editor 


ORG-WARNER stood firm last 

week as the test target in a 
UAW-CIO drive to establish master 
contracts for all large parts sup- 
pliers. 

In the face of a UAW threat to 
strike 10 plants Oct. 10, Borg- 
Warner President Roy C. Inger- 
soll pointed out that a national 
agreement “could not possibly 
benefit union members.” Present 
company policy provides that 
each plant conclude separate 
agreements with the UAW. 

A Borg-Warner strike would halt 
production of many new-car and 
truck items, including overdrives, 
Ford-Mercury and Studebaker au- 
tomatic transmissions, clutches, uni- 
versal joints and gears. Stockpiles 
of these components at assembly 
plants are not high because of ma- 
|terials restrictions. 

* OK * 


NGERSOLL said the individual- 


|ed by votes among UAW employes 
large Warner Gear and 








Combined Operations at Oldsmobile— 

Oldsmobile-built rockets come down the conveyor lines in two assembly plants at|for coping with the problems of 
Lansing. On the left are high compression “Rocket" engines, at the Kettering plant, government controls on credit and 
and on the right 3.5-inch rockets for the Army's super-bazooka on their way to the | doing business in a restricted econ- 


infra-red drying oven. 





|with independent wholesalers who 


are required to pay higher prices | 
THE FTC found, Ruark said, that for the same merchandise.” 


in six of the years in the period | 
1929-37, the motor car divisions of I 


* * 


together with certain allegedly 
coercive practices on the part of 
car factories in fencing-in the car 


|motive wholesalers on many items, 
|but has also enabled factories to 
|undersell wholesalers who compete 
with them on sales to the inde- 
pendent repair trade.” 

Ruark charged that “enactment 
of HR 2820 would legalize dis- 
criminatory prices that car man- 
ufacturers, especially the Big 


| Three, are able to extract from 


suppliers. It would thus perpetu- 
ate those discriminatory 
and greatly enhance the already 


monopoly of the automotive serv- 
ice industry by the Big Three 


| car makers.” 


In his case against HR 2820, | 
Ruark contended the bill is (1) not | 


needed to clarify a seller’s right to} 





contract plan had been support- | 





sell at delivered prices; that (2) it 
would in effect repeal the Robinson- 
Patman Act and make legal any 
and all prices except those that | 
could be proved to have resulted | 
from conspiracy, and that (3) it| 
would thus effectively disembowel | 
anti-price discrimination laws and 
greatly vitiate anti-trust laws gen-| 
erally. 

Ruark recommended that instead | 
of HR 2820, the House group should | 
support the Kefauver amendment | 


to the Robinson-Patman Act. 
* * & 


HE Kefauver amendment pro-| 

vides that “good faith” in meet- | 
ing the equally low price of a | 
competitor would be a complete 
defense to a charge of price dis- 
crimination only if so doing doesn’t 
have a substantial adverse effect on | 
competition and tend to promote 


monopoly. 
Ruark said a loophole in the | 


(Continued on Page 82, Col. 4) 


E ADDED that “this condition, 


|dealer market, has not only effec- | 
|tively closed that market to auto- | 
'Scrappy' Goes to Washington— 

This realistic plastic-cloth model of the symbol of a nationwide advertising campaign 
to “get out the scrap" is on his way to Washington to help launch an important de- 
fense drive. Shown, left to right, are Robert D. Mossman, advertising manager for 
Jones and Laughlin Steel Corp.; Charles E. Wilson, director of the Office of Defense 
Mobilization; ‘‘Scrappy"’; Manley Fleischmann, National Production Authority admir 


definite trend toward a complete | 








| istrator, and T. S. Repplier, president of the Advertising Council. 


Credit on Autos Increases 


prices | 


WASHINGTON.—The installment 
credit rise in August, the first 
month since Congress ordered a 


loosening of restrictions, was the | 


largest since September, 1950, the 
Federal Reserve Board reported 
last week. 

During the month all categories 
of installment credit increased. The 
heaviest changes were in automo- 
bile credit, which rose $81 million 
to $4,134 million, and installment 
loan credit, which jumped $74 mil- 


|lion to $5,806 million. 


In July there had been a de- 
cline of $50 million, the report 
pointed out. 

Total installment credit on Aug. 
31 stood at $13.06 billion. This, it 
was said, included $4,134 million for 
the sale of automobiles, $3.12 billion 
for the sale of other articles, and 
$5,806,000,000 in direct loans for the 


| purchase of automobiles and other 


consumer durable goods as well as 
FHA-insured repair and moderniza- 
tion loans. 

Total consumer credit—install- 
ment and non - installment— 





ner Fights UAW Contract Push 


| Warner Automotive Parts plants in | 


Indiana. He denied charges by) 
UAW President Walter P. Reuther 
that divisional labor policy is pro- | 
mulgated in the central company 
offices at Chicago. 

“I have been advised by many 
of the divisional managers,” In- 
gersoll stated, “that there is a 
strong employe feeling against | 
any proposed national agreement, | 
but that in some cases the em- 
ployes have not been given a free 
opportunity to express their views 





| . . « Each local division has full 
| authority and _ responsibility to 


handle all its labor matters.” 

The 10 Borg-Warner plants under 
UAW contracts employ 7,500. Reu- 
ther demanded a cost-of-living es- 
calator in Borg-Warner contracts 
and said that nine of the Borg- 
Warner locals had asked for the 
strike authorization by the UAW 
Executive board. 

* * * 
Mi BANWHILE, in a speech before 
1,000 Flint auto workers, Reu- 
ther called for escalator pensions 
similar to the fluctuating scale used 
for wages. 

The UAW chief also called for 
Motors for assuming $31 billion in 
war orders. This, he said, was 
creation of a “technical task force” 


Finance Parley 


Slated Nov. 12-14 | 


CHICAGO.—The 18th annual con- 
vention of the American Finance 


Conference, association of inde- 
pendent automobile sales credit 
companies, wil’. be held at the 





Palmer House here Nov. 12-14, it 
is announced by Byron S. Coon, 
president. 

More than 800 representatives of 
companies in all parts of the U. S. 
and Canada are expected to attend. 
The convention will feature plans 


omy, Coon said. 


to delve into the possibilities of 
substituting aluminum and other 
metals for copper. 

Denying charges that the auto 
industry has shirked defense con- 
tract assignments, Reuther said 
the industry has taken on a fair 
share of the war load. 


He lavished praise on General 


|“more than the next five companies 


put together.” 
a 


* * 


With Easing of Reg. W 


| amounted to  4$19,306,000,000 on 
Aug. 31, an increase of $171 mil- 
lion in August against a drop of 
$121 million in July. 
Non-installment credit, it was 

pointed out, includes charge ac- 

counts, single-payment loans and 


| 
} 
| 


|eredit for various services, all of 
which 
month. 


rose slightly during the 






98 Companies 
Exhibit Autos 
At Paris Show 


PARIS.—About 1,200 automotive 
concerns, including all the principle 
auto manufacturers, are represent- 
ed in the 38th annual auto show 
here at the Grand Palais and Fair 


Grounds, it was announced last 
week. 
The number of exhibits have 


flowed over the available grounds 
and have packed the neighboring 
exposition buildings normally used 
|to house the Paris spring fair, it is 
| reported. The exhibits include cars, 
|motor trucks, buses, motorcycles 
and many accessories. 

Twenty American auto companies 

| are represented in the annual event, 
| out of a total of 98 motor company 
exhibits. Others include 37 French 
| makers, 19 British, 13 German, six 
| Italian, two Czechs and one Span- 
ish. 

Great interest has been shown in 
|GM’s La Sabre, but it is commented 
here that many of its innovations 
were far in the future. This model 
is exceptional in view of the rest 
|of the show, since no notable tech- 
nical advances have been shown in 








HOWSVER, Reuther credited the | most European makes. 

UAW with obtaining modifica- _ 

tion of projected materials cutbacks 
(Continued on Page 87, Col. 1) 





Old Timers Honor Mallon— 


New Jersey Automotive Old Timers re- 


cently presented William L. Mallon, man- 
ager of New Jersey Automotive Trade 
Assn. with a life membership. The honor 
was prompted by Mallon's being selected 
for a distinguished service citation at the 
annual dinner of Automobile Old Timers 
in Detroit last week. Mallon (right) is 
shown receiving the membership from 
Walter W. Stillman, toastmaster. Martin J. 
Moore sr., president of the New Jersey 
group, said ‘We find it fitting to set apart 
this time at our 33rd annual convention to 
do honor to Bill Mallon for the splendid 
job he has done for dealers and the indus- 
try right on down through the years." 


Ford of Comada 
Seeks War Work 


WINDSOR.—Wings for jet air- 
craft may be fabricated in the 
Windsor plant of Ford Motor Co. 
of Canada, Ltd., if current negotia- 
tions with Canadair, Ltd., Montreal, 
are successful, but a year would 
elapse before any substantial num- 
ber of men would be employed on 
the contract. 

Rhys M. Sale, Ford of Canada 
president, said the company is 
awaiting a formal letter-of-intent 
from Canadair, covering a subcon- 
tract for the manufacture of wings 
for the Lockheed T-33 Shooting 
Star, a two-seater trainer version of 
the F-80 Shooting Star jet fighter. 





Two Senate Bills Ask 


$60 Million for Roads 


WASHINGTON. — The Senate 
passed two road bills last week 
—one to set aside $45,000,000 for 
the building of defense roads, 
and the other to provide for 
$15,000,000 for repair of roads 
damaged by floods. 

The measures, now forwarded 
to the House, would make the 
$45,000,000 available until June 
30, 1953, for access roads and 
others essential to national de- 
fense. The other establishes a 
relief fund for emergencies such 
as flood-damaged roads and 
bridges. 
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By John O. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 





N MY Aug. 20 column I discussed | an aside, it is a matter of fact that 
during the spring and summer of | 
/1951 many dealers have turned to 
classified with new-car copy be- 
cause they recognize the result-|_ 
producing power of classified to|~ 
circum- 


used-car advertising. Since then 
I have received several letters from 
newspaper classified advertising 
managers questioning some of my 
contentions. That is a healthy sign. 
I am for it. Improvements can 
only come through the coalition of 
the best thoughts from all forces 
and factors of the industry. 


I wil) admit that I am allergic 
to classified used-car advertising 
that depends on price appeal as 
the exclusive selling point. The 
used-car business has become of 
age. The volume may run as 
high as 15,000,000 cars a year. We 
must sell them at a profit to 
remain in business. Price appeal 
alone will not do the job. We 
must exploit their investment 
value and the service they render 
owners. 

I seek, however, not who is right 
but rather what is right. My phi- 
losophy is that we all can get along 


better in this world if we work| ‘cost’ automobile dealers. If cars 


together rather than seek out or 
emphasize points of difference. To 


develop a better understanding, I|is it not logical to assume that $20 


am giving you the following letter 
from Robert Witte of the Minne- 
apolis Star and Tribune: 

a o a 


Came as Shock 


5 8 peg the years we have come 
to have a high respect for the 
editorial integrity of AUTOMOTIVE 
News. Its often-quoted columns 
have rightfully become the ‘official’ 
forum for the whole automobile 
industry. 

“The inaccuracies and assump- 
tions based on guesses found in 
John O. Munn’s ‘Dealers Tell Me’ 
column in the Aug. 20 issue of 
Automotive News came, therefore, 
as a great shock to the members 
of our automobile sales staff—and 
to myself. 

“For Mr. Munn’s edification, 
accurate rate comparison infor- 
mation covering all newspapers 
is readily available to anyone 
who seeks it. I am unable, in 
checking such information, to 
find a single example of a news- 
paper which charges ‘two or 
three times more’ for its classi- 
fied advertising than it does for 
its display. Mr. Munn says this 
is ‘usually’ true; the truth is that 
‘usually’ newspapers charge less 
for classified advertising than 
they do for display advertising. 
“An auto dealer may buy classi- 

fied space in the Minneapolis Star 
and Tribune for as low as 38 cents 
per line; for r.o.p. display he must 
pay at least 90 cents per line daily, 
or $1.05 on Sunday. This variance 
—in greater or lesser proportion— 
is true of every newspaper with 
which I am familiar. If exceptions 
do occur, they are local and will 
not be found ‘usually.’ 

? * = 


Quick Response 

“T.ROM what source of informa- 
tion Mr. Munn draws his con- |} 

clusion that ‘more and more dealers | 

are changing to display’ is a com-| 

plete mystery. Again, for the very | 


reasons which Mr. Munn cites as|even better job.” 
* 


unfavorable, the automobile dealer | 
has tended in the last several years | 
to concentrate more and more of | 
his used-car copy in classified. (As | 
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Dealer Business Counsel 


22 ||more display space for promoting 
used cars must be answered by 
dealers themselves. 
desk right now a newspaper with 
a 1,200-line used-car display ad that | 
a dealer uses each week. He occa- 
sionally alternates it with service 
department copy. Sometimes it is| 
on a subject of local civic interest. 


perform under unusual 
stances.) 

“*Through the years,’ says Mr. 
Munn, ‘buyers have been edu- 
cated to read the classified sec- 
tion for automobile listings. It is 
the section in which dealers feel 
| quick response.’ These are facts; 
this is true. Why, then, if an 
| advertising medium has reader 
acceptance, does produce results, 
costs less (sic), provides the out- 
let for ‘the successful marketing 
of used cars’ which is ‘the key 
to profit’ in the automotive indus- 
try—why then does Mr. Munn 
repeatedly advocate in his column 
that another medium be found? 





“One might project what Mr. 


Munn’s recommendations would 


are now being turned at an $11 
advertising investment in classified, 


or $30 or $50 might have to be 
spent if other advertising media 
were employed in which the auto 
dealer was forced to compete with 
department stores, grocery stores, 
national advertisers, railroads, in- 
surance companies, banks, plumb- 
ers, theaters 


other automobile dealers? 
7 * * 


Offers Suggestions 


be toned up,’ as Mr. Munn sug- 
gests, there is no assurance that 
a change in advertising medium 
will produce the desired toning-up. 
The operational methods of the 
used-car branch of the industry 


establish the pace of the advertis- | 


|ing copy. Where dealers have oc- 
casionally experimented with other 
|media, our impression has been 
|that the same theme, the same 
|copy line, the same bargain base- 
ment approach has simply 
transferred. 

“The classified industry stands 
ready to assist automobile deal- 
ers in changing their merchan- 
dising approach—whenever it can 
be proved that such a change 
will materially improve the cost- 
results factor. More than this, 
however, we believe that automo- 
bile manufacturers have a real 
responsibility to their dealers to 
provide merchandising know-how 
and an advertising copy and lay- 
out counselling service to assist 
dealers in the job of moving used 
cars. If these two forces work 
together, there is no question in 
my mind that a vastly improved 


established. 

“If there are shortcomings in the | 
used-car business, it may be well} 
to avoid snap judgment that an) 
advertising medium, which has done 
a good job for several decades, is | 
the cause of these shortcomings. | 
Perhaps, through cooperation, we 
can determine how that ‘good’ 
medium can be utilized to do an 


* * 


Discounting New Cars 
I AM sorry indeed that I shocked | 

the members of this good news- 
paper staff. After any shock comes 


jan awakening and that is always| 
good. As far as comparative rates 
|between display and classified ad- 
vertising, I refer any dealer to his 
vader rage wes 71 |}own experience and to the Stand- 
ard Rate and Data Service listing | 
the published rates of newspapers. 


The question of dealers using 


I have on my 


I point out that recent growth 
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in classified advertising may also 

apply to other advertising medi- 

ums because there are more deal- 
(Continued on Page 85, Col. 2) 





in addition to) 


“TF ‘THE used-car market should | 


been | 


used-car sales program can be | 





Dealer Serves Coffee 
To Union Pickets 


ST. LOUIS.—E. B. Jones, who 
| operates a used-car lot on S. 
Kingshighway Blvd. here in ad- 
| dition to a Dodge-Plymouth deal 
| in another part of the city, had 
no “hard feelings” for members 
| Of Teamsters Local 604 who have 
been picketing the lot in an ef- 
fort to obtain representation of 
employes of the company. 
During a recent cool spell, 
Jones had a white-coated waiter 
serve hot coffee and_ fresh 
doughnuts to then. The pickets 
accepted the hospitality. 








New Jersey Dealer Officers— 


At its 33rd annual convention in Atlantic City, the New Jersey Automotive Trade 
Assn. elected the following officers: Left to right (seated), William L. Mallon, Newark, 
secretary; J. Ray DeRidder, Red Bank, president; (Standing) Hopwood Mullen, of Cape 
May, second vice-president; Otto P. Henneberger, Newark, business manager; W. 
Chester Watson, Hackensack, first vice-president, and E. R. Crow, Westfield, treasurer. 





Third vice-president, Walter F. Conover, 
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| NADA’s Industry Relations com- 





Princeton, was not present for the picture. 





Better Selling Pacts 
Urged for Dealers 


ATLANTIC CITY.—The 33rd an- | 
;nual convention of the New Jersey 
|Automotive Trade Assn. here 
|adopted a resolution urging NADA 
jto concentrate on obtaining “equi- | 
table” selling agreements for 

dealers. 
The resolution requested 







mittee to keep members informed 
as to the form of selling agree- 
ment it proposes and on the 
progress being made with manu- 
facturers. 

Another resolution urged NADA 
to press for a minimum of 24 
months maturity under Regulation 
W, especially in the wake of higher 
automobile prices. 

J. Ray DeRidder, of Red Bank, 
was elected to succeed Lloyd W. 
Hoagland as association president. 
Other new officers are: W. Chester 
Watson, first vice-president; Hop- 
wood Mullen, second vice-president; 
Walter F. Conover, third vice-presi- 
dent; E. R. Crow, treasurer; Wil- 
liam L. Mallon, secretary, and Otto 
P. Henneberger, business manager. 

In other resolutions, the conven- 
tion urged that the retail auto in- 
dustry be classified as essential and 
that such jobs as mechanics, metal 
workers, body men and painters be 
declared as critical occupations. 

The New Jersey legislature was 
urged to adopt a constitutional 
amendment “dedicating all state 
automotive tax revenues to high- 
way purposes only.” 

Featured speaker at the parley, 
Courtney Johnson, director of 
NPA’s Motor Vehicles division, told 
-|the delegates that it is the govern- 





































KANSAS CITY, Kans. 
|annual convention of the 
|Motor Car Dealers Assn. 


age of discounts on past and fu- 
ture price increases granted man- 
ufacturers as were in effect before 
price controls. 

In another resolution, the Kan- 
| sas dealers went on record as 
firmly opposed to any increase in 
present federal automotive ex- 


| all provisions for such increases 
be stricken from a bill pending in 
Congress. 

The 
resolution calling on the govern-| 


ment to allocate enough materials | 


convention also adopted a) 


trucks. 
Frank McDowell was _ elected | 
president of the association to suc- | 


| Noller, treasurer, and Roscoe Ham- 
bric was reelected executive a) 
| tary. 

The 





resolution on dealers’ dis- | 


fer the same from rising costs of 
doing business as do manufactur- 
ers. 

The Kansas dealers’ position 
regarding increased excise rates 
stressed that the nation’s auto- 
motive excise tax bill already runs 
nearly $1% billion annually, with 
the Kansas share being more than 
$23,000,000. 

Motor vehicle owners, the reso-| 
lution stated, are already carrying | 
more than their fair share of the) 
general governmental tax burden. | 

Further tax increases, it was said, | 
would have a depressing effect on 
the sale of new automobiles and} 
trucks and tend to lessen the usage | 
of all vehicles, new and used, with | 


Utah Wiel | 
Meet Dec. 6 


SALT LAKE CITY.—The Utah 
Automobile Dealers Assn. annual | 
convention will be held at the New- | 
house hotel, Salt Lake City, Dec. 6. 
The annual meeting for the board 
of directors will be held the day 
previous, Dec. 5. 

U.S. Rep. Charles A. Halleck, of | 
Indiana, and Charles J. Farrington, | 
assistant to the president of NADA, | 
are scheduled to give talks at the | 
convention, according to Elias J. | 
Strong, secretary-manager. 





Restoration of Full Markup 
Demanded by Kansans 


The 20th| serious consequences to the econ- 
Kansas | omy of the nation. 
closed | 


here with delegates calling on OPS|tion of materials to produce re- 
to allow dealers the same percent-| Placement parts said that the con- 


| 


| 


cise tax rates. It was urged that | 
| dealers that the auto industry will | 
powers to “tighten its belt.” He said | 19 7 a i 
| dealers faced the prospect of fewer | W = ; 
| |cars to sell, while the cost of doing | ard Ss 46 Units 
| business will rise. 


for producing an ample supply of | Ryan, OPS director in Wichita, and 
repair parts to insure the continued |Duane A. Wendele, { Inc., Lakewood, Colo., presented the 
operation of the nation’s cars and | Department of Labor. 


ceed John H. Butts. Ralph Perry | summer day, Sept. 13. the final golf | Were opened. 
was elected vice-president; Willard \Seepmamnenit ai a 0 en ir tae 


|Island Automobile Dealers Assn.|tor Co., Denver, $16,700; Elwood 
was held at the North Hills country | Edwards, Denver, $16,600; Don 
club in Douglaston, L.I. There were | Hellesen, Pueblo, Colo., $17,500; 


counts pointed out that dealers suf-/| friends present. 




























ment’s desire to maintain passenger 
| car production at or near 4,000,000 
a year. 

Johnson, who is on leave from 
Studebaker, said that one of NPA’s 
main objectives is to maintain the 
auto industry at a level “slightly 
lower than it is now.” 

He estimated that car production 
in 1952 would be close to 4,000,000 
and truck production about 1,000,- 
000. But Johnson cautioned that 
tinued operation of cars and trucks |these estimates should not be con- 
is necessary to meet the require-| sidered authoritative. 
ments of the defense effort. | “I can’t promise anything,” he 

Another resolution called on | ¢™phasized. “I am not saying 
the U. S. government to take | POSitively what production will 
steps to prevent another flood of | be. I am only telling you what we 
the kind which recently wrought | @r¢ trying to do.” 
havoc throughout the state. Johnson repeated warnings that 

W. F. Hufstader, General Motors | ©*T makers will have to cut down 


distribution vice-president, warned |°" their usage of decorative stain- 
(Continued on Page 90, Col. 1) 


The resolution calling for alloca- 
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Bring $18,795 


DENVER.—Jack Brown Motor, 


Other speakers included: R. D.| 
McKay, NADA president; Larry | 


of the U. S. winning bid of $18,795 for the 46 

/used cars remaining in the stock of 
ape |the bankrupt Hudson dealer, Fred 
350 at L. I. Tourney | A. Ward. Six sealed bids on 40 used 


NEW YORK.—On a balmy Indian |¢@rs and six demonstrator models 


Brooklyn & Long| Other bidders were Stephens Mo- 


$10,267.50, and 


approximately 350 dealers and their| Morris Pomeranz, 
Denver. $13,750. 


Vic Herbert, Inc., 






On the House . . . 


People keep asking me if there’s going to be an acute shortage of 
new cars soon. I suppose if enough people keep talking about it, one 
will develop. But, for the life of me, I can’t see an acute shortage on 
the horizon, barring all-out war or similar events, of 
course ...If NPA follows through on its promise 
of about 4,000,000 new cars next year, this output 
would be the fifth largest in the industry’s history 
(exceeded only by 1929, 1949, 1950 and 1951). I’m not 
saying that the potential demand isn’t greater than 
four million a year. But, from the listless selling 
now being done by both makers and dealers, four 
million will be about enough cars next year (espe- 
cially in view of credit curbs, price hikes, new per- 
sonal and excise taxes)... 

The SAE meeting held last week at Ford, at 

—_ which the first Henry Ford Memorial award was 
Wemhoff made, drew a lot of brass from throughout the 

industry, including Ward Canaday (Willys), C. L. McCuen (GM), 

Jim Zeder (Chrysler), Meade Moore (Nash), G. A. Shallberg (Borg- 

Warner), and the three Ford brothers ... Lew Crusoe, Ford divi- 

sion’s general manager, is quite optimistic over materials for 1952. 
Henry Ford reports his wife has recovered so completely from her 

recent “polio” attack that she’s now playing 18 holes of golf... 

Roger Mahey, Los Angeles Daily News auto editor, tells me his 
readers believe that one of the following should be substituted for the 
misnamed “hardtop convertible’: Panoramic coupe, alfresco, view- 
top, view coupe, flair coupe, clear view coupe. For my part, I’ll stick 
to “hardtop” ... NADA reports all space reserved for the Waldorf 
headquarters hotel during the 1952 convention. 


—Pete Wemuorr, Editor, 
Automotive News. 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 


a and dealers in motor vehicles, parts and accessories. ¥ 2. A fair profit to 
o ™ the dealer on every used vehicle accepted in partial payment for a new 
nd a car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
a governments applied to the building and maintenance of highways. 74. The 
t elimination of government and bureaucratic controls over this industry. 
& 15. A return to the precepts of independence and the rewards of applied 
R R energy and ability, which made America and gave more of her citizens 
NEWS more of the better things of life than anywhere else in the world. 





Capsule Comment 


AUTOMOTIVE NEws’ survey shows a sharp dip in new-car 
sales since prices were hiked recently, with dealers being 
forced to sell again. 

Is there anyone left who doesn’t believe we'll have to 
really push new-car sales during the next six months, 


at least? 


* * * 


Unanimously, the NLRB has ruled that 19 Des Moines 
auto dealers were justified (in July, 1949) when they sus- 
pended operations in the face of a threatened IAM-AFL 
strike which already had closed two dealer shops. 

A belated decision, but it should give courage to 


dealers. 


* * * 


In noting the government seems to think “that highway 
construction is a form of public works that can readily be 
postponed,” AMA’s Karl Richards pointed out to Kentucky 
dealers that “‘it is just as essential to keep the highways in 
efficient operating condition as it is to keep up the rail- 
way systems. 

Well said, Karl—and so true. 
* 


* * 


Chicago dealers have decided to stage their 44th annual 
Auto Show Feb. 16-24. This exposition, and the ones planned 
by the Seattle dealers March 29-Apr. 6, Washington 
(D. C.) dealers Feb. 22-March 1 and the Kansas City 
dealers on Feb. 29 - March 6, are the only dealer shows thus 
far set in the U. S. for 1952. 

With European nations continuing to hold shows de- 
spite their many problems, we believe the Chicago, 
Seattle, Washington and Kansas City dealers are to be 
congratulated for maintaining a fine tradition in the 


U. S. A. 


% * 


Blaming the lack of well-organized auto mechanic training 
programs for the nation’s high traffic toll U. S. Department | 
of Labor’s W. F. Patterson declares that “apprenticeship in | 
the auto repair services is in a serious condition”’ and calls | 
for cooperation on the part of all components of the 
industry. 

Dealers could take a leading role in this endeavor. 
* * 

Bureau of Public Roads estimates that there are 52,199,- 
000 motor vehicles now on U. S. highways, including 42,846,- | 
000 cars and 9,353,000 trucks and buses. 

Condition of our roads indicate that we’re past the 


* 
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Eprror’s Note: Following is one 
of a series of articles written 
especially for Automotive News | 
by managers of the various state 
auto dealers associations: | 


By Elias J. Strong 


Manager, Utah Dealers Assn. 


HAT is the greatest challenge | 

automobile dealers and other 
small independent businessmen 
have ever been confronted with? 

The automobile industry is the 
greatest industry 
in the world! The 
automobile deal- 
ers section of the 
industry contains 
thousands of the 
highest type of 
citizens it has 
been my pleasure | 
to know. 

Yet, in spite 
of the excellent | 
caliber of busi- | 
ness leaders | 
making up our section of the in- 
dustry, there is a woeful lack of | 
respect for proper public relations | 
and interest in governmental af- | 
fairs exhibited by the majority of 
automobile dealers. This is not 
my Opinion, This is a fact and 
comes as a result of the many 
contacts I have had with automo- 
bile dealers, 

I frequently wonder if dealers! 
realize how their businesses have | 
grown. Many dealers still carry on| 
in about the same manner as they | 
did several years ago when their! 
investment was only a fraction of 
what it is today. 

* 









ands 












Elias J. Strong 





* * 


FEEL certain that thousands of | 

dealers in America today do not | 
realize the responsibility that rests | 
on their shoulders. In addition to! 
tremendously increased investment, | 
most dealerships now employ many | 
more employes than before the war. 
In the average American city, the | 
combined investment of automobile | 
dealers surpasses that of any other 
business group. 

Automobile dealers constitute 
one of the most important seg- | 
ments of that great group re- 
ferred to as “independent small 
businessmen.” There are few | 
towns or cities where the auto- 
mobile dealers assume civic re- 
sponsibility in proportion to the 
trade investment in their respec- 
tive towns. 

It seems to me that although | 
automobile dealers rank at or near 
the top in investment and business 
volume in each community, the} 


| 


—_— Letterbox 


‘Back Jordan 


Dealer Likes Idea 





matter of attending to civic affairs} I have just finished reading 
is generally left to other segments Henry T. Ewald’s letter in the 
of business, such as heads of de- “Letterbox” of Automotive News, 


partment stores, banks, real estate 
and insurance companies, grocers, 
labor unions, etc. 

It is true there are a number of 
areas where a few outstanding 
dealers accept their proportionate 
share of leadership. In the vast ma- 
jority of cases, however, automobile 
dealers fall woefully short in ac- 
cepting their share of civic respon- 


sibilities. 
prom information procured from 

competent sources, we have 
learned during recent months that 
automobile dealers, as a group, do 
not enjoy public confidence. This 
opinion has been formulated not so 
much from what dealers have done 
but quite likely from what they 
have not done. Had dealers taken 
a conscientious part in civil affairs 
they would have become better ac- 
quainted with their townspeople 
and enjoyed a much more favorable 
relationship. 

The American way of life is at 

(Continued on Page 84, Col. 4) 


ial to Ned Jordan at Laramie, Wyo. 


While I have never met Mr. 
Jordan, he has been a favorite of 
mine—from the time he built the 
Playboy and I was a young fellow 
—wishing I could own one—on 
down through the years, until he 
started writing his column in AvuTo- 
motive News. I am an avid reader 
of his most interesting articles. 


Mr. Ewald’s suggestion is a very 
good one, and I hope AUTOMOTIVE 
News takes up his idea. Count me 
in on this tribute to a great man. 
He has done great things that help 
all of us making a living out of the 
automotive industry today. — Pau. 
R. Lauritzen, Lauritzen Motors, Inc. 
(Nash), Richmond, Va. 

Epiror’s Note: Laramie’s news- 
papers and the Union Pacific rail- 

road have evinced great interest 
in the Jordan memorial proposal; 


* * 





10 Years Ago... 


The Big Story 


Price increases of 10 to 16 percent were announced by five makers 
during the week including Ford, Willys, Chevrolet, Lincoln and 
Mercury. These prices, with the exception of those charged by Willys, 
went into effect before the additional 3% percent~excise tax that 
became operative on Oct. 1... Cadillac, Ford, Mercury and Oldsmo- 
bile announced their 1942 models ... L. Clare Cargile, president of 
NADA, told the Los Angeles Motor Car Dealers Assn. that it is 
possible that there may be a complete curtailment of new-car produc- 
tion in the future. 








saturation point—but the needs of our citizens show 
we’re far from it. 





—From the files of Automotive News. 


ALL BUSINESS SUSPENDED Jo 


Oct. 1, proposing a suitable memor- | 
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Memorial .. .’ 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. 


No attention is given to unsigned 


letters but you may sign your name with the assurance that it will not be 
used, if you so request, 


Address Editor, Automotive News, Detroit 26, Mich. 





have preliminary plans’ under 


| way. 
| * 

The following letter was sent 
to Russ Allbaugh, publisher of 
two Laramie (Wyo.) newspapers: 
As publisher of two daily news- 
papers in Laramie I’m sure you 
read AvtTomotive News regularly 
and if so you noticed the letter on 
page four of the latest issue, in 
which H. T. Ewald makes a sug- 
gestion about recognition to Ned 
Jordan, whose advertising classic, 
“Somewhere West of Laramie,” is 
still considered one of the great 
ideas of auto advertising. 


In one way, I imagine that the 
ad did as much for Laramie as it 
did for the Jordan automobile—at 
least Laramie is still doing business. 

I think Mr. Ewald has a good 
idea. 

Here’s an opportunity for Lara- 
mie to make a gesture that would 
be applauded by most automobile 
men, I believe.—Georce O. Hackett, 
Manager, Lincoln-Mercury Sales 
Council, Detroit. 

* 


* * 





* * 


Plastiplate’s Address 

On page 2 of your Sept. 24 issue, 
under “Chrome Solution,” you pub- 
lished a photo on the possibility of 
|chrome plating Bakelite and plastic 
{moldings by a method developed by 
the Plastiplate Co. 

Would you please advise this 
office of its location?—Cruver MFc. 
Co., Chicago. 

Would you be good enough to 
send us the address of the Plasti- 
plate Co., noted on page 2 of your 
Sept. 24 issue?—R. A. Keyes, Mead 
Carney & Co., Inc., New York City. 

Eprror’s Note: Plastiplate Co., 
ge is located in South River, 
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Yow’ll never be the people’s choice 
Unless you use the human voice. 


We don’t have to sell radio to the nation’s 
political parties. They know, as every politician in 
history has known, the power of the human voice. 
Candidates for office were among the first users of 
radio. And network radio is the only truly national 
advertising medium used extensively by the na- 
tional parties. 

With network radio they can use the human 
voice to reach the nation. And the human voice can 


successfully sell the intangibles—good will, per- 
sonality, policy—just as it sells actual merchandise. 


Isn’t it logical that network radio should be 
your primary public relations instrument? If you 
are an institutional advertiser, then you are selling 
intangibles. You are selling the good will, the per- 
sonality and the policy of your company. On NBC 
you use the human voice to sell these qualities to 
the largest audience in all advertising. In fact, not 
only the commercial message, but the entire pro- 
gram becomes your ambassador. 

NBC leads all other networks in the number 
and prestige of its institutional advertisers. On 
NBC you will join company with Cities Service, 
Firestone Tire and Rubber, United States Steel, 
American Dairy Association, Bell Telephone, Rey- 
nolds Metals, American Trucking Association, the 
Du Pont Company, Standard Oil of California, and 
numerous others. 

These advertisers are using the warmth and 
conviction of the human voice to present their mes- 
sages. And they’re using NBC so that the greatest 


possible number of people will be convinced. 


NBC Radio Network 


FREO CHANCE a service of Radio Corporation of America 
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| On the Defense Plant Front 
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GM's Wilson Offers Plant Layout for Guns and Butter Era— 
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‘Predicts 4 Million Cars in 


"OS oe 


Smead Sees Output 
Short of Demand 


FARGO, N. D.—L. W. Smead, 


York, and Joseph F. Leopold, busi 


general sales manager of Ford divi-|ness consultant, Dallas. 


sion, told dealers at the annual con- 
vention of the North Dakota Auto- 
mobile Dealers Assn. that he 
expected the demand for automo- 

biles to exceed the supply in 1952. 

“Production of passenger cars 

will probably be around 4,000,000 

for the year 1952,” he said, “com- 

.| pared to 5,400,000 for 1951. 

pee ee wae von EEE | “Also,” he continued, “it looks 
wacaare meres YQ \like demand will be for at least 
5,000,000 units—-so, by any reason- 
| able yardstick, demand will be con- 


wacaart active Kg +s BEBE | siderably more than supply in 


| 1952.” 

evrevoree macroe[ | | Something of the same situation 
|in trucks was predicted by Smead. 
|He said that 1952 truck production 
|will probably be a little over a 
million units, and he estimated that 
the demand will be about 1,400,000. 


Other speakers at the two-day 
convention last week were J. Sax- 
|ton Lloyd, vice-president of the 
NADA; M. H. Cochran, a partner 
in the John W. Stokes and Co., New 







GENERAL MOTORS CORPORATION 


DUAL PURPOSE PLANT Car Wash Wanted 


BROWNSVILLE, Tex. — The 
Board of City Development be- 
lieves opportunity exists here for 
a quick car wash service because 
hundreds of tourists, returning 
from Mexico daily, give their cars 


This layout for combined operations plant was suggested by C. E. Wilson, president of General Motors, in talk before! their first U. S. checkup in weeks. 
American Ordnance Assn., in Cincinnati last week. The part of the plant shown in white would be usable for automotive | Interested parties are requested 
manufacturing only. The part indicated by diagonal lines would be usable for defense production only. The cross-hatched | to contact the board. 


section would be usable for either automotive or defense manufacturing. 


Wilson Continnes eee 
To Plug for 
Two-Way Plants 


CINCINNATI.— Establishing 
dual-purpose plants in this country 
would serve a three-fold purpose 
for a permanent national defense 
policy, says President C. E. Wilson, 
of General Motors. 

Wilson continued to plug for the 
two-way plants at a convention of | 
the American Ordnance Assn. here. 

Such plants could be designed 
for combined civilian and defense 
production, total war production or | 
for total civilian production, Wilson 
said. 





should be definite agreements and 
understandings between the gov- 
ernment and manufacturers for the 
preservation of such combined fa- 
cilities for at least 10 years or 
“several generations if necessary.” | 

“Going to war and training a| Chevrolet states. 


soldier does not take long, but pro- | 


ducing the equipment and arms y ai . 
docs” the GM president said. “We || Used-Car Bulletin from Detroit . . . 

all know, too, that stockpiling of | 
equipment is a doubtful defense Latest Auction Prices | 


(Aptco Auto Auction. Sale every Wednesday.) 


measure because of the continuous | 
technical developments.” 


Wilson pointed out that since the Oct. 3 Sept. 26 
end of the last war the country (Sales off; not enough buyers, Sold (Bidding very brisk, Sold 75 units 
has not had an adequate or prac- 60 units out of 113 offerings.) out of 113 offerings.) i 
soatt eke Sen boas 9: * BUICK —'50 Super 4-dr., $1,640*. ‘47 
tical mobilization plan. BUICK—'51 Super 4-dr., $2,300. °50 a cue. Eee “a RM S:ér.. 


Super 4-dr., $1,760*; 2-dr., $1,610*, 





$1,510*; Special 2-dr., $1,375". 


$4175 


CADILLAC ‘49 (61) club coupe, $2,- 


© O C CADILLAC — '50 (61) 4-dr.,  $3,050*. 175° 
5-10% id utput ut "48 (62) 4-dr., $1,S800*. "47 (62) CHEVROLET '50 SL Deluxe club 


4-dr., $1,200*. coupe 


$1,335; 2-dr., $1,320; FL De- 


| 
Seen bv Bleicher CHEVROLET ‘51 SL Deluxe club luxe 4-dr., $1,275; FL Special 2-dr., 
‘ / coupe, $1,600; 4-dr., $1,795*. ‘50 SL $1,150. ‘49 SL Deluxe club coupe, 


° 


a “ eel 
. ane - 






However, he pointed out, there | Factory Planned by Chevrolet for Plane Engines— 


Chevrolet has announced this new million-square-foot aviation engine manufacturing plant to be constructed in Flint. Archi- 
tect’s sketch shows proposed plant (left) on newly acquired site on Van Slyke road, beside Chevrolet-Flint assembly plant | 
(right). Boiler house at rear of assembly is being doubled in size to serve both facilities. Between the two plants is new 
parking area for employes’ cars. New Plant will provide additional capacity to make parts and subassemblies for Wright 
| R-3350 aviation engines. It will operate under pressurized atmosphere for extra cleanliness required in high precision work, 








Special club coupe, $1,180; FL Deluxe $1,120, '48 FM 2-dr., $980; SM 4-dr., 
DENVER.—Auto manufacturers 2-dr., $1,295. ‘49 SL Deluxe 4-dr., $810. 
look for a 5 to 10 percent cutback $1,135, $1,120; club coupe, $1,095; FL CHRYSLER 48 Windsor club coupe, 
s . Special 2-dr., $930, $850. 48 SM $1,025. ‘46 Windsor club coupe, $775. 
in production of a" eae ype 4-dr., $755. DeSOTO—'51 conv., $2,225*. 50 Cus- 
e ing y ’ CHRYSLER—’51 Windsor 4-dr., $1,735 tom club coupe, $1,585*. 
declared Clarence 47 NY 4-dr.. $725 DODGE—'50 Coronet club coupe, §1,- 
ic > os 30*, °49 Wayfarer 2-dr., $885, $890; 
E. Bleicher, De-/| popGE-'50 Coronet club coupe, $1,- God 6a st 100." 48 
So t oO president, 465°; 4-dr: $1,475* 19 Coronet Custom 4-dr . $965; Deluxe 4-dr., 
during a visit to 4-dr., $1,190", $820. '46 Custom 4-dr., $630 , z 
% * FORD—’'51 conv., $1,940 50 conv., FORD—'50 Deluxe (S) 2-dr $1,040; ia rn eee tee 
De nve r. $1,360 "49 Deluxe (8) 2-dr., $950 (6) 4-dr. (comm.), $895 19 Custom : ak Fe rr a ee 
Bleicher also 2 at $920, $910*. °'48 -ton pickup (8) club coupe, $1,085, $1,050; 2-dr., | 
stated that there $665. °46 Deluxe (8) 4-dr., $590 $1,050*, 2 at $1,045; Deluxe (8) 2-dr., ° 
; : ,|| FRAZER—'47 4-dr., $450 $935, $900; Custom (6) 4-dr., $970. || Start Engine Plant— 
will be only HUDSON--'4S Super (6) 2-dr., $60 FRAZER-—’51 4-dr., $1,545. ‘49 4-dr 
s : - » Oo AL® oO ~€ . & odo. : ° °9 j onas 
“token change- KAISER—'47 4-dr., $460 $1.000*. '48 4-dr., $700 | Chevrolet breaks ground for a million- 
overs” in the in-|]| LINCOLN — ‘49 club coupe, $1,140"; HUDSON—'48 Super (6) 4-dr., $765. | square foot addition to its Chevrolet Avia- 
dustry for’ the “aa _ a ‘een ecae arson. 240 — ay + gal age Pan 48 || tion Engine division at Tonawanda, N. Y. 
‘ NAS ‘ Ste smé o a ) -dr., ‘ » $605. - . “ ' s 
coming year. He| (600) 2-dr., $530; 4-dr., $530 MERCURY—'48 4-dr., $740, At the groundbreaking ceremony last week 





C, E, Bleicher said: “There nev- || OLDSMOBILE—'50 (98) 4-dr., $1,810* NASH—’'49 (600) 4-dr., $970*, $905. were (left to right) J. V. McCall, Chevrolet 
er will be anything in the way of a| ones: cass fds erie 47 (66) 2-dr., Se ns re tec ke be _ || plant engineer in charge of the expansion, 
radical change in the industry. The || prymourH—’50 SD club coupe, $1.- 595; conv., $1,775. '50 SD club || Daniel Niederlander, president of John W. 


public doesn’t want experimental 285, $1,250. ‘49 SD 4-dr.. $1,060; coupe, 


designs. It wants proven products.” | 


"50 Chieftain (8) 2-dr., $1,630. 


$1,310 |Cowper Co., contractors, A. R. Roskilly, 
(taxi) $405. 17 SD club coupe, PONTIAC 
$740, $595. 200. 


. “hi ¢ 2 a o « . . . 
Si Chieftain (8) 4-dr.. $2, Chevrolet Aviation Engine plant manager 


oe || PONTIAC—’50 (8) club coupe, $1,500 '48 SL (8) 4-dr., $1,015; (6) 4-dr., |}and A. A, Way, Chevrolet-Tonawanda 
” '49 Chieftain (8) 4-dr., $1,300*. ‘48 $765; station wagon, $715. lant manacaer. 
Barton Gets Own Deal SL (6) 4-dr., $740*, $710. STUDEBAKER — '50 Champion 4-ar., ||? 9 


Dick Barton now heads a Chrys- | 


ler dealership in Torrance, Calif. | *Indicates automatic transmission or overdrive | sae mation Rem ves Sak ee eee: | 
He was formerly a partner of Jim | Other Auction reports are on Pages 66, 67, 74. TIVE NEWS gives you the entire story every 


Wexler (Chrysler), Downey, Calif. 


WILLYS.—'49 Jeepster, $800. $1,150. 








week throughout the year. 


Watch Offered 


Carl Anderson, of Carl Ander- 
son Co. (Dodge-Plymouth), Devils 
Lake, was elected president of 
the NDADA for the ensuing year. 
C. H. Overvold (Oldsmobile-Cadil- 
lac), Fargo, was named vice- 
president, Percy Hancock (Stude- 
baker), Minot, and Lee Agnew 
(Chevrolet), Wahpeton, were 
named as new directors of the 
organization. 

Smead pointed out the advan 
tages of good management in th« 
retail automobile business, and the 
necessity for “two-way communica- 
tion” between the dealer and the 
factory. 

When it is well-managed, Smead 
said, the auto business is the great- 
est business in the world. 

“In my opinion,” he continued, 
“there is no business where good 
management pays off so handsome- 
ly as the retail automobile busi- 
ness.” 

Pointing to the Ford dealer 
council, Smead emphasized the 
need for exchange of ideas be- 
tween factory and dealer. 
| “This is the seventh year in a 
row that we have held our dealer 
council meetings, and I can say 
they have been very productive 
both from the dealer and the fac- 
tory standpoint,” Smead asserted. 

He said that about 70 percent of 
the suggestions made by the na- 
tional councils have been accepted, 
and that many others are being 
considered. 
| A week-long “pone house” was 
staged by the Fargo-Moorhead 
dealer association to coincide with 
the convention. 

George Dixon, manager of the 
North Dakota association, an 
nounced that the 1952 convention 
would be held Sept. 22-23, at a 
place to be chosen later. 

Reelected directors of the state 
group were I. E. Stenso (Chrysler- 
Plymouth), Grafton; M. K. Dallas 
(Chevrolet), Hettinger, and C. H. 
— (Buick-DeSoto), Carring- 
on. 

Holdover directors are F. R. 
Frederickson (Ford), Devils Lake: 
Paul Ingwalson (Ford), Crosby, 
and John Ward (Pontiac), Bis- 
marck. David G. Kelly, Grand 
— is NADA director from this 
| state. 


House Unit Delays 
Action on Herlong, 


Capehart Bills 


WASHINGTON. — The House 
Banking and Currency Committee 
was reported still awaiting Senate 
action before making any move 
concerning the Capehart and Her- 
long amendments. 

Whether the Senate would vote 
on the various Capehart proposals 
before the week expired was a 
question no one could answer at 
Automotive News’ press hour Thurs- 
day. 

Whether the Senate would bring 
the Herlong amendment to a vote 
on the floor was also still in doubt. 

The belief prevails among Capitol 
Hill observers here that any initial 
action on the Herlong amendment 
will be left to the House, where it 
originated. 

Except for certain administra- 
tion members, there does not seem 
to be any very warm House senti- 
ment for the repeal the president 
sought when he assailed passage of 
the 1951 Defense Production Act 





For All Cars 


LANSING. — A _ new-type self- 
winding 15-jewel watch, which is 
being built into steering wheels of 
Oldsmobile 98 and 88 model auto- 
mobiles, is expected to go on the 
general market soon. 

The timepiece, which can _ be 
;}mounted on any standard steering 
wheel, is manufactured by Auto- 
matic Car-Watch Corp., 270 Park 
|Ave., New York. Its founder is 
Zvonko M. Maar, inventor and pro- 
ducer of Zurich, Switzerland. 
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8 — - mans 
Willys Output 
Of ‘Hurricane’ 4s 


Reaches 85,000 


TOLEDO. 
tors, Inc., announced last week that 
it has produced 85,000 “Hurricane” 
four-cylinder engines since the mo- 
tor was introduced to the public 
18 months ago. 

Delmar G. Roos, vice-president 
and engineering consultant for 
Willys, said that the engine de- 
velops more horsepower per cubic 


inch of piston displacement than | 


any full-sized automobile engine 
today. The Hurricane, he said, is 
the only engine built in this coun- 
try using the F-head principle, and 
his a 7.4 to 1 compression ratio. 

Roos said that recorded tests 
show that the Hurricane improves 
highway performance substantially 
through increased horsepower, and 
has produced up to 30 miles per 
gallon using ordinary grades of 
gasoline. 

In recent years, Roos continued, 
Willys has turned to the develop- 
ment of a line of six-cylinder en- 
gines that feature economical 


operation, and in 1950, introduced 
its “Lightning.” This engine, and 





Willys-Overland Mo-| 


Tried, and proved for over 
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the Hurricane four, power the com- 
pany’s line of station wagons, de- 
|livery and pickup trucks. 


Roos said that the “Go-Devil” 
four is the engine which powers 
civilian and military jeeps. 


AUTOMOTIVE NEWS Is ‘‘must’’ reading 
every week for the men who make and sell 
the world’s cars and trucks, 





40 years, the performance 
of McQuay- Norris piston 
rings is assured...and they 
are specifically engineered 
to meet every requirement, 


no matter 


McQUAY-NORRIS MANUFACTURING CO. 


how exacting. 


ST. LOUIS 10, MO. 


Omaha Dealers Help Boys’ Home— 


Chevrolet school bus for Masonic boys’ home, Omaha, was donated as a cooperative 
| enterprise by members of the Omaha New-Car Dealers’ Assn., spearheaded by W. E. 
| Dewey, Chevrolet dealer in North Omaha. Shown with a busload of boys from the 
| home are (left to right): Steve Mann, of John Opitz Chevrolet, president of the associa- 
tion, and Dewey, handing keys of bus to C. F. Moulton of Masonic boys’ home. 








Brinker Heads Tire Dealers 


CHICAGO.—Ray Brinker, of Al- | 
lied Tire & Battery Co., was elected | 
chairman of Tire Dealers, Inc. | 
Named co-chairmen were Edward | 
Campion, of Campion Tire Co., and 
Harry Bohnett, of Bohnett Tire Co. 
Earl Dunne, of Dunne-General Tire 





Co., was elected secretary. 














—Coming Events 


Dealer Conventions 
. 7-9—South Dakota Automobile Deal- 
ers Assn. annual convention, Mitchell, 
S. D. 
Oct. 7-9—Mississippi Automobile Dealers 
Assn. annual convention, Biloxi, Miss. 
Oct. 14-16— Tennessee Automotive Assn. 


convention, Buena Vista hotel, Biloxi, 


Miss. 
Oct. 21-23 — Florida Automobile Dealers 


Assn. annual convention, Tampa Terrace 
hotel, Tampa, Fla. 

Oct. 21-23—Georgia Automobile Dealers’ 
Assn., General Oglethorpe hotel, Savan 
nah, Ga. 

Oct. 29-30—Annual convention, Ohio Auto 
mobile Dealers Assn., Dayton Biltmore 
hotel, Dayton, O. 

Nov. 3-6—Texas Automotive Dealers Assn., 
Shamrock hotel. Houston 

Nov. 4-5—Texas Used Car Dealers Assn. 


convention, Waco, Tex. 

Nov. 14-15—Annua!l meeting of Oklahoma 
Automobile Dealers Assn., Skirvin hotel, 
Oklahoma City. 

Nov. 26-28 — Automotive Trade Assn. of 
Virginia convention, John Marshall hotel, 
Richmond, Va. 

Nov. 27-29—Annua! convention of National 
Used Car Dealers Assn., Hotel Tampa 
Terrace, Tampa, Fla. 

Dec. 3—Annual convention of 
Auto Dealers Assn., Multnomah 
Portland. 

Dec. 6—Utah Automobile Dealers Assn. 

Dec. 7-8— Annual! convention, Montana 
Automobile Dealers’ Assn., Placer hotel 
Helena, Montana. 

Dec. 14—Annual meeting of Portland 


Oregon 
hotel, 








| 
| 
| 
} 
| 








Multnomah 


Auto Dealers Assn. hote 
Portland, Ore. 
Jan. 27-30, 1952—NADA convention 


dorf-Astoria hotel, New York City 
Apr. 7-8, 1952 — 13th annual convention 


Wa! 


Missour Automobile Dealers A 
Muehlebach hotel, Kansas City 
* - * 


Dealer Auto Shows 

Feb. 16-24, 1952—44th annual Chicago Auto 
Show, International Amphitheater, Ct 
cago, 

Feb. 29- Mar. 6, 
Show, sponsored by 
Assn. of Greater Kansas 
auditorium, Kansas City. 

March 29-Apr. 6, 1952—Seattle Auto show, 
sponsored by Seattle Automobile Deal 
ers Assn., Field Artillery Armory, Seattle. 

* * * 


Aftermarket Shows 
Feb. 28-March 2, 1952—Pacific Automotive 


1952 — Kansas City Auto 
Motor Car Dealer 
City, Municipal 


show, Pan Pacific auditorium, Los An 
geles. 

March 20-23, 1952—/0th annual Southwest 
Automotive show, Sam Houston Col 


seum, Houston, Texas. 
* * * 
General 


Oct. 4—I2th Anniversary Dinner of Auto 


mobile Old Timers, Hote! Book-Cadil 
lac, Detroit. 
Oct. 8-12—39th National Safety Congress 


and Exposition of National Safety Coun 
cil, Stevens hotel, Chicago. 

Oct. 14-19—World Metallurgical Congress, 
Statler hotel, Detroit. 

Oct. 22-26—Annual convention, American 
Trucking Assn., Hotel Stevens, Chicago. 

Oct. 24— Annual meeting, Equipment & 
Tool Institute, Hotel Sheraton, Chicago. 

Oct. 24-31—Annual meeting, National Lu- 
bricating Grease Institute, Edgewater 
Beach hotel, Chicago. 

Nov. 5-8—Annual meeting, American Pe 
troleum Institute, Chicago. 

Nov. 13-14—I8th annual convention, Amer- 
ican Finance Conference, Palmer House 


Chicago, 

Dec. 3-5—Annual convention, Motor and 
Equipment Wholesalers Assn., Stevens 
hotel, Chicago. 

Jan. 27-30, 1952—I!!th annual convention 
Truck Trailer Mfg. Assn.. Hotel Sham 
rock, Houston. 

May 16-17, 1952 — Southeast Automotive 
Show conference, Asheville, N. C. 

* + + 
Engineering 

Oct. 29-3I—Society of Automotive Eng 
neers, transportation meeting, Knicker 
bocker hotel, Chicago. 

Nov. 7-9—American Society of Body En 


gineers, 6th annual technical convention 
Rackham Memorial building, Detroit, 


High Praise 
Oil Week to Salute 


Gas Pumpers 


| ALMA, Mich.—Oil Industry In- 
|formation Committees throughout 
the nation will make a concerted 
|effort during Oil Progress Week 
| (Oct. 14-20) to obtain public recog- 
nition of the important contribu- 
|tion the gasoline service station 
dealer makes to the business life 
of his community, J. L. Dupree, na- 
|tional chairman of the committee, 
reports here. 


| The program to carry out this 
| special “Salute to to Dealers” theme 
during Oil Progress Week got un- 
der way when the company wrote 
jexecutives of the more than 2,600 
|chambers of commerce asking par- 
ticipation of local business organi- 
| zations in acknowledging the con- 
| tribution of the service station man 
to his community. 


Along with the letter went sug- 
gested newspaper and radio pub- 
licity materials for chambers of 
commerce to use in making the 
“salute” community-wide. 


|$14 Million Expansion Set 
|For Ford of Australia 

WINDSOR, Ont. A $14,000,000 
program for expansion of the man- 
ufacturing facilities of Ford Motor 
Co. of Australia, Pty., Ltd., wholly- 
owned subsidiary of Ford Motor 
Co. of Canada, Ltd., has been an- 
nounced. Rhys M. Sale, Ford of 
Canada president, and Charles A. 
Smith, managing director of Ford 
of Australia, made the announce- 
ment simultaneously. 

The expenditure will provide fa- 
cilities in Australia for the manu- 
facture of the latest type Ford V-& 
engine at the Geelong plant, and 
will increase vehicle assembly fa- 
cilities at Brisbane, Adelaide and 
| Perth. 

Smith said that the development 
means that Australia for the. first 
|time will be able to manufacture 
engines capable of powering both 
large cars and trucks up to five 
tons capacity, and added that this 
will be an important national asset 
in the event of an emergency. 
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Texas Paper Calls 
Motorist Biggest 


Taxation Target 


AUSTIN, Tex. — The American 
motorist is the biggest target of all 


Directors Also Assigned .. . 


Dealer Committees 
Named in Michigan 





MACKINAC ISLAND. Mich.—As| Mavehet Le Merritt E (SE) rr for taxes, a recent editorial in the 
I , Mich.—As | ron; arshall, renz, Merri } i tae oe : ‘ aa 
one of his initial official acts, Alex! Dean (Chevrolet-Oldsmobile), Du- +S MRLs TT ut Austin American declared, pointing 
Levinsohn, newly-elected head of | rand; Harry Leslie (Ford), Pigeon; vie " 


the Michigan Automobile Dealers Levinsohn, E. Lee Johnson (Stude- 
Assn., has manned executive and/ baker), Mount Pleasant; L. G. Mc- 


: In Texas, the editorial said, a mo- 
legislative and industry relations|Kay jr. (Chevrolet), East Tawas, 


torist pays an average annual reg- 


vee out that 40 percent of an automo- 
had dd eae Dt | } bile’s cost is made up of taxation. 


committees to represent MADA. j|and Frederick Johnson (Dodge- : ‘ 

Levinsohn, Hudson dealer in Plymouth), Alpena. ebb TT a. ee ae ee io 7 ae 
Saginaw, was elected MADA pres- Group three directors are: Wil- Lili m litt aide check fee, a drivers’ license fee, a 
Saginaw, was elected M: pres- | : ‘ : four-cent state tax on gasoline, and 


ident to succeed Floyd Brown, | liam Pastoor (Ford), Grand Rapids; be | 

Petoskey Dodge dealer. In addi- | Hathaway, Walter Hanson (Ford), 

tion to himself and Brown, Lev- | Ionia; Eugene Deur (Chevrolet), 

insohn named the following to | fremont: Burns, and Brown. 

cultinn aeeans executive and there is in Texas a 1.1 percent sales 
: E ‘ | ett Johnson (Chrysler-Plymouth), | tax on cars, old and new, and other 

Stanley Lassen  (Cadillac-Pon- | Pell Deal Shines at Night— taxes on tires and tubes and acces- 

| 


tiac), Battle Creek; Victor L. George | Saulte Ste. Marie; Clayton (Chev- ; ] ban 
(Dodge-Plymouth), Flint; Kenneth| rolet), Marquette; Lawrence Lind- The eye-catching exterior lighting designed for the remodeled building of Leonard | SOries. 


Hathaway (Dodge-Plymouth), Mus-| strom (Ford), Iron River, and G. | Pell, Inc. (Studebaker), Media, Pa., is shown in this night view. Especially effective are Also, says the Austin American, 


a federal tax now 1%cents, soon 
to be increased, on gasoline. 


In addition, the editorial said, 





Group four directors are: Ever- 








’ kegon; Bruce Brackett (Chevrolet),| T. Murphy (Ford-Mercury), Calu- | the brilliantly illuminated emblems flanking the identification lettering across the|Texas cars are assessed for city 
Escanaba; Hanley Taylor (Dodge- | met. | front of the building. The outside walls are finished in pastel green stucco. and property taxes. It is pointed 
Plymouth), Detroit; Howard J. | Group five directors are Hanley | - . na eee a ai teria wi -}out that there is more than one car 
Cook (Chevrolet), Lansing; Gilbert Taylor and Harold Marsh (Chev- Wondering how new-car and truck production and sales are making out? AUTOMo- | OF truck on the road for every fam- 


L. Haley, MADA executive secre- | ‘ 
tary; David Holmes and Laverne | *°let-Olds), Detroit. 
Marshall (Nash), Flint. | 


Members of the group, ex-officio, | 
are: Paul Graves, Arthur Summer- | 
field jr. James Mason, Howard | 
Pore and Joseph H. Thompson 
(Dodge-Plymouth), Ypsilanti. 

Levinsohn named the following 
to MADA’s industry relations com- 
mittee: 

Rolland Lorenz (Buick), Lan- 
sing; W. L. Burns (Cadillac), 
Ironwood; Summerfield (Chevro- 

1 let), Flint; Harold Keegan (Chrvs- 
s ler-Plymouth), Kalamazoo; Ma- 
son (Dodge-Plymouth), Detroit; 
Jack Rose (DeSoto-Plymouth), 


TIVE NEWS gives you the entire story every week throughout the year. 


ily in the U. S. 






“Our Dyn-A-Lyzer as Doubled 
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Detroit; Raloh Holmes (Ford), rd ‘. 
. Battle Creek; G. M. Ordway A aes — hac : . us @ » Xa 
(Hudson), Jackson. a ~es . aa oe ae aD > ° : ae «x su 
J. W. Achterhoff (Kaiser-Fra- es eal! ae a ggg! ” PIE. ay teens 
zer), Muskegon; Ed Schroeder (Lin- ‘© BROADway : 
coln-Mercury), Saginaw; Marshall: ' 


H. A. Trevellyan (Oldsmobile), Lan- 
sing; Ted Booth (Packard), Grand 


Rapids; George Rowley (Pontiac), " i , S & ' 
Lansing, and Ralph E. Lewis . <a oe a 
(Studebaker), Jackson. 7. " a - 


Lynn A. Wright (Dodge-Plym- 
outh), Jackson, will represent | 
MADA in contacts with NADA’s In- 
dustrial Relations committee. 

Listed below is the rest of the 
roster of new MADA officers and 






























oa directors: 
ed Vice-presidents: Lassen, George, 

ol Hathaway, Brackett and Tavlor 

E- (group one through group five, 

u- respectively). Cook is MADA’s 

on new secretary-treasurer, 

ife Group one directors are: Robert 

la- G. Cooper (Dodge-Plymouth), Kala- 

ee, mazoo; C. W. Beistle (Chevrolet), | i - 

Benton Harbor; Arthur Niffen- | ae writes Mark King, Service Manager of 
nis berger (Ford), South Haven; Las-| AY BUICK SALES ._ 3 Broadway Buick. Read his letter reproduced 
pe sen, Wright, Thompson, Robert B. BROADW. No as eee a. e —__ t the left 
ond Oliver (Buick), Pontiac, and Homer Ae ge eee ee wos eroaoway * CHICAGO cre q e fer. 
se Harper (Chevrolet), Hudson. P roncecacn 1-700 ¢ S70" 

300 ane two directors are: John| aes “The Dyn-A-Lyzer is by far the fastest, most accurate 
ur- awood (Buick-Pontiac), Port Hu- | vanbee Equipment Divis d , > : achi h f di 

aie = vanes? wabash Avenue and easiest to use alignment machine I have foun in 20 
yn- e Chicago 1» Iitino years experience,” says Tom Miller, Broadway Buick’s 
an No Choice onan — alignment specialist. 

Danes Must Sell ‘Tradeins’ As I have mentioned Perse re than doubled “Less than twenty minutes is my average time for a 
ig- : y occasions our Dmot TT rits. complete Dyn-A-Lyzer job, which includes checking and 
ib- At Public Auctions or Alignment ec that dynamic 4-whee! correcting camber, caster, king pin inclination, turning rad- 
of COPENHAGEN, Denmark. our customers C80 BNr oy gives them tera ius, tracking, toe and centered steering position—and my 
(UTPS)—A ted earlie | tenment with the Dy vainary alignme . , : 

unas S oe a r, agg er protection than ° jobs don’t come back. 

é > v ¢ te 

Fieisiiniete “saa a ge only Shey pay more for erent deal more aliennent “When the customers see me throw the switch and _re- 
el and to this regimentation has now | We are Going OOP -A-LYZel > ete loads volve the wheels to restore true driving position, brother, 

been added another stipulation: work since We Sine 7 pevorven they are sold. Then when they see me check tracking, set 

those who are lucky enough to| or well as setting — toe and center the steering wheel with the tractoscope 
000 obtain permits must sell their old position with vonest. Since we they know they are getting plenty of extra protection. 
un- cars at public auctions and deliver | end Gevyzer in this area, #9 “es s : 
on 40 percent of the proceeds to the | Dyn tjting ereatlys importance Since Dyn-A-Lyzing takes less time and we get much 
in tax collector. we peon avere of ee er our more per job it’s made a big increase in my pay checks. 
tor During the first half of the cur- » cond alignment to the setiete yiding the Maybe you think I don’t like that.” 
an- _ year 15,833 persons took a| OF econers ana we ves . 

ché > ‘te : se permi - most complete ane ®r” ey truly. q ‘ - 
of eit oat test eee - Yours var we i For complete information on Dyn-A-Lyzing, the newest 
sal 10 attained the coveted procure- \ BROADWAY BUICK SALS? © and most profitable automotive service, just mail the 
ce- ment authorization. Out of 1,618 - coupon. 

permits actually granted, upwards Vath Lg 
fa- of half of that number were issued General Service ; 
to taxi Grivers (184), banks, utility Pe a lS 

_R companies, doctors, nurses an ub- 

a lic servants, leaving codiaary alt- : MANBEE EQUIPMENT DIVISION tl ' 
a inoue only 849 new automobiles. ' 185-A North Wabash Ave., Chicago 1, Ill. ' 
und hake qalateier deur as ter enn : Send complete information about the Dyn-A-Lyzer®—Manbee’s : 

of the compulsory auction sales Dynamic, 4-wheel Alignment analyzer. t 
ent Staged by the government were: j 
irst 1930 Ford A four-door (needing re- 3 . : 
ure pairs estimated at a minimum of 8 Nome ——____ Tithe & 
oth $450), $950; 1937 Ford V-8 four-door § Company i 
= ‘needing repairs calculated to cost i 
a minimum of $1,140), $1,790; 1947 ' aie \ 








as four-door (a $485 repair GUARDIAN OF Wy SAFETY Ng as ae 606 2 een 
job), $1,850. Bee cme ce ce oe ee 0 es es a a 
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21-Year High Seen 
For Auto Exports 


NAPPING out of a midsummer 

slump, vehicle exports rebounded 
in August and strengthened the 
possibility that 1951 may enter the 
record books as the greatest year | 
for foreign car and truck sales 
since the never-to-be-forgotten 1929. 


With eight months recorded by 
the Automobile Manufacturers 
Assn., exports were ahead of for- 
mer postwar years in both numeri- 
cal totals and percentages of pro- 
duction. This latter point is regard- 
ed as indicative, because the 1951 
overall production total has fallen 
below last year’s alltime record 
tempo. 

U. S. car and truck makers ex- 
ported 351,474 cars and commer- 
cial vehicles in the January-Au- 
gust period of this year. This 
represented 7 percent of the in- 
dustry’s total output. 

If the pace for the first eight 
months endures through the rest of 
the year, vehicle exports will sur- 
pass by approximately 25,000 the 
postwar record performance of 1947 
when 512,336 U. S. units were sold 


abroad. 


* * * 


HE 1951 export aggregate 

through August was almost 
double last year’s comparable total 
of 188,527, which amounted to 3.7 
percent of a much higher industry 
production. 


ugust Rate 7% of Output... 








|swing in August exports were 
trucks, which had their best month 
in several years. In fact, for the 
first time this year, more trucks 
went out of the country than cars. 

AMA reports an export of 22,- 

986 trucks during August, com- 

pared with 18,727 in July and 13,- 
581 in August of last year. For 

the eight-month -periods, truck 
shipments totaled 151,951 this year 
and 92,847 last year. 

Increasing only slightly from the 
July rate, car exports for August 
amounted to 22,342 and brought the 
eight-month accumulative sum to 
199,218. Estimates indicate that 
final 1951 car shipments should pass 
the 260,847 mark chalked up in 
1947. 





M. Kiplinger, director of promotion, NADA. 


* * * 


HERE were 22,131 cars chan- 

neled to markets abroad in 
July, 1951, while this year’s high 
was attained in May when 29,675 
cars went abroad. Only 95,055 cars 
were sold in other countries during 
the initial eight months of last 
year, including 13,232 in August. 

Thanks almost entirely to the 
truck surge, total exports reached 
45,333 during August. Both March 
and May of this year were above 
August, although July trailed 
with 40,893 and 1950’s August was 
even farther behind with 26,901. 


Only two years eclipsed 1947 in 





Largely accounting for the up- 


Texas Parley Set 
For Nov. 2-6 
At Houston 


HOUSTON.—The 34th annual 
convention of the Texas Automo- 
tive Dealers Assn. will be held here 
Nov. 2-6 at the Shamrock hotel, it 
is announced. 

Committees for the convention 
have been appointed by J. M. Rich- 
ardson, president of the Houston 
Automobile Dealers Assn. 

They are: 

Yacht trip and sightseeing tour 
—Thad Baytown, chairman; W. H. 
Wighams, Dow Motor Co.; Ray- 
mond Pearson, Inc., and Theo 
Kreiger, Kreiger Motor Co. 

Hotel committee—D. E. Snelling, 
Downtown Chevrolet, chairman; 
Al Parker, Earl North Buick Co.; 
Harry Burkett, Burkett Motors, and 
A. B. Smith, Knapp Chevrolet. 

Football committee—Griff Vance, 
chairman, Vance & Sons; Albert 
Berry, Jackson Motors, and Chas. 
Turbiville, Turbiville Motors. 

Attendance and price contest— 
Lindsey Russell, Ivy-Russell; Jack 
Roach sr., Jack Roach Motor Co.; 
R. E. Robertson, Bob Robertson, 
Inec., and J. W. Kirkpatrick, South 
Texas Motor Co. 

Ladies entertainment—Mrs. J. M. 
Richardson, chairman; Mrs. Lind- 
sey Russell, Mrs. C. P. Simpson, 
Mrs. B. B. Brown, Mrs. Frank Gill- 
man and Mrs. Harry Burkett. 

Cc. P. Simpson, president of the 
Texas association, announced that 
1,500 seats have been reserved for 
members for the football game be- 
tween Rice institute and the Uni- 
versity of Pittsburgh, to be played 
Nov. 3. 


total of vehicle exports. They were 
1929, with 733,762, and 1928, with 
582,713. The boom-bust year of 1929 
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Looking In on NADA Regional Meetings | 


Dealers Get Together in Boston— 

The regional fall meeting of the National Automobile Deales Assn. at Boston, was held on Sept. 17. Shown here are, left 
to right, front row: J. Harrison Cavanaugh, NADA director for New Hampshire; T. T. Penrose, NADA director for Vermont; Lloyd B. 
Marton, Regional vice-president and Maine director of NADA. Harold Lanphear, NADA director for Rhode Island; Edward Baker, 
NADA director for Massachusetts; Eustace Wolfington, Pennsylvania director, NADA, and Margaret T. Boodry, secretary, Rhode 
Island Automobile Dealers Assn. In the back row, left to right, are: William Hood, manager, Maine Automobile Dealers Assn.; 
Bill Adams, past president, Maine Automobile Dealers Assn.; Cony Malcolm, president, Maine Automobile Dealers Assn.; Arthur 
N. Couri, past director, NADA for Maine; Samuel Babbitt, president, Vermont Automobile Dealers Assn.; Hector S$. Farnham, 
vice-president, Vermont Automobile Dealers Assn.; John E. Graham, president, New Hampshire Automobile Dealers Assn.; Ivan 
Edwards, manager, Vermont Automobile Dealers Assn.; Joseph Hughes, president, Massachusetts State Automobile Dealers Assn.; 
George A. Dailey, vice-president, Massachusetts State Automobile Dealers Assn.; William Plunkett, manager of MADA, and Walter 


Chicago Dealers Discuss Problems— 
Three states and Washington headquarters were represented at this Chicago meeting 


© 


also has both the car export record 
of 451,095 and the truck high of 
282,667. 

August of 1951 lagged in one ex- 
port category. Only five buses were 
shipped out of the country that 
month—the year’s low. Thirty-five 
buses were exported in July and 88 
in August of last year. Eight-month 
bus sums were 305 in 1951 and 625 
in 1950. 

—Mac Gorvon 
— 








of NADA regional advisory council, presided over by Ben T. Wright, NADA director and 
region 6 vice-president. Those attending (left to right) were: C. W. Coons, secretary- 
manager, Illinois Automotive Trade Assn.; Lee D. Craig, vice-president, |IADA; Louis 
Milan, executive vice-president, Wisconsin Automotive Trades Assn.; Bryan Roberts, 
vice-president, WATA; Lynn S. Snow, former NADA vice-president; Norman W. Prass 
(standing), field representative, Chicago Automobile Trade Assn.; Willis Brodhead, 
president, Illinois Automotive Trade Assn.; B. B. Burns, NADA director for Illinois; 
Edward L. Cleary, general manager, Chicago Automobile Trade Assn.; James F. Good- 
win, president; CATA; Seymour M. Lewis, general counsel, CATA; Walter Kiplinger, 
public relations director, NADA; Chester C. Carmer, vice-president, lowa Automobile 


Dealers Assn.; Frank Collard, NADA director for lowa, and R. E. McCoy, president, 


lowa Automobile Dealers Assn. 


| vice-president of N. J. ADA, and Harry M. Sloate, NADA director, Connecticut. 





Region Two Council Parley in New York— 


The semi-annual meeting of the NADA Advisory Council for region two was held 
Sept. 20 at the Commodore hotel, New York. At the council table are, left to right 
around the table, Charles Farrington, assistant to the president of NADA; James R. 
Johnson, president of Connecticut Auto Trade Assn.; Henry A. Schaller, vice-president 
of Connecticut Auto Trade Assn.; George D. Gardner, past president of New York 
State Auto Dealers, Inc.; Charles D. Henderson, executive vice-president of the New 
York dealers; Ray Chamberlain, NADA convention and exhibition manager; Carl E. 
Fribley, NADA director of New York state; Walter Kiplinger, NADA director of promo- 
tion; Otto P. Henneberger, business manager of New Jersey Auto Trade Assn.; Wil- 
liam L. Mallon, NADA regional vice-president; Florence C. Lehman, recording secre- 
tary; LeRoy Smith, NADA staff member; William Frame, NADA director for metropoli- 
tan New York; Joseph W. Farlow, executive vice-president of Auto Merchants Assn. of 
New York; Ray Palmer, executive vice-president Brooklyn and Long Island Auto Dealers 
Assn.; Charles A. Schmidt, vice-president of B and L. I. ADA; J. Ray DeRidder, vice- 
president N. J. ADA; Lloyd W. Hoagland, president of N. J. ADA; W. Chester Watson, 





Sell Servic 
By Robert F. Welsh | 

Staff Correspondent 
MINNEAPOLIS.—The Minnesota | 
Automobile Dealers Assn. elected | 
Vic Giere its new president last | 
week in conven- | 
tion here, and was 
told that many} 
garages are driv-| 
ing away half 
their service cus- 
tomers by selling | 
them unnecessary 
repairs. 
The statement | 
came from J. Sax- | 
ton Lloyd, first | 
vice - president of | 
Vic Giere NADA, who told 
the delegates they are “selling 
themselves out of business” through 





such methods. Lloyd also advocated | 





ithe dealer, and gets the used-car 
| buyer on the steady customer list,” 


e, Minn. Parley Warned 


a profit-sharing system for em-| Minnesota association at an alltime 
ployes. |high of 1,150. 

Among other speakers at the MADA retiring President Ber- 
two-day convention here was C. |nard Lindahl was retained on the 


B. Smith, Austin (Tex.) Dodge- | executive board as well as W. R. 
Plymouth dealer, who explained |Stephens jr.. who was _ reelected 
the profitable points of commer- | secretary. 

cial car and truck merchandising Others elected were: M. D. 
which he believes is an “impor- | Clements (Dodge-Plymouth), St. 


Paul, first vice-president; A. C. 
Furos (Ford), Zumbrota, second 
vice-president, and Vernon W. 
Sell (Oldsmobile), Duluth, treas- 
urer. 

Named to the executive board 
along with Lindahl were Clare 


tant but oft-neglected” phase of | 
the business. 

J. P. Himmel, Beaumont (Tex.) 
Studebaker dealer, spoke on how to 
build future business by selling 
guaranteed used cars. 

“Prompt and good-natured ad- 
justments under the guarantee 
policy establishes the integrity of 
strom, Fairmont; Robert Dudgeon, 
Fergus Falls; Henry Swanson, 
Grand Rapids; Jake Schoon, Lu- 
verne, and Jack N. Walz, Winona. 





he said. 
Giere reported membership of the 


__ | of 


| Fischer, Rochester; Norman Peter- | 
;}son, Thief River Falls; L. W. For-| 





Tucker Trustee 
Recommends Sale 


Of Aircooled 


CHICAGO. — Sale of Aircooled 
Motors, Inc., Syracuse subsidiary of 
Tucker Corp., was urged last week 
before Federal Judge Michael L. 
Igoe by Norman H. Nachman, at- 
torney for Trustee John H. Chatz. 

Nachman contended that the sale 
of Aircooled, represented as “doing 
a brisk business,” is necessary to 
the plan of “reorganizing” the 
Tucker Corp. In other circles the 
proposal was regarded as a step 
toward liquidation of the company. 

According to Nachman, Aircooled 
has about $7,500,000 in unfilled con- 
tracts, most of which were placed 
for helicopter engines by the mili- 
tary. 

Facing the Tucker Corp. are fed- 
eral government claims amounting 
to approximately $6,000,000. 

Nachman submitted an Aircooled 
balance sheet listing $2,527,615 in 
current assets against current lia- 
bilities of $970,377, and a net profit 


$215,644 for the first eight 
months of 1951. The liabilities do 
not include a_é $1,000,000 claim 


against the Aircooled subsidiary by 
Tucker Corp. 


Judge Igoe was also asked to| 


determine a sequence of priorities 
by Tucker Corp. creditors and 
grant permission for them to ap- 
pear at a hearing. The court agreed 
to schedule a hearing last Friday 
on the plan offered by Chatz 
through Nachman. 






DAYTON.—Automobile dealers 


Dayton Dealers Hold Workers 


procuring personnel when the need arises. When someone seeking 
work applies to a dealer and no openings are available, the dealer 
refers the applicant to the Montgomery County Automobile Dealers 
Assn. office which puts him on a list. 

Vacancies are listed also. A backlog of labor is maintained at the 
association’s office to fill the requests of member dealerships. The 
plan was inaugurated in August, and is already assisting dealers who 
need additional help in an area which has a tight labor market. 





Pontius, Manhart 
Head Realigned 


Bendix Sections 


SOUTH BEND.—George E. Stoll, 
general manager of Bendix Prod- 
ucts division of the Bendix Avia- 
tion, has announced important or- 
ganization changes in the South 
Bend plant. 


Two distinct plant sections have 
been set up; one for aviation prod- 
ucts, the other for automotive 
products. A manager has. been 
placed in charge of each of these 
plant sections. 


George W. Pontius III has been 
named manager of the automotive 
products section. Charles D. Man- 
hart has been named manager of 
the aircraft products section. 


These section managers have 
jurisdiction over all phases of plant 
operations, including engineering 
and sales as well as manufacturing. 
| Pontius previously was manager 
of automotive engineering. He is 
| succeeded in this position by T. H. 
| Thomas, who advances from chief 
|; engineer of vacuum power devices. 


Manhart previously was in charge 








Cc. D. Manhart 


G. W. Pontius Ill 


of aircraft product sales. He is suc- 
ceeded in this work by I. F. Rich- 
ardson, formerly assistant director 
of aircraft products sales. 

J. Allan MacLean has been named 

jassistant manager of the aircraft 
|products section. F. C. Mock has 
been advanced to director of all 
|fuel systems engineering. W. A. 
|Gebhardt succeeds Mock as man- 
| ager of fuel systems engineering. 
N. O. Peoples, formerly fuel sys- 
| tems factory manager, has been ad- 
|vanced to assistant to the general 
|manager in charge of manufactur- 
| ing. 
Stoll further stated that Peoples 
is a member of a general manage- 
ment advisory committee, which 
| has been set up as part of the 
| general manager’s staff. 

In addition to Peoples, this ad- 
|visory committee consists of the 
| following: Mock who is also direc- 
jtor of fuel systems engineering; 
|Sanders, who is also manager of 
|serving departments, and J. H. 
Quam, who is also assistant gen- 
‘eral manager. 
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What do things like... parallelism... flatness... finish 
.+.mean to you? 

To your car, they mean life! They’re important! They 
describe certain precision qualities in piston rings. 

The more precision in your engine parts, the longer 
your car will run... the longer you'll have pep... 
power ...and save on gas and oil. 

That is why you should know about the success of 
Ramsey Engineering in mass producing this precision 
into the piston rings for your car. 

You can thank Ramsey Engineering for splitting hairs 
to the millionth of an inch to meet a wartime piston 


Makers of RAMCO 10-Up Piston Rings, Ramco Inner-Rings, Ramco Piston Skirt Stabilizers. 
Seal-Tite and Oil-Tyte Piston Rings, Spirolox Retaining Rings, 

Spiro-Seal Grease Seals and Dust Seals, and special rings for Automotive 

and Industrial Application. Ramsey Corporation, 

General Offices St. Louis, Mo., a Subsidiary of Thompson Products, Inc. 

Factories: St. Lovis and Sullivan, Mo.; Fruitport, Mich.; Toronto, Canada. 


SETTING NEW AND HIGHER STANDARDS FOR HARNESSING ENERGY TO MAKE ENGINES AND MACHINES BETTER SERVE AMERICA 


You can thank RA! 





ring emergency. This achievement is a typical example 
of Ramsey Engineering at work to 

e+-increase precision 

«+ reduce the cost of precision 


Ramsey met the emergency demand for faster pro- 
duction of military aircraft rings by producing them 
hundreds-per-hour faster than ever before believed 
possible... by developing special machinery which 
made possible a finish measured at 6 micro inches... 

That is 6 millionths of an inch... that’s less than 
1 three-hundredths the thickness of a human hair... 





Chapter II of the RAMSEY STORY appears in the Oct. 1 
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for splitting hairs that help SPLIT MOTORING COSTS 


Rumcy 





(i 


that’s splitting hairs pretty thin... that’s exacting 
precision spelled with a capital P. 

Today, all Ramsey production utilizes the precision 
lessons learned through the micro-lapping of military 
aircraft rings and through the production of tens of 
millions of rings for automotive engines for car factories 
and car owners... truck and bus operators... farm, 
diesel and industrial engine users. 

Yes, thanks to Ramsey Engineering’s success in split- 
ting hairs that help split motoring costs you are assured 
an extra measure of life-prolonging precision in every 
product bearing the name of the maker... Ramsey 
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New Carpeting 
Is Under Test 
In Auto Field 


NEW YORK.— Sample installa- 
tions have been made in the auto- 
motive field of a new process inte- 
grating a foam rubber backing with 
carpeting, it was announced here 
by Albert R. Jube, president of 
Collins & Aikman. 

The new method applies the foam 
rubber composition directly to the 
fabric in the form of a thick cream, 
Jube said, which solidifies into a 
foam rubber pad that is an inte- 
gral part of the carpet. 

Vibration and sound are mini- 
mized by this process, Jube said. 
He added that it has a great many 
advantages over previous methods 
of bonding foam rubber to carpet- 
ing by means of adhesive. 

The process has been found suit- 
able for fabrics made from nylon, 
animal fibres, carpet viscose and 
blends of all three of these fibers, 
according to Jube. 


Water will not penetrate the rug 
and dirt and dust cannot infiltrate 
the carpeting, Jube declared. 









Here’s another big plus you 
get selling Mobiloil . . . the finest 
lubrication and sales training 
program of its kind! 


Socony-Vacuum maintains a 
nationwide staff of retail train- 
ing experts. They will train your 
men in every phase of correct 





Chamberlain Tour— 
M. W. Chamberlain (right), director of 


business management for Dodge, meets 
with Dan Mooney, San Francisco regional 
manager, during a trip to look at the 
West Coast situation. E. W. Thrasher, 
traveling with Chamberlain, look on. 


More than 100,000 persons read AUTO- 
MOTIVE NEWS every week! 
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Increased Customer Contacts through 
Proved Training Program .. . 











lubrication. And that’s not all! 
They will also show your men 
how to feed more business to 
your other service departments 
—and so help these departments 
absorb more operating overhead. 


Sell Mobilot1—and watch ser- 
vice business grow! 
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Ark. Publie Relations 


Aggressive Program Pays Off for State Assn.; 


McCurry Named L 
LITTLE ROCK, Ark. — A good 


public relations program, either ig- 
nored by the automobile dealer or 


relegated to the 
’ 


musty shelf 
where things are = 
filed that “I'll get 
to tomorrow,” is 
finding new life 
in Arkansas. 4 
The Arkansas 3 
Automobile Deal- 
ers Assn. intensi- 
fied its program 
of public relations 
during the past 12 
months by pro- 
moting more safety programs, pub- 
licly supporting highway safety, 
giving impetus to the Dad-to- 
Daughter and Man-to-Man driving 
agreements in paid advertisements 
and a host of smaller promotions 
which lead to a better acceptance 
of the automobile dealer by the 
public he serves. 
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Andrew McCurry 





Latest honor to come to the 


FIRST WITH CAR 





Why Sell Anything Less? 





Around the world, more car 


their car engines with Mobiloil than any 
other brand of motor oil. Good reason... 


Mobiloil is backed by the greatest research 


and refining experience in the 
by the prestige and selling 
Flying Red Horse! 














SOCONY-VACUUM OIL COMPANY, INC., and Affiliates: MAGNOLIA PETROLEUM COMPANY, GENERAL PETROLEUM CORPORATION 









Mobilgas 


SOCONY-VACUUM 


egion Commander 


Arkansas association is the ele- 
vation of one of its members, 
Andrew McCurry, Chevrolet 
dealer in Heber Springs, to com- 


| mander of the American Legion, 


department of Arkansas. Here 
again is leadership, on a state 
level at that, which came about 

because an automobile dealer saw 

fit to lend a helping hand to a 
fellow citizen. 

It started 16 years ago in 1935, 
when McCurry completed high 
school in the little town of Clinton, 
Ark. The only work he could find 
at that time with the depression in 


| full swing was lubrication and gen- 


eral service station work with the 
Hendrix Lackey Motor Co. 

Six months of squirting grease on 
automobiles, eyes and clothes and 
he decided to further his education. 
There a kindness offered by an 
automobile dealer to a struggling 
fellow paid off. The boss, Hendrix 
Lackey, started loaning a monthly 
sum to his grease monkey, Andy 









owners protect 


oil industry... 
power of the 





McCurry, so he could attend the 
University of Arkansas. 

Spliced in with attending the uni- 
versity, young Andy managed to 
work in every department of the 
dealership and by 1941, when he 
was out of school, had been through 
every section in at least a limited 
way of the Chevrolet dealership. 
The boss then offered him complete 
management of his outlet in Moun- 
tain View, Ark., and Andy was on 
his way. 

After service as an Ordnance 
officer during the war, McCurry 
returned to his old job as gen- 
eral manager of the Lackey com- 
pany, but the boss let him have 
a chunk of stock and took him 
into the business. In 1948, a Chev- 
rolet dealership became available 
at another little Arkansas town 
nearby and McCurry took it on. 

Today McCurry, commander of 

the Arkansas American Legion, and 
Hendrix Lackey, automobile dealer, 
civic leader, banker and humanitar- 
ian who saw that vital spark in a 
young fellow back in 1935, are full 
partners in two dealerships. 


The Crusade for Freedom was 
another civic project taken over by 
the AADA. Secretary George H. 
Benjamin managed the tours of 
the Freedom motorcade through 
the entire campaign with the help 
and assistance of dealers in every 
town in the state who turned out 
to see that the project was suc- 
cessful, 

A Chevrolet-Buick dealer in Ben- 
ton, Ark., Red Crawford, hired a 
top hill-billy band from a Hot 
Springs radio station and put on 
shows free to the public in six 
towns to promote highway safety 
in Arkansas. 

Another evidence of mounting 
interest in civic activity and sup- 
port of programs which demand 
lleadership is the fact that the 
Arkansas association has strongly 
{supported both local and _ state 
| police in highway safety education 
programs with the result that two 
state patrolmen within the past 10 
months have been awarded fellow- 
ships at Northwestern university 
to attend traffic safety schools. 


Insurance Rates 
Rise 11 to 21% 
In New Jersey 


TRENTON, N. J.—Auto insurance 
rate boosts, ranging from 11.4 to 
|21.7 percent, went in effect last 
week in New Jersey. 


“Current statistics,” the an- 
|nouncement said, “merely confirm 
what has become common knowl- 
|edge. Inflation has’ influenced 
courts and juries to render higher 
verdicts for injuries to persons and 
damages to property.” 

Other factors listed are “the ex- 
travagance of design of automo- 
biles,” which “results in increased 
repair costs. The traffic congestion 
on our country roads and urban 
streets inevitably occasions more 
and more accidents. 

“Finally, the stress and tension 
;of the times apparently have re- 
|sulted in a lowering of the normal 
sense of responsibility.” 

Passenger, bodily injury and 

|property damage rates were in- 
creased approximately 21.7 percent 
|and 17.8 percent, respectively. 
Commercial bodily injury and 
|property damage schedules were 
| boosted by about 11.4 and 8 percent, 
| respectively. 
The state department of banking 
}and insurance said that the bodily 
injury rates for passenger and com- 
mercial cars are still lower than 
those in effect prior to World 
War II. 





One of 4 Overloaded, 
N. J. Check Reveals 

TRENTON, N. J. — Slightly 
more than one out of every four 
trucks weighed by New Jersey 
state troopers and motor vehicle 
inspectors during August was 
found to be overloaded, it was 
reported by state Attorney-Gen- 
eral Theodore D, Parsons. 


| Parsons said enforcement of- 


ficials stopped 408 trucks which 
were suspected of being over- 
loaded. Weighing showed 134 
were operating in violation of 
the law by carrying loads 12,300 
to 49,885 pounds beyond their 
registered capacity. 
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Foreign Aid Disputed 


American Business 


Against Present U. S. Policy 


NEW YORK.—A U. S. foreign 
economic policy based to a major 
degree on governmental monetary 
grants to underdeveloped countries 
is opposed by the U. S. council of 
the International Chamber of Com- 
merce. 

The council was emphatic in 
stating that the major contribu- 
tion of funds and activities for 
foreign economic development 
must come from private sources. 


“We dislike the idea of continued 
grants in principle,” said George A. 
Sloan, council chairman, “because 
the availability of such grants 
tends to demoralize the relations 
between the U. S. and recipient 
countries. This demoralization has 
reached a point where every high 
official of a foreign government 
coming to the U. S. is suspected of 
coming for a handout—and often 
for a good reason.” 

In anticipation of the forthcom- 
ing request by the Administration 
for additional sums for foreign eco- 
nomic assistance, the council 
claimed that a proposal of a $500 
million annual appropriation for 
foreign assistance is excessive. 


The council based this opinion 
on the belief that the governmental 
contribution, with the exception of 
a marginal amount, must come 
from the underdeveloped countries 
themselves. 

“U. S. government’ grants 
should be conditional on a maxi- 
mum degree of self-help by the 
recipients,” it was said. 
The council’s position on foreign | 
assistance was part of a_ policy| 
statement entitled “Business in In- | 
ternational Economic Develop-| 
ment,” representing its analysis of 
a recent report by the President’s 
international development advisory 
board, under chairmanship of Nel- 
son Rockefeller. 

“It is highly important that the 
U. S. government has a definite 
foreign economic policy before the 
Administration requests additional 
funds for the implementation of 
such a program. It is also import- 
ant to keep in mind that such a 
foreign economic policy is a vital 
part of an over-all foreign policy,” 
the council said. 

As a step in that direction, the 
council reiterated its demands for 
creation of a centralized agency 
for U. S. foreign economic affairs 
to include all the aspects of foreign 
economic operation now scattered 
in numerous departments and 
agencies all over Washington, 

The council criticized the Rocke- 
feller board for not having stressed 
sufficiently the obligation of under- 
developed countries to create and 
maintain attractive conditions for 
investment of private capital. 

“Unless this obligation is recog- 
nized and discharged by countries 
seeking outside capital,” the 
council said, “private capital will 
not flow. 

“The conclusion is then reached 
by such countries—on a false inter- 
pretation of facts—that private 
capital will not do the job and 
that public investment and govern- 
ment undertakings must be the 
only resort.” 

The council holds that this rea- 
soning can be changed only by 
inducing and helping foreign coun- 
tries to establish a congenial cli- 
mate for private investment. 

The council said that certain ob- 
ligations must be observed by the 
U. S. government and by private 
business in breaking the restric- 
tions commonly existing on the 
flow of private capital across 
boundaries. 

The U. S. government, the 
council said, has a primary re- 
sponsibility, since it is the gov- 
ernment which must negotiate 
and enter into formal interna- 
tional agreements carrying assur- 
ances of fair treatment of our 
investments abroad. 

Furthermore, it was added, it is 
the government which, by its de- 
cisions to extend or withhold eco- 
nomic assistance to foreign coun- 


Eaton Featured 
W. P. Eaton, used-car manager 
of the Stowers Motor Co., Bluefield, 
W. Va., was spotlighted recently in 
the Sunset News daily feature 
‘Bluefielders in Pictures.” Eaton 
has been with the firm since 1937. 
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Tenn. Paints Up Fords 


For Governors 

GATLINBURG, Tenn. — Seventy 
Fords, painted in Iris purple, were 
| Official ears for the 43rd annual 
Governor's Conference here. 

Each of the 48 governors from 
the nation and the governors from 
U. S. possessions had his own Cus- 
tom four-door car equipped with 
Fordomatic transmission. 


Group States Case | 


tries, can very properly influence 
their treatment of private investors. | 

Private business, the council | 
said, should keep constantly in | 
touch with Washington on the prog- | 
ress of international negotiations | 
and on changes, both favorable and | 


unfavorable, in the treatment ac-| s 
corded |Nash Honors Welden's 28 Years— The special color of the Tennes- 


our investors abroad. 

American corporations operating| lew lL. Welden (third from left), owner of Welden Auto Co., lowa Falls, la., was see state flower was selected yo 
abroad were advised to conduct | honored at a testimonial in recognition of his 28 years as a Nash dealer. Shown at |sonally by the wife of Tennessee's 
their operations with scrupulous | the presentation of a clock trophy are, left to right: R. M. Stephenson, business man-|Gov. Gordon Browning. The Ford 
regard to the influence which their | agement manager, Kansas City zone; B. J. Howard, Kansas City zone manager; Welden, |assembly plant at Louisville dupli- 
conduet has on the attitude of|and H. B. Lucas, district manager. |cated the color from a 35mm Koda- 


foreign countries toward private | Wondering how new-car and truck production and sales are making out? AUTOMO- | chrome slide of an Iris taken in 
investors. |Mrs. Browning’s garden. 


| TIVE NEWS gives you the entire story every week throughout the year. 
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Morale Boon to Goodwill . . . 





NADA Points Up Role 


Of Staff in 


WASHINGTON.—The importance 
of employes in building good dealer 
public relations constitutes the 
theme of the NADA Employer-Em- 
ploye Relations committee’s Octo- 
ber bulletin, now being mailed to} 
the association membership. 


Goodwill exists only when the 
dealer and his employes, as a 
team, serve customers courteous- 
ly, efficiently and honestly, the 
committee bulletin points out. At 
the same time it informs dealers 
that it is important for them to 
enlist the cooperation of every 
employe in a “goodwill building” 
customer relations program. 

The bulletin advises dealers to 
remind all employes: 

1. That every employe contributes 
favorably or unfavorably to the 
public’s opinion of your places of 
business. 

2. That every employe suffers if 
any one employe creates customer 





This is Chevrolet dealer R. W. Combs of Lake Wales, Florida. 
Purelube solved his hydraulic valve problems 
and gave him that... 


‘Dure Feelin 








Sales 


dissatisfaction because of discour-| 


tesy, dishonesty, unfair or unsatis- 
factory treatment. 

3. That benefit from the money 
spent by the firm to bring in cus- 


| tomers can be sacrificed if em- | 
ployes fail to handle customers 


properly. 

4. That all employes 
judged by the customers’ good or 
bad opinion of any one employe. 

The benefits which accrue to em- 
ployes themselves from good cus- 
tomer relations are thus set forth 
in the bulletin: 

1. Better customer relations re- 
sult in more customers, which 
means more opportunities for per- 
sonal advancement. 

2. Job security—more business 
results from more satisfied cus- 
tomers. 


may be} 


| pleasure out of work. 
| 





3. Better teamwork and more sat-|in being part of an organization |contacts are made by employes. 
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L-M Dealers at Los Angeles Fair— 

One out of five of the million visitors to the Los Angeles county fair at Pomona 
visited the Lincoln-Mercury exhibit to deposit a ticket for a free car drawing, according 
to Los Angeles Lincoln-Mercury Dealers Assn. Left to right: Henry Kearns, president of 
the association; George Boggs, L-M district sales manager; Jim Van Etta, Santa Barbara 
dealer; Frank Ruppert, Pomona dealer, and Fred Jennings, Riverside dealer. 


isfied customers means a greater | which enjoys goodwill of the public. 

Emphasizing that goodwill is the 
‘ s F dealer’s best salesman, the bulletin 
4. Personal satisfaction and pride points out that nearly all customer 








Read what he writes: 


“‘We first started to stock Purelube Motor Oil about a 
year ago. . . hunting for an oil that would give our 


customers trouble-free 


operation, especially with re- 


spect to the hydraulic valve lifters . . . on our Power- 
Glide Chevrolet passenger cars! 

*‘We have not had the first trouble with these valve 
lifters on any units which we have put out. We believe 
this can be attributed directly to the use of Purelube 


Motor Oil.”’ 


Stock Purelube to assure yourself satisfied cus- 
tomers and repeat service business. Take advan- 
tage, too, of the proved business builders in Pure 
Oil’s Plan for Car Dealers. Call your Pure Oil 
salesman or local Pure Oil office—today! 


THE PURE OIL COMPANY ©° General Offices, Chicago 





The PURE OIL PLAN for CAR DEALERS provides proved business builders for you... 


Pure Oil's famous Service Manual, containing step-by-step 
illustrated procedures to help your men do service jobs 
faster, better and more profitably for you. 
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Practical business-building record forms and follow-up forms 
like this Master Service Log, designed by car dealers to help 
you sell more lubrication service jobs. 


Note: Premium-Quality- 
PLUS, Purelube meets all 
requirements where “heavy- 
duty”’ oil is recommended by 
car manufacturers. 







THE SURE MOTOR OIL 


Pure Oil's exclusive “serviceman's view" Lubrication Guide 
Charts for all cars make it easy to give correct lubrication 
at every vital chassis and under-hood point. 
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Pure Oil's complete line of widely advertised, top-quality 
products includes Purelube Automatic Transmission Fluid 
Type A, approved by leading passenger-car manufacturers. 





‘Auto Haulers 
Continue Plans 


For Defense Role 


DETROIT.—Although the volume 
of defense production is still low, 
the National Automobile Transport- 
ers Assn. is continuing preparations 
for transporting the same military 
items as it did during World War 
II, it was announced at the 17th 
annual convention of the group 
here at the Book-Cadillac hotel last 
week, 

The NATA said that it planned 
to confine its efforts to transpor- 
tation of defense material produced 
by the automotive industry, includ- 
ing Jeeps, ambulances and aircraft 
wings and fuselages. 

Meanwhile, the members were 
told that the largest single threat 
to the trucking industry as a whole 
is felt in the field of competitive 
rates. This, it was pointed out, is 
one of the industry’s oldest prob- 
lems, yet advances in the matter 
were made last year, for industry 
tariffs were reported to be in the 
best shape in history. 

Paul H. Coburn, director of the 
motor transport bureau of the Na- 
tional Safety Council, presented 12 
safety awards to companies in the 
industry. 

Addresses were given by Paul 
Coburn; E. R. Reeves, director of 
the accident prevention bureau of 
the NATA; Prof. John C. Kohl, 
head of the University of Michigan 
traffic engineering department; W. 
F. Carey, chairman of the NATA 
representatives to the American 
Trucking Assn., and R. E. Beiser, 
general manager of NATA. 

W. H. Boutell, Flint, was elected 
chairman of the automobile trans- 
porters. Vice-chairman will be F. E. 
Wolverton, Buffalo; secretary, H. 
L. Taylor, Cleveland, and treasurer, 
H. G. Rice, Detroit. 

Directors named included A. S. H. 
Bender, Chicago; W. Bronson, New 
York; W. Carey, Detroit; R. C. 
Cunningham, Oklahoma City; P. W. 
| Davis, Buffalo; L. Lawson, Dear- 
born; O. Glonskey, Detroit; L. W. 
Mohlenkamp, Louisville; L. Patter- 
son, Pontiac, and H. Sober, Lansing. 

—Sam SAMPSON 


Price Reports 
3 More States 
In Line Group 


ST. LOUIS.—Dealers in New Jer- 
sey, Maryland and Virginia have 
formed state units of the Chrysler- 
DeSoto - Dodge - Plymouth Dealers 
Assn., Dick Price, president of the 
group at the national level, report- 
|ed here last week. 

Addressing a third meeting of the 
national line association’s officers, 
Price said that Chrysler Corp. deal- 
ers in several other states, includ- 
ing Texas, are in the process of 
|organization. Price is from Dallas. 
| Rumor had it that significant de- 
velopments came up for discussion 
during the meeting, but Price de- 
clined any comment on them. 

He said merely that he was 
pleased with results of the session 
and with reports of progress being 
made to install statewide organiza- 
|tions paralleling those of the na- 
tional setup. 
| Price said it was emphasized at 
the meeting here that the national 
organization’s program stresses 
“grass roots control of all affairs 
in the hands of the general mem- 
bership.” 


‘Canada Licenses 
10,002 Dealers 


OTTAWA.—A preliminary report 
|for 1950 by Canadian government 
shows 10,002 dealers’ licenses were 
|registered for vehicles across the 
|nation, including 56 in Newfound- 
jland; 51, Prince Edward Island; 
| 242, New Brunswick; 1,759, Quebec; 
| 2,080, Ontario; 814, Manitoba; 1,682, 
Saskatchewan; 1,768, Alberta, and 
1,538, British Columbia, with 12 for 
| Yukon and Northwest Territories. 
Street’s Lot Opens 

Sid Street, president of the newly 
organized Areo Motors, Inc., 2440 
South Broadway, Wichita, Kans., 
has announced the opening of his 
new business. The firm, which 
deals in used automobiles, is an 
outlet for Street’s new-car dealer- 
ship in Kansas City. 
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- in and us rena ts fe the oil, assur 
spe its re 0 x = é 
the on tee. bank further declares: Hastings positive lubrication at 
Na- “2 we ane & fay Se eee . all times, provide better 
eme spendi program ' 
the Without inflation, taxes withaveto =©6- D@mond Knurl es 
aul \ ~ Pattern new or used pistons. 
of Slower Starts 
of > 
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ing of motor fuel, in normal times, 
is much higher than needed for 
the average civilian passenger car 
anyway. 

“Owners of automobiles with high 
compression engines, however, will 


ve Knocks,” said the AAA. “But it may FOR BETTER RING JOBS, BETTER BREAK-IN— 








er- be offset by getting off to a slower 
ers start from stop lights and _ stop 
the signs, shifting into second gear on FOR ACCURATE, LOW-COST PISTON EXPANDING 
yrt- hills and, in general, handling the 
engine more gently.” i p 
‘ wn. 
the The AAA pointed out that a lower Garages and repair shops across the country are permanent method of piston expanding kno 
ors, octane number in motor fuel re- . ‘ — : ‘ . 7 . 
= flects only its increased tendency to producing better ring jobs and more satisfied cus The cost of Micro-Knurling is quite low, yet you 
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- 2 ae oe oe yee modern, extremely accurate method of piston ex- willing to pay for the additional work as it guar- 
_— and other fuel characteristics. 7 , : ; : 
oes panding quickly and permanently ends piston slap antees smoother, quieter running engines and 
wonner Promelen and assures positive lubrication. increases the life of pistons, rings and cylinders. 
vas W. W. Cavnar, general manager 
ion of Evans Motor Co., 235 S. Topeka, Micro-Knurling, an exclusive service of Hastings Ask your Hastings Jobber. 
ing Wichita, Kans., has announced the . . Lael 
za- promotion of George Renner to the distributors, establishes an interrupted finish on the 
na- position of service manager of the ; re . G 
firm. Renner, who has been asso- thrust surfaces of the piston—permitting it to pick 
at ciated with the firm for over 14| i ad : WAS TING -— c* : 
nal years, will have charge of the firm’s up a greatly increased amount of oil— improving SErs tHe * 7 
ise See lubrication of pistons, rings and cylinder walls. TH my, can ene 





all Bantam Holders Ban Micro-Knurling gives a knurled surface over a 
Sale to Thompson 


PITTSBURGH.—Plans to turn greater portion of the piston and delivers an un- 


~ HASTINGS MANUFACTURING COMPANY « HASTINGS, MICH. 


4 the plant into a jet engine fac- usually durable finish. Thousands of field and labo- 
tory were temporarily blocked , A : 
last week by the stockholders of ratory installations prove Micro-Knurling the most PISTON RINGS + SPARK PLUGS © OIL FILTERS * CASITE « DROUT 
the American Bantam Car Co., 
ort Butler, Pa. It had been formerly 
ent arranged to sell the land, build- 
os ings and machinery to a Penn- 
the sylvania corporation who would 
= turn it over to Thompson Prod- 


, ucts, Inc., Cleveland. 
ec; A representative of the class 


382, A stockholders told Federal 
ind Judge Wallace Gourley that a 
for new offer had been made for 
bes. $1,831,000—bettering the other by 
about $30,000. 
Judge Gourley said that he | 
wly would not liquidate the company | 





440 unless the stockholders want it, 0.0.9.6. 6 © on 
ns., and deferred the time for a hear- | neatitahettatatiteteteets 
hi ing on reorganization plans until | 

ich Oct. 15. He suggested that the | AAAKXXXAXKKKK? 
an stockholders prepare a more de- | 

er- tailed reorganization program. 
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Forty Years with Studebakers— 


Don C. Brondes (left), proprietor of Brondes Motor Sales (Studebaker), Toledo, hands | 
the keys to a new Land Cruiser to a couple that has been buying Studebakers for 40 
years. Mr. and Mrs. George C. Stadler bought their first Studebaker in 1910, have 
been driving the same make of car ever since. Roy French, salesman, watches as 


Stadler receives the keys. 


The back 
‘ection 


pages of every issue of AUTOMOTIVE NEWS contain the WANT 





Eiht Uy ~YOU'RE ON 


THE ROAD TO BETTER 
POWER BRAKING! 


There's no need to be puzzled about the question of efficient 
power braking for any commercial vehicle. Where the 
preference is for a hydraulic system, Hydrovac, with over 
two and a half million installations, has proven itself the 
undisputed leader in its field. And for vehicles where air 
actuated brakes are the choice, the new Bendix Air-Pak 
air-hydraulic power braking unit is foremost in its field. 


Air-Pak, similar in design and principle to the Hydrovac, 
changes air pressure into hydraulic pressure by means of 
two direct connected pistons, thus combining all the well 
proven advantages of hydraulic brake action with an air 
brake system. 


Products of twenty-five years of practical braking experi- 
ence, these outstanding power braking systems offer 
faster, more positive and better controlled braking. And in 
both the vacuum and the air actuated units, brakes can be 
applied instantly by foot power alone—a safety factor of 
tremendous importance. Remember, regardless of size of 
vehicle or whether your preference is for vacuum or air 
actuated brakes, for the industry's finest power braking 
systems—specify Bendix* Hydrovac* or Bendix Air-Pak. 
REG. U.S. PAT. OFF. 







Air-Pak 
air-hydraulic power 
brake unit 


Hydrovac 
vacuum-hydraulic 
power brake unit 


BRAKING HEADQUARTERS for the AUTOMOTIVE INDUSTRY 


BENDIX - S193 - SOUTH BEND 


Export Seles: Bendix International Division, 72 Fifth 
Ave., New York 11, N.Y. ¢ Canadien Seles: Bendix- 
Ectipse of Canada, Lid., Windsor, Onterie, Canade 





Others are profiting from AUTOMOTIVE NEWS WANT ADS! Are you? 
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What About School Buses? 


Wisconsin Studying Ways to Inspire Service, 


Reduce Mileage and Riding Time 


By John Wyngaard 
Staff Correspondent 


MADISON, Wis.—Bus transpor- 
tation of rural youth to elementary 


j}and high school has improved sub- 


stantially in recent years-—-in effi- 
ciency and in scope. But large- 
scale improvements are yet needed 
to bring full potential benefits to 
children who live beyond reason- 


j}able walking distances from schools, 


in the view of the state department 
of public instruction. 


The department will emphasize 


bus transport improvements at fall|they must wait many minutes for | 
conferences with 
ministrators. 
“There is dire need for provid- 
ing better bus service for rural 


local school ad- 


buses. 


| youth,” says R. E. Jolliffe, one of 
| the supervisors in the office of 
State Supt. George Watson. 

“We have too many school sys- 
jtems refusing to assume any re- 
sponsibility whatsoever. The trans- 
portation of rural youth has been, | 
and still is in some districts, char- 
j}acterized by long, 


tedious rides on | 


|tion has given an enormous spu: 


to the development of transport pro- 


grams in rural Wisconsin school 


Perhaps three-quarters of al) 
rural youth now attending high 
schools are transported to their 
| classes, and about a third of the 

elementary school population de- 
rived from farm sections now 
rides. As reorganization contin- 
ues, the number of school bus 
routes will become more numer 
ous. 

The state department offers 4 
number of general suggestions for 
achieving better transportation of 
| pupils, which it regards as a basi: 
part of the school program and 





“All too often many of the young-| which the legislature is now subsi- 


sters must walk 
tances to meet the bus; frequently 
after arrival 


a late 


at the 


bus or are left behind be-| 
cause the bus was ahead of sched- |! 


ule,” he commented. 


School organization and integra- 


Po 


oa 


Bendix 


Weak 


Owision 


ae 


considerable 


pickup point | sig budget. 






dis-|dizing with state tax funds as a 


part of the ordinary state school 
Among them: 


Replacement of some of the 
larger buses with smaller vehicies 
with consequent reductions in load- 
ing time and riding time. 

Use of feeder buses to collect 
children living off the main roads, 
with larger vehicles picking up 
groups at scheduled points. 

Avoidance of excessive mileage 
and riding time by the elimina- 
tion of the inefficient and circuit- 
ous routes now commonly fol- 
lowed. 

Operation of buses under district 
| ownership and management, to pro- 
|vide greater flexibility in service 
'and to enable them to be used for 
class field trips and similar func- 
tions. 

‘he state department notes that 
districts can also realize a financial 
advantage over private operators 
because of fuel purchases at whole- 
sale, tax and license concessions 
and employment of drivers at other 
school work during off-periods. 

Jolliffe recommends the creation 
jof citizen transportation commit- 
[tees in rural districts and in con- 
solidated school programs to act as 

|advisors to school administrators 
lin laying out to and from school 
routes. 
| Standard rules are impossible and 
|/unwise, he said, because of the 
|enormous variation in road condi- 
tions, geography, climate, popula- 
tion density and other factors 
between districts. 


Auto Ownership 
In Canada Hits 
An Alltime High 


| OTTAWA.—Registrations of mo- 
|tor vehicles of all kinds in Canada 
increased 13.5 percent in 1950, com- 
pared with previous year, reaching 
|a record 2,600,269 as against 2,290,- 
628. There are now more cars and 
| trucks on Canadian roads than ever 
before, almost one for every five 
people, Canadian government re- 
|ports. The 1950 increase compared 
with a rise of 12.6 percent in 1949. 

Since 1945 registrations of motor 


vehicles in Canada has advanced 
from 1,497,081 or almost 74 per- 
| cent. 


| Registrations of passenger cars, 
|both new and renewals, rose to 
| 1,906,927 from 1,672,352 in 1949 and 
|motor trucks increased 12.9 per- 
cent to 616,071 from 545,677. 

Canada says that the number of 
motor vehicles of all types now 
}equals one for every 5.3 persons in 
|the country, compared with one to 
'5.9 persons in 1949. The ratio of 
passenger cars advanced to one to 
every 7.3 persons from one to every 
8.1 persons in 1949. 


|Horner Celebrates Expansion 


|With Dinner in Lafayette, Ind. 


An extensive business expansion 
after 27 years of operation in 
Lafayette, Ind., was celebrated 
by Horner Motor Co. (Chevrolet) 
at a dinner with civic leaders 
present. Herbert H. Horner, pres- 
ident and founder of the motor 
company, was host at the dinner. 
Horner’s two sons, Charles, as- 
sistant general manager, and 
Jack C., vice-president and gen- 
eral manager, assisted. 


Dr. Frank C. Hockema, vice- 
president of Purdue university; 
Larry O’Connor, chamber of com- 
merce president, and Lou Craig, 

Indianapolis zone manager for 
Chevrolet, gave short talks. 








Eierman Promoted 


Ed Eierman has been appointed 
Oldsmobile sales manager for the 
| Chesapeake Cadi1l1lac-Oldsmobile 
Co., 2401 N. Charles St., Baltimore. 
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jactly the way the plan has worked | 


| FOB FACTORY 


_ A New Technique 
In Steel Juggling 


Awe oe interesting technique has just been discovered 
by alert automobile steel buyers that has several auto-| 
mobile production lines running in the face of a critical 
shortage of cold finished bars. 
At least one of the major car producers has averted 
shutdown by ingenious jug- ® 
pune of an i’ SS aes lrobbing the hot rolled bar supply 
er producers have also) ang converting this relatively s 
benefitted by feeding back hot} converting this relatively small 
rolled bars to steel-starved cold 
finishing mills. The steps recently | bars would have a minimum effect 
taken by the industry have un-/on new-car production. This is ex- 
doubtedly helped to keep within 
reach the 1,100,000 passenger car 
goal set by Washington authorities 





| 


amount of steel into cold finished 


to the fundamentals of conver- 





| out. 
* » + 


Schedules Changed 


N SEVERAL instances, steel mills | }}} 
were asked to ship hot bars to| 4 


the cold finishing mills instead of 
to the auto plants. In at least one 
instance, mill schedules were actu- 


ally changed to roll hot bars in-| 


stead of frame stock. The two prod- 
ucts happened to be rolled at the 
same mill so the change could be 


| made without upsetting mill sc hed- | 


ules too seriously. 


Of course, the diversion of steel 
from hot rolled to cold rolled 
products and juggling of mill 
schedules is not a permanent 
answer to the automotive steel 
problem. The basic shortage of 
metallics still exists. 

Some steel buyers are fearful that 
a hot rolled shortage may hit dur- 


| Fram's Ohio Oil Filter Plant— 


| The official opening for this new modern plant in Greenville, O., was recently 
| celebrated by a two-day open house for jobbers, distributors and auto manufacturers 
| from 15 states, it was announced. Oil filter and replacement cartridges can be turned 
out at the rate of 40,000 per day, the company said. Measuring 600 by 200 feet, the 
plant is the first ever constructed for the specific manufacture of oil filters, Fram said. 





ing the first quarter of next year. | arily at least. 


V7 





And there is always 


However, another critical supply | | the hope that things will be better 


| problem has been solved, tempor- | tomorrow. 


se tndertand what has toe S 600 FREE TON-MUES OF PAYLOAD 


sion steel. This is the method the 
industry has used for several 
years to stretch its flat rolled 


= ae “ - «esthanks to BORG-WARNER engineering 


Conversion comes into the pic- 
ture where a steel mill has more 
finishing capacity than it has melt- 
ing capacity. Since most mills are | 
set up to roll more steel than they 
can produce in ingot form, the way 
to increase their output of finished 
steel was to see to it that more raw 
steel (in the form of slabs or in- 
gots) was made available to them 


Particularly if a blast furnace 
or an openhearth was down, avail- 
able rolling space on the mill might 
amount to a large tonnage. 

x + + 


Industry Steps In 


EFORE the auto industry 

stepped into the picture, this 
rolling space usually remained idle. 
3y arranging for ingots to be pro- 
duced in foundries, small electric 
furnaces and even by importing 
ingots from Europe, the auto indus- | 
try was able to match available 
raw metals with the finishing ca- 
pacity of the U. S. mills. 

Sometimes the steel ingots might 
be shipped to two or more mills| 
before they were converted finally | 
into a desired finished steel prod- 
uct. This led to the use of the} 
term, “conversion,” to describe the 
long process whereby the output of 
finished steel of U. S. steel plants | 
was increased. | 


The latest move to increase 


steel output of cold finished bars | Pee 
usually does not involve the pur- ° 
chase of ingots. A large amount ; 


of cold finished bar steel is made 
by small, non-integrated mills 
which buy hot rolled bars from 
the large mills and “convert” this 
steel into cold finished bars. Since 
cold finished bar steel was the 
tighest item on the present list 
of steel products, the basic ques- 
tion was to find a means to in- 
crease the output of this product. 

Studies of the problem by auto! 
purchasing agents showed that the | 
quantity of cold finished bars need- | 
ed was approximately one-fifth the 
amount of hot rolled bars required 
for an automobile. 


It was conclude d that te mporarily | 


Fisher to Build 
Bullard Lathes 


DETROIT. — Fisher Body will | 
soon begin building Bullard Cut-| 
master vertical turret lathes under 
subcontract to the Bullard Co., 
Bridgeport, Conn., according to E. 
C. Bullard, president of Bullard, | 
and J. J. Cronin, general manager 
of Fisher. 


Early in this year, Fisher offered 





its services to NPA to assist in the B-W ENGINEERING MAKES IT WORK— 


program for expanding the produc- 
tion of machine tools for defense. 
Fisher Body’s Pittsburgh plant 


B-W PRODUCTION MAKES IT AVAILABLE 


Any weight that can be saved 
in a truck means that much 
less dead weight... that much 
more payload. 

Borg-Warner engineers de- 
termined that universal joints 
could be made 34% lighter 
without sacrificing quality, 
accuracy of balance or smooth- 
ness of operation. Roller bear- 
ing universal joints made by 
B-W’s Mechanics Universal 
Joint Division thus eliminate 
28 pounds of dead weight... 
allow 28 pounds additional 
payload each trip. 

During the average life of a 
heavy duty truck this means 
5,600 extra ton-miles of pay- 
load . . . as much as $280 
additional revenue. 

This is one more typical 
example of B-W’s standard: 
“design it better—make it 
better.” In this way, with liter- 
ally scores of precision parts, 
Borg-Warner engineering and 
production serve the auto- 
motive industry every day. 




















will serve as the assembly point for 
the Bullard production. Fabrication EBOKG-WARNE 
will take place in Fisher tool room ° 

. in fi Almost every American benefits every day from the 185 products made by 


facilities in seven plants in five 
cities. Plans call for the maximum | 
production of 50 units a month. 


fine Suiih ie 
ODESSA, Tex.— Autocar Co.’s| 
factory branch here has moved | 
into its new headquarters at 2137 
W. Second St., doubling its floor 
Space. It was formerly located at 
2100 Kermit Hwy. 


ee 6s THESE UNITS FORM BORG-WARNER, Executive Offices, Chicago: BORG & BECK 





BORG-WARNER INTERNATIONAL » BORG-WARNER SERVICE PARTS « CALUMET STEEL « DETROIT GEAR 
DETROIT VAPOR STOVE ¢ FRANKLIN STEEL « INGERSOLL PRODUCTS ¢ INGERSOLL STEEL ¢ LONG MANUFACTURING 
LONG MANUFACTURING CO., LTD. ¢ MARBON e MARVEL-SCHEBLER PRODUCTS « MECHANICS UNIVERSAL JOINT 
MORSE CHAIN « MORSE CHAIN CO.,LTD. ¢ NORGE « NORGE-HEAT © PESCO PRODUCTS » ROCKFORD CLUTCH 


fei comet SPRING DIVISION « WARNER AUTOMOTIVE PARTS ¢ WARNER GEAR « WARNER GEAR CO., LTD. 
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crease unless these is a war crisis. 
Then, of course, all bets are off.” 
The Georgia Democrat pointed 
| out that, in a full year of operation, 
jthe bill now go‘ng through final 


AUTOMOTIVE WASHINGTON 
on 
Sen. George to Oppose | Stages will run the government’s 
}total receipts up to $67 or $68 bil- 


; we 
j} lion. Then he added: 

New Peace ‘Tax Hike “That's nileeth to spend in a 

year, and about $15 billion more 


than we should spend, even in a 
stepped-up defense program.” 


Washington Correspondent 
George went a step further by 


wEN. WALTER GEORGE, chairman of the Senate Finance | ..,,oesting that. if allout war does 
committee, last week flatly declared he would not support | not occur, Congress by 1954 must 
any more tax increases unless the country becomes involved |begin to consider reducing these 
in an allout war. At the same time, Sen. Johnson, of Texas, | °™ersency taxes. 
chairman of the Senate Pre- z 
paredness subcommittee, an- 
nounced the strengthening of 
his committee staff in order 











By William Ullman 


Work Bars Adjournment 
EANWHILE, Congressional 
leaders, who had hoped to ad- 





52 session of Congress, he 
replied: V 
“Short of an all- 

this is|journ by Oct. 1, now appear to have 


Se : out war 
“police he spending for the ’ aoe 
re wm vn nt Sree a hich made the last tax in-jat least two more weeks of work 
= : PFOg f crease bill I ex-| before they can ring down the cur- 


the pending tax bill necessary. 
George made his statement 
shortly after the Senate approved 
a tax measure increasing Govern- 
ment income 5 


pect to be for. It|tain on the 1951 session. 

will be up to the| In addition to a conference agree- 
executive branch|ment on the tax bill, both houses 
to cut spending— |must still act on: The conference 


by approximately $5.5 and to cut with a/report on the $7.5 billion foreign 





billion. will. Regardless of|aid authorization, and a separate 
When reporters asked = Sen. how much is} foreign aid appropriation bill. Five 
George if he thought there would William Ullman spent, I do not|other appropriation bills require 


have to be another tax increase at expect to support another tax in-| varying degrees of action. And the 


CMeseits 
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Could be that you never heard of the Delco 









Radio Division. That wouldn’t surprise us 


‘j 


Me Melco Radiol 
(a | . 
was = 4 
2° wo 


since Our name never appears on our prod- 
ucts. But if you never heard a Delco Radio 
that would be surprising. You see, we build 
nearly all the radios for General Motors .. . 





for Cadillac, Buick, Oldsmobile, Pontiac and 


=> 4 





Chevrolet. Last alone, we produced 


2,000,000 sets... 


year 


nearly mostly for GM but What’s more, 


a good many for other manufacturers, too. 


Set manufacturing at Delco Radio is a com- can do the job 


KOKOMO, INDIANA 





AUTOMOTIVE NEWS. OCTOBER 8. 1951 





New York Nash Dealer Honored— 


Gerald Briggs, president of Gerald Briggs, Inc. (Nash), Homer, N. Y., recently wa 
presented a clock trophy from Nash in honor of his 25th anniversary as a Nash dealer 
Standing (left to right): C. W. Kirschenbaum, district manager; F. C. Sibley, Buffalc 
zone manager; Briggs, and W. A. Fullerton, assistant Buffalo zone manager. Seated (lef! 


to right): Carl Hartquist, dealership 


treasurer, and Mrs. Briggs. 


Senate was planning to reopen sev 
eral features of the new price con- 
trol law in an effort to meet Presi- 


dential objections, 

Chairman Cannon of the House 
Appropriations committee be- 
lieves that, as far as appropria- 





pletely integrated operation. We have a com- 
plete engineering section with development 
laboratories, drafting room and model shop. 
We build and maintain our own tools and 
testing equipment. Our production lines are 
modern-to-the-minute and expertly operated. 
In short, with the exception of one or two 


parts, we manufacture the whole radio! 


we’re ready and able to serve 


others—now. Whatever your radio needs, we 


. We can deliver the goods. 


Delco Radio 


DIVISION, GENERAL MOTORS CORPORATION 


vice-president; 


Eleanor Lord, secretary and 


- tion bills are concerned, Congress 

could adjourn Oct. 13. 

Chairman Doughton of the Hous: 
Ways and Means Committee and 
Senator George agreed the con 
ferees should be able to settle al! 
differences over the tax bill within 
the week. 

It was expected they would settk 
the increase on individuals first, so 
that Treasury officials could begin 
bookkeeping arrangements neces 
sary to apply the higher withhold- 
ing rates to November payrolls. Th« 
House voted to increase by 12'. 
percent the tax an individual pays 
under the existing law. The Senate 
cut it to 11 percent for most tax- 
payers, except in the high brackets 


Scrap Still Acute 

= the drive of the past 
few months for iron and steel 

scrap, the situation nationally re- 

mains critically grave, NPA offici- 


als told a group of trade paper 
editors at a meeting in Washington 
last week. Improvement was de- 


scribed as “slight.” 

The editors also were told that 
scrap is still the “Achilles heel” of 
the defense mobilization effort. De- 
fense needs must be met first, NPA 
emphasized, and unless sufficient 
|quantities of iron and steel scrap 
}are uncovered soon by industry, a 
reduction in the output of civilian 
goods is inevitable. 

* * * 
Tapping the Stockpile 
ECAUSE of strikes in the copper 
industry, the Government is 
going to have to take 30,000 tons of 


‘Continued on Page 70, Col. 2) 


Materials Parley 
r 7 
Agrees to World 


Allocation Plan 


WASHINGTON. The copper- 
zinc-lead committee of the Interna- 
tional Materials Conference has an- 
nounced that its member govern- 
ments have accepted its proposals 
for the allocations of copper and 
zinc for the fourth quarter of 1951. 

Twelve countries are represented 
on the committee. They are: Aus- 
tralia, Belgium (representing Bene- 
lux), Canada, Chile, France, the 
Federal Republic of Germany, Italy, 
Mexico, Norway, Peru, the United 
Kingdom and the U. §. 

In accepting the committee’s pro- 


posals, the Chilean government 
made one reservation. It accepted 
the proposals with respect to 80 


percent of the copper production of 
its large mines. With respect to 
the remaining 20 percent and the 
production of its small and medium 
mines, it reserves the right to dis- 
pose of this tonnage without refer- 
ence to the allocation scheme. 
The allocations for each partici- 
pating country are in the form of a 
“total entitlement for consumption’ 


the amount of primary metal 
which may be processed or con 
sumed by the country concerned 


either from domestic production or 
imports. They do not specify from 
which source or sources a coun- 
try’s metal shall be obtained. 

In accepting the plan, govern- 
ments assume the responsibility for 
seeing that their allocations ar: 
not exceeded. Some countries have 
stated that they will experienc« 
difficulties in implementing the al- 
locations fully, although every. ef- 
fort will be made to do so. 

In the event that adjustments 
are necessary, these will be made 
jin a subsequent period, it was 
stated. 
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Roundup From Europe . . 





By George L. Glaser 
Special to Automotive News 


\ VERY interesting development 


took place at the technical 
chool at Grenoble, France, the 
ther day. 


The first “static” ignition system 
has been put into practical tests. 
This system uses no coil and no 
distributor points. It creates the 
high-tension current necessary for 
the ignition by the generating of 
tatic electricity without using any 
outside source. 

Static electricity, you know, is 
the kind which one sets up by 
sliding along a plastic seat cover 
in a woolen suit—and then get- 
ting the spark when touching the 
door handles of the car after get- 
ting out of it. 

Tests reportedly proved that the 
cold starts could be cut into half 
and the test engine achieved a 
greater economy through this igni- 
tion system of up to 12 percent at 
various speed ranges. 

* * * 


= a branch firm of the 
¥ Borgward family of plants up 
in Bremen, has pulled a nice stunt. 

From parts of the three-wheeled 
Goliath small truck and of the reg- 
ular Goliath car, Goliath men have 
built a three-wheeled racer. 

This little vehicle was taken to 
Montlhery near Paris, where it 
broke a number of world speed 
records for three-wheeled vehi- 
cles. 

While this was going on, Goliath 
sales people in Berlin wanted some 
publicity, too. They took the two- 
cylinder, two-cycle engined front- 
wheel driven Goliath car and drove 
it down the stairway of the Stoes- 
sensee bridge on the Havel river 
near Berlin and up again. 

© * * 
TMHE German railroad system, the 

Bundesbahn, tries hard to get a 
larger share of the now over-the- 
road traffic. 

The latest development is the 
container system by which a well- 
sized steel container is delivered 
right to the house from which 
the goods are to be shipped. 
Containers are picked up by spe- 
cial trucks and then placed on open 
freight cars. At the place of desti- 
nation the containers are again 
rushed to the final receiver who 
opens them and takes the goods out 
of them. 

* * * 
FvORD in Cologne should be soon 
ready to launch a new pas- 
senger car. 

Ford in France has already shown 
the new type called Comet to the 
French press at a dramatic show- 
ing in Biarritz, the classy resort in 
southern France. 

a * o 
Vf BRCEDES-BENZ according to 
rumors, intends to enter the 
mass-production field with a small 
car by 1952. This is not confirmed. 

Meanwhile, the Daimler-Benz 
Corp., as the correct name is for 
the producers of the Mercedes- 
Benz vehicles, is now delivering 
the first rear-engined buses with 
electric shifting by ZF. 

They also have begun the pro- 
duction of the “Unimog,” a new 
type of universal truck-tractor. This 
vehicle has some of the features 
of the Jeep but it differs somewhat 
in the design. 

It is powered by a 25 horse-pow- 
er, four-cylinder diesel engine 
which drives over a transmission 
containing 6 speeds forward and 
two speeds for reversing, either the 
rear axle or the front axle in addi- 
tion to the rear axle. Both differ- 
entials can be locked. 

The springing is taken care of by 
dual coil springs on each side of 
the rear axle and by single coil 
springs for the front axle. 

* ~ . 

T ALSO seems fair to assume 

that the first buying wave after 
the resumption of car production is 
about over and once more the Ger- 
man car factories and their deal- 
ers must retrain themselves for 
a buyers market. 

So far order taking was the 
rule, but now one will have to 
pound again in search of new 
customers. 

Selling efforts will need some 
Stimulation as the car prices are 
still very high with extra prices 
for the five tires added on and with 
such things as the Autobahn Steuer | 
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(tax) once more looming in the 
Bonn lawmakers mind. 

Vauxhall, the British unit of GM, 
is ready to show the new American- 
styled models very soon. 

* * * 

T SEEMS to me that the Ameri- 

can car has regained its strength 
since a few dollars more are avail- 
able for car imports. Even in Ger- 
many every car possible to import 
with those rare dollars is bought 
immediately when placed on sale. 

Since the U. S. manufacturers 

have started to make the cars 
to suit the conditions, which 
means that heavier springs and 
shocks are used besides decreas- 
ing of the compression for the use 
of European gasolines, the cus- 
tomers are more than satisfied 
with the features such as size, 
comfort, quietness, durability and 
others. 

What Europeans would also like 
to see is the option for a steering 
ratio which would mean less turn- 
ing of the wheel in those many 
narrow streets. As women drivers 
are still by far the minority in Eu- 








effort for 
impor- 


greater 
of any 


rope, a_ little 
steering won't be 
tance. 

Finally, if there was a little easier 
parts availability, that also would 
increase the confidence of those 
who invested the rather large sum 
in an American automobile. 

* oa * 

In Switzerland where the upkeep 
of a car is very expensive, Chevro- 
lets are reported offered now with 
the choice of the Opel Capatain 6 
eylinder engine which is about 30 
percent smaller than the regular 
Chevrolet engine. This engine en- 
joys a very fine reputation in Eu- 
rope. 

In Germany they still like lubri- 
toriums with a pit but they are 
now building those units in two 
levels and the lower level has just 
as much light as the top level 
where the car drives on to. 

I saw one of those new grease- 
oleums which had also a way 
around the lower level, designed for 
use by the cur owners who like to 
see their vehicle from underneath. 
A washbasin with soap and tow- 


‘| proved to myself that there's 


50% MORE PROFIT 
“"Nokorode } 


UNDERCAR SEALER AND SILENCER 


“Concentrated Lion Nokorode gives me 
50% more profit on each drum!“ 


Most ordinary undercoatings have a big percentage of 
solvent. When sprayed 1 8” thick they dry about 1 16” 
thick. Lion Nokorode sprays 1/16” thick 
1/16” thick. Result: you do 50% more cars per drum! Yet . Ps 


Nokorode costs no more. 


“‘Lion Nokorode is easier, quicker 
to apply —saves labor costs !“’ 


Nokorode is uniform for smooth application. It’s homoge- 
nized won't clog guns. That means you do more jobs at less 
labor cost. It’s naturally black-—no useless coloring added. 


Made and Guaranteed by 


LION OIL COMPAN / 


EL DORADO, ARKANSAS 


dries about 





Ford Comete— 


Ford of France has introduced this new 
model—the Comete. The French press saw 
the new model at a showing in Biarritz. 


els was also there for those who 
got too near the parts of their car. 
They claim that by this way two 
men can work at the same time on 
the car. 
b + * 
HAD an inquiry about a book 
on the history and research of 
streamlining of car bodies. As I 
can’t find the letter anymore, I 
hope that the man who inquired 
will read this notice. The book is 
available and has been published by 
Breidenstein, 20 Stuttgarter Str. in 
Frankfort, Germany. 
The first part is off the press and 
the second will follow in 1952. It 
was written by the outstanding au- 
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LION OIL COMPANY, El Dorado, Arkansas | 
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|thority in this field, the Count of 


Koenig-Flachsenfeld. 


* * « 


| RASTIC traffic laws are under 

way in Germany in order to cut 
down the sensationally high acci- 
dent rate. Drinking plays a heavy 
part in this fact, but there are 
many other contributing factors to 
the accident picture. 

Fast driving is just one of those 
evils—and it comes frequently 
from a peculiar fact which will 
surprise many. 

The low-powered small cars in 
use here develop sufficient engine 
torque only at higher engine revo- 
lutions, or need constant shifting 
which is no pleasure with many of 
those transmissions which aren't 
even synchronized. 

t believe a slight increase in en- 
gine size and the introduction of 
more’ easy-to-shift transmissions 
would make slow speed driving 
more enjoyable and help to decrease 
the accident rate. 


New Radiator Shop 
Usher Motor Co., Seneca, Kans., 
has installed a new radiator re- 
pair shop. Joe Middleton, with 18 
years’ experience in automotive 
and radiator repair work, is in 

charge of the radiator shop. 






Please send me complete details on how | can in- 
crease my undercoating profits with Lion Nokorode 
Undercar Sealer and Silencer. 


State 


am using now, if any 
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Reports from Various Areas. . . 





Auto Market Page 


Columbus, O. 

New-car sales in Franklin county 
(Columbus), O., dropped about 10, 

percent below the preceding month 
in the first half of September, but 
new-truck sales fell to the lowest 
level of the year. 

New-truck sales in the first 15 | 

days of September totaled only 46 
units, against 94 in the first half of 
August and 135 in the comparable 
1950 interval. 

New-car sales amounted to 7538 
units in the first half of Septem- 
ber, against 828 in the first half 
of August and 1,166 in the first | 
15 days of September, 1950. 
Sales revived somewhat 

gust as 1,663 new cars were titled | 
and 188 new trucks. In July, the 
totals were 1,502 automobiles and) 
211 trucks. In August of last year, | 
2,736 new cars and 308 new trucks 
were delivered. 


in Au-| 


jand 


in August of last year. 
| Strang. 


Crosley, 3; DeSoto, 42; Dodge, 101; | 
Ford, 266; Henry J, 14; Hillman, 1; | 
Hudson, 47; Jaguar, 1; Kaiser, 29; | 
Lincoln, 5; MG, 3; Mercury, 63; | 
Morris, 3; Nash, 47; Oldsmobile, 77; | 
Packard, 29; Plymouth, 243; Pon-| 
tiac, 106; Studebaker, 66, and| 
Willys, 3. (There were 21 GMC ve-| 
hicles registered as passenger cars.) | 

New-truck sales in August by 
makes were: Chevrolet, 57; Cros- 
ley, 1; Diamond T, 1; Divco, 5; 
Dodge, 36; Ford, 49; GMC, 10; 
International, 12; Mack, 1; Plym- 
outh, 1; Reo, 1; Studebaker, 6; 
White, 6, and Willys, 2. | 

Used-car_ sales in August} 
reached 10,450, against 9,569 in July 
10,190 in August, 1950. Used- 


* * * 


Omaha 


August, an increase of 171 units | 
slumped | & 


over July. Truck sales 
from July’s 314 to August’s 257. 
Chevrolet was on top in car 
sales with 218, while Ford was 
in second place with 179. Others 
in the top 10 were: Plymouth, 155; 
Buick, 80; Pontiac, 76; Dodge, 73; 
Oldsmobile, 58; Mercury, 52; 
Studebaker, 52, and Cadillac, 30. 


Chevrolet copped first place 


(Arthur R. Oleson.) 


x + * 


Memphis 


Central Region Ford Dealers Meet— 


| Members of the Ford division Central region dealer council met recently in Birming 
in| ham, Mich., to discuss plans and programs for the division. Three of the 12 member 
|truck sales with 103. Ford sold 43) of the regional council were elected to the national dealer council which meets in 
|for second place, and International | Dearborn on Oct. 16-18. Left to right: O. O. Griffith, Noblesville, Ind., elected to the 
|was in third place with 31 sales. | national dealer council; J. Ralph Mason, Kokomo, Ind.; elected to the national dealer 


| council; Paul Dexheimer, Somerset, Ky.; L. B. Stevens, Nashville, Tenn.; C. A. Cronin 
Cincinnati; O. F. Yando, assistant regional sales manager; C. J. Hart, Indianapolis, 

| elected to the national dealer council; J. C. Doyle, Central regional sales manager, 

| R. S. Mathews, Athens, O.; J. C. Gaking, Sandusky, O.; J. E. Huggins, Bucyrus, O.; 


A buying flurry sent car sales up| C. W. Medick, Columbus, ©.; J. E. Clune, Traverse City, Mich., and A. F. Briggs, Detroit 


|truck sales totaled 582 in August,| in Memphis for the first two weeks | — 

compared with 517 in July and 646|in September. Sparked, dealers be- | 

(Bert D.| lieved, by the OPS decision to allow 
increases in retail prices. The buy- 
ing rally cleaned some floor stocks 
completely out. 





which were already ordered, but 
most of them expect a steadying 
of sales at the new price level. 


They expect the public to real- 


duction gets into full swing and 
further publicity of material allo- 
cations dominates the news. 


An armistice in Korea might 





August new-car sales by makes | ( 
were: Austin, 1; Buick, 99; Cadillac,| New-car sales totaled 1,112 units Some dealers reported they still | ize the inevitable tightening up of 
38: Chevrolet, 300; Chrysler, 55;'in Douglas county (Omaha) for' had a few models at the old price | stocks of new cars as defense pro- 






ON SERVICE VOLUME? 


If so, it will pay you to investigate the new 
Monoform Repair Order and see how really 
simple it is to increase and control your service 
volume — and your income at the same time! 


monoform 


work, no capital investment and no added expense. Yet with Monoform Repair 
Order you can predict and control your volume of repair work of all types without 
changing your present method of handling repair orders! 


Monoform Repair Order is not a “system,” a 
subscription service or direct mail. Monoform 
Repair Order requires no training, no extra 


But let an actual Monoform Repair Order tell the story. Just send the coupon below 
for an actual working sample and complete information. See how Monoform Repair 
Order can help you get the type of service work you want when you need it! 


There’s no obligation and no salesman will call. Send the coupon today —right now, 
while you think of it—for bigger profits tomorrow! 


DRAKE PRINTING COMPANY e¢- FERNDALE 20, MICH. 


ESTABLISHED 1928 


SUPPLIERS OF DEALER RECORD FORMS 


Send the coupon today—for bigger service profits tomorrow! 


Drake Printing Co. ce a a 


2000 West 8 Mile Road 





ees FIRM 
Ferndale 20, Michigan 
; ADDRESS 
Please send sample Monoform repair order and 
complete information to: or. OTe ce at 


bring a temporary lull, but several 
|dealers interviewed here are of the 
|opinion that the “old discount days 
are over.” Used-car dealers report- 
ed good sales, too, and a reduction 
|of topheavy stocks reported by 
them earlier this year.—(Lorena 
| Abbott.) 


Syracuse 


The Syracuse Automobile Deal- 
ers Assn. reports that sales of new 
ears during the second half of 1951 
| have been running from 200 to 250 
a week, a reduction of 15 to 20 
percent from the weekly levels of 
the corresponding periods a year 
go. 

The association reported that 
with production of new cars cur- 
tailed, orders are being taken for 


> 


deliveries months ahead in some 
lines.—(George E. Toles.) 
* 7 = 
Pittsburgh 
The used-car market in Pitts- 
burgh is weak to fairly steady. 
When ’'49s and '50s won't move, 


'some dealers are wholesaling them 
to meet expenses. 

One dealer reported Sunday, 
Tuesday and Thursday as best 
days for auto ads. Another dealer 
said he had better luck buying 

| cars that drive up to the curb 
| than he nets from trips to out- 
| of-town dealers. 

Among used-car dealers inter- 
viewed, Ernie Mancuso, sales man- 
lager of Chateau Motor Sales Co., 
|reported business as slower, and 
| added new credit terms didn’t help 
jat all. 

People rushed to buy before the 
|18-month plan went in, feeling 
|vrices would rise simultaneously, 
|he said. When the 18-month plan 
did come, there was a spurt of traf- 
| fic, but prospects mostly looked 
| around. He said ’50s aren’t moving; 


| while ’47s and ’48s move fastest. 


A. I. Miller, used-car manager of 
Berman Sales and Service (Olds- 
| mobile), Etna, Pa., reported the 
|market fairly steady, later models 
|selling best. Costs are so high and 
|it’s so difficult to get parts that 
|the firm doesn’t recondition trade- 
'ins in bad shape, he said. 
Bob McCue, sales manager, 

Harless Motor Sales (Mercury), 
reported sales “pretty fair.” He 

thinks the future looks good pro- 
vided too many cars don’t leave 
| the area through wholesale chan- 
| nels. 
| Charles Cosnotti of Lou Cosnotti 
| Auto Sales (DeSoto-Plymouth) re- 
| ported retailing slow.—(Leon M. 
| Leffingwell.) 


€ * + 


Akron 
Sales of used automobiles art 
smashing records in Summit coun- 
}ty (Akron) while the new-car mar- 
| ket continues to move along at 
| about 65 percent of last year’s pace 


| Dealers turned over 3,770 used 

| vehicles in August, an alltime rec- 
ord. Another 1,830 were sold by 
individual owners, making a total 
of 5,600 for the month or an av- 
erage of more than 200 cars every 
business day. 

The marked upturn in the used- 
ear field has been under way since 
early summer. June sales by dealers 
exceeded 3,000 and in July, the to- 

(Continued on Page 21, Col. 1) 
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tal was 3,322. The previous peak 
was 3,600 in May, 1941. 
Dealers reported that demand 


for older vehicles usually goes up 
substantially as the supply outlook 
for new autos grows dimmer. 


They attribute the unusually 
strong demand at this time to sev- 
eral other factors. One is that many 
vho can’t afford a new car or don’t 
want to pay the price, figure this 
is the time to buy before the used- 
car market rises. 


The big inventory of older 
vehicles also provides buyers with 
a better than usual selection, 
stimulating sales, dealers believe. 


On the new-car front, demand 
is fairly steady but there has been 
no great rush for automobiles. Sales 
in August reached 1.552, up 35 
units over Julv, but 736 units be- 
hind August, 1950. when the Korean 
war rush was at its peak. 


The belief is that demand will 
pick up appreciably in the weeks 
ahead as motorists realize that the 
output of factories will be increas- 
ingly restricted. 


Truck sales totaled 164 in Au- 
gust as against 163 in Julv and 285 
in August last year.—(Joseph D. 
Kuebler.) 


Salina, Kans. 


Dealers in Salina, Kans., report 
brisk business, despite the fact that 
automobiles usually are harder to} 
sell in the fall season. 


Price hikes and anticipated pro- 
duction cuts partially accounted for 
the good fall market, dealers be- 
lieve. One dealer said that the price 
increase on new cars would eventu- 
ally affect the used-car market as 
buyers would expect more for their | 
tradeins as a result. 


One dealer estimated that his 
company was losing $55 a used 
car. Usually his used-car lot is 
crammed with cars—about 50 or 
60—but it now has less than 25 
cars, only six of them postwar | 
vehicles. 


He said his company was having 
to hunt to buy more used cars. His 
firm sold 38 new cars the first 12) 
days of September, compared with | 
78 for August. August was better | 
than July by 33 percent. He also| 
said that he had anticipated a bad 
fall because of the July floods, but | 
the drop didn’t materialize. 


Salina dealers are getting better 
prices than either Kansas City or'| 
Wichita dealers, he avers. He has | 
been watching the newspapers, he | 
said, in these cities for the sales 
prices of new and used cars there. | 
He thinks prices are stronger in| 
Salina than in the larger cities.- 
(George M. Hunholz.) 


* = * | 


Cleveland 


The long-anticipated upturn in 
new-car sales became a reality dur- 
ing the week ended Sept. 21, when 
dealers registered 1,396 sales, larg- 
est in the Greater Cleveland area 
in over two months. 


Several reasons were cited for 
the spurt. One was that car-price 
hoosts, which had heen on the 
horizon, had hecome a reality; a 
second reason was_ shoppers 
finally were heing brought down 
by more astute salesmanship, and 
third, the end of the summer and 
the return to a fall living stand- 
ard. 

Along with the upswing in new- 
car sales, used vehicles tumbled to 
2,327, one of the lowest figures in 
two months. Many buyers, accord- 
ing to dealers, had switched over to 
new cars. In the truck field, new- 
truck sales were 122; used, 89, both 
under previous weeks. 

Also, as an added spurt in new- 
car sales, many dealers were re- 
ported resorting to spirited dis- 
counts and giveaways with the 
warning that this may be the last 
time since cutbacks in cars will 
make the number of new units 
available lower in the spring and 
summer. 


Already some dealers are point- 
ing out this factor. “Our stock is| 
low and may continue that wav} 
into the first of next year,” said | 
Arthur Hogan of Bennan-Hogan | 
(DeSoto-Plymouth). 


At Ohio Motors Co., Steve 
Brenza said that “increases on 
Lincoln and Mercury are not high | 











Auto Markets 


(Continued from Page 2) 
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enough to satisfy demand. We 
are getting as many cars now as 
we obtained in July and still have 
a waiting list.” 

“We are selling what we have, 
although shipments have been cut 
drastically. We expect to continue 
to sell all we can get,” declared 
David Blaushild of Blaushild Mo- 
tor Co. (Chrysler-Plymouth). 

Walter Grabski of the Dodge- 
Plymouth dealership bearing his 
name, and Ray Bundy (Ford) both 
see no backing up of cars, no stor- 
age problem as they are moving all 
available vehicles.—(Sanford Mar- 
key.) 


we 





| Washington Nash Dealers Meet— 


“Show the Line with Show Me Rides" was the theme of a demonstration campaigr 


Halley Motors Opens 


Halley Motors (Studebaker), Bas- 


in which dealers in the Nash Washington (D. C.) zone participated recently. Shown 
here is the dealer conference when H. L. Walters, Washington, zone manager, pre 
sented the program. 


by John Halley jr., president. R. M. 


Gochenour is sales manager; 


trop, La., has held a grand opening | George Hiatt, parts manager, and 
at 531 E. Madison St. It is headed! James A. Norris, shop foreman. 
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‘Tucker Reported 


Kying Comeback 


ATLANTA. Preston Tucker, 


|who failed at his attempt to pro- 
;}duce a 


revolutionary rear-engine 
car, is said to be eying a different 
field. According to an Associated 
Press report here last week, he is 
planning to produce parts for jet 
engines. 

Tucker was_ reported scouting 
around for machine tools at an Air 
Force stockpile here and in Omaha. 
Tucker said he was “going to start 
all over again” and make parts for 
the J-65 engine. The engine is to 
be produced by Curtis-Wright. 


AUTOMOTIVE NEWS is ‘‘must"’ reading 
every week for the men who make and sell 
the world’s cars and trucks 


ONLY CASITE MAKES THIS Doubk- our Maney Ba OFFER 


QUICK STARTING IN COLDEST WEATHER... 
BETTER AND SMOOTHER PERFORMANCE ALL 
YEAR AROUND OR DOUBLE-YOUR-MONEY-BACK! 


@ There’s no guesswork, no gambling, with Casite—your 


customer gets Quick Starting every time—Better and 


Smoother Performance all the time—or he gets back twice 


what he paid. 


‘This is just one more reason why Casite sells fast—and 


repeatedly. Casite can make this amazing guarantee be- 


cause it retards congealing of oil 


over and start 


CASITE e 


DROUT -« 


PISTON 


... lets the motor turn 
.»» even in sub-zero temperatures. Casite 


RINGS 


conditions the engine for winter. too... gets rid of engine 


gum and goo... frees sticky valves and rings . 


power zoom through. 


.. lets the 


Casite also cuts engine wear, by improving lubrication. 
Casite speeds oil, spreads oil, helps it penetrate. Actually, 
it speeds the flow of No. 20 oil 42% at zero—yet as the 


engine warms up, oil returns to normal-range viscosity. 


Casite gets enough oil to the right places at the right time 


for long and economical engine life. 


Display Casite. Push Casite. 


‘Talk Casite with every 


customer—for guaranteed Better and Smoother Perform- 


ance and Quick Starting in Coldest Weather. 
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Phony Car Deals 
Trap Ind. Pair 


LOUISVILLE. A twenty-year- 
old girl, known as Marie Pearl 
MacArthur, of Heltonville, Ind., is 
under arrest at Marietta, Ga., in 
connection with some phony car 
deals, involving two automobile 
dealers, a U-Drive-It Co. of Bloom- 
ington, Ind., and two finance com- 
panies. A male companion, listed 
as Walter MacArthur, 26, was also 
in custody at Carrollton, Ga. 

Records indicate the woman 
rented a car from the Bloomington 
U-Drive-It Co., drove it to Georgia 
and sold it for $1,300. The dealer 
became suspicious and stopped pay- 
ment on the check. The car was 
traced and the Bloomington owner 
went to Georgia to claim it. 

The next deal was the purchase 
of a car at Marietta from a dealer, 
with a required down payment and 
a balance of $1,200. The car was 
driven to Bedford, Ind., where it 
was used as a down payment on 
another car, with a bank at Bed- 
ford financing the $700 difference. 
The car obtained at Bedford in 
turn was driven to Georgia, where 
it was sold to a dealer for cash. 


“Tops in tools... 
and cheapest 
in the long run” 


Says... 


™ 
~~ 


with John Hathcock’s preference for Snap-on Tools and 
Snap-on’s in-the-shop, right-to-the-bench service. Snap-on 


Tools boost a 


earnings...as much as 20 to 40 per cent in actual shop 
experiences! And only Snap-on offers nationwide direct- 


to-user service... “the time-saving way to buy time- 


> 


saving tools.’ 


Snap-on line is free/ 
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Veteran service specialists by thousands agree heartily 


The 104-page catalog of the complete 
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L-M Service Training on West Coast— 

Dale Rockwell (left), Lincoln-Mercury national service school instructor, checks the use 
of the Micro-Poise gauge in the hands of Hi Johnson, regional service school instruc- 
tor in Los Angeles, while on a trip there to aid dealer service managers to train assist- 
ants in handling normal customer service problems. Roy Sutherland (center), western 


regional service manager for L-M, also takes a reading on the wheel alignment 
instrument. 

The back pages of every issue of AUTOMOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTOMOTIVE NEWS WANT ADS! Are vou? 
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F. G. Woodling 
Chicago Branch 





Floyd Eugas 
St. Lovis Branch 





E. A. Westin 
Fargo Branch 










man’s productiveness...increase his 


If you haven’t a copy write... 


Al Bacon 
qv Seattle Branch 


SNAP-ON TOOLS 
CORPORATION 


8082-J 28th Avenue 
Kenosha, Wisconsin 


“Snap-on is the trademark of 
Snap-on Tools Corporation, 


Dale Criswell 
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By J. B. Van Tassel 


| Cavs of using a club on peo- 
ple in order to get things done 
t the statement of 
“vou do it or else” 
should come to 
the end of the 
road shortly. In 
fact, this state- 
ment did cease to 
exist just before 
World War II, but 
since the end of 
this war it has 
again become 
very popular in 
our business. 

I just can’t im- 
agine a capable department man- 
ager or individual having to rely 
on this kind of tactics in order to 
get a job done. If people would 
only base their arguments on facts 
and figures instead of just a lot 
of conversation, how much easier 


are over. Also 
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Art Gorgone 
New York Branch 
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A. T. “Bud” Farnsworth 
Denver Branch 
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“Bud” Dingee 
Oklahoma City Branch 








Dealer Business Counsel 
Use of the Club in Employe Relations 
Is as Dead as Old Dobbin 


(The opinions expressed herein are those of Columnist Van Tassel and are not 
necessarily those of Automotive News.) 


and pleasanter it would be to get 
the job done. 

In one of my recent columns I 
referred to the dealer’s telling 
the parts manager to reduce his 
parts inventory or else, so the 
parts manager turned around 
and sold his fast-moving mer- 
chandise in a hurry so he could 
show the boss the reduction he 
wanted. 

| This forced reduction practicall, 
;}cost the dealer a loss he would 
;not have had to take if the order 
had been properly analyzed first 
and presented on a basis of facts 
and figures showing just what 
slow-moving items should be moved 
in order to obtain this inventory 


reduction. 
* * * 


Employe Goodwill 

HE same goes for the salesman 

who is selling the dealer a bill 
of goods. He should first analyze 
the dealer's stocks and be able to 
yresent to him a program of why 
he needs the additional parts on 
a basis of facts and figures—rather 
than on just a conversational or 
high-pressure basis. 

The same reasoning anplies_ to 
vour emploves. Good emplove and 
emplover relations is a verv im- 
~ortant factor in any _ business 
todav. 

You just cannot maintain satis- 
factory relations with vour em- 
ployes bv using a club over them 
to get things done or telling them 
they have to do so and so or else. 
Also, good public relations in 
your community depends largely 
on how vou treat and talk to 
your employes. 

When any emplove in vour place 
of business starts telling his neigh- 
bors and friends what a so-and-so 
vou are, you can bet vour last 
venny it’s going to set back your 
business and your pocketbook. 

For example, we will assume that 
one of vour mechanics in the bodv 
and fender department should wear 
goggles in order to protect his eves. 
So you sav, “Bill, you have got to 
wear goggles on your job or else.” 
This is all wrong as I see it. 

oo * * 


Sess 


Bonuses Also Help 
JOULDN’T it help to improve 
vour relations with Bill by tell- 
ing him that for his own protection 
and the welfare of his family, vou 
would like to see him wear goggles 
on his job? 

Point out to him the danger of 
his losing his evesight without gog- 
gles and the hardship it would 
bring to his familv because of the 
loss of time and doctor bills. 

Where an emplove is a good 
worker, encourage him to keep 
uv the good work by not only 
paying him well, but also paying 
him a small bonus or a share in 
the profits. 

It has been my experience over 
la period of manv years that the 
ibest times of the vear to pay 
bonuses and profit-sharing checks 
j}to employes are at Christmas and 
vacations. The good old-fashioned 
slap on the back instead of the 
lkick in the pants always helps a 
lot. 

Get on a common-ground basis 
with every emplove in vour busi- 
ness as to what they think of you 
and what vou think of them. 

But make this basis a basis of 
facts rather than just a conversa- 
tional basis or a “you do it, or else, 
basis.” 

(Any questions vou have con- 
cerning Dealer Business Manage- 
ment will be gladly answered by 
J. B. Van Tassel, care of Avto- 

MOTIVE News./ 


N. H. Haulers Stage 
First Roadeo 


MANCHESTER, N. H.—-(UTPS) 

A truck “roadeo,” sponsored by 
the New Hampshire Truck Own- 
ers’ Assn., marked the opening of 
Manchester's bicentennial. 

Clarence Nolin, representing W. 
A. Stackpole Motor Transportation, 
Inc.. Manchester, won in_ the 
straight truck class, while Granville 


LSS 
Se 





Granger, representing Blue Line 
Express, Inc., Nashua, took first 
place in the tractor semi-trailer 
division. 





a3 


oe 








ee a ee 


“sm cf ee 


nan &. 


bu: 
is 
she 
be 
tur 
pre 
inc 


the 
tha 
ser 


br 
pe 
rei 


ne 
cre 


cre 





get 


be 
ng 
lis 
he 
nd 
*r- 
ld 
he 


ally 
uld 
der 
irst 
icts 
hat 
ved 
ory 


nan 
bill 
vze 
/ to 
vhy 
on 
her 

or 


to 
and 
im- 
1eSS 


me- 


ove 
ell- 
ion 
vou 
zles 


of 
og- 
uld 
the 


od 
ep 
ily 
ng 


ver 
the 
pav 
cks 
and 
ned 
the 


S A 


Asis 
usi- 
you 


of 
"sa- 
Ise, 


ye 
je- 
by 
ro- 


re 


PS) 

by 
wn- 
- of 


W. 
ion, 
the 
rille 
Aine 
irst 
iler 





a3 





ervice and Used Car Reconditioning 


9 
vw 


A Reguiar Monthly Section for Dealers, Jobbers and Maintenance Men who Service and Lubricate 
America’s 40 Million Motor Vehicles and Appearance-Condition 5 Million Used Cars Annually 





309,000 in Dealer Shops Lead Industry 


Top Mechanic 


A CCORDING to the latest authen- | tive shops and the average mechan- 
tic data available, there are |ic changes his job every 2‘ years. 
some 309,000 working mechanics in 2 . ™ 
the employ of this country’s 48,248 ‘. o oldest average group of auto- 
franchised car and truck dealers. motive mechanics are the paint 
This is 97,000 more working |@nd body men, who range well over 





Backshop 








--+ by Jack Weed 





|car so that you will be sure it is| 
ready for that first cold wet day.| mechanics in car and truck dealer | 40 years of age. 


7 for “getting ready for win- 
ter” service is here again; it’s 
time to suggest to owners that now ‘oo . 
is the time to have a cars - ‘Pll Be in Soon’ 
pared for anti-freeze, changing of | a : : a ‘ it ‘ 
lubricants to winter grade and the " E WOULD like to do it when = os 2 ce aie ie dies ae, been taken recently, the mechanic 
other services that most owners | you can spare your car the /ice and repair shops nous cou” | that works for the franchised deal- 
best, but early enough so that we|try. This does not include gasoline |.) has a tendency to stay with the 


vant done but put off until the ra-| ; fee : 
dio warns chor a freeze may hit| can take the time necessary to doa | filling stations, unless they do ma-| same make of car for an average of 
jor automotive repair work. |seven years, even though he may 


that night. |thorough job. In other words we 

I am one of those who puts off | WOuld like - have the ee dae According to the last census | work for three or more employers 
doing these things until the last ore sae SS ee 1S- | of business, selected services, is- | in that period. ; 

; comfort of trying to have these es- | sued by the Department of Com- | In addition to those working 
minute, too. I usually have anti- | sential services done when our shop | SU®@ ® Suly 94. th 117 mechanics there are also em- 
freeze in my basement so that all |is so loaded with cars, in for anti-| Merce on duly <4, there were 1"! | ployed by the franchised vehicle 
I have to do is to drain off suf- |freeze and frozen radiators, that | 252 paid employes of all ty — and | dealers some 112,579 mechanics 

ficient coolant to get the anti- 94,297 active proprietors in the helpers, car jockeys, service sales- 


|we just can’t possibly take care of | I 
freeze in my radiators. | you as we would like to.” | 84,875 independent automobile re- | men, service managers and shop 
But then it is too late to check | | foremen as well as janitors and 


Even if I was one of those hab- | Pair shops of the nation. 
the hose connections; make certain| itual procrastinators who didn’t | Recent surveys of actual working| wash men who are not included 
that the engine head is drawn down | | among the listed working me- 


buy on that phone call—or was | mechanics in the dealerships of the | auaedien 
tight so that no anti-freeze will) afraid that you might charge me |car and truck companies show that | ©™ = ; 
get into the block; have the block| to9 much if I let von do ‘all of aa are 6.4 working mechanics|,,G0Vvernment figures do not show 
flushed out so that the scum and! ¢nhat to my car without me being |per dealer among the 48,248 fran- perten wn 4 case Shope" The Con: 
i as ae stay in the | there to see what was being done bp dealers listed by R. L. Polk | sus figures do reveal, however, that 
: i? % —I know that I would be mighty |& Co. who employ some 308,787 |jn 55.3 percent of the independent 
9 pleased that you, or your firm, | mechanics. |Shops the active proprietors out- 
Here’s an Idea thought enough of me to call me | The average age of these mechan- | number the shops by approximately 
6° I would like to suggest to you ics in franchised vehicle dealer|1,000 and that the average paid 
J dealers, who take the time out shops is 34 years and three months. |@™Ploye per shop is but .553. These 
from your other activities to read 


service shops than the total paid | Despite their tendency to change 
employes plus active owners of all | jobs rather frequently, as shown by 


ning smack bang into the same 
old trouble this fall that I usual- 





at least one major survey that has | 


Their average experience in the shops do a total business not to ex- 
this column, to get at your winter 


ceed $15,000 each per year. 

“get-ready” promotion early and! 
do it on a systematic way that I} 
am sure will please every customer | 
and make customers of a lot of | 
neighborhood drivers who possibly | 
don’t come into your shop regu- | 
larly. 
So I'm going to propose an | 
idea that I know would “click” | 
with me, and I feel certain would 
please most busy men—and prac- | 
tically all ladies. 
If some dealer—or dealer’s serv- | 
ice manager—would call me up dur- | 
ing the next few weeks and say: | 
“Jack, cold weather is on the way 
and before you realize it you will 


protect your car. We would like to 


ly run into. And I would have a 


(Continued on Page 26, Col. 1) 


and try to head me off from run- 










get your car when it will be most 
convenient for you and do not only 


have to be putting in anti-freeze so 
—-— 


that job for you but thoroughly in- | 


spect all hose connections, both 


radiator and heater; flush your ra- | : 


diator out to make certain it con- 


tains no scale, rust or other debris | 
that may cause you trouble some | 


cold night; check your carburetor 


Ta aati a f 
= ee ae 


San Ate a 





and ignition, as well as your bat-| .° 


tery to insure that you won’t have | 


hard starting trouble the first cold | 


morning; fix any water leaks you 
may have around your windshield 
so that you won’t cuss us or your 
car when rain or melted snow drips 


\ 


| Collins Opens Used-Car Lot— 


| Collins Ford Sales, Wapakoneta, O., 


automotive industry covers 12 years | 
and four months work in automo- 


| In one vehicle line the service | 
|Mmanagers, order writers and shop 
|foremen average 1.75 men per deal- 
jership, large and small. 

* + *” 


_ this army of working me- 
chanics in the dealerships of | 
|the car and truck companies, it is | 
easy to see why the job of making 
training available for the young 
man with a mechanical bent mind 
|is so necessary. 

It is being variously estimated 
| that even to keep our present main- 
tenance services up to what they} 
}are now during the next few years | 
when dealer-mechanic job fatality | 
shows every indication of running | 
quite high, that the industry will | 
have to train in the neighborhood | 
}of 15,000 to 20,000 mechanics per 
year. 

| Many of the men now employed 
by dealers as mechanics will shift 
to defense jobs and other lines of 
activity. Many will become in- 
capacitated or pass out of the 
picture entirely. Many of the 
younger men will be called to 
military service. 








z Be | 
tial 
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It is certain from the 
ment figures that the 
dealer cannot depend upon _ too 
much help coming from those now 
employed in independent shops as 


recently opened this used-car lot covering far as experienced mechanics are 


on your ankles; switch your tires if|7,000 square feet. Featuring new signs and lighted for night service, the lot is a concerned. 
necessary and otherwise check your! further expansion by owner T. C. Collins, who purchased the dealership in 1949. 


Two of the job 


Shop Traffic Only Part of the Answer 


\ ANY dealers believe that all 

they have to do to increase the 
business in their service department 
is to get 
shop. They use the time honored 
“baits” of lubrication, front end or 
tune-up “specials,” and if properly 
presented to the public, they get the 
increased traffic. 

But far too many do not get what 
they actually are looking for, and 
that is, increased profits from their 
service operations. 

In some cases the specials do 
bring in more cars during a given 
period but when the accounts are 
reckoned at the end of the cam- 
paign, the dealer finds that his 
net has dropped instead of in- 
creased. 

They fail to realize that to in- 


increased traffic to the} 


| usually takes both increased traffic 
flow and increased selling. It takes 
increased selling in any case. 

In many cases increased selling 
will do the job of increasing profits 
without increasing the traffic flow. 
| This is especially true where shop 
;area and parking area is limited 
and where the cost of greeting the 
|incoming customer, writing up his 
}order and handling his car to the| 
| Various departments is high. 

* * * 
iO INCREASE selling to regular 
customers without driving them 
|away from the shop takes planning 
jand close supervision of the order 
writers. 

This is not a task that can be left 
to any service manager or to the 
order writers themselves. It takes 


crease service profits materially, it|the dealer’s personal supervision 


and the dealer must go into his 
service department when he makes | 
his supervisory inspections, with 
the customer's attitude in his mind. 

If he looks at his service de- 
partment customer-approach and | 
selling from the customer's view- 
point, his bookkeeper will be able 
to give him good news month 
after month if he has done the 
other things that make his busi- 
ness an efficient operation. 

To increase sales in service with-| 
out “overselling” or frightening the | 
customer out of the shop takes 
planning and direction of the sell- 
ing effort. 

Increased sales, as such, can al- 
ways be gained by giving the serv- 
ice manager or the service sales- 
men orders that unless they in- 
crease their daily sales, their jobs 


are in jeopardy. Floor salesmen and 
service managers can always shove 
a certain percentage of the custom- 
ers into buying extra items, but if 
they are not needed services and 
properly sold, it would be better 
for the dealer if he did not get the 
business. 
+ * * 
/ RESTAURANT owner increased 
4 his steak sales perceptively by 
putting a notice, “Do not buy our 
steaks,” on the head of his menu. 
The notice went on to say that due 
to conditions he had to charge too 
(Continued on Page 28, Col. 1) 
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New Products ............Pages 48-53 
Southeast Show ; .Page 27 





govern- | 
franchised | 


classifications | 


Force 


that show up as particularly vul- 
|nerable are the paint and ding men 
because of their advanced average 
age and the tune-up or electrical- 
|carburetion experts. These latter 
are scarce now and will become 
|more and more scarce as more and 
|more cars are put on the market 
| with automatic transmissions. 


It takes a good electrical-car- 
buretion expert to adjust properly 
the engine and transmission con- 
|trols so that the automatic works 
properly and with top efficiency. 

* + + 

ao peak training load of one of 
| & the largest firms with electrical 
and carburetion schools is but 6,000 
men per year and these schools 
j|have not been kept to top enroll- 
|ment as yet. 

In addition to the training of good 
|}mechanics, the figures seem to in- 
|dicate that it is going to become 
|more and more essential that me- 
dium and large-sized dealers get 
into a diagnosis type of operation 
|where a top mechanic analyzes 
|what is needed to be done to the 
|car and sends explicit instructions 
to the shop for the work to be done 
—so that not only will the mechan- 
ics time be saved from trying to 
|guess what needs to be done from 
the order writers report, but so that 
less experienced men will be able 
|to make the actual repair. 

In setting up such a type of 
service and procedure, however, 
the dealer must make certain of 
two phases of the operation. 

First, the diagnostician must be 
paid a good salary and not work on 
a percentage basis so that his diag- 
nosis will be absolutely honest and 
not influenced by his earnings. 

Second, each job that has been 
repaired must come back through 

(Continued on Page 30, Col. 4) 












Dealer’s System 
Boosts Service 


By 33 Percent 


| JACKSONVILLE, IIl.—Lukeman 
| Motor Co., Dodge-Plymouth dealer 
jin this central Illinois city of more 
than 20,000, points with pride not 
only to what it calls its recorded 
|service system, but to its results 
in service volume. 
| Mailings and records are the 
keystones of the system, accord- 
ing to H. Jay Rodgers. 
“A spotcheck of the last 180 mail- 
jings showed a 72 percent return 
|within 60 days,” he said. “These 
/mailings also include other makes. 
|The remaining 28 percent auto- 
matically land on our followup list. 
“Since 1936, our service volume 
has increased 333 percent. The 
|daily flow of customers keeps vol- 
jume quite level throughout the 
| season.” 
Immediately upon 
dealer appointment, 






receiving the 
Rodgers said, 


the company began the develop- 
ment of a _ service system that 
would: (1) keep the company in 


frequent contact with customers; 
(2) pre-sell owner on maintenance 


needs, and (3) provide a complete 
| personalized service history, includ- 
ing lubrication, tune-up, safety and 
cooling, by showing mileage at 
which service attention was last 
received. 


One cony of the recorded serv- 
ice information is mailed to the 
owner, and the other is kept by 
the service salesman for use in 
discussing future work with the 
owner. 

| Another interesting feature of the 
|plan is that the history of the 
(Continued on Page 24, Col, 1) 
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Volume Rises by Phenomenal 333 Percent . . . 





Lukeman System Ups Service 


(Continued from Page 23) ten in red showing work coming 


car stays with the automobile when | 2¥°: 


it is traded in. Rodgers cited the | i, listed and filed under the date 
value of this by stating that “proof | for the next follow-up. 

of previous owner care is a strong The Lukeman objective has been 
point in used-car sales, and carried- 

over history is useful in retaining 


the car buyer as a service cus- d ° 
comer,” Trade Fair 


World Event Planned 

For Chicago in °52 
CHICAGO. — The Chicago Inter- 
national Trade Fair will be held at 
Navy Pier here, March 22 through 
are filed alphabetically by units. | April 6, I. S. Anoff, fair president 
These originals show in detail |2"d head of the Chicago Conven- 

what work was done and by |tion Bureau has announced. 
whom. | It has been decided 
Secondly, a duplicate service shop | Chicago will be the permanent site 
history is written for the service |for fairs of this type in the future. 
salesman’s file, and kept available The first of such fairs was held in 
for quick reference when the owner | 1950, but was not presented this 

drives in. And thirdly, the mailing | Y&@T- 

John 


card is filed by dates for future! Anoff announced that Col. 


Furthermore, he said that a sat- 
isfied customer is more likely to 
stay with them when buying a new 
model. 

The Lukeman system maintains 
three files. First, all shop tickets 


also that | 


In addition, each day’s mailing | 


to work out as perfect and prac- 
|tical a system as can be devised 
in helping customers and building 


their confidence and goodwill. 


As proof of this customer atti- 
tude, Rodgers noted that “many of 


our customers say, ‘take me to 
work and give her what she 
needs.’ ”’ 


Three Dept. Heads Named 


By Widdis-Nielsen Sales 

E, E. Widdis, of Widdis-Nielson 
Motor Sales (Pontiac), Danville, 
Ill, announces appointments of 


John Whitlock as service man- | 


ager, Dale Pritchard as used-car 
manager and Fred Rhodes as 
parts manager. 

Whitlock formerly was con- 
nected with a Chevrolet dealer- 
ship in Danville. Pritchard for- 
merly operated his own used-car 
business in California. Rhodes 
worked in a Kaiser-Frazer deal- 
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Views Auto Refinish Future— 


Don A. Seeley, manager of the Martin- 
|Senour Automotive Finishes division, 
donned the garb of a swami and called 
upon the occult powers to help answer 
| problems facing the automotive refinishing 
| future. Occasion for the stunt was a 
| national sales conference of Martin-Senour 
representatives. They shot questions picked 
up in the field at the manager, who used 


mailing. Two copies are put to-|N. Gage, retired, will serve as ex- 
gether and recommendations writ-|ecutive director for the event. 








Double your filter service volume... a 
WIX Dirtector is equivalent to an extra 
man at your pump! 
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the swami setting to dramatize answers. 


' ership at Allerton, TIL 


FILTERER (5 


Today, with modern Heavy Duty Oils in the 
picture, you’re as out-of-date judging the condi- 
tion of motor oil by the dipstick or on a piece of 
paper as you'd be trying to sell gasoline from a 
barrel! 


Only with the WIX Dirtector can you ac- 
curately show the condition of your customer’s 
motor oil. Whether light or dark—clear clean or 
dirty—the WIX Dirtector gives both you and the 
motorist the TRUE answer! 


Thousands of WIX dealers are cashing-in on 
this modern “Engineered Selling” tool. It is so 
important to sales and profits in oil and oil filter 
cartridges, that every service station should have 
a WIX Dirtector at every pump! 


WIX, and only WIX offers you the WIX 
Dirtector. Contact your nearby WIX distributor 
for full information. If your Jobber doesn’t have 
WIX, write us today. 





TRADE MARK ace. 


L FILTERS @ CARTRIDGES 
ACCESSORIES CORP, GASTONIA, N. C. 







CANADIAN FACTORY: WIX ACCESSORIES CORP. LTD., 11 Wabash Ave., Toronto 3, Ont. 


Fleet Leasing _ 
Of Cars Hailed 
By Mutual Life 


HOUSTON.—An auto fleet leas: 
plan is the latest addition to th: 
“new idea file’ of life insuranc« 
companies seeking investment out 
lets and business firms wanting t« 
conserve working capital. 

Several national business firms 
that formerly relied on salesman 
owned or company-owned automo 
biles they need in sales and othe: 
operations, have leased a total ot 
1,970 cars under a financing pla: 
set up by Mutual Life Insurance 
Co. of New York and Peterson 
| Howell & Heather, Baltimore fleet 
management firm. 

‘the cars—mostly Fords, Chevro- 
lets and Plymouths—are being 
rented to E. I. du Pont de Nemours 
& Co. Sunshine Biscuits, Inc 
Johnson & Johnson and Minne 
apolis-Honeywell Regulator Co. 

Commitments were made several! 
months ago, but final arrangements 
have just now taken place. The cars 
represent an investment of more 
than $2,600,000 by Mutual Life. 

Announcement of the new plan 

was made by Oliver M. Whipple, 
financial vice-president of Mutual 
Life. 
Under the plan, autos are leased 
in fleets of 100 or more to business 
| firms, for use in their sales and 
lother operations. Rental is on 4 
lnet-lease basis for one year with 
/renewal options. 

The mechanics of the plan are 
similar to those in equipment trust 
financing. Any make of passenger 
automobile, and any number of 
cars over a minimum of 100, will be 
leased. 

As administrators of the plan, 
Peterson, Howell & Heather are 
lresponsible for selling the idea to 
‘business firms, buying new cars, 
selling used cars and handling all 
lrelations with the business firms 
leasing the cars. 


Valve Rotators 
Hailed as Boon 


'To Engine Life 


MILWAUKEE.—tThe most impor- 
tant factor in truck and tractor 
engine design has been the addition 

| of rotating devices for exhaust 
| valves to keep them from sticking, 
in the opinion of K. L. Pfundstein, 
of Ethyl Corp. 
Pfundstein told a national tractor 
|meeting here, held by the Society 
of Automotive Engineers, that ro- 
|tating devices increase the life of 
| valves as much as 400 percent. 

He said that about half the 
'trucks in use today have engines 
|so equipped, and that more and 
more tractor manufacturers are in- 
in their power 





| corporating them 
| plants. 


“Tractor engine manufacturers,” 
|Pfundstein said, “have little or no 
|control over the manner in which 
‘engines are operated or serviced 
after delivery to the user.” 

He ruled out the possibility of 
fuels tailored to individual engines. 

“Engine manufacturers,” said 
Pfundstein, “must concentrate on 
design and material selection to 
produce engines which will operate 
on the variety of fuels and lubri- 
cants available and in widely differ- 
ent types of service.” 


| . 1° 
Calif. Finally Okays 
L-O-F’s New-Type Glass 
SACRAMENTO, Calif. — Cali- 
| fornians now may own and op- 
erate automobiles that provide 
eye-comfort benefits which have 
been available in 46 other states 
for some time. Approval of a 
new type of windshield and car 
window glass that reduces glare 
and excludes a high percentage 
of the sun’s heat waves has been 
announced by Clifford E. Peter- 
son, commissioner of the Cali- 
fornia highway patrol. 
Exhaustive studies of the light 
transmission and effectiveness of 
the new safety glass, developed 
by scientists of Libbey-Owens- 
Ford Glass Co., were made by 
the patrol as a prerequisite to 
approval under California law. 
The new glass was first intro- 
duced as optional equipment in 
Buicks and now is being used in 
a limited number of Cadillacs 
and Oldsmobiles. 
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Dealers report: *50 to *100 MORE per used car 
is easy to get after simple spray 
job with Fab-Spray costing 

only “a couple of bucks”! 
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Contact your local Automotive Jobber 


. or Fab-Spray factory direct for immediate 

in shipment or additional information. 

HENDERIZE, INC., 5667 Freeport Bivd., 
Sacramento, California 





Backshop . 











(Continued from Page 23) 


very soft spot in my heart for 
you. 

Even if I didn’t set a date with 
you to pick my car up or for me to 
bring it in at a stipulated time, 
I’ll bet my bottom dollar I’d be in 
to your shop soon to have much 


or all of that work done. 
* * . 


It Costs Little 
PHONE call costs so little. It 
really doesn’t cost anymore 
than one of those brightly colored 
postal cards that I may or may not 
pay any attention to. But a phone 
call is so personal and can be made 
so friendly that it really clicks home 
in these days of grousing and wails. 
It’s just like the guy who calls 
me up and starts off with, “How 
is your fishing these days?”— 
or to a golfer “How was your 
game this year?” Before you real- 
ize what has happened, you like 
the so and so at the other end 
of the line, even though you are 
so busy that you swore when the 
telephone bell rang. 

Give it a try, neighbors—with 
one eye on that cost of $1.75 for 
writing the service order and the 
other on the fact that, even if your 
shop is good, I’ll bet you won’t av- 
erage two items per R. O. A few 
pleasant voiced telephone calls each 
day for the next month by those 
in your organization, who can make 
their voice smile over the wire, may 
even make your bookkeeper go over 
your shop figures twice at the end 
of the month to see if some mistake 
wasn’t made. 

* 


M for Merrill 

I TOLD M. E. Majors, the recent- 
ly appointed manager of car 

dealer sales for the Michigan ter- 

ritory for General Tire, that I was 

going to expose him even still fur- 

ther than he was made naked at 


* * 














MAIL 
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CQUPON 
for the 
full story 


coreorerr errr 


profits. 
NAME 
FIRM 
ADDRESS. 


| 
| 
| 
| 
| 
| 
| 
| 
| 
CITY. 
a 


the luncheon the factory threw to 
make him acquainted with the De- 
troit press. I’ve just got to keep my 
word, so help me. 

Majors said that only Bill O'Neil, 
prexy of General, and his wife 
knew what his first name was until 
he saw it splashed all over the 
“handout” for the press announc- 
ing his appointment. 

Now I don’t see anything wrong 
at all about Merrill for a first 
name, even in the automobile 
business. Just think of the names 
like Percy, for instance, that have 
adorned presidents of automobile 
companies and same names that 
were more “sissy” than that. I’ve 





FAST AND 
ACCURATE 


got one that is such a tongue- 
twister that they call me Jack in 
self defense. 

But Merrill is a little self - con- 
scious about that front handle, so 
self-conscious about it, in fact, he 
wouldn’t tell us what the middle E 
stands for—so I promised “Murl” 
(spoken with a slight slur) that I 
would label him Merrill Ebenezer 
Majors—and if he isn’t called that 
by some dealer every day for the 
next two weeks, I'll be really dis- 
appointed. So do your stuff, guys. 

+ 


* * 


Battery Sales 
B phncd 50 percent of all the bat- 
teries sold during the year will 
be disposed of during the next five 
months. Battery manufacturers, de- 
spite the shortage of lead, have 
managed to produce and deliver in 
excess of what they did in 1950 for 
the same period. It is expected that 
the supply of batterie: will meet 
the demand during the next few 
months—especially now that the in- 
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only has the 
good regulators fallen off amazing- 
ly, but fewer batteries are being 
ruined by overcharges. 

According to past*records, Sep- 
tember battery sales should be 
about 10.8 percent of the year’s 
total; October sales should run 
about 10.5 percent; November, 10.4 
percent; December, 9.9 percent, and 
January sales about 8.7 percent. 

Several states have passed, or 
are about to pass, laws making it 
compulsory for trucks and com- 
mercial trailers to be equipped 
with mud guards that will pre- 
vent water or other road sub- 
stances being thrown from the 
rear wheels of the vehicles at 
tangents exceeding 22% degrees, 
measured from the road surface 
to a straight line to the rear of 
the vehicle or trailer. 

Not only will those 





insurance 


dustry has really gotten on top of|companies who carry windshield 
the voltage regulator problem and | glass insurance like that regulation, 
has taught enough mechanics how | but most every driver who has to 
to adjust them properly so that not'drive on the open roads and at 
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Hundreds of dealers 


Dynamometer. 









now enjoy bigger 


service profits and guarantee customer 
satisfaction by using the Clayton Chassis 


Diagnosis is fast, accurate and complete, 
with all tests made while the car is under 
load. No guesswork. No road testing. No 


return of perfectly | 


DIAGNOSIS 


CLAYTON MANUFACTURING CO. 
BOX 550, EL MONTE, CALIF. 


Send us FREE copy of your book- 
lec on increasing service shop 
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incomplete work orders. Mechan- 
ics have a definite “blueprint” of 
what to fix and what parts are 
needed. Shop work speeds up and 
parts sales increase. 

After service, final adjustments 
and inspection on the Clayton 
Dynamometer guarantee peak 
performance on the road. The 
customer is satisfied with his car’s 
improvement...and your bill. 
Costly ‘‘come-backs”’ are com- 
pletely eliminated, and service 
profits multiply. 

This book tells you 
how the Dynamom- 
eter can build your 


service shop busi- 
ness. 


TT 
ey, 





K-F Big 5 Winners Get Watches— 


Five Kaiser-Frazer dealers in the Evansville, Ind., sales area were presented with | try would have been over its alum 
engraved watches from the company for their efforts during the recent sales campaign. | num worries by the end of the firs 
In the front row, left to right are Frank J. Brosnan, Virgil R. Harris, H. J. Braden,| period of next year, Cass believe: 
Kenneth Cox and J. J. Hallinan, St. Louis regional manager. In the back row are John 
E. Barnes, Harold S. Martin and George Kaiser, Evansville district manager. 


any wet surface. 


Dealers also should like that reg- | 


ulation because it will mean a lot 
of immediate business and a lot 
of replacement business until some 
smart chap comes up with a flap 
that will stand up under the terrific 
beating that such guards will have 
to take in over-road truck service. 
* * ? 


NPA Speaks Up 
— boys in NPA are getting to 
the point where they are more 
certain in their statements regard- 
ing material availability. At least 
Bob Cass, assistant director of 
NPA’s Automotive division, did not 
pull his punches one bit in telling 
the members and guests of the 
National Truck Body and Equip- 
ment Manufacturers and Distribu- 
tors Assn. in Atlantic City that we 
face a real critical period of six 
months to two years on sheet and 
steel plate, copper and aluminum. 


Defense demands on plate are 
increasing so fast that he pre- 
dicted that there would be very 
little plate available for either 
automotive or the rails for the 
next six months. Those who must 
have plate in order to make their 
products, and don’t have a re- 
serve stock in their own ware- 
house, will have to go to the 


_ 


New Capacity 
Buoys Aluminum 
Output 8 Percent 


NEW YORK.—Additional capac- 
ity recently placed in operation 
lenabled the U. S. primary alumi- 
— industry to increase its output 





about 8 percent in July, Donald M. 
White, secretary of the Aluminum 
Assn., announced last week. 


| “Part of the increase,” he said, 
“was made possible by the opening 
of a new pot line in the Jones 
Mills (Ark.), smelter of Reynolds 
Metals Co. and part by the reacti- 
vation program of Aluminum Co. 
of America, in which high-post elec- 
tric power is being utilized to 
j}operate idle equipment for the 
lduration of our expanded defense 
| effort.” 
| Total 


primary production re- 


|ported by White for July was 145,-| 


395,271 pounds or about 10% million 


pounds over the 134,906,971 pounds} 


turned out in June. 

Shipments of aluminum sheet 
and plate by member companies of 
the association’s sheet division to- 
taled 93,771,078 pounds during July, 
}about 7 percent over the 87,501,761 
;pounds of these products shipped 
lin June. Members of the foil divi- 
;sion shipped 6,918,091 pounds of 
jaluminum foil in July, compared 
with 7,430,852 pounds for June. 

July shipments of permanent- 
mold and _ semipermanent - mold 
rough castings (except pistons) by 
|member companies of the associa- 
tion’s foundry division totaled 1,- 
816,894 pounds, with a value of 


June were 2,363,609 pounds and 
$1,392,205. 





DuPont Looks Ahead 
| WILMINGTON. 
jtion planning division within the 
{DuPont employe relations depart- 
| ment, to inaugurate a sound pro- 
gram to insure the availability of 
sufficient well-trained personnel to 
fill future managerial openings, has 
been formed. W. Laird Stabler was 
appointed head of the new division. 


times follow trucks on gravel or 


$1,069,456. Corresponding figures for | 


An organiza- | 


steel warehouses to fill the: 

needs, regardless of how much | 

may cost them, he said. 

He declared that 8 percent, 
approximately 200,000 tons, h 
been given warehouses in this la 
quarter, and this was the on 
supply available. Copper is gettir 
tighter and will be practically no: 
existent for civilian manufactu: 
with those industries who can us 
anything else. Supplies are not i: 
creasing and military demands a: 
growing by leaps and bounds 

. + * 


Flash Chrome Out 

A BRIGHT picture, however 
looms in aluminum. If it ha 

not been for the acute lack of rain 

|fall in the Pacific Northwest, tha 

| made electrical power short, indus 


|The drought, however, will extend 
|this period until around the midd) 
of 1952. 

For those who have been using 
the flash chrome treatment, the 
substitute days are over. No cop- 
per or nickel will be available for 
other than most critical uses, he 
emphasized. 

Finally, at long last, NPA expects 
to put into law a regulation that 
steel mills will have to take care 
of their regular customers with 
allocated orders before they can 
take on any other customers. Re- 
|public Steel and Jones & Laughlin 
were prime offenders this year in 
allowing their books to become 
filled with orders from non-custom- 
ers and were unable to take on 
requirements of many small cus- 
| tomers who had bought from them 
regularly. 

* * > 


|Serap Need Critical 


—, for scrap steel is criti- 
cal, and Cass asked cooperation 
of all in getting steel and iron 
scrap headed back to the mills. 
Amount of steel to be available to 
industry will depend upon amount 
of scrap collected. 

Alfred P. Haake, General Mo- 
tors economist, told the associa- 
tion that buying power of the 
nation will increase $28 billion 
next year, and that $11 billion 
must be syphoned off purchasing 
power or the country will be in 
| major difficulty. This represents 
| $6 billion in decreased products 
to buy and $5 billion in increased 
savings. Savings this year are 
the greatest in history, according 
to Haake. 

National Truck and Body Manu- 
facturers and Distributors Assn. 
had its best convention since in- 
ception three years ago. Next year’s 
convention will be held in Kansas 
City. 


- 

Ky. Going Soft? 
Deputy Advised Against 
Shooting Tires 

FRANKFORT, Ky. Kentucky 
law officers do not have the right 
|to shoot the tires of speeding auto- 
mobiles, according to Attorney- 
General A. E. Funk. 

A speeding car is only a mis- 
|demeanor, he said. However, if a 
felony has been committed by the 
occupants, the authorities may use 
}such force as seems necessary to 
make the arrest. 

The opinion was given to Nathan 
Gibbs, a deputy sheriff of Wolfe 
county, who has been plagued with 
speeding cars in his locality. Fre- 
quently, he said, drivers had be- 





|}come abusive when stopped and 
| cautioned to slow down. 





"i: NAME PLATES 
\ PRECISION CAST ... 
ELIMINATING ALL DIE COSTS 
Quontities os low as 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
epprovol. Heovily plated. 
Write for details. 
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tlanta Picked for Conference in May... 


Southeast 


ATLANTA. — President George 
tilbert, of Charlotte, N. C., an- 
sounces that plans have been set 

motion to hold a conference 
sponsored by Southeast Show, Inc., 
« 1952, and a Southeast show in 
1953. 

The 1952 conference will be held 
in conjunction with the MEWA 
ind NSPA regional meetings in 
.sheville, N. C., on May 16-17, 1952. 

Both Whit Ruark, general man- 
iger of MEWA, and Jack Wig- 
zins, executive vice-president of 
NSPA, concur in these plans. 
MEWA will hold the morning 
session on Friday, May 16, and 
NSPA will conduct a meeting on 
Friday afternoon, May 16. 

The Southeast show will likewise 


have a meeting on Saturday morn-| 


ing, May 17. All these meetings 


will be open to all invited whole- | 
salers and manufacturers present. | 
be just this confer-| 


There will 
ence, with no display booths by the 
manufacturers. 

The 1953 Southeast Show will 
be held in Miami on May 20-23, 
1953. Already plans are being laid 
for this show which it is felt 
“will be one of the best attended 


and one of the largest Southeast | 


shows ever held,” Gilbert said. 

Officers and directors of the 
Southeast Automotive Show, Inc., 
for 1952-53 are as follows 


Officers—George V. Gilbert, pres- | 


ident, Piedmont Auto Exchange, 
Charlotte, N. C.; M. Lester Flow- 
ers, first vice-president, Flowers 
Co., Hickory, N. C.; A. Lee Proctor, 


Dealer Suggests 
Top-to-Bottom 
Expense Study 


PITTSBURGH.—-How can a deal- 
er cut his overhead to keep it in 
line with 
activity? 

Each dealer has his own specific 
problems, but J. J. Dusch, general 
manager of the Automart Co. 
(Chrysler-Plymouth) here, offers an 
interesting viewpoint. 

While he admitted that “it sounds 
like I’m firing myself,” Dusch sug- 
gested that executives examine 
their own worth to the dealership. 


In reducing personnel, Dusch 
said, there is no reason why a 
dealer should start at the bottom. 

“Losing high-salaried men,” he 
said, “may solve the problem more 
effectively.” 

Dusch suggested that dealers go 
slow on cutting service operations. 


“A reduction in new-car produc- 
tion,” he said, “will increase the 
number of used cars needing serv- 
ice. This may make your service 
department the lifeline of the or- 
ganization.” 

Care also was urged in examin- 
ing advertising expenses, he ex- 
plained. While it doesn’t make 
sense for a dealer to advertise 
what he hasn't got in stock, adver- 
tising may be channelled to used | 
cars and service. 

Community and institutional ad- | 
vertising is also important, Dusch 
pointed out. | 

As a final suggestion, Dusch| 
urged that even petty-cash expendi- 
tures be studied. Lost pennies, he 
said, add up to dollars. 


World Coe — 


Planned in Dixie 


NORFOLK, Va.—The first South- | 
ern International Motor Show will | 


| 


reduced new-car sales} 





be held at the Norfolk municipal 
1uditorium here on Nov. 24-26, it| 
was announced last week by Davis | 
L. Barker of the Norfolk Port Au- 
thority. 

According to the announcement, | 
principal foreign autos, motor-| 
cycles, bicycles and other vehicles | 
will be represented at the show. The | 
show is being promoted by Vir-| 
ginia, West Virginia, North Caro- 
lina and Washington. Sponsoring | 
organizations are Norfolk Import | 
Car Dealers and Distributors, Nor- | 
folk Port Authority, Tidewater | 
Automobile Assn. (AAA) and local | 
newspapers and radio stations. | 
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Show Plans Conclave 


second vice-president, Black &|;ply, Greenville, S. C.; B. M. Gibbs, 
|Decker Mfg. Co., Atlanta; John A. | Service Auto Parts Co., Knoxville, 
Doyle, treasurer, Southern Bearings | Tenn. 


|& Parts Co., Atlanta; Harry Gee,| Manufacturer directors — Henry 
secretary, Federal-Mogul Service, | Clark, manufacturers representa- 
Atlanta. | tive; R. F. Coleman, Electric Auto- 





Wholesaler directors—M. D. Tay-| Lite Co.; John E. Colley, Perfect 
lor, Taylor Parts & Supply Co., Circle Corp.; W. E. Fike, Tobin-Arp 
Andalusia, Ala.; Webb Patten, Pat-| Mfg. Co.; Harry Gee, Federal-Mo- 
ten Sales Co., Miami; John Rogers, | gul Service; H. Fletcher Jones, 
John Rogers Co., Atlanta; Harold | Walker Mfg. Co.; G. N. Keim, A. C. 
|W. Hart, Hart Supply Co., Colum-| Spark Plug Co.; Bert Kaple, manu- 
| bia, Miss.; O. H. Hamby, Southern | facturers representative, and Frank 
Bearings & Parts Co., Charlotte, N.|Merryman, manufacturers  repre- 
}C: Ned Holland, Holland Auto Sup-/| sentative, all of Atlanta. 


Service Award at Finney's— 

Pontiac's service craftsman's award has been made to members of the J. B. Finney 
Pontiac dealership in Los Angeles. The two five-year men are shown as they received 
pen and pencil sets in recognition of their service record. Left to right: Finney, Al 
Jensen who received the award for John Palmer; Roy Engle, General Manager Fred 
Copeland and R. F. Franklin, district manager. 
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BOB MASSEY, Bump Shop Manager, says: 


“Spot jobs are profitable when you can do a 
good job fast! Baked enamel spotting is no 
longer a problem. We use Acme Pro-Fiex. 
For all-over jobs Acme’'s Fleet-X Synthetic 
Enamel is our choice. Both are tops in Acme’s 
line of Factory-Made Colors.’’ 


CALL YOUR ACME JSOBBER— He has everything for every paint shop, including 
THE FAMOUS ACME COLOR EYE AND BASIC TINTING COLORS. 





Founded by Ben Ratigan in 1924, B. J. Ratigan Motor Sales 
is Detroit's oldest De Soto-Plymouth dealer. 


PAINTING PAY 


PO CU aa es ee 


Former Name: Acme White Lead and Color Works ~+ Detroit 11] 


ACME QUALITY PAINTS, INC. - 
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Increased Selling Also Needed . 


Shop Traffic Only Part of Answer 


(Continued from Page 23) 


high a price for good steaks and 
he would not lower his standard by | 
serving his customers with steaks 
of lesser than the very top grade. 

In the opinion of the restaurant 
owner, these fine steaks, as tender 
and tasty as they were, were not 
worth the money he had to charge 
for them and so he wanted to warn 
his customers that, through no fault | 
of his, the steaks were not an eco- 
nomic purchase when compared 
with the other foods he was serv- 
ing. 

Such an approach could not be 
used in a dealer’s service station 
obviously, but hardly a car six 
months old or older comes into 
any dealer’s service shop that 
doesn’t need some work done 
right then that would save the 
owner considerable money over 
what it would cost to repair if 
the work were allowed to go un- 
done for any period. 

Order writers and service man- 


agers get into ruts in their opera-| This track is divided into 12 sec- 





tion and need a stimulus to keep 
them on their toes and alert to the 
| possibilities of selling that extra 
job or those extra items that so 
radically change the profit pic- 
ture. 

The John E. Wolfe organization, 
for instance, has brought up to 
date the old “circle service” idea 
that was used years ago by oil re- 
finers. As used by the oil men in 
the island stations, it was designed 
to make certain that the filling | 
station attendant went all around | 
the car in his giving of free serv- | 
|ice and that while he toured the ve- 
| hicle, would be forced to look at | 
|many different spots on the car, 
|some of which might offer the op- 
portunity to make a sale. 

* * * | 


HE modern version applicable | 
to franchised dealer service op- | 





eration is to furnish the order writ-| services according to their shop 
operations and to the time of the 
year so that the “circle” would en- 
compass the services that would | 


er with a card that has a design 
like a race track on the face of it. 





n yood laste 


EASY ON THE EYES 
EASY TO SELL 
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tions and each section labeled with | 
a different service. 

When the order writer has “sold 
the circle” on his card, he gets a 
bonus based on a percentage of the 
sales that the services outlined on 
the card permits. He does not get 
this cash bonus, however, until the 
cashier has filled every section in 
red designating that he has sold 
each service. 

The services run from those 
easy to sell and of low cost to 
the harder selling items of great- 
er cost to the customer. The cur- 
rent card has fanbelts as the 
number one item, followed by fil- 





Glen Campbell Chevrolet, Inc., 
about a week before Labor Day, 


ter element, battery, wheel bear- | be in tune with the time of the 
ing pack, brake reline, set of | Y€ar. 

spark plugs, a re-ring job, wiper | In the original “sell the circle” 
blade, body tightening, oil change, card, it will be noted that among 


muffler and front end alignment. (the service sales needed are those 


Dealers who wish to try out a 


program of this type could vary the | practically every part of the car. In 


doing this he should be able to note 
quickly any work that should be 
done. 

In addition to actually promoting 


Soom TTI: 


TRADE MARK 


Reduces driving fatigue and 
eye strain. Eliminates blinding 
Ciole eee hme Ds -) 2 


keeps car cooler. 


¢ The ALL STEEL exterior windshield visor 
¢ The visor with polished STAINLESS STEEL leading edge and end brackets 
¢ The visor that will custom fit HARD-TOPS and cars with one-piece windshields... 
e The visor that is fully ADJUSTABLE — one model will fit most cars 


SEE YOUR DISTRIBUTOR OR WRITE TO 





TRADE 


Las 






PRODUCTS CORPORATION 


MICHIGAN CITY, INDIANA 





Williamsville, 
to remind motorists of traffic hazards over thr 
weekend. The idea was conceived by Jim Campbell, the dealer's son. 


that make the order writer inspect | 





Campbell Labor Day Warning— 


N. Y., put on this showroom disploy 


more sales and a wider range of 
|sales, such a card also offers the 
opportunity of training order writ- 
ers and service managers to be 
more observant in their contacts 
with service customers. 
* * * 
oun show that order writ- 
ers in the main today do little 
|if any selling. With a national av- 
erage of but 1% items per ticket, 
it is clear that inasmuch as all 
service customers come in for at 
least one item and many for two 
|that no other services are being 
| suggested by the great majority of 
order writers. 

If the dealer is to make a nor- 
mal or reasonable profit from his 
service department, he must sell, 
on the average, at least enough 
services to give him a profit on 
|every customer contact. 
| _ With the minimum cost of writ- 
| ing a service order now running 
| at $1.74 or more, it will take 
| more than a lubrication, a wash 

job or an oil change to even cov- 

er the cost of writing the cus- 
tomer’s order. 

Another place where the dealer 
should give his department more 
than a cursory check is at the 
lube hoist. While lube sales are the 
backbone of dealer service promo- 
|tion it does little good to get cus- 
tomers in for a lube job if no ef- 
fort is made to capitalize on the 
traffic that comes in—especially 
|when the entire “take” from a 
|straight lube job is less than the 
cost of writing up the order. 


A prominent Detroit dealer who 
was running over 600 lube jobs a 
month found that they had so much 
|lube business that they didn’t have 
time to capitalize on it. At that 
time they were running but $6.75 
per average R. O. 

* * 


Taer put in a program of planned 

service selling which gave each 
order writer a set quota of the jobs 
|he was to strive to get. 


This planned selling feature gave 
;every order writer a quota of 16 
|R. O.’s per day divided as close as 
possible to the following: seven 
|lubrications, six oil changes, two 
|wash and polish, seven minor mo- 
tor, one major motor, three brakes, 
two chassis, three body and one 
miscellaneous service. 


Within a short time this dealer 
had increased his average R. O. 
to $9, increased R. O.’s by 10 per- 
cent and increased total labor vol- 
ume by $2,000 per month. 

As they had increased their items 
per R. O. to two each average, the 
profit went up in even a greater 
ratio than the increase in total 
business for the month. 

Planned selling, diagnosis selling, 
bonus selling if put on the right 
basis or quota selling all will ener- 
gize the order writing men and 
make them more alert to serve 
properly both the owner and the 
dealer employer. 

But whatever method is used, it 
must be carefully planned and put 
in to execution with great care and 
as the result of a careful survey 
of the particular dealership so as 
best to meet the needs and require- 
ments of that dealership. 


‘Lampshade’ Bomb Detector 


SYRACUSE.—A “radiation lamp- 
|shade,” so called because it resem- 
bles a lampshade, and designed to 
|determine quickly and accurately 
the position of an atomic bomb 
|explosion, was described here by a 
General Electric’ scientist. The 
lampshade was developed by the 
|Mohawk Assn. of Scientists and 
|Engineers, a Schenectady civic 
group. 
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even 
two 
mo- SE erate 
akes, 2 
one ‘ King Features Syndicate 
aler 
. O. 
per- 
~ One of them was bound in chains and tossed in the Hudson River. Outstandingly successful firms like Colgate-Palmolive-Peet Co,, R. J. 
tems One of them risked a thousand watery deaths. Another spent much of Reynolds Tobacco Co., Gillette Safety Razor Co., and others have been 
rater his time surrounded by the fiercest jungle beasts. consistent users of space in PUCK, The Comic Weekly for over 15 years. 
ota 
” But though their faces have appeared countless times in newspapers, eeeeeseeeeee An Amazing Book Report! *®*e*eeesee8 
ing, ° e - —— ° é 
right magazines, and newsreels, did you remember magician Houdini, racer Gar : P & of th of sini Mi viata Wihnaaiie : 
mare bas jee > ; nm each o e past four years, bs e Comic Weekly has 2 
oa Wood, and bring ’em back alive” Frank Buck? Or did you only know the : carried more dollar volume of mail order book advertising than . 
serve nervy little man on the girder? - any national publication. Why ? Because it pays off better. Dramatic ® 
the gen a : ° example: Unicorn Press used a double spread in PUCK and received a 
i It’s Jiggs, of course! And where have you seen him display his courage? ° over $300,000 in orders in the first four weeks following publication! ae 
put In the comics, of course! ® ° 
and RE RERRRERRERERRERR RRR RR RRR RRR RRR RRR RRR RE EE 
irvey But you are not alone. Every Sunday morning, some 18 million adults 
oe (and their youngsters) settle down to follow Jiggs’ latest adventure in 
PUCK, the only national comic weekly. 
tor He’s a Sunday caller welcomed warmly, eagerly, week after week. And 
a so are Blondie and Dagwood, The Little King, Snuffy Smith, Popeye, and all y 
d to the other beloved PUCK characters! It wouldn’t be Sunday without them! a 
ately 
omb It’s hard to measure the warmth of a welcome in cold statistics. But look 
oy a : es . 
The at these proven facts: 4 out of 5 adults read comics. Advertising in PUCK THE COMIC WEEKLY 
= gets more readers per dollar. Identical copy gets 3 to 5 times more thorough The Only NATIONAL Comic Weekly — A Hearst Publication 


civic readers in PUCK than in top weekly magazines. (Starch). 63 Vesey St., N.Y., Hearst Bldg., Chicago, 406 Hearst Bldg., San Francisco 
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Men May Thank 
Women if Jack 


Raises Car Easier 


WINONA, Minn. 
jack manufacturers of the country, 
like thousands of other businesses, 
are paying increased attention to 
the growing number of women 
drivers, R. E. Lange, president of 
Vulcan Mfg. Co., said in an inter- 
view here. 

“When we started manufacturing 
automobile jacks in St, Paul in 
1935, we produced only jacks to be 
operated by men. In fact, it took 
a man to operate some of the early 
models,” Lange said. 

“Today, one of the best sellers in 
our line is a tripod bumper jack 
with a § ‘coffee-grinder’ handle, 
which enables a woman to lift the 
front or rear of any automobile 
easily,” said Lange. 

“In our business, safety pays off,” 
Lange said. “We are always look- 
ing for the safe way to do the job, 
whether in our plant or in our 
products.” 


The automobile | 





that other companies may not at- 








O'ffill’s "Sales Roundup’— 


The new and used-car sales force of Joe M. O'ffill Motor Co. (Nash), Kansas City, 
dressed up in cowboy costumes to lend the proper atmosphere for riding the sales 
range. Joe O'ffill (far left, front row), put the salesmen and their trimmings on his 
semi-weekly television show. 


|tempt to make similar price cuts, 
lespecially if manufacturing costs 
| rise or defense work increases. Both 
\latter prospects appear likely to 
happen soon. 

Still some dealers are anxious to 
increase their sales of car bat- 
teries and are reported to be offer- 
ing higher turn-in prices for old 
batteries to boost sales. 


Battery Prices Cut 
By BFG of Canada 


OTTAWA.--The first major re- 
duction in car battery prices (as 
much as 20 percent) has been made 
by B. F. Goodrich Rubber Co. of 
Canada, but it is believed here 


This full color ad appears 


in December 
DAY EVENING 
and — 


out December 12. 


HERE’S HOW WE'RE HELPING YOU BUILD 


1 SATUR.- 


POST 


HOLIDAY, 
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Top Independent Shops by 97,000 . ss y 
Dealer Mechanics 


Lead in Industry 


(Continued from Page 23) 


the diagnostician to be checked to 
make sure that the repairs have 
been made correctly. 
* + * 
eS discussion has 
been done over the years as 
to the relative markets of the in- 
dependent versus the franchised 
dealer. These figures seem to indi- 
cate that there no longer need be 
any doubt in any ones mind as to 
this phase of the after-market. 
The number of parts used in re- 
pair and the amount of material, 
tools and equipment can be quite 
readily figured by the number of 
mechanics at work. 

Inasmuch as the working me- 
chanics of the franchised dealer 
outnumbered the total employes 

| and owners of the independent 


This full color ad appears 


in Novemberl7 SA 


UR- 


DAY EVENING POST 


and December 


HOLI- 


DAY, out November 14. 
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Auention Howard Zink dealers! Help yourself to all 
these Christmas sales helps! Order a good supply of 


Gift Certificates— they're free! 


! Order a good supply of 


Howard Zink Christmas wraps for boxes—they’re in- 
expensive and will pep up your displays! That’s the 
way to cash in on the sure-fire Christmas demand for 
- the best known, best liked seat covers in the world. 


ae Se 
i>: 


+ 


Pals 


If youre not carrying Howard Zink seat covers, 
now's the time to start. 
tall and explain our entire Christmas program. 


Write and our representative 


This Gift 
available to all 
Zink dealers. 
supply now! 
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repair shops by a margin of prac- 
tically three to two and should 
outnumber the total number of 
mechanics employed by both the 
independent repair shops and the 
corner filling station, this ques- 
| tion seems to be settled by these 
| authoritative figures. 


Incidentally, it also seems to in 
dicate that despite the car and the 
truck factory tie-in, the franchised 
car dealer shops must be the job- 
bers largest market for the fast- 
moving parts as well as such prod- 
ucts as brake lining, radiator hos« 
and fan belts to mention but a few 
related items. 


In addition to the work he actu- 
aliy does in his shopv the car and 
truck dealer are also responsible 
for a good share of the work that 
is credited to such specialty shops 
|as the battery and ignition repair 
|Shops, glass replacement shops, 
| paint shops, radiator repair shops, 
|top and body repair shops, whee! 
jaxle and spring repair shops and 
other specialty shops that are listed 
under the independent repair shop 
heading. 

Many dealers make a practice of 
“farming out” much of this work 
if their volume is not sufficient for 
them to have a separate set-up for 
that work in their own shop. The 
| billing on such work thus would 
|indepe to the credit of both the 








independent who did the work and 
i dealer who collected for the 
| work done from the customer. 

| *. * ® 


OST every factory has one or 


two schools going in the field 
|todav and at least one, Buick. has 
la ‘school that hits directly at the 
critical spot where skills now are 
at a low and the average age of 
experienced mechanics is the high- 
| est, the metal working department. 
| Several manufacturers of equip- 
;}ment are continually running 
| Schools on their particular branch 
|of the service work. Sun not only 
runs field instruction. for instance. 
| but has in continual operation sev- 
| eral completelv eauipped schools 
| Situated in good svots geographical- 
| Iv to teach electrical service and 
| diagnosis. 
| , Allen has schools in the field 
| in addition to its main school in 
| Kalamazoo. Bear its frame 
| Straightening and front end 
school, Barrett its brake school. 
| Alemite its lubrication and 
| Wheel balancing schools in the 
| distribution centers. 


es All of these schools and the voca- 
| tional high schools in practically 
|every citv are available for the 
| dealer who wishes to train bovs 
| with a mechanical bent to come 
| into his service department. 
| * - aa 
|, VIDENTLY, however. dealers 

haven’t b 

aven een hurt badly enough 
|vet bv the mechanic shortage or 
|they have awakened to the fact 
that they must do something to 
| help themselves as evidenced bv the 
lack of students at the fine Hud- 
son school. which trains 24 men 
in a class for its dealers. 


While dealers now have the 
greatest number of mechanics in 
the industry working for them. 
this verv fact makes them more 

vulnerable than their competition 
| when the real pinch on holding 
| men comes. 

Next year, it is thought, defense 
| factories will be really raiding deal- 
er shops with offers of higher 
wages than the dealer can pay in 
addition to the young fellows who 
will be called to the colors. 


'Zollner Granted License 
|For Bi-Metallic Pistons 
FORT WAYNE, Ind. Zollner 
|Machine Works has been granted 
|a license for the manufacture of 
;molecular bonded bi-metallic pis- 
| tons by Al-Fin division of Fairchild 
| Engine & Airplane Corp., it has 
| been announced. 
| Under the license terms, Alumi- 


num Co. of America and Bohn 
Aluminum & Brass Corp. will be 
able to use Al-Fin’s_ patented 


| process in bonding and casting pis- 
|tons for Zollner. 
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Lawsuits Affecting Dealers .. . 


Court D 


By Leo T. Parker 


Attorney at Law 


‘*ONSIDERABLE discussion has 
\4 arisen from time to time over 
the legal question: If a_ bank, 
inance company, or automobile 
iealer retains in his possession a 
ertificate of title to an encumbered 
automobile, can an innocent pur- 
chaser claim valid ownership? 


According to a recent higher 
court the answer is no. For illus- 
tration, in Morgan v. National 
City Bank, 231 S. W. (2d) 661, the 
testimony showed facts, as fol- 
lows: 

A used-car dealer named Morgan 
had a line of credit with a bank 
for the purpose of assisting him in 
financing his business operations. 
Morgan purchased five used cars 
from various persons and received 
a certificate of title to each which 
had been executed in blank and 
delivered to him by the sellers. 

Morgan borrowed $4,750 from the 
bank and executed his note for that 
amount, due in 30 days, securing 
the payment by a chattel mortgage 
covering the five used cars. As was 
his custom, he delivered to the 
bank the certificate of title to each 





AUTOMOTIVE NEWS, OCTOBER 8, 1951 


mobile to one Earl but did not 
deliver the title to Earl because 
the latter paid only $600 down, | 
. . | and only verbally promised to | 
e Cc 1 > 1 Oo n Ss pay the balance due on the auto- 
mobile. | xe 
ie , ‘ Soon after Earl took possession | #=*'s, 
ly make notation of your lien On! oF the automobile he mortgaged it 
|@ certificate of title which you de-|to the National Discount Co. Later, 
jliver to the purchaser of an en-|when Earl failed to comply with 
cumbered automobile. the mortgage terms, the discount | 
oe oe ae company foreclosed the mortgage 
Ny . and sold the car at a sheriff's sale 
No Se Se to one Stanley. 
- Y = nos : ore The dealer then sued Stanley to 
en is a mortgage valid ON | recover possession of the automo- 
an automobile not fully paid for by | bile and proved that the discount 
the gonad of the car? _ |company’s mortgage was recorded 
All higher courts agree that in|after the agreement between the 
order for a lien of the mortgage|dealer and Earl was made by the 
to attach and be valid upon an/terms of which the dealer accepted 
automobile, the title to the car|$600 part payment on the car with} 
must have been in the mortgagor|the verbal understanding that legal 
when the mortgage was executed, |title to the car remained in the 
and he must have had possession/dealer until Earl paid the full bal- 
of the car at this time and also its|ance due. 
title with the presumption that the) The higher court held that the 
seller had either given the mort-| dealer could recover possession of | 
gagor permission to mortgage it, OF the car from Stanley and said: 
the mortgagor actually had legal “The jury was authorised fo find 
right to do so. th see 
a e mortgage from Earl to the Na- 
For example, in Stanley v. Ellis, | tional Discount Co. was executed 
47S. E. (2d) 776, it was shown |at a time prior to the agreement 
that a dealer sold a used auto- (Continued on Page 58, Col. 2) 





Dealer Rosen's Deal in Lowell— 








largest copper mining areas. A. F. Rosen is the owner. 














car, together with the current state 


license receipt for each. 
. > * 


Lien Not Noted 


bp bank neglected to have its 
lien noted on a Ford car, but 
it did retain in its exclusive pos-| 
session at all times the certificate 
of title and the current state license 
receipt relating to this car and the | 
other automobiles. 

Soon afterward Morgan sold the 
Ford to a man named McKinney 
who executed his promissory note 
payable to the order of Morgan in 
monthly installments. The sale con- 
tract and note provided that the 
title to the car was to remain in 
Morgan’s possession until the pur- 
chase price had been paid. Morgan 
did not exhibit or deliver to the 
purchaser a certificate of title but 
advised the purchaser that the title | 
papers would soon be delivered. 

Then Morgan assigned to a 
finance company, without re- | 
course, the note and conditional 
sale contract which declared that 
the Ford motor vehicle was free 
of all liens and encumbrances 
and that he had no knowledge of 
any facts which would impair the 
validity of the instruments as- 
signed or render them valueless. 

When the bank’s officials learned | 
that Morgan had made the tran- 
saction on the Ford, it sued to 
recover possession of the Ford. 

The counsel for the finance com- 
pany argued that the asserted lien 
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of the bank was invalid because 
the latter had failed to have its| 
lien noted on the certificates of 
title covering the mortgaged auto- 
mobiles. 


Bank Gets Car 


] EVERTHELESS, the higher 

court held that the bank could 
lawfully take possession of the 
Ford, and said: 

“Although the bank did not have} 
its lien noted upon the certificate 
of title to the 1946 Ford, we do not 
think appellant (finance company) 
is in any position to complain of | 
such omission or defect. Having 
retained the certificate of title to| 
such automobile in its exclusive} 
possession, the bank thereby effec- | 
tively prevented McKinney and 
those claiming under him from be- 
coming innocent purchasers.” 

For comparison, see First Na- 
tional Bank of Jamestown v. Shel- 
don, 161 Pa. Super. 265. This 
court held that where an auto- 
mobile encumbered with a chat- 
tel mortgage lien is brought into 
a state and sold to an innocent 
purchaser for value, without 
knowledge or notice of the lien, 
the purchaser acquires title to 
the automobile free of the lien of 
the mortgage. 

In this case the purchaser of the | 
automobile held the clear certificate 
of title in his own possession and | 
name. Therefore, the court held | 
that since there was no notation 
of a lien on the certificate of title 
he could sell the automobile and 
give good title to a purchaser who 
had no knowledge that the auto- 
mobile was encumbered. 

Motto: Always clearly and plain- 


withstand 


@ The performance of any gear lubricant is strictly 
a “sight-unseen”’ proposition. Your customers can’t ‘vias 
see the job the lubricant does. Chances are, too, that gure ye 
they won’t hear or feel the results of inadequate is 
lubrication protection until wear has become exces- 
sive and repairs necessary. So the safest bet is to sell 
a gear lubricant like Quaker State Stabilized Quadro- 
lube and rest assured you’ve sold the best. 

The outstanding virtue of Stabilized Quaker State 
Quadrolube is its stubborn resistance to pressure, 
heat, cold, moisture, rust, and corrosion. It will give 
more protection and last longer in the transmission 
and differential systems of your customers’ cars. : 

It pays to give your customers the extra protection f 
of complete Quaker State lubrication service. ; 


Made to 4e8 & 


























A COMPLETE LINE OF FINEST QUALITY LUBRICANTS 


@ Quaker State Super Quadrolube 

@ Quaker State Viscous Lubricant 

@ Quaker State Wheel Bearing Lubricant 
@ Quaker State EXPP2 Lubricant 

@ Quaker State Universal Joint Lubricant 
@ Quaker State Waterproof Lubricant 

@ Quaker State Quadrolube 

@ Quaker State Quadromatic Automatic 
Transmission Fluid Type A 












In sharp contrast to the locale of the average city dealership is the new home of 
Southwest Motor Co. (Studebaker), Lowell, Ariz. It is in the heart of one of Arizona's 
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Bus Operators Hear Blast... . 





Mobilizers Scored 
For Lag in Roads 


CHICAGO. 
swell of public demand that some-| American jobs is in the field of 
thing be done about the deplorable | 
condition of the nation’s road sys- | 
tems,” F. W. Barker, chief engineer | doing without adequate highways 
of the Illinois state highways divi-|and arterial streets is far greater 
sion, told the National Assn. of | than the cost of building them. We 


Motor Bus Operators here that | will pay for them whether we have 


Reporting “a ground-| the fact that 


“this sense of the inadequacies of |them or not. 


the highway systems has not yet | 
been felt with sufficient urgency in| service, we must have a new con- 
Washington among those who are|cept of highway needs, new ideas, 
administering the national mobil- | jncreased financing, better imagina- 
ization effort.” 


|tion and vision 


highway transportation. 


“To solve this problem of traffic 
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500 Cars to Reach 

Denmark via Belgium 

COPENHAGEN. — (UTPS)— 
Resourceful Danish automobile 
importers have found one way 
of dodging the government ban 
on “Dollar Guffaws.” A deal has 
been made with Belgian motor 
traders for re-exportation from 
Belgium to Denmark of about 
500 new Fords and Chevrolets 


one out of seven 


against payment in Belgian 
“Make no mistake—the price of frances. 
These cars will sell in Den- 


mark at 22,000 kronen each, or 

the equivalent of $3,175. The deal 

has been permitted by the gov- 

ernment on the condition that 
| these vehicles be sold exclusively 
to taxi owners. 





they were at the beginning of the 
|last war.” 


. We must adminis- He backed 


up his statement by 


“Highway officials are unable to|/ter our highway system so that | citing five reasons: 


understand the reasoning behind|every road dollar spent will pur- 
the allocation of steel which will|chase the greatest amount of mod- 
bring bridge construction nearly to|ern highway service to traffic.” 
a halt in the same year that more 
than 6,000,000 motor vehicles are|jarge sums which have been ex-| 
being manufactured,” he added. 

“While we may tire of statis- | highway systems are in poorer con- 
tics, we can hardly lose sight of |dition today to serve traffic than 





pended since 
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f ne 
ed 


Barker said that “in spite of the 


“First, the greater part of the 
highway system is 10 years older 
than, it was at that time, and 
during those 10 years has served 
traffic loads far in excess of those 
anticipated when the roads were 
built,” Barker declared. 

“True, we have been able to re- 


World War II, the 
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GREATEST NAME’ IN 


19 years of leadership 


back up your judgment when 


you choose an S-4 
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SERVICE JACKS 





All-purpose 
4-ton capactiy 


Take a look at the best known piece of 
service equipment in the motor vehicle in- 
dustry! It’s the Blackhawk 4-ton Model 
S-4 Hydraulic Jack. It’s the jack that shop 
men have rightfully learned to trust more 
than any other jack on the market. 

This brute was years ahead when intro- 
duced in 1931. No other jack has ever 
caught up to it. Blackhawk has continual- 
ly added outstanding, exclusive refinements 
...so that today, as before, the S-4 is the 
best all-purpose jack you can roll onto your 
floor. Your Blackhawk Jobber will deliver 
one to you — with full confidence! 


Break Expensive Bottlenecks! 
Equip Each Mechanic 
with His Own Jack 


CKHAWK 


Blackhawk Mfg. Co., Dept. J-40101, Milwaukee 1, Wis. 


ECK-RACK'' @© JACKS © WRENCHES 


| construct, modernize or resurface a| 
considerable mileage of roads since 
World War II, but this mileage is 
no more than a small fraction of 
that needing improvement. 

“Second, the pattern of industry 
has changed dramatically since the 
war. Decentralization of manufac- 
turing plants and the utilization of 
highways as industrial conveyor 
belts have thrown a great strain 
}/on the capacity of a large part of 
our system. | 
| “Third, the tremendous housing 
|developments in areas surrounding 
|cities have increased urban traffic 
|congestion as there came a greater 
| dependence upon private car travel 
|in areas not adequately served by 
| mass transit systems. 

“Fourth, the number of vehicles | 
on the road has increased by almost | 
50 percent when the registrations | 
for the year 1950 are compared 
with those of 1946. 

“Fifth, as the combined result of 
these factors, we have found that 
traffic volumes have soared beyond 
|all expectations.” 





New Title Law | 
Is Off to Slow | 


Start in Tenn. | 


MEMPHIS.—Of the nearly one 
| hundred thousand auto tags sold in 
|;Memphis last March for 1952, less 
than 20,000 owners have obtained 
their Certificates of Title from the 
State of Tennessee Department of 
| Safety. 
| The law, passed in the January 
jsession of the Tennessee legisla- 
|ture, became effective July 1, 1951, 
and requests the owner of motor 
vehicles to apply through the 
county court clerk for a certificate 
of title and title card. 
| This includes automobiles, trucks 
j}and motorcycles, and it must be 
|shown to secure the 1952 license 
|/next year. The cost of the certifi- 
jeate is $1, and may be secured} 
leither by a display of the original 
| bill of sale, or an affidavit of own- 
‘ership which may be signed before | 
| clerks in the county clerk’s office. | 

Persons buying new cars before | 
March 1 will receive a certificate | 
from the auto salesman. 

If encumbered, the certificate will 
|be delivered to and held by the 
|first lienor until the indebtedness 
is paid. Liens must be set out in 
full as to type, amount, name and 
address of holder. 

If the vehicle was last registered | 
in another state that has a motor 
|vehicle title law, the certificate of 
title from that state must be filed 
with the clerk, forwarded to the 
division and will be accepted as 
evidence of title. If the last state 
in which it was registered has no 
title law, the application must be 
accompanied by a notarized bill of 
sale, together with the past bill of 
sale. 











Ford Grad Heads 


Ford Grad Assn. 


FRENCH LICK, Ind.—Jack Lam- 
berson, Oskaloosa, Ia., was elected 
first president of the midwest alum-| 
ni association of the Ford division 
merchandising school here recently 
at the fourth annual reunion and 
regional sales conference. 


Other officers elected were Wil- 
liam Woodhead, Minneapolis, vice- 
president; Ed Cahill, Rice Lake, 
Wis., secretary, and William Wil- 
liamson, Rockford, Ill., treasurer. 


Conference Planned 
On Plant Maintenance 


PHILADELPHIA.—-Plans for the 
third plant maintenance conference, 
to be held concurrently with the 
plant maintenance show at Con-| 
vention Hall, Philadelphia, Jan. 14- 
17, call for the most intensive ex- 
amination of maintenance _ prob- 
lems ever undertaken, it is an- 
nounced by Clapp & Poliak, Inc., 
the exposition management. 

Thirty-four separate discussions 
will be conducted. More than 100 
experts, drawn from _ industrial 
firms all over the country, will lead 
the panels. Ten thousand mainte- 
nance executives are expected at| 
the show and conference. L. C. Mor- 
row, consulting editor, Factory 
Management & Maintenance, is 
chairman. 








Fruehauf and Ford— 

Roy Fruehauf (right), president of Frue 
hauf Trailer Co., extends his congratula 
tions to Henry Ford II after the latter 


jreceived the first joint award for “out 


standing top executive salesmanship" from 
the national Sales Executives club and its 
New York chapter at a luncheon in New 
York. Ford, principal speaker at the 
luncheon session, spoke from observations 
on a recent European tour. 


Modern Motors’ Officers 

Two new officers have _ been 
named by Modern Motors Corp. 
(Lincoln-Mercury), Akron. Attorney 
Bruce W. Bierce, counsel for the 
firm, succeeds Edmund Boden, for- 
mer vice-president, and Hattie 
Baker succeeds Helen Wetherill as 
secretary-treasurer. 


Okla. Turnpike Geared 


For 28,000-Lb. Loads 


OKLAHOMA CITY. — The 
Oklahoma turnpike authority has 
announced that the Oklahoma 
City-Tulsa toll road will be built 
to give good service for at least 
40 years and to carry an axle 
load of 28,000 pounds. The au- 
thority agreed to build a 16.5- 
inch base regardless of the type 
of surfacing to be used and has 
approved five types of surfacing 
specifications, two cement and 
three asphalt. 

Meanwhile, Gov. Johnston 
Murray was contemplating a 
road bond issue of as much as 
$100,000,000 to replace inadequate 
bridges and “death traps” on 
Oklahoma highways. He has 
asked State Highway Director 
Cc. A. Stodit and the highway 
commission to compile a report 
on the necessary projects and 
the cost. 
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congressmen View Levy Structure as Overloaded .. . 





Sales Tax Held Last Resort 


WASHINGTON. — Any further 
,dministration demands for new 

ixes after the probable $6 or $7 
illion bill now in the works most 
ikely will have to be met out of 
some “unorthodox method like a 
sales or transaction levy,” congres- 
sional tax writers warned a special 
meeting of the House-Senate Joint 
Committee on Reduction of Non- 
Essential Expenditures. 

At the same time Chairman Rob- 
crt Doughton of the House Ways 
and Means committee told the con- 
ference the House may refuse to 
pass another big tax increase. 
Doughton said he actually doubts 
that Congress would pass another 
tax bill on top of the pending one 
“even if the committee could write 
| ag 

The joint congressional commit- 
tee, composed of leading tax 
members of the two houses and 
top members of the Appropria- 
tions committees, met as_ the 
Senate Finance committee an- 
nounced that unexpected techni- 
cal difficulties had been encoun- 
tered in drafting the huge and 
very complicated measure. 

Doughton told the joint spending 
committee he “wouldn’t know where 
to find any additional taxes that 
would leave the national economy 
safe.” 

But Senators George and Byrd, 
both members of the spending 
group and the Finance committee, 
said if Congress were forced to do 
something more they would have to 
look to “some unusual plan.” 

“It’s impossible to raise 15 to 20 
billion dollars in taxes now and 
maintain the free enterprise sys- 
tem,” observed Doughton. 

“I wouldn’t know where to find 
any additional taxes that are safe 
to impose . . I don’t think we 
(the House Ways and Means com- 
mittee) could find it, and if we did 
I don’t think the House would 
approve it.” 

Sen. Byrd agreed substantially 
with Doughton. 

“The Senate Finance committee | 
feels it has scraped the bottom | 
of the barrel in the present tax | 
bill,” Byrd said. “Under orthodox | 
methods of taxation, there is no 
way to bring in a new tax bill. | 


We would have to go to some 
new method, with a terrific con- 
sequence on our economy.” 
Opening of the joint committee | 


Newman Predicts 

o 
Vehicle Total of 

+. e | 
65 Million by 60 

KANSAS CITY.—The tremendous 
postwar increase in passenger cars, 
trucks and buses—which brought 
the automotive 
population to 52) 
million in 1951— 
has outpaced by | 
far the increase 
in the mileage 
and quality of 
the nation’s high- 
ways, according 
to James J. New- 
man,  vice-presi- | 
dent of the B. F. 
Goodrich Co. | 

He told the lo- 
cal chamber of commerce that 
parking facilities for the ever-in- | 
creasing number of registered ve- 
hicles are lagging hopelessly be- | 
hind and predicted that since the | 
automobile and the truck are such 
essential parts of our economy, | 
public demand will force correc- 
tions both in our highways and in 
our parking. 

“Looking ahead, we estimate that 
by the end of 1960 there will be 65 
million passenger cars and trucks 
on the roads of the nation and 
five million tractors in service on 
farms, These estimates would nat- 
urally be set back if we are unfor- 
tunate enough to become involved 
in a world war,” Newman said. 

“Corrections already are under 
way in the construction of new} 
roads and improvements in old 
ones, but, taking the country as a 
Ww hole, the criticism is one of tim- 
ing,” Newman declared. “The park- 
ing program is going to need much 
more radical treatment, including 
a greater expenditure of money 
than has been faced up to now by 
many of our cities, particularly the 
Jarge ones.” 





J. J. Newman 








hearings, with Roswell Magill, for- 
mer undersecretary of the Treasury, 
as the first witness, was construed 
as a partial answer to President 


Truman’s recent “butterfly statis- | 


tics” speech, berating critics of his 
spending policies. 

“Don’t you think Congress should 
tell the President what we can and 
should spend?” Doughton observed 
at one point. 


“That's the purpose of this meet- | 


ing,” replied Byrd. 

Magill urged that Congress 
start with what he called a “clean 
slate” approach to government 
spending. He recommended: 


1. That Congress regain annual | 


control over expenditures by sus- 
pending all authorizations to spend 
government funds, except for the 
military, interest on the public debt 
and a few others that “should not 
be disturbed.” 

2. After such suspension, the Bud- 
get Bureau should be directed to 
present alternative expenditure pro- 
grams for the present fiscal year, 


tr List $2.75 


CASCO FAN HUB REPLACEMENT ASSEMBLY 


TREMENDOUS NEW MARKET EVERY DAY 


Wern ovt fans of every make are replaced daily with the 
relioble CASCO Fan Hub Assembly. Merchandising pack- 
oge includes 6 Fon Hub Assemblies ~ each 3 mounted on 


displey card. 


Ne. F-14 LIST $2.00 


CASCO VIS-O-LITE 
THE FIRST AND ONLY LIGHTER 
WITH AN ILLUMINATED WELL! 


Terrific demand for this 
most modern of aviomatic 
pop-ovt lighters. Light 
from dashboard well 
guides hand bock swiftly 


which would reduce total spending | 


3. That Congress revive the Byrd- | 
|Cannon idea of a consolidated ap-| 
propriation bill, along with other} 
fiscal reforms. 


Four Distributors | Named 


For Midland Products | 


CLEVELAND. — The nationwide | 
service organization of Midland 
Steel Products Co. has been in-| 
creased by the appointment of the| 
following distributors for Midland 
power brakes, bus door operating | 
equipment and other products: 


Standard Wheel & Rim Co., 200} 
S. Cameron St., Harrisburg, Pa.; | 
Warner-Fruehauf Trailer Co., Bush | 
& Hamburg Sts., Baltimore; Rae} 
Craddock’s Service, 40-48 Main Ave., 
Clinton, Ia., and Perfection Spring 
Co., 280 Perkins St., Akron. 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Others are profiting from AUTO- 
Are you? 








Section. 
MOTIVE NEWS WANT ADS! 













by seven to 10 billion dollars. if 
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Approving Metalurgical Congress Banner— 


Official World Metallurgical Congress banner to be displayed in Detroit Oct. 14-19 
by the American Society for Metals is shown being approved by the society's top 
officers in Cleveland. Left to right are: Dr. John Chipman, head of the department of 
metallurgy, Massachusetts Institute of Technology, and president-elect; William H. 
Eisenman, executive-secretary, Cleveland, and Walter E. Jominy, chief metals con- 
sultant, Chrysler Corp. and ASM president. The World Metallurgical Congress will be 
attended by some 45,000 metal engineers and industrial executives of whom 500 are 
coming from 21 of the free nations of the world. The international gathering on metal 
resources of the world meets concurrently with the 33rd National Metal exposition. 





makes a 
winter wonderland 





CASCO SPOTLIGHTS 


Powerful sealed-beom light turns in a 
complete circle. Smart, streamlined 
design... heavily chrome-plated, 


JUNIOR: Ne. $40 Thru-the-Pest LIST 
Ne. $35 Thry-the-Deer $17.50 


STANDARD: Ne. $41 Thru-the-Post LIST 
Ne. $36 Thru-the-Door $18.00 


(Stendard Models alse available for 12 volts) 





CASCO GLASS WINDSHIELD DEFROSTER 


Exclusive Switch Control plug provides 
i) positive “on and off” heat control. De- 
if froster, 8“x16", works wonders in sleet, 
ice, snow and fog. 
Ne. A-15 fer 6 Volt Systems... LIST $4.00 
Me. A-16 for 12 Volt Systems... LIST 


CA StO es 
RUBBER-BLADED AUTO 
* quiet! DEPENDABLE! 


Fans have chrome-plated metal trim and 
swivel arm, Motor case is die-cast, has 
universal mounting brackets for quick, 


easy installation. 
scam ST so-38 
wht $T $9.50 


?.SPEED 


rAKS 


Ne. F-11 (6 Volt... 
No. F-12 (12 Volt). 




























H. J. Compton Caruso has opened 
a Dodge dealership at Compton,/floor space. The 27-year-old firm 
Calif., with formal ceremonies in|employes 60 persons. 
which Mayor Harry T. Laugharn of a 
Compton took part and orchids 
were presented to each lady pres- Parkway Names Rodes 
Parkway Ford Motor Co., of 


ent. 
. © *@ Washington, announces the pro- 
Bathrick Builds 
John S. Bathrick, Bathrick Pon- 


tiac Automotive Center, Highland | 
Park, Calif., says that 16 separate| Ford Parts and Service Managers 


work stalls, modern automotive! club. 
maintenance equipment and cus- : «2 
tomer parking space are included 
” eo Moores Open New Home 


in the firm’s new building, now 
under construction. Euclid Motors (Studebaker), On- 


What! No Nurse?— ‘ * * 
Storkland touch is achieved in decoration of this “Delivery Room" of Enyart-Batties| Emrick Chevrolet Moves St. Debs and Rolla Moore are part- 
|ner-brothers in the firm. 


Chevrolet, Elkhart, Ind., where James R. Vaughn (left), Heilman Coal Co., takes first Into New Building 
delivery in new building from Dewey A. Weldy, salesman. Vaughn is an old customer, C. W. Appich, president of Em- * * * 
whose firm is operator of several Chevrolet trucks and 1951 station wagons besides stoke Chevrolet "Sales Corp., Rich- 
the Bel-Air Powerglide shown above. Delivery room is adjacent to the service man- mond, Va., announces that the busi- 
ager's office where new owners talk over the service program when taking delivery of |ness has moved to its new location 
at 1801 Chamberlayne Ave. 


has been with the firm 16 years, 
is president of the Washington 


Kruse Opens Lot 


Indianapolis, 


cars and trucks. used-car outlet at 865 Virginia Ave., 


— —_—————_- —e — — —! The new quarters 


Wondering how new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story every week throughout the year 


B.E Goodrich 


NEW MUD-SNOW TIRE OUTSTOPS. 
OUTPULLS OTHER LEADING MAKES 


Here’s proof from Pittsburgh Testing Laboratory! 
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1 Zeacrion 
| Being conducted by 
"PITTSBURGH. 
TESTING 
LABORATORY 
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NEW BFG MUD- 
SNOW TIRE 








MUD-SNOW TIRE B 
SKIDDED 12% FARTHER 


MUD-SNOW TIRE B 
MUD-SNOW 
ita SKIDDED 33% FARTHER aoe 
MUD-SNOW TIRE C 
SKIDDED 12% FARTHER 


MUD-SNOW 
TIRE C—95% 


MUD-SNOW TIRE C 
SKIDDED 13% FARTHER 


MUD-SNOW TIRE D 
SKIDDED 14% FARTHER 


HIGHWAY TYPE TIRE 
SKIDDED 41% FARTHER 


MUD-SNOW 


MUD-SNOW TIRE D 
TIRE D—83% 


SKIDDED 22% FARTHER 


HIGHWAY TYPE 
TRE—76% 


HIGHWAY TYPE TIRE 
SKIDDED 64% FARTHER 





GIVES 12 TO 64% MARGIN OF SAFETY OVER OTHER TIRES 
..- UP TO 24% GREATER PULLING POWER 


OPENS THE WAY TO NEW 
PROFITS FOR CAR DEALERS 


When a customer buys a car, sell him 
a pair of BFG mud-snow tires, too. It's 
an extra sale for you—with a high-profit 
item. A B. F. Goodrich salesman will be 
glad to give you full information on the 
B. F. Goodrich franchise for car dealers. 
The B. F. Goodrich Company, Akron, Ohio. 


mid-winter on a frozen lake in Wisconsin. 

The new mud-snow tire is not just 
an “improved” tire—not just a ‘new 
model”’ tire. It has a radically different, 


S shown in the charts above, the new 
d B. F. Goodrich mud-snow tire 
stops you on slippery ice or snow in 
from 12 to 64% less distance than other 
scientifically designed tread. The new 
flex-lug cleat acts as a lug to penetrate 
mud and snow and to give windshield 


leading makes of tires—a margin of 
safety that can make the difference be- 
tween a safe stop and a collision! And, 
the BFG tire gives you up to 24% more 
pulling power to get you through deep 
snow. Even on ice, where traction is most 
difficult, the BFG tire showed up to 20% 
greater pulling power. It’s been proved— 
by tests with major brands of tires, under 
the supervision of Pittsburgh Testing 
Laboratory, famous independent testing 
organization. Tests were conducted in 


wiper action on ice, packed snow and 
wet pavement. It combines tremendous 
traction with long wearability. 


The BFG mud-snow tire digs into mud 
like a tractor tire. Helps you get through 
on bad roads or open fields. Tests we 
have made show that it has up to 25% 
better traction in mud than other leading 
brands of tires. 





motion of Robert Rodes to assist- | 
ant general manager. Rodes, who | 


tario, Calif., has opened a new sales- | 
and-service building at 606 West A 


Kruse Motors, Inc. (Studebaker), 
has opened a new! 


cost about |adjacent to its new-car sales out- 
$300,000, Appich said. Constructed |let at 873 Virginia Ave., with Rich- 
of brick, steel and concrete, it con-!ard Powers as manager, according 


| to Charles Kruse, head of the deal- 
| ership. 


Phillips Joins Dealer 
| Stegman-Olsee Olds Sales & Serv- 


tains about 42,000 square feet Of | ice, 1535 Plainfield Ave., N.E., Grand 


Rapids, Mich., has named Harvey 

P. Phillips as general manager 

| Phillips was former owner of H. P 

Motor Sales in Grand Rapids, 

which he closed out. 
a e 





Seedhouse Gets GM Deal 

West York Motors (Canada), 
Ltd., 1785 St. Clair Ave. W., To- 
ironto, has been appointed dealer 
|for Chevrolet cars and trucks and 
|Oldsmobile cars. Edward B. Seed- 
house is president of new dealer- 
| ship. 





? . * 


Hobbs-Skinner Ups Jackson 
Lee J. Hobbs and Paul A. Skin- 
ner, owners of the Hobbs-Skinner 
| Chevrolet Co., Wichita, Kans., 
| have announced the promotion of 
Lewis Jackson from assistant 
manager to general manager of 
the company. 
7 


Ware Appointed 
Charles R. Ware, Mayo (Fla.) 
Ford dealer, has been appointed 
area chairman for the National 
Automobile Dealers Assn. for Lafay- 
ette county. 


* * * 


Walker Adds Building 
To L-M Dayton Showroom 


Expansion of Walker Motor Sales, 
Inc. (Lincoln-Mercury), Dayton, O., 
will include a two-story building 
across the street formerly occupied 
by Kelley Car Co. The announce- 
ment was made by John V. Walker, 
president. 

Walker said the first floor, front- 
ing 90 feet at 404 N. Main St., will 
be used for sales and display of 
new and used cars. The second 
floor will have a body shop, main- 
tenance department and a storage 
room. 





* * * 


Williams Appointed 
Joe J. Williams has been ap- 
|pointed general manager for the 
| Rugel Motor Co., Inc., El Paso, Tex. 
i & so 


Mayfield Incorporates 
Mayfield Sales & Service of May- 
field Village has been incorporated 
| by Roy Wilt and others. 
* 7 * 


Montgomery Opens 

Sam Montgomery Co., Houston’s 
newest Chrysler-Plymouth dealer- 
ship, opened its sales and service 
headquarters at 5615 Kirby Drive 
with a two-day open house. Free 
prizes, topped by 16-inch television 
sets and a couple of “mystery” 
prizes, were given away. 

2 J + 


Nachtrab to McMillan 

Burt McMillan, Adrian, Mich., has 
bought the Reo truck distributor- 
ship in Toledo formerly operated as 
Reo-Nachtrab, Inc. P. W. Nachtrab 
had operated the distributorship at 
Fourteenth St. and Southard Ave. 
11 years. 





* * * 


Livingstone Welcomed 


Jim Livingstone, recently named 
a Lincoln-Mercury dealer in Den- 
ver, was honored with a dinner 
at the Denver country club. Den- 
| ver’s six Ford dealers acted as 
hosts. Livingstone, who moved to 
| Denver from Tucson, Ariz., pur- 
chased McCarty-Batterton Motor 
Co., 1700 E. Colfax Ave. 
| s ae s 


Dailey’s Branches Out 

| Dailey’s Chevrolet, Inc., 1925 State 
St., Erie, Pa., has announced the 
opening of additional sales and 
| service facilities at 2519 W. 12th St. 
| Ted Froelich is general manager of 
jthe new division, assisted by Gene 
Mitchell. Barney Johnson is in 
charge of parts and service. 

| * * + 


Coppin Sells to Zang 

Dan Coppin has soid his Lincoln- 
Mercury dealership at 1010 W. 
Dunklin, Jefferson City, Mo., to 
Frank Zang, of St. Louis, who will 
operate as Zang Motors. Coppin will 
maintain an office in the same 
building for a rental car business 
|which he hopes to expand to sev- 
eral other cities. 

* 








* * 


Hogan Joins Margolis 
Patrick J. Hogan has taken over 
the post of director of fleet sales 
for Margolis Auto Sales (Chrysler), 

(Continued on Page 35, Col. 1) 
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Doings 


(Continued from Page 34) 


lamtramck, Mich. He will have| Frank K. Sutherland and James 


ivailable for fleet service an area 
f 20,000 square feet. 


* * * 


Deane Gets Chrysler Medal 

Deane Motor Corp., Johnson City, 
N. ¥., has received the Chrysler 
Corp. medal of merit for having 
adequate facilities, factory ap- 
proved methods, expert workman- 
ship, factory engineered parts and 
modern equipment. 

* + aa 


Adds Willys 


Johnson-Moody Co., Peoria, IIl., 
has been appointed a Willys-Over- 
land dealer, it is announced by 
Butler Motors, Inc., Chicago Willys- 
Overland distributor. Carl L. 
Moody, president of the Johnson 
Moody Co., Inc., is a veteran of 35 
years in the automotive field. The 
company also represents Hudson 
in Peoria. ‘ 

* * 


Grand Names Porthouse 


Harry Porthouse has been named 
service manager at Grand Motors 
(Plymouth-Chrysler), Toledo. He 
has been in the service and repair 
end of the automotive industry for 


10 years. 
* * 


Hollywood Joins Staff 


Of Chicago Buick Deal 


Harry Hollywood has joined the 
management staff of Western Ave. 
Sales, Inc. (Buick), 6100 N. Western 
Ave., Chicago. Hollywood was asso- 
ciated with the field engineering 
group of the Buick division, Flint. 

Before his assignment at Flint, 
he was Buick zone service manager 
in St. Louis and Chicago. Prior to 
joining Buick, he had spent several 
years in the retail automobile busi- 
ness. Ray H. Waymire has also 
been appointed assistant service 
manager of Western Sales, Charles 
R. Waller, president, announced. 

* * + 


Five New Dealerships 


Incorporated in Ohio 

Incorporation papers have been 
granted the following Ohio Auto- 
mobile concerns: 
rolet Co., Hamler, Ernest Bichan, 
Bernice M. Bichen and Samuel 
D. Tribby, incorporators; Jaguar 
Cleveland Motors, Inc., Cleveland, 
W. A. Falsgraf, Edward F. Green 
and William E. Davis, incorpo- 
rators. 

Others listed were: Packard 
Cleveland, Inc., Cleveland, Rich- 
ard M. Seymour, William H. 


Bichan Chev- | 





Fleming and James H. Nichols, 
incorporators; Avenue Auto Sales, 
Inc., Cleveland, Ralph R. Leven- 
sen, B. Kleinman and Rose M. 
Fowler, incorporators, and Sea- 
brooks & Sutherland, Inc., 
Youngstown, H. E. Seabrooks, 





Buick Dealer from Ceylon— 


Onally Gulamhusein, a Buick dealer on 
Ceylon, India, visited Flint recently to take 
delivery of a new car which he will take 
back to India. He was accompanied on the 
visit to the U. S. by his wife, whose rich 
native dress attracted wide attention. Gu- 
lamhusein said that autos are becoming 
increasingly popular in India, but that in 
Ceylon the average Buick Super model 
would cost about $4,500 American money. 





M. Murphy, incorporators. 
+ * + 
Fleming Joins Helyer 


Chester Fleming is the new parts 
manager for K. F. Helyer, West- 


wood, Calif., Buick dealer. He has | 


for the last four years worked for 
the Buick dealers at La Brea and 
Santa Monica, Calif. 

+ * * 


Worman in Toledo 


L. Lee Worman has been named 
general sales manager of the 
Packard division of Laurel C. 
Worman, Inc., Toledo, according 
to R. J. Krugh, general manager 
of the division. Worman recently 
returned from New York where 
he had been general manager of 
a Worman-owned Packard deal- 
ership there. 


* * * 
Johnson Heads Tulsa Nash 
Earl T. Johnson, former Black- 


well (Okla.) auto dealer, has been 
named president and general man- 





} 
| 





|Lindell Motor Co., 


ager of Tulsa Nash, Inc., Tulsa, 


| Okla. He succeeds E. D. Howerton. 


* * * 


Lewerenz Building 

A new International Harvester 
dealership building has _ been 
started by Lewerenz Hardware 
and Implement Co., Herington, 
Kans. V. E. Lewerenz, manager 
of the company, said that the 
building will be constructed ac- 
cording to plans furnished by In- 
ternational. 

* + * 
Lichtenstein Honored 
Leonard Lichtenstein, Hudson- 
St. Louis, has 


|been awarded membership in the 


| 





iad 200 Club of Hudson dealers. 


* + * 


‘Oklahoma Dealer Buys 


| Rent-A-Car Firm 

Fred Jones, Tulsa and Okla- 
homa City Ford dealer, has pur- 
chased Jack W. Trimble Co., a 
rent-a-car firm. The price was 
reported at $1,600,000. 

The rental firm operates a 
string of several hundred trucks 
and passenger cars in the Tulsa 
area. 


Escape Brunt 


Chrysler dealerships in the flood- 
ravaged areas around Kansas City 
escaped with less damage than was 
at first feared, it is reported by 
Chrysler division. 

Several dealers had their busi- 
ness seriously curtailed by the 
| raging waters, but only a few 
| were hit hard in the matter of 
damage to buildings and con- 
tents, it was reported. 


One of the hardest hit was 
Goetsch-Irvine Motor Co., Inc., 
Manhattan, Kans. There was four 
feet of water in the dealership, 
|which is two blocks north of the 
town’s main street. 


However, two days after the wa- 
ters receded, the staff of Goetsch- 
Irvine was back on the job, work- 
ing at the task of cleaning up the 
building to clear an area for repair- 
ing the flood-damaged cars of cus- 
tomers. 

Heavy losses were also suffered 
by Harold Wiebrecht Motor Co., 





‘Strong City, Kans. The establish- | 


Championship Class! 


@The superior quality of Ditzler Finishes is best shown 
by their championship performance in the automobile 
industry. For nearly fifty years Ditzler Finishes have been 
preferred by most of the leading manufacturers of pas- 















3 Big Reasons 


film - forming 
coats are 


@ High solid content gives more 
necessary. 
@ Sands easily and feathers out 


beautifully—no splitting or 
chipping at the edges. 


Why Ditzler RIP RAP 


materials — fewer 





Kansas Chrysler Dealers 


of Flood 


ment was submerged under 12 feet 
of water. 

Damage was severe to the 
building and contents and to 12 
new cars. Wiebrecht and an em- 
ploye were trapped in the build- 
ing and had to be rescued by 
boat. 

Shull Motor Co., Ottawa, Kans., 
suffered heavy loss to the contents 
of its building, which was under 
eight feet of water at one time. The 
parts department was washed out 
and damage was estimated at $6,000. 
No cars were damaged, however. 

Shull Motors rented the building 
it occupied and the owner reports 
he is contemplating erecting a place 

of his own outside the floor area. 
If his application for an RFC loan 
is granted, a 75 by 130-foot struc- 
ture will be started soon. 

Elsewhere in Kansas, damage was 
less severe. Marshall Motor Co., 
Salina, escaped the worst of the 
flood, although there were several 
(Continued on Page 60, Col. 1) 


senger cars, trucks and buses. This continuous preference, 
which lifted Ditzler to its present rank as the leading 
exclusive manufacturer of automotive finishes, was gained 
solely by the year-in and year-out dependability of its prod- 
ucts. There can be no stronger proof that Ditzler Finishes 
are better than any others for all your refinishing needs. 










Is Better Than Other Primer Surfacers 


@ Extra-good holdout increases 
durability and keeps paint jobs 
looking better longer. 


Ditzler Rip Rap is available in 


Gray, 


DITZLER COLOR DIVISION, Pittsburgh Plate Glass Company, Detroit 4, Michigan 


three popular colors—Dark 
Neutral Gray and Red 


Oxide—in easy-to-pour cans. 








36 — 


-H-H-H! JAMES! ... Roll out 

my old Jeffery wheel chair, the 
one with the offset crank shaft, 
straight line drive and the spare 
wheel ... I'm going to answer a 
delightfully reminiscent letter from 
H. J. Mellum, secretary, and gen- 
eral attorney of the Nash-Kelvina- 
tor Corp. ... and, James, fetch me 
a cup of tea and put that pillow 
behind my back. 


I’m going back to the pre-Nash | 
before | 


days of the old Jeffery Co., 
that remarkably able man, George 
Mason, tied Nash in _with Kelvin- 


a ee ee ee er er rr 








ator and became perhaps the most 
dynamic man in the industry. 

If you detect a note of flattery in 
Mr. Mellum’s letter, I'll try to dis- 
sipate it cunningly by my comment, 
following each paragraph. 

. * 


Regular Reader 
7 EAR Ned Jordan,” Mr. Mellum 


begins, “Someone is always 
going to write a letter to a friend 


to congratulate him upon his ac-| 


complishments, but somehow never 
gets around to it. 

“T have been reading the column 
by Ned Jordan in Automotive News 
ever since it began to be published. 

“Your first article in which you 
mentioned the Jeffery Co. and the 
old timers, such as Charlie and 
Harold Jeffery, Louie Bill, and, I 
think, Paul Zens, brought me 
back to the time when I called at 
your home on Park Ave. here in 
Kenosha, to get some information 
from you with reference to a 
matter which was pending when 
I took Frederick Taylor’s job on 
May 8, 1916. 

“Taylor had died in March and 
I thought it a good opportunity to 


come to Kenosha after I had been/|tires, Rambler cars _.. . 


Mr. Charles Jeffery. George Greiner 
|had written me making the ap- 
pointment and I have been here 
these last 35 years on the job as 
secretary of the corporation and 
as general attorney for the com- 
| pany.” 

“The first time I saw you was 
in your bathroom with your face 
covered with lather, standing in 
| your undershirt with a razor poised 
in your right hand. Between each 
|stroke of the razor you were able 
to give me the information I need- 
ed.” 

(“Always handy with facts and 
razors,” remarks Jordan.) 

(Enter Jordan) Thomas B. Jef- 
fery, age 65, had died of a heart 
attack while visiting the ruins of 
Pompeii with Mrs. Jeffery on the 
first vacation I ever heard of his 
taking. I always figured he couldn’t 
stand it when he couldn’t hear the 
happy rumble of all that machin- 
ery, the crash-bang of the giant 
forge and the Scandinavian accents 
of John Bjorn, yelling above the 
roar of the fender presses. There, 
gentlemen, was a real manufac- 
turer, Thomas B. Jeffery. Rambler 
bicycles . Garmully and Jeffery 
later we 





interviewed by Tom Kearney and |changed the name of the car to 
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Jeffery, after his death as a monu- 
ment to him. 
* * * 


Son Takes Over 

E WILLED the entire business 

to his eldest son, Charles T, 
who was more like his mother, 
charming, modest and diffident, but 
a delightful companion. He said he 
liked me because I was the most 
interesting combination of “hign 


brow and low brow” he had ever} 


known. His brother Harold was a 
quiet, undemonstrative man with a 
lot of brains. 

C. T. adored his father, was de- 
termined to do nothing his father 
might not have approved. When 
Charlie Steele, an old National 
Cash Register man, introduced me 
to that brilliant gentleman “Jedge” 
Alford, then comptroller of General 
Motors, and I learned that James 
Storrow of Boston, was encourag- 
ing Charles W. Nash to leave the 
presidency of General Motors and 
establish a company of his own, I 
told C. T. about it and caught a 
gleam in his eyes. 

Tom Kearney, brilliant Racine 
lawyer, concluded the deal in 1916 
and I left the sales-manager’s job 
to organize the Jordan Co. 
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A MODERN colt 


Ol Crginecred WBRICATION DEPARTMENT 


iS YOUR FRONT DOOR TO EXTRA PROFITS! 


Check These 30 Inspections That Can Build Service and Parts Profits With Every Lubrication Job You Do! 


1. Look at the Fan Belt 
Look at the Air Cleaner 
3. Check ihe Oil Filter 
Look at the Spark Plugs 
5. Look at the Ignition Wires and 
Distributor 
Check the Carburetor 
Check the Fuel Pump 
Look at the Battery and Cables 
Look at the Water Pump 
10. Check Radiator Hoses 
1. Inspect Radiator Core for Leaks 
2. Check Radiator Fluid 


Builds Customer Confidence 
eC 


Ce ume aU ee 


CLIC SMEG get ee 1 


Test Clutch Pedal action. 
Check Brake Pedal travel 


Cylinder 

Check Transmission and Differential 
lubricant level 

Check Universal Joints for wear 
Inspect all leaf Springs 

Check Rear Wheel Bearing Seals 
Check Front Wheel Bearing lubricant 
Check Front Wheel Suspension system 
Check the Muffler and Tai! Pipe 


Test the Shock Absorbers out.. 


s Try the Headlights, Stoplights, 
— Lights, Interior and Exterior 
r t ights 
eae Speneen ree Hoste s Check front and rear Body Doors 
¢. Inspect Front Floor Mat 
y Check the Windshield Wiper and 
Windshield Washer 
og. Look at all four Tires 
» Sell needed Accessories 
Replace lost or cone grease 
fittings with LINCOL 
Fittings . . 
the ball-in-the-top . 
. grease in. 


BULLNECK* 
the modern fitting with 
Seals dirt 


*Tradename Registered 


esr your business with Linco/n Ps 


CST ati 


as 


LG jaan 


LUBRICATION 
EQUIPMENT 


LUBRICATING EQUIPMENT @ @ « 


INCOLN ENGINEERING COMPANY ¢ 5709 Natural Bridge Ave., St. Louis 20, Mo. 





| Charlie Jeffery, who was my best 
friend for ten years, once told 
me that his father had advised 
him to “always keep Jordan and 

Jerry DeCou” (factory manager), 
therefore when I told him I was 
going into business for myself, he 
said he felt as if his wife was 
divorcing him. I’m sure it wasn’t 
because of any ability I had. He 
missed my companionship, 

(Re-enter Mr. Mellum.) 

“I am writing this letter primar- 
ily because I want to thank you for 
a most interesting time in the 
reading of your articles, and to 
congratulate you upon the success 
which you have so justly deserved 
in the field of journalism ever since 
you left the University of Wiscon- 
sin. 

“I also remember that when you 
left here, you took Paul Zens with 
you and some Irishman whose 
name I have forgotten. I think it 
was Riley. You went to Cleveland 
to make your own automobile. 

“All of my friends at the military 
academy were wild about the “Jor- 
dan Playboy.” I was amazed later 
to find out that you did not have 
a factory and that, like Abraham 
Lincoln, you carried your office in 
your hat. Is that true?” 

Note: My head and my ego was 
bigger than Lincoln’s but I didn’t 
have as much in it as “old Abe” 
could paste in the southwest corner 
of his stove-pipe hat.) 

“If your column is to be pub- 
lished in book form, I would like 
to know about it as I would like to 
|buy a copy. It would add great 
value to the book if you would 
kindly autograph it for me as I 
have a little collection of such 
things at my home. 

“With kindest regards and best 
wishes, and hoping you will stop 
in to see us here whenever you are 
jin this vicinity.” . very sincerely 
yours, H. J. Mellum, secretary. 

(The opinions expressed above 
| are those of Columnist Jordan 
| and not necessarily those of 
Automotive News.) 


Court Fights On 
Against Illinois 


Truck Fee Hike 


| CHICAGO.—The law calling for 
| $20,000,000-a-year higher truck li- 
cense fees, passed by the state leg- 
islature and signed by Gov. Steven- 
son, was the target of two suits 
filed simultaneously in Springfield 
and nearby Geneva. 

Complainants in the Springfield 
court case were six small carriers. 
The suit at Geneva attacked the 
law on behalf of 15 plaintiffs, in- 
cluding a construction company. 

Injunctions were sought in both 
suits to restrain enforcement of 
the new law on grounds that the 
fees would boost trucking rates 200 
to 400 percent above the prevailing 
figures and that in many cases the 
fees would exceed the 1950 reve- 
nues of Illinois trucking firms. 











“Monotrace,” a cross between a 
motorcycle and an auto, was in- 
troduced in 1926 in France. A 
Paris magazine made this con- 
fusing comment: “This curious 
mechanism presents the essential 
peculiarity that it has two wheels 
but possesses four; and that 
nevertheless it never rolls on a 
maximum of more than three.” 
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Report from Auto Man: 


U.S. Jitters 
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Found 


Puzzle to Lurope 


CHICAGO.—There will be no war 
with Russia in the immediate fu- 
ture, in the opinion of W. E. Butler, 
president of the 
National Used Car 
Market Report, 
Inc., Chicago, and 
publisher of The 
Red Book and its 
companion, The 
Blue Book. Butler 
has just returned 
from a European 
trip. 

“I was amazed 
at the lack of war 
talk wherever I 
went,” said Butler. “And without 
exception, people in every stratum 
of life cannot understand why 





W. E. Butler 


Trailer Shipments | 
For Month Drop | 
Over 1,000 Units | 


WASHINGTON. — Factory ship- | 
ments of truck trailers during June 
amounted to 4,911 units, valued at 
$19,600,000, the Department of Com- | 
merce reported last week. 

This, it was stated, represents a/| 
17 percent decrease in number and | 
a 13 percent decline in value from 
May shipments of 5,936 units val- 
ued at $22,500,000. 

The report said that for indi-| 
vidual types of truck trailers, ship- | 
ments of vans, low-bed heavy haul- 
ers, and pole, pipe and logging 
trailers declined substantially, while | 
platform trailer shipments were) 
only slightly lower. 





Canada Reveals | 


Defense Pacts 


OTTAWA. Canadian govern- 
ment’s latest list of defense con- 
tracts. announced here, includes 
the following for the automotive in- 
dustry: 

Chrysler Corp. of Canada, Wind- 
sor, automotive equipment, $102,- 
927: Ford Motor Co., Windsor, auto- 
motive equipment, $241,668: Four- 
Wheel Drive Auto Co., Kitchener, 
Ont., automotive parts, $12,182; 
General Motors Products, Ashawa, 
Ont., automotive equipment, $99,- 
719, and Mack Trucks of Canada, 
Ltd.. Montreal, automotive parts, 
$12,359. 


Auto Test Day 


British Motor Writers 


Plan Event Oct. 21 


LONDON, England.—The British 
Guild of Motoring Writers has an- 
nounced that the annual Motor | 
Show Test Day will be held at the} 
Goodwood Motor Racing Track on | 
Oct. 21. 

The guild said that every model 
of interest at the motor show will 
be available for foreign journalists 
to drive and test at the track. An 
exhibition of all the latest acces- 
sories is also planned for the event. 

Invitations have been sent to for- 
eign journalists to be guests of the 
guild at the event. The guild said 
that nlans for the test day promise 
the biggest one ever presented. 


General is Division 


From Indiana to Akron 


AKRON.—The management of 
the mechanical goods division of 
the General Tire & Rubber Co. has 
been transferred to the company’s 
main offices in Akron, it has been 
announced by the company. 

Howard Dodge, General manager 
of the mechanical goods division, 
has alreadv moved his headauar- | 
ters from Wabash, Ind., to Akron. | 
C. P. Bender, works manager, will | 
direct all operations at Wabash and 
Logansport (Ind.) plants. 


Walker a Partner 

H. V. Griffin jr.. announces that 
he and his partner, L. Knabb. have 
sold an interest in the Griffin Motor 
Co. (Chevrolet), MacLennv. Fla., 
to Vernon Walker and that Walker 
has taken over the assistant man- 
agership of the firm. 


America is so alarmed at the pos- 
sibility of war. Even those in ad- 
joining countries are not ‘in per- 
petual fear of war with Russia,’ as 
is claimed by the propagandists in 
this country. 

“From the European auto deal- 
ers’ point of view, Russia is lack- 
ing in industrial might, ‘Ameri- 


Ohio Eases Rule 
On Truck Width 


COLUMBUS, O.—The state has 
relaxed the regulations regarding 
the movement of over-sized ve- 
hicles over the highways of the 
state. Vehicles and loads less than 


| nine feet in width will be permitted | 


to operate over the highways with- 
out special permit. The former | 


| limit was eight feet. The new rule|driven out of 


|applies especially to farm produce, | 
construction materials, etc. 





To stop oil-pumping, replace worn 
engine bearings 


An oil-pumper, with 


is a nuisance in the public eye, as well as a 
pain in the owner’s pocketbook! 


Tell your customers 


pumping, caused by worn main and con- 


necting rod bearings. 


reach combustion chambers, 
burns to performance-stealing carbon on 
pistons, rings, valves and spark plugs. 
Performance goes up in smoke! 


control oil-pumping where it starts—REPLACE WITH 


FEDERAL-MOGUL 


| can ingenuity’ and engineering 
skill. Had she wished to attack, 
they say, it seems logical she 
would have done so when the 

U.S. was wholly unprepared and 
not have waited until we have 
tooled up for mass production of 
| materiel and already equipped 
| and trained a large army,” Butler 
continued. 

Butler has returned from a tour 
which covered Iceland, Norway, 
, Sweden, Denmark, Ireland, Scot-| 
‘land and England. He interviewed | 








|people in many walks of life, he 
said, and his conclusions are based | 
lon the facts as he saw them. 

| As the Chicago Willys-Overland 
|distributor for a large area in IIli- 
| nois, Indiana, Michigan and Wis- 
consin, Butler was particularly 
|interested in cars. 

| “England,” Butler related, “builds 
500,000 passenger cars yearly but 





the steel shortage, it may leave 
only 80,000 automobiles to be avail- 
able for home use. They think 
nothing of ordering a car with 
10-year delivery date. 

“And when a car is purchased, 
jit cannot be sold for two years. 
However, the minute a new car is 
the salesroom its 
value has’ increased from 500) 
pounds to more than 1,000 pounds. eS 








SELF- CONTROL 


OIL-CONTROL 


dirty exhaust smoke, 


the facts about oil- 
engineered 
They let excess oil & 
where it 


DE 


sells 400,000 of them abroad. With} 


Give new piston rings a chance to do their 
own job—always replace worn bearings, 
too. Federal-Mogul is the best-known brand 
of replacement engine bearings. They’re 


FEDERAL-MOGUL SERVICE 


(Division of Federal-Mogu! Corporation) 


| Highland's Big U. C. Lot in Cleveland— 


Stephen Domonkas, president of Highland Oldsmobile, Cleveland, states that this 
lot, 230 by 151 feet represents an investment of $150,000, including used-car stocks. 
It is on West Lorain ¢ avenue half ¢ a mile from the dealership. — 


GE Atom Plant 
‘Pact Extended 


WASHINGTON. — The Atomic 
Energy Commission has extended 
| for five years General Electric Co.’s 
contract for operation of the Han- 
ford (Wash.) Works and the Knolls 
Atomic Power Laboratory, Schnec- 
tady, N. Y. 

As extended, the contract will run 
until June 30, 1956. GE has oper- 
ated the Hanford plutonium plant 
for the ‘government since Septem- 


STARTS HERE 


t ELEVATOR Lor 
15 PERSOP 


| ber, 1946. All costs incurred by GE 
in carrying out its contract are re- 
imbursed from government funds. 
|The fee included in the extension 
is the $1 stipulated in the original 
contract. 

The contract extension also pro- 
vides for re-negotiation of the $1 
fee at some time in the future if 
this seems desirable from the view- 
| points of General Electric and AEC. 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 
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for the job of oil-control! 
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BEARINGS 









a Ag long ago somebody (I think 
it was Stuart Chase) tore into 


advertising on the grounds that it| 


is nearly always a competitive ac- 
tivity, a grim and not always digni- 
fied “battle royal” among rival 
brands. 

The charge, as I understand it, is 
that very little advertising creates 
new wants or wealth; its primary 
and wholly selfish objective is that 
of persuading consumers to switch 
from one brand to another, or from 
one store to another. What Black 
gains in the melee Brown loses, and 
vice versa. 


I do not believe that many of 
my readers will go along with 
this point of view. Business in 
itself is competitive—to the con- 
sumer’s advantage, I think, in 
most situations, The American 
people live better than any other 
race in the world as a direct 
result, it seems to me, of our 
fiercely competitive system of 
production and distribution. Busi- 


There’s a big difference between 











Salesense in Advertising 


Tested Ideas for Small Business 


nessmen, forever jousting with 
one another for the consumer’s 

favor, are constantly in search 

of ideas for product improvement. 

The result is new consumer 
wants, higher standards of living, 
new wealth. Take, for instance, the 
soap industry. The advertising of 
this cleansing agent—flakes, chips, 
powders, diamonds, crystals, and a 
variety of chemical wonders con- 
taining no soap whatever—is fero- 
ciously competitive with no holds 
barred. 

The result, after a decade or so, 
is that the American people keep 
themselves cleaner, and the things 
they wear and live with are kept 
cleaner, and they spend less time 
and labor doing it, than ever before 
in the history of this grimy, dusty 
world. 

Hence it is natural and right that 
advertising should be competitive. 
And it is natural and right that it 
should be intensely competitive— 
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provided it holds faithfully to the 


Queensberry rules. 
+ + * 


Short-Sightedness 
_s advertisers are short-sighted, 

I believe in their total preoc- 
cupation with competitive claims. 
The most intelligent approach to 
advertising, I suggest, is that it is 
a servant of the people. The cost 
of advertising, like the cost of our 
politicians, statesmen, policemen, 
and schoolteachers, is paid for by 
the people. Advertising is an in- 
strument of public information and 
enlightenment, like newspapers, 
magazines, and radio. 

It is, therefore, a responsibility 
of advertising to teach people 
how to live in this hard world of 
ours with the maximum of com- 
fort, security, and contentment— 
at the least cost. Copy that is 
totally competitive is never writ- 
ten in a spirit of warmth and 
helpfulness. And when it is un- 





fairly competitive, as much of it 

is, its endearing qualities are 
notable for their absence. 

People want help. They want 
sympathy. They want understand- 
ing. They are hungry for “how-to- 
do-it” ideas. They want to be told 
how to live better and how to get 
more out of their meager lives. 

Look at the service magazines 
for proof. The spectacular growth 
in popularity of Better Homes ¢€ 
Gardens, a strictly service maga- 
zine, refutes the notion that the 
American people are primarily con- 
cerned with silliness. The fabulous 
success of Readers Digest is an- 
other case in point; much of its 
content is serious and helpful and 
written with a strong inspirational 
slant. Here is dramatic proof that 
Joe Doakes is not the unthinking 
and unambitious fellow some ad- 
vertisers make him out to be. 

+ * * 


McCall’s Shows How 


I HAVE been very much inter- 
ested in the striking circulation 
gains of McCall’s. From as far back 
as I can remember, editors gener- 
ally have been possessed of the 
idea that a portrait of a beautiful 
babe is the hottest sales pitch a 
magazine cover can have. McCall’s 
some time back was seized by a 


unicorn 


—and there is a powerful difference, too, 


between performance and 





Other products sold under the ‘* Ethyl”’ trade-mark: salt cake.. 


PREG le 
COMPOUND 


TRADE-MARK 


“RTHYL” performance! 


Yes, there’s a powerful difference between the 
performance of an engine using just gasoline 
and one using “Ethyl” gasoline. When you set 
the timing to take full advantage of ‘“‘Ethyl’’ 
gasoline’s higher antiknock quality, your cus- 
tomer gets ‘““Ethyl’”’ performance—more power, 
quicker starting, more mileage. And you get 


happier, more satisfied customers. 


ETHYL CORPORATION, New York 17, New York 


.ethylene dichloride...sodium (metallic)...chlorine (liquid)...0il soluble dye... benzene hexachloride (technical) 
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“Well, it sure feels good to be 
back in the harness. -I haven't 
repaired a car in 20 years.” 






| revolutionary notion that a portrait 


of a beautiful cake might have 
eveii more “come hither” than a 
beautiful glamour gal on newsstand 
sales. 

The editors thought that maybe 
the cake—a most intriguing one 
would help emphasize the “how-to- 
do-it” service content of the inside 
pages. But, not being sure, they 
decided to make a test. Printing 
two covers, one portraying a gorge- 
ous femme, the other a gorgeous 
cake, half of the magazines dis- 
tributed had the gal and the other 


| half the cake. 


The cake cover won on the 
newsstand by a considerable 
margin. The pretty face on the 
cover was merely something nice 
to look at; the cake was a “how- 
to” idea—an idea for doing some- 
thing new and better. 





Another McCall’s “how-to-do-it” 
feature, “My Living Room Contest,” 
drew a total of 155,484 entry blanks 
from women interested in improv- 
ing the looks and utility of their 
homes. These experiences of 
McCall's only three of many, supply 
us with further proof that house- 
wives, eager for ideas, respond 
avidly to advertising that shows 
them how to brighten their homes 
and their families’ lives. 

* * * 


| Look for Service Twist 


But maybe the editorial experi- 

ences of a magazine may seem 
a far cry from the advertising 
problem peculiar to your business. 
Perhaps you advertise to men in- 
stead of women. Possibly as a 
retailer you are in a local com- 
petitive fight that is plenty hot. No 
matter. Whatever your enterprise— 
a bank or a laundry, a painting or 
a decorating business, a garage or 
a lumber yard, a feed store or a 
brewery, a radio shop or a sporting 
goods store—it does not follow that 
your advertising must devote itself 
totally to fiercely competitive 
claims. Give your copy a “servant 
of the people” slant. Look for a 
service twist. Look for a chance to 
be helpful. It may not be too easy. 
But it can be done. 

A while back my wife and I 
were thinking of buying a new 
refrigerator. The dealer came out 
to look at our old box and quote 
us a tradein allowance. After his 
inspection he turned to us and 
said, “I don’t think you really 
need a new refrigerator. For not 
more than ten or fifteen dollars I 
can give your box a tuning up 
that will make it operate plenty 
good. I'd like to make a sale, 
goodness knows, but I’d rather 
wait until you’re really in need.” 

Is that carrying the spirit of 
helpfulness too far? Perhaps it is, 
but we didn’t think so. And I’ve 
been wondering what would happen 
if a refrigerator maker or dealer 
ran an ad with this stopper: “10 
Ways to Get More Years of Good 
Service Out of Your Present Re- 
frigerator.” 

I do believe, as I have said, that 
it is natural and right for advertis- 
ing to be competitive, Mr. Chase 
notwithstanding. But I also believe 
that advertisers—no matter what 
they make or sell — can learn from 
the example of McCall’s and other 
service magazines. There is a great 
chance here in both local and na- 
tional copy for advertisers possess- 
ing imagination, a long view, and 
courage. 

Advertising at its finest is a serv- 
ant of the people. 
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\ EXICO CITY. — Automotive as- 

sembly plants in Mexico are 
oing full blast producing automo- 
jiles and trucks, the ministry of 
inance reports. 

During the first seven months 
of 1951, Mexican plants turned 
out 12,569 automobiles and 11,880 
trucks, for a monthly average of 
3,435 of both units. The monthly 
average in the same period last 
year was 1,850. 

Plant output has progressively 
increased since the government al- 
jowed unlimited production of both 


cars and trucks in mid-1950. 
* . * 


Votoring Tourists Increase 


| R. FRANCISCO DEL RIO CA- 

NEDO, director general of the 
National Tourist Commission, fore- 
casts that starting in 1954, Mexico 
will attract at least 700,000 tourists 
yearly and _ $300,000,000 of their 
money. 

Canedo stressed that by 1954 
there will be more and better roads 
and hotels and said that the govern- 
ment is encouraging hotel building 
along trunk highways. The govern- 
ment is trying to get the hostelries 
built not more than 175 miles from 
one another for better servicing of | 
motorists. 


7 7 | 
Truck Plant Planned 


—-- recently organized Mo- 
+"4 tores Diesel de Mexico, S. A., | 





Hull-Dobbs Loses 
Suit Involving 


Gambling Check 


FRANKFORT, Ky.—Court of Ap- 
peals here gave Glenvo Holder, of | 
Russell Springs, Ky., a judgment | 
for $2,225 against MHull-Dobbs, | 
Louisville Ford dealership, follow- 
ing a controversy over a gambling 
check. 

The court said that a gambling- 
payment check is void by law, and 
the fact that it passed into the} 
hands of an innocent person does 
not validate it. 

The incident began when Holder 
gave Ralph Barnes an $1,800 check | 
to pay a gambling debt, and then | 
stopped payment on it. Two days | 
later, Barnes bought a car from| 
Hull-Dobbs for $1,751.50, paying for | 
it with the check. 

Two days after that, Holder sold | 
his car to the same auto dealer for | 
$2,225, and when Holder’s former | 
check was returned with a “stop | 
payment” on it the auto company 
stopped payment on its check to| 
Holder. 

Luke Bolton, manager of Hull- | 
Dobbs Louisville division, contended 
that the judgment could pave the 
way for the passage of “cold’’ | 
checks, guised as gambling checks, | 
into the community and would 
create a bad situation for all local 
merchants. 


Einstein Jrs. 
Westinghouse Opens 


llth Science Hunt 


WASHINGTON. The annual 
hunt for the best potential scien- 
tists among the nation’s high school | 
seniors is about to start. Budding 
scientists in public, private and de- 
nominational schools’ throughout 
the U. S. have been invited to com- 
pete in the 11th Science Talent 
Search. 

Winners, to be chosen for their 
“outstanding potential for future | 
achievement in science,” will share 


$11,000 in Westinghouse science 
scholarships. The top boy or girl 
entering the competition will re- 


ceive a $2,800 scholarship, and 39} 
other finalists will vie for Westing- 
house scholarships ranging from | 
$2,000 to $100. 

To enter the search, students 
must report on an original science 
project and take a science aptitude 
examination. Their schools must 
submit the students’ scholastic rec- 
ords and teachers’ estimates of 
their ability. . 

All entires must be completed and 
received in Washington by mid-| 
night, Thursday, Dec. 27, it was 
explained by Watson Davis, rc 


tor of Science Clubs of America, 
which conducts the competition. 


Auto News from Mexico 


futomotive Production Reaches 3,435 Monthly; 
Motoring Tourist Influx Grows 
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the truck building plant backed by 
the government's fiscal agency, 
Nacional Financiera, S. A., and cap- 
italized for 
established at a site in 
state. 
President Miguel Aleman said in 
his annual message to the nation 
that the plant will produce 1,000 
to 12,000 seven-ton trucks yearly. 
* * * 

Auto Rail Freight 
‘NE of Mexico's 
freight customers is the auto- 
mobile industry with yearly haul- 
age expenditures of $1,150,000, re- 


veals Frayne Rhuberry, general 
manager of Ford Motor Co. de} 
Mexico. 


Rhuberry explains that assembly 
plants here use the railroads mostly 
for the receipt of parts for assem- 
bly from abroad and for the dis- 
tribution of the finished automo- 
biles and trucks throughout Mexico. 






$18,000,000, is to be! 
Hidalgo | 


greatest rail | 





Vehicles Expand 
Rate of Exports 


§|To Latin Nations 


WASHINGTON.-_-U. S. exports to 
|}Latin American nations in the first 
half of 1951 totaled $1,749,100,000, 
the Office of International Trade 
reported last week. Exports of au- 
nega and machinery were up 
about 65 percent over the first 
@,|\half of 1950. 

The number of motor trucks and 
passenger cars exported to Latin 
America increased 90 percent and 
182 percent, respectively, it was 
noted. 

In terms of quality, U. S. ex- 
ports to Latin America in the first 
half of this year were 31 percent 
higher than in the comparable pe- 
riod last year, and the unit value, 
or price, of such goods rose 12 per- 
cent, OIT said. 


; P U. S. imports from the Latin 
fs American countries reached a half- 


“ iyearly peak value of $1,869,500,000 

Dual Training Car for Deaf Children— lin January-June, 1951, an advance 

Students, most of whom are totally deaf, at the New Jersey School for the Deaf in|of 46 percent from the correspond- 

Trenton, are shown “discussing” a driver-training Chevrolet delivered by Charles B./ing period of 1950. Marked ad- 

|Gilbert of Gilbert and Mott Chevrolet, Superintendent Charles M. Jochem said that| vances in the price of Latin Amer’- 

some statistics show that deaf drivers are the safest. Some of the children are “talking” | can commodities accounted largely 
to each other about the car in sign language. | for the high value of imports. 









AID TO BETTER REFINISHES 


DeVilbiss equipment is designed and built to give you 


efinishes. Today, the vast majority 
We'll 


a on duplicating their fine, 


better, more lasting © 
of vehicle manufacturers use DeVilbiss equipment. 
gladly give you helpful dat 
factory-quality finishes in your shop. Write today. 


O. A. Chillson, veteran head of Chieftain Pontiac, active aggressive Indianapolis 
car dealer, features the car appearance service shown above in ads, radio and TV. 


AN ENTERTAINING SHOW THAT SELLS MORE REFINISHES 


information about 





This midwest automobile agency is 
profiting two ways with this De- 
Vilbiss Showroom Spray Booth. 


First, customers (and _ prospects) 
enjoy watching vehicles being re- 
finished, are attracted by the well- 
illuminated interior, clean working 
conditions. They see for themselves 
the fine results obtained in a De- 
Vilbiss Spray Booth. This is good 


advertising any way you look at it. 


= <7 


Air Compressors Hose and Connections 


Second, this customer-pleasing serv- 
ice, in turn, results in increased paint 


shop business and increased profits. 


A DeVilbiss-equipped paint de- 
partment is one of the best invest- 
ments you can make in your busi- 
ness. You'll find DeVilbiss equip- 
ment will help you refinish vehicles 
better, faster, at lower cost 

with more profit per job and pro- 


fessional results every time! 


Spray Guns Spray Booths 


For complete 
quality DeVilbiss products — Spray 
Equipment, Air Compressors, Ex- 
haust Systems, Hose and Connec- 
tions De- 


Vilbiss Branch Office or distributor. 


-contact your nearest 


THE DEVILBISS COMPANY 
Toledo, Ohio 


Windsor, Ontario ¢ 
Santa Clara, Calif. 


London, England 


Branch Offices in Principal Cities 


FOR BETTER SERVICE, BUY 


WATE TR 
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Giant Strides Noted Since War’s End... 





Canada’s Motor Transportation 


By Roy Carmichael 
Staff Correspondent 
MONTREAL. — Over the 
quarter century the movement of 
freight and passengers by motor 
vehicle has assumed great impor- 


tance in the national transportation | 


picture, the Bureau of Statistics 


says in a report just issued, cover- | 


ing freight and passenger motor 
carriers in 1949. 

Truck and bus competition to 
the railways and inland steam- 
ships was of minor importance 
less than 25 years ago. The years 
since the end of the war have 
seen motor vehicle traffic make 
giant strides forward with the 
improvement in equipment and 
the extension of hard surfaced 
highways. Hundreds of communi- 
ties now depend solely on high 
vehicles for their link with mar- 
kets and sources of supply. 

In 1924, there were 645,260 motor 
vehicles registered in Canada, of 
which 573,200 were listed as pas- 
senger automobiles. By 1949 the 
grand total had risen to over 2,290,- 


past | 


600 with 1,672,352 passenger cars in | 


| use. 
| In the same interval, the mileage | 
of surfaced highways in Canada 
| had advanced from 47,500 to 161,800 


|struction has progressed slightly 
less than the increase in the num- 
ber of motor vehicles. In 1924, there 
were 13.6 vehicles per mile of sur- 
faced road against 14.16 in 1949. 
| When, in addition, 
jered the great annual influx of 
mercial vehicles, it is apparent that 
more and wider highways are re- 
quired to handle the volume of 
traffic in and out of many urban 
centers. Based on gasoline sales and 
|more efficient engines, 
|mileage is logged each year by ex- 
isting vehicles than 25 years ago. 
Load weights have also increased 
appreciably with the widespread 
use of trailers. 

The bureau divides the car- 
riers in groups and states Group 
1 carriers are those having gross 





annual revenues of $20,000 and 


miles, indicating that highway con- | 


it is consid-| 


United States tourist cars and com- | 


a_ higher | 


over, while Group 2 has between 
$8,000 and $19,999, and Group 3 
is that under $8,000. This divi- 
sion, based on amount of reve- 
| nues, was made to permit bet- 
ter analysis of operating costs, 
| the larger firms normally having 
their own maintenance and repair 
facilities, gasoline pumps, ga- 
rages, depots, ete. involving 
heavier capital investment. 


tor bus operations of street rail- 
way companies, except where such 
| operations are now transferred en- 
|tirely to motor carrier. Motor bus 
}data for street railways are given | 
|in the annual report, “Electric Rail- 
ways.” 

Similarly, the operations of ve- 
| hicle fleets owned and operated by 
private companies in the pursuance 
| of their own business are omitted, 
|Since these vehicles are not avail- 
j}able for public service or hire. 
| These include dairies, bakeries, de- 
partmental and grocery stores, oil 
and gasoline, coal and similar de- 





The report does not include mo-| 


livery fleets. Operators under more | 
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GMC Diesels Headed for Army Life— 


This group of GMC diesels, driven away from the Pontiac factory by U. S. Army 
Transportation corps personnel, is going to Fort Eustis, Va., to be put through their 


paces by the Army. The models are equipped with the new ‘“‘million-miler” 


engine, a 


150-horsepower job recently introduced to commercial truck operators. 


or less exclusive contracts are 
| considered, such as those engaged 
|in the collection of milk, or co-op- 
| erative-owned vehicles. School buses 
|}owned and operated by _ school 
boards or municipalities or under 


contract are omitted as not ger-| 


|mane to the common carrier or 
|“over the road” industry. 
Reporting carriers in Groups 


users say. Electrical service is faster... 
more profitable...with the ALLEN 


e-555 REGULATOR GENERATOR SERVICER!” 













pear Mr- 





Arm 






renwesset 


READ 


Actual shop use proves 


the efficiency of the 


E-555 “packaged” Electrical Service Depart- 
ment! Another satisfied user says: ‘’Generator- 


Regulator work 
new, complete 


now rates tops in our 
electrical department 


... work is easier and faster... we 


WHAT 


me" ""W.PL GREER, JR. SAYS 


ABOUT THE E-555 


strong: 


The E-555 is the only unit on the market that 
includes all the tools and equipment necessary 
to handle complete testing and repair of pas- 
senger car regulators and generators in your 


own shop. 


Illustrated step-by-step diagrams and per- 






ALLEN 


ELECTRIC AND EQUIPMENT CO. 
KALAMAZOO, MICHIGAN 






ere ee 


mw 1) 













sonalized operation instructions make it easy 


know the customer is satisfied.’ 


THE E-555 GIVES YOU: 
GENERATOR TESTER 
REGULATOR PRE-HEAT OVEN 
AND TESTER 
ARMATURE LATHE 
MICA UNDERCUTTER 
ARMATURE GROWLER 
POLE SHOE SCREWDRIVER 

AND SPREADER 
PULLER PRESS 
TRICKLE CHARGER 
MASTER GENERATOR 





for your mechanics to do fast, accurate work. 


COMPLETE GUIDE TO OPERATING 
ELECTRICAL SERVICE DEPARTMENT 


how to equip and operate a money-making 


department. Over 100 pages and 60 “‘how- 


illustrations. 


ALLEN ELEC. & EQUIP. 
1808 N. Pitcher St. 


Kalamazoo, Mich. 


to-do-it”’ 


NAME_ conti 
ADDRESS_ 
CITY. 





AN 
Tells 


co. 





Please send me complete details on the E-555 Regulator- 
Generator Servicer, and information on the book, “How 
To Operate A Profitable Electrical Service Department.” 


an STATE... 


not 


1, 2 and 3, had total value of in- 
vestment in land, buildings and 
equipment of almost $125,000,000 
for the 3,493 operators reporting 
for 1949, or an average of $35,780. 
| This compares with an average 
investment of $32,567 one year 
| earlier. Total revenues for the 
| year 1949 were reported at $159,- 
| 631,109, an increase of $21,162,792, 
| or 15.3 percent over those shown 
| for 1948. 

Operating expenses totaled $147,- 
946,636, up $20,686,793, or 16.3 per- 
cent compared with the $127,259,- 
843 reported on 1948 operations. Net 
operating revenue for 1949 was thus 
$11,684,473 against $11,208,477 in 
1948, a betterment of some $476,000. 

The above figures strikingly illus- 
|trates the rapid growth of the mo- 
tor carrier industry within the pe- 
riod 1941-1949 with investments and 
revenues more than doubled. In a 
similar comparison, railway gross 
earnings rose nearly two-thirds, or 
| 66.2 percent, and investment in 
|road and equipment by 17 percent. 


87% Vacation 
in Automobiles, 


‘Household Finds 


TOKEPA, Kans. Automobiles 
were the favorite method of travel 
for 87 percent of the Household 
magazine subscribers who took va- 
|cations in 1950, the publication’s 
latest survey claims. 

The survey, which is a study of 
i\“what Household families do with 
their spare time,” shows that the 
average vacation trip for families 
covered 1,725 miles and took them 
away from home for 14 days. 

Vacations were taken by at least 
one member of 61 percent of the 
families answering the question- 
naire. The summer was the most 
popular time for vacations, but 40 
percent took trips during other 
seasons. 

Vacation travelers visited an av- 
erage of five states, the survey re- 
veals. California, Colorado and 
Michigan were the top states in 
which vacationers spent the most 
time on their longest trips. 

Most of the trips were made in 
|groups of two or four persons, 
according to the checkup, while the 
average amount of money spent on 
| vacation trips was $61 per person. 


|Chek- Chart Lists 
Service Advice 


On Ford Units 


CHICAGO.—Chek-Chart has com- 
| piled the following maintenance 
|notes on Ford cars and trucks from 
| Ford's fleet service information 
| bulletin: 

1. All eight-cylinder Fordomatic 
{equipped cars should use a seven- 
| pound pressure radiator cap, iden- 
tified by a “7” stamped on one lobe 
of the cap. When using this cap, 
| hose and heater connections should 





be inspected and tightened more 
frequently. 
2. Brake master cylinder on all 


|1949- 50-51 cars and trucks should 
ibe filled to within one-half inch of 
| top, instead of a quarter-inch. 

3. Rear axle drain hole in 1951 
cars built after Jan. 11, 1951, has 
been enlarged to reduce time re- 
quired for draining lubricant. 

4. Oil bath cleaner on all Fordo- 
matic-equipped cars is special (part 
number 1BA-9600-F). When replac- 
ing, be sure to use only correct 
cleaner, identified by part number 
in lower right corner of instruction 
decal. 
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Memos to Dealers 


By Bob Finlay 





salesmanship. As we recall, the 
Carr Speirs organization in Stam- 
ford, Conn., has published several, 
including “Mr. Salesman, Meet 
Yourself.” 

Then there is the “Ten Com- 
mandments of Selling,” by Harry 
Simmons, which was issued by 


iapccte time to time we get re- 
quests for a list of books on 
automobile selling. Checks in the 
industry indicate that very few 
books have been written on this 
subject. 

Most auto selling material is 
live—conveyed to salesmen in 
auto-maker training courses—or | 
on slide film or movies. Prentice-Hall. 

The courses prepared by indi- No doubt we have missed a num- 
vidual auto makers are available|ber of good books for salesmen. 
only to the salesmen of that par-|If readers have suggestions, we'll 
ticular line. |be glad to list them. 

One of the few books written | * * 
specifically on the subject of auto- Mint 
mobile salesmanship is that by| 
John Munn, a veteran in the auto| @LIM Barnard, of the Los Angeles 

\” Examiner, is fond of collecting 


sales field and columnist for AuTo- 
motive News. It is a “Guide to/dealer slogans. Here’s one he got 
Automobile Selling.” 

If you'll pardon the commercial, | 
it is a darned good book and you | 
can get it through AvwUTOMOTIVE 
News’ book department. 

On the general sales side, I 
asked Dan Beck, a former Dodge 
sales executive who now does in- 
dependent sales-training work, 
for recommendations. 

Here are some he suggested that 
might be helpful: 

“Successful Selling for the New| 
Day,” by Harry Simmons, published | 
by Harper’s. 

“Five Great Rules of Selling,” by | 
P. H. Whiting, published by Mc-| 
Graw-Hill, New York. 

“One Foot in the Door,” by| 
George Taubeneck, Conjure House, | 

450 W. Fort St., Detroit. 

“Modern Course in Salesman- 
ship” and “Salesmanship and | 
Business Efficiency,” Knox Busi- 
ness Book Co., 321 Wesley Ave., 
Oak Park, Til. Beck says these 
are on the order of textbooks, 
valuable for beginners and also 
for veterans who want to get 
their ideas organized. | 

“Essentials of Selling,” by 23 
businessmen who are members of 
the Rochester Sales Club. Published 
by Prentice-Hall, New York. 


| 


“Successful Salesmanship,” by 
Paul Ivey, Prentice-Hall. 
“Profitable Showmanship,” by} 


Kenneth Goode and Senn Kaufman, | 
Prentice-Hall. 

Prentice-Hall has also published 
several books by Elmer Wheeler, 


the sales “sizzle-man.” These in- | 
clude “How to Sell Yourself to 
Others,” and “Tested Sentences 
That Sell.” 


In addition, practical books on | 
understanding people, such as those 
by Dale Carnegie, also offer ma- 
terial of value to salesmen. 


a * * 
Booklets 
E HAVE also come across some 
stimulating little booklets on 


Landis, Wiggins | 


Given Top Spots 


WILMERDING, Pa.—Creation of 
two new top administrative posi- 
tions in Westinghouse Air Brake 
Co. and appointment of veteran 
company officials to fill them was 
announced here by E. O. Boshell, 
board chairman and president. 

W. C. Landis, vice-president, was 
appointed general manager of the 
Air Brake division, which operates | 
plants here, and at Emeryville, 
Calif. A. M. Wiggins, vice-president, 
was appointed general manager of 
the Union Switch and Signal divi- 
sion, Swissvale, Pa. The two divi-| 
sions were created last July follow- 
ing the merger of the Westing- 
house Air Brake Co., the Union| 
Switch and Signal Co. and Westing- | 
house Pacific Coast Brake Co. 


dealers in many areas 


nance.. 





News Quan Parts Firm 


OMAHA.—David Jones, who has 
had 15 years’ automotive experi- 
ence, has formed Jones Automo- 
tive, Inc., here, wholesale automo- 
tive parts firm. His wife is secre- 
tary-treasurer of the company, lo- 
cated at 1025 S. Twentieth St. The 
firm has five salesmen, covering an 
area within a 75-mile radius of 
Omaha. 





Soc Tite Pr 


| from Bud Stukey, of Ab England 
| (Pontiac), Hollywood: 
“The mint makes your money 


first, Ab England makes it last.” | 


* * * 


Haley’s, of Course 


Washington, in a 
in location as well 
It was very neatly 


by Haley’s, 
|double move- 
as franchise. 
handled. 

The first piece pointed out that 
|it was terminating its present fran- 
\chise after receiving an offer it 
couldn’t turn down. 

As a service Haley’s listed the 
other dealers in that line. 

Its move to M St. and First, S.E., 


was marked with a series of inter- | 


esting postcards. 

Haley’s does a good job of select- 
ing a catchy phrase using its name, 
and impressing it on the public. 

For instance, it points out, “We 
kept on saying, ‘Pick Haley’s’ 
and, by golly, they did.” 

All of the cards on the new loca- 
| tion portray cartoon situations full 
of action, with one character ask- 
ing something like, “Where's every- 





AW the direct-mail series used | 








body tearing off to?” and the other | 
replying, “Why, Haley’s, of course.” | various field capacities at Buffalo 
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Car Is Safe A-Bomb Shelter 


WASHINGTON.—Your automobile is one of the safest places to 
escape contamination after an atomic attack, says the American 
Automobile Assn. Atomic bursts on or near the ground usually leave 
a limited area of rather heavy and often dangerous pollution near the 
explosion point, according to the government publication, “Survival 
Under Atomic Attack.” 

Those in the area should take refuge inside a house or get inside a 
car and roll up the windows. It may be necessary to stay undercover 
for as long as three or four hours, the booklet adds. In times of emer- 
gency, car-owners are advised not to leave the family automobile 
parked on the street because the way should be left clear for emer- 
gency vehicles. 

Keep the windows rolled up to prevent contamination of the interior 
by ground or underwater bursts. Radioactivity will not interfere with 
the Operation of automobile fuel and ignition systems nor will it 
otherwise impair the operation of the car, says the AAA. Battery- 
operated car radios may provide a vital connecting link in the event 
of a power failure, 

Motorists are advised to leave auto radios turned on during atomic 
attack, in order to receive emergency information regarding the 
safety and welfare of the community. 


and Pittsburgh for Chevrolet. He 
has been vice-president and general 
manager of Milliken Chevrolet Co., 
Culver City, Calif., and El Segundo, 
Calif., for the past six years. 


Butler Buick-Oxnard 
Butler Buick, owned by Charles 
L. Butler, has been appointed 
Buick dealer at Oxnard, Calif. But- 
ler’s experience in the automotive 


field includes 13 years of service in| yore than 100,000 persons read AUTO- 


MOTIVE NEWS every week! 





SERVIC J 


MANAGER 


Swe You, as a leading car dealer in your 
community, can now handle ROYAL TRITON, the 
amazing purple heavy-duty motor oil. Alert car 


already have found that 


ROYAL TRITON is the most colorful, most profit- 
able motor oil they can handle. 


Television and radio commercials and full- 
page ads in national magazines such as Life and 
Collier’s support the car dealer distribution of 
ROYAL TRITON. These ads emphasize that the 
men in car dealer service departments are experts. 
As a result, more motorists are taking their cars 
to your service department for superior mainte- 
. and for the finest heavy-duty motor oil 
in America, ROYAL TRITON. 





UNION OIL COMPANY or cauirornia 


I 
JW ) rowan NEWS 
=“Wlinded Cor Lonler! 





ROYAL TRITON is the pioneer of the heavy-duty 
motor oils, the type now specified by leading car 
manufacturers for today’s precision-built engines. 
ROYAL TRITON is a 100% pure paraffin-base 
} motor oil with an exclusive combination of addi- 
' tives that assure maximum engine protection. 
These unique compounds also gave ROYAL 
TRITON its distinctive purple color. 


It is now possible for you to handle this great 
heavy-duty motor oil in your automobile agency. 
Write today for the complete ROYAL TRITON 
story, including the free illustrated booklet, “The 
Royal Road to Higher Profits:’ Just fill out and 
mail this coupon to the nearest Union Oil office. 


OFFICES 
NEW YORK 
4904 RCA Building 


Los ANGELES 
Union Oil Building 


CHICAGO 
1612 Bankers Building 


CAmeucai 
Sinest Moto Cl 


-------------- 7 


New ORLEANS—917 National 
Bank of Commerce Building 





— 


Please send me further information on ROYAL 
TRITON, including your free color booklet 
“THE ROYAL ROAD TO HIGHER PROFITS.” 
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Reminders ... So Breakdowns Won't Sneak Up on You 
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30,000,000 SALES CALLS 


And where were these calls made? Right where you want of-town customers. And among the best customers of these loc 
them made...in the territory from which most auto- dealers, Farm Journal provides coverage like a local th 
motive dealers and distributors get most of their business. newspaper. de 
Over 80 percent of the dealers and over 70 percent of the Manufacturers want action at the dealer level. They want po 
repair shops are located in towns of 25,000 and under. to help dealers sell products and services. The best way to by 
These men say they get most of their business from out- do this according to the dealers themselves is with intensive ex 
ee ’ 9 
OUR SECOND YEAR OF “KEEP "EM ROLLING’ EDITORIAL PROMOTION OF AUTOMOTIVE | PI 
lf you need more information on the market, the program, or Farm Journal f 


itself, write Dealer Service Department, Farm Journal, Philadelphia 5, Pa. 




























¥ THERE'S anything more exaaper- 
ating than a breakdown right smack 
in the middle of « July rush job, what 
ss it? 

With a lath care, it dovon't nerd 
to happen to vou. In the fast several 
months, Farm fournal has teen giving 
you seasonal tips on how to keep your 
car, track, tracter, and implements 
restling. 

Here are some mare practical ideas 


‘that could save you beurs and head- 


aches, not ts mention a gnod bit af 
money. 


How's the Tractor Doing? 

Here's a quick, vax wav bo spot 
leaks around the evlinder head garket. 
Remove the fan belt so that the water 
pump ists't working, Then ME the radi- 


_AUTOMOTIVE NEWS. 


How to head off 


breakdowns 


&@ note ts hey another, «s ax to have 4 
spare helt on hand. 
® Here's a good use for leaky radiator 
fiswe, Pred Crary, Sanilac County. 
Mich.. slips @ piece of ald hese over the 
tractar’s power taken shaft. The hese 
keeps the splines clean and shiny, and 
the proer takeol is always cacy to 
couple ap. 

You wouhtn't think of ramming with 
the radiator shutter halfehseed on thea 

ot summer days, Yet that’s exsctty 

what happens when the radiator he» hil 
up with chaff, tugs, and dost, Blow est 
the fins with compressed air or 3 water 
hese, As simple a thing as this mar 
save vou a cracked engine bhick 

Chances are the engine could stant 
a tuning op. Next time rain keeps goa 
cart af the held. take a fre minuiex bs 


OCTOBER 8, 1951 


HAVE YOU HEARD? 


e Your biggest salesman in the big- 
gest automotive market in America 


is Farm Journal. 


e@ Dealers want local coverage. You 
get coverage of a dealer’s best out- 
of-town customers like a local news- 
paper when you advertise in Farm 


Journal. 


@ Intensive editorial support promot- 
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ater as full as you can. and Weave off clean and adjust the distributer podat~ 
the cap. With the engine running. bit and the «park plugs. A quick check on 
the throttle hard and watet: for air bul- the timing might aurpriee you. Ever: 
tes. 18 yew see hubbles, it's 2 good sien hitrk: bit of extra power is worth having 
that there is Irakage weaund the ovine of Try this test on the carburetor: Wit 






ing better automotive maintenance 
is exclusive with Farm Journal 
America’s biggest automotive 


market. 


Extra Zing for the Work @ You get more business when your 


products are advertised in Farm 


Journal. 


It's a mighty 
spare. Here @ 
_ equipment goir 






FOR YOU THIS YEAR 


local advertising. That’s what Farm Journal delivers. So make sure 
the products you sell are advertised in Farm Journal. Make sure your 
dealer tie-in material is put to good use. Make sure you take every 
possible advantage of the sales promotion opportunities presented 
by the ‘“‘Keep ’Em Rolling” editorial help which Farm Journal— 
exclusively—-provides in America’s biggest automotive market. 


PRODUCTS AND SERVICES BEGINS OCTOBER 16 


+ 
Oat eo Rie 
f oper 195! ne 
aaa 








ae 
Transport Forum 


Slated This Week 
At San Antonio 


WASHINGTON. The National 
Defense Transportation Assn. will 
hold its sixth annual convention in 
San Antonio, Oct. 8-10. NDTA 
membership includes air, rail, bus, 
truck, water and allied industrial 
representatives as well as users of 
transportation, in addition to mili- 
tary experts engaged in transpor- 
tation. 

The convention program lists 
speakers from industry as well as 
the military. These include Maj. 
Gen. Frank A. Heileman, chief of 
transportation, U. S. A.; Rear Adm. 
W. E. Moore, assistant chief of 
Naval operations; Rear Adm. L. S. 
Sabin jr., vice-commander, Military 
Sea Transport Service; Deputy Ad- 
ministrator James J. Wadsworth, 
Federal Civil Defense Administra- 
tion; D. V. Fraser, president, Mis- 
souri-Kansas-Texas Railroad; Ches- 
ter Thompson, president, Ameri- 
can Waterways Operators; Kenneth 
L. Vore, director, Military Traffic 
Service; R. E. S. Deichler, sales 


vice-president, American Air Lines; 
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Buick's Wood Model Sapphire Jet— 
Ivan L. Wiles (center), general manager of Buick, inspects the wooden model Wright 


J-65 Sapphire jet engine that was built at Buick. The wooden model was necessary 
since no production model was available for study, it was disclosed. Edward T. Rags- 


dale (left), general manufacturing manager, and Verner P. Mathews, chief engineer, | 


discuss the model with Wiles. 


Harley L. Swift, incoming president | preparedness and to make available 
of American Transit Assn.; Giles|the highest specialized knowledge 
Morrow, executive secretary,| needed for military and civilian 
Freight Forwarders Institute; T. S./| transportation in peace and war. 
Reece, vice-president, Continental | ae 
Bus System, and Leland James, The association encourages re- 
president, American Trucking search and development and en- 
Assns. | deavors to promote and effect coop- 

Main objective of the NDTA is to | eration among the various segments 
assist in effecting transportation | of transportation. 








| Used-Car Notes 





|ed Louisville Auto Auction. Dick 
° ° lef i , 
| New Miami Lot eft the car at —_ auction lot Nov 
; : : 7, 1950, but it was stolen before it 
MIAMI.—Louis Weiss, president, | .oy1q be sold. 
Knickerbocker Motors, Inc., has ex- ; aa 
panded the frontage of his com-| 
pany’s used-car lot at 1061 n.w. | Murphy Buys Lot 
36th St., from 100 to 300 feet. This In St. Petersburg 
expansion, Weiss says, makes ST. PETERSB : 
Knickerbocker one of the largest Murphy, The Sauice Skee 
used-car lots in Greater Miami. is the new name displayed at the 
Until two years ago, Weiss oper- | used-car lot formerly known as 
ated under the name of Knicker- |Rainey Motors, 457 Ninth St. South 
bocker Motors in New York City.| Murphy, a native of Dublin, Ire- 
He operated the business there 35/\land, recently purchased the busi- 
years. He will be assisted here by|ness from Fred Rainey who owned 
Earl Williams. and operated it five years. An auto- 
A ee |mobile dealer in New York City 


Dealer Wins $1,150 Judgment from 1922, when he landed in this 


le m country, until 1950, he came to St 
From Louisville Auction Petersburg a year ago and joined a 


| LOUISVILLE.—Damages of $1,-|local dealer as a salesman. 
| 150 were awarded by a circuit court * * * 
|jury here to an automobile dealer Buschman Quits 


|whose 1948 Chevrolet was stolen | 

|from an auto auction concern. ALBANY, N. Y.—Buschman Mo- 
E. L. Dick, operator of Dick|tors, Inc., 1044 Central Ave., here, 
Auto Sales, won the judgment in a/has been dissolved with the filing 
suit against O. C. Stevens and Mor-|°f Papers with the secretary of 
gan Rogers, who formerly conduct- state. The business was operated by 

Howard C. Buschman. 

+ * * 


Knickerbocker Expands 


+ 








use DU PONT DULUX 


REG. U. S. PAT. OFF. 


to insure customer satisfaction 


Du Pont DULUX Enamel has such a high initial 
gloss that it requires no rubbing or polishing . . . 
saves you time... cuts your costs. That’s why 
DULUxX is ideal for over-all refinishing. Then 
too, a DULUX job lasts. It is made to give 
the utmost in long-term protection . . . resists 
stains, weathering and rough usage. 





Car dealers and refinishers especially benefit 
by using DULUX on used cars. A smart eye- 
catching DULUX finish helps sell a used car 
faster, at a better price. 


For over-all refinish jobs on passenger cars use the 44 
MOST POPULAR DULUX COLORS. Quickly avail- 
able, they save you time and labor on color matching. 
Just call the Du Pont stock point nearest your shop. 


E. I. du Pont de Nemours & Co. (Inc.), 
Refinish Sales 


BEFORE painting, this used car Wilmington, Delaware. 


would not sell for $1090 


B. AFTER painting, the same car 
sold quickly for $1,200 





DULUX Enamel is also ideal for commercial vehicles 
because it means... s 


1. fast, easy application 

2. economical maintenance 

3. extra-long durability 

4. long-lasting good 
appearance 


626% 
a. ' 
a} tet toga coe ROTeNe Om wes 





REG. U, S$. PAT. OFF. 
BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 





Luke Opens Lot 


MADEIRA BEACH, Fla.—-Charlie 
Luke has opened a used-car busi- 
ness at Madeira Beach, 12924 Gulf 
Blvd., here. 


* * * 


Mid-West Formed 


WICHITA, Kans.—A charter of 
incorporation has been granted to 
the Mid-West Motors Used Cars, 
Inc. The new firm, which formerly 
was a department of Mid-West 
|Motors, Inc., in Wichita, was in- 
corporated because of the large 
volume of business, William J. 
Mullen, president, made known. 
* aa . 


Zetko Opens Lot 


PITTSBURGH, Kans.— Frank 
Zetko has established the latest 
used car lot here at 224 East 22nd 
Street. He has long been active in 
selling cars, and was sales man- 
ager for the Schwindt Motor Co., 
and the Caskey Motor Co. in Pitts- 
burg for 16 years. 

* * * 


Magnolia Lot Opens 


NEW ORLEANS.—Charlie Saun- 
ders, former secretary-treasurer, 
and William Guidry, former used- 
car manager of Klein Motors, Inc. 
(Kaiser-Frazer distributor), have 
opened a used-car lot at 1922 Canal 
St. under the name of Magnolia 
Motor Co. Klein Motors, Inc., has 
gone out of business. 


GM Researcher 
Describes New 


Engine Indicator 


HOUSTON. — A condenser type 
| engine indicator, adaptable for re- 
cording pressures as high as 20,000 
pounds per square inch and as low 
as the minute force of blood in a 
human vein, was described here last 
week by John W. Leggat, of Gen- 
eral Motors Research Laboratories. 

Speaking before the National In- 
strument Conference at the Sam 
Houston coliseum, Leggat detailed 
the versatility of this type of equip- 
ment in research on automotive en- 
gines, fuels, transmissions, hydrau- 
lic steering mechanisms and other 
industrial problems. 






The indicator is even used to 
measure vibration characteristics 
of an aircraft turbine blade at 


speeds up to 12,000 revolutions per 
minute and at temperatures up to 
1,500 degrees, Fahrenheit, he said. 

He explained that work with 
pressure indicators dates back to 
the early days of the GM Research 
Laboratories during the pioneer 
studies on the problem of engine 
knock and the use of tetraethy! 
lead as an antiknock additive to 
fuels. 

Several types of indicators hav: 
been developed since that time, he 
'said, and their application has ex- 
tended to laboratory projects far 
afield of engine-fuel research. 


The back pages of every issue of AUTO 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO 
| MOTIVE NEWS WANT ADS! Are you? 
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Avromotive News 
“Nobody can say I'm not doing 
my best to cut down on traffic 
accidents.” 


U.S. Jobs Eyed 
For Idle Canada 


Auto Workers 


OTTAWA.—The Canadian gov- 
ernment is planning to solve as 
quickly as possible the unemploy- 
ment in the automotive industry at 
present, with two moves already be- 
ing under way. 

One move finds Canada’s Deputy 
Minister of Labor Arthur MacNa- 
mara, on instructions of his Wind- 
sor committee on employment es- 
tablished in Ottawa several weeks 
ago, negotiating with employment 
authorities in United States for 
possible temporary employment in 
U. S. of a large number of unskilled 
workers who are now out of work 





in the automotive industry, espe- 
cially in Windsor. 
Several thousand such workers 


may be involved. Apparently, there 
are other plans for unemployed 
skilled automotive workers to re- 
main in Canadian industries. 

The other move consists of plac- 
ing much larger defense procuc- 
tion orders in Windsor and other 
automotive centers as soon as pos- 
sible to absorb such werkers. It 
is said Ford is already conferring 
with Canadair, Ltd., for possibili- 
ties in this regard, probably to 
make dies, pigs and tools. 

In addition, fairly large con- 
tracts might be forthcoming soon 
from the Defense Production De- 
partment here to Ford and other 
automotive firms, though it is 
doubted if the latter alone could 
take up all employment slack pre- 
vailing at present in the industry. 

On top of all these specific moves, 
pressure is apparently still being 
applied to have the Canadian gov- 
ernment consider lowering the ex- 
cise taxes on cars as well as easing 
somewhat the credit restrictions. 


Wagons Getting 
Brighter Colors 


TOLEDO.—-Station wagons now 
sporting bright, passenger-car col- 
ors have reached a new high in 
eye appeal, thanks to the introduc- 
tion of all-steel bodies to this type 
vehicle, according to Arthur H. 
Kibiger, director of styling and 
color specialist for Willys-Overland 
Motors, Ince. 

No longer dependent upon expen- 
sive, highly-varnished wood for 
flash and color, station wagon de- 
signers are using all the hues of 
the rainbow to compete with post- 
war convertibles and other passen- 
ger cars for the favor of color- 
conscious motorists. With imagina- 
tive use of metallic paints, design- 
ers are offering lush combinations 
of bronze, red, green and blue col- 
ors, proven popular with passenger 
car use for many years, Kibiger 
said. This week Willys added three 
new two-tone color combinations of 
even more brilliance, a Jamaica 
green, a Red Canvon glow and a 
Caribbean blue metallic. The latter 
two are used with a contrasting 
Potomac grav trim. Like the pas- 
senger cars with which these mod- 
els vie for public favor, the station 
wagons have patterned fabrics and 
interior trim of harmonizing colors 





Safety ‘Hummer’ Warns 

Wandering Driver 

CHICAGO.—A new safety de- 
vice is being adopted in many 
areas in the nation, the Amer- 
ican Public Works Assn. has 
announced. 

The new wrinkle is a 24 inch- 
wide concrete separator with a 
scored surface placed between 
the traffic lanes. When auto tires 
roll across it, a loud hum is 
emitted, warning the driver that 
he has crossed into another 
traffic lane. The device was used 
experimentally in New Jersey, 
the association said. 
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Labor Gets Tax Warning 


Credit Official Blames Union Greed 
For Decline in Dollar’s Value 





NEW YORK. If labor leaders,in the greatest tax exaction 
“continue concentrating on trying|nation has experienced and 
to shift the tax burden from their|members along with all the other 
members, an impossible task, we) people have been victimized. 
|will continue to see the value of “Here again,” he said, 
the dollar go down and down,” labor leaders spend days, 
Henry H. Heimann, executive man-|and months on insisting that the 
|ager of the National Assn. of Credit | tax bill spare their members. While 
|Men, warns in his current Monthly |———— oa 
| Business Review. Conveyors’ Role Cited 


“We have in our country,” Sigs: . 
‘In Cutting Accidents 


Heimann declares, “very largely a 
labor government without labor's PITTSBURGH. How mechan- 
|ized handling equipment can cut 


taking a government’s responsi- 
accident rates and improve health 


bility. It is in many ways more 

demanding than an out-and-out | conditions in industrial plants was 

labor government. It dictates but | outlined here by R. C. Sollenberger, 
has none of the responsibilities. | executive vice-president of the 

“ae questionable whether in the Conveyor Equipment Manufactur- 
history of the world a greater op-/ers Assn. 
|portunity for world service was| He said that 85 percent of the 
jever offered any other group than|disabling accidents in materials 
|that offered to labor leadership. | handling are caused by lifting 
|But they have let it go by. They|“performing jobs which should 
| have contributed to the inflationary | have been done by machines.” He 
| condition. stressed the importance of accident 

“Through their act'on,” Heimann | prevention in the current period of 
charged, “unions have participated | labor shortage. 





this | 
their | 


“these | 
weeks | 
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Human Cement 


Thermoid Wants Better 


they are thus engaged, every dollar 
,of savings their members have ac- 
quired has been taxed by no less 


than 50 percent. The dollar has > ‘ 
plunged to a 50 cent value in pur- | Worker Relations 


chasing power. TRENTON, N. J.—Thermoid Co. 

“Here then they have been a | as recently undertaken an intensi- 
party to a program that has | fied program for cementing per- 
robbed their people. It is the }sonal and human relations through- 
greatest indirect confiscatory Ut the plant. 
capital tax levy that has ever Fred E. Schluter, president, feels 
been levied in our nation’s his- |Strongly that “workers are not 
tory and the unfortunate thing |numbers on a timecard—they are 
about it is that it has been ex- | human beings.” 
acted surreptitiously without real- | “People as individuals are the 
| ization as yet by the victims. | most important parts of our com- 
| “Union labor leaders still have|Pany,” Schluter asserts. “In all of 
time to stop this fraud—for that is|OUr activities we are constantly 
the only word that will describe it.|Striving to work with our people, 
If, instead, they continue concen-|@nd have them work with Ther- 
trating on trying to shift the tax moid. Our profits and our futures 
burden from their members, an|together depend upon mutual co- 
impossible task, we will continue |°Peration. We must provide an op- 
to see the value of the dollar go|Portunity for self-expression and 
down and down.” merit advancement, as well as se- 
di | curity.” 

a | According to Andrew Richardson, 

Fire Damages LaSeur Thermoid personnel director, one 

BIRMINGHAM, Ala.—The paint |of the most difficult tasks for in- 
jand body shop of the LaSeur | dustrial management is to know 
|Motor Co., 2200 Third Ave. S., and | and understand the human talents 
|several automobiles were damaged |and abilities of its employes. 
|by fire which started when paint 
lthinner and primer exloded. Loss | 
was estimated at $10,000. 


AUTOMOTIVE NEWS is ‘‘must’’ reading 
every week for the men who make and sell 
the world’s cars and trucks. 








FOR “ENGINEERED STEERING” 


You WD, 


Engineered steering is a specialty at Thompson 
Products’ Detroit Plant. 

For 35 years Thompson’s engineers have 
worked closely with car, truck and tractor 
builders. Together, they have helped develop 
steering safety. 

Today, Thompson’s Detroit Plant makes more 


steering linkage than anyone else in the world. 





ON! 


All Thompson's research, experience and 
manufacturing facilities are available to a// car 
builders. When you need steering linkage, you 


can count on Thompson Products. 


In developing new steering linkage... for de- 
pendable steering—call on Thompson Products, 
Inc., 7881 Conant Avenue, Detroit, Michigan. 
Phone: WA 1-5010. 


Thompson A) Products, Inc. 
DETROIT DIVISION 
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TOPS’ 


“The more I drive my Rambler Country Club, the better 


‘EVERYBODY says 


J. "28.3 MILES PER GALLO 
; “Last year I drove my ! Nash 17,000 miles. The mileage 


LOW COST OF 


I like it. It’s tops in everything. Even in New York City 
traffic, the gas mileage is almost unbelievable,” reports 
Phil Rizzuto, New York Yankee shortstop and the 
American League’s Most Valuable Player. 


OPERATION 


‘Last year we had seven Nash cars in use and the total 
number of miles traveled by them was 205,856 with an 
overall cost per mile of .048 per car, insurance, mainte- 
nance, repairs, gas and oil. We are so pleased with this 
low cost of operation that we added three additional 

Nash cars as of January Ist this year.” 
E. A. Sweet, President, The Di-Noc Company, 
Cleveland, Ohio 


SERVICEABILITY 


“I have only had my 1951 Nash a few weeks and already 
have about 12,000 miles on it, so you can see we know 
what we talk about when we say that we heartily endorse 
the Nash. I am carrying handicapped people with me all 
the time and always have a loaded car. Not only have 
the individuals but also their equipment such as wheel 
chairs, etc., and have found that no other car gives me 
the room and serviceability the Nash gives.” 


CHARLES E, PEDERSEN, General Director, Christian 
League for the Handicapped, Walworth, Wisconsin 


on an accurate test through that period was 28.3 miles 
per gallon. No trouble was experienced and no rattles 
developed. In my work as a road man, the mileage and 
performance of my Nash makes me very happy.” 4 


E. F. Davis, Tallahassee, Florida 


‘SAFETY”’ 


‘| have been through an accident that to my belief only a 
convertible of the Rambler type could withstand with 
such minor damage to the car and none to myself. My 


new Nash Rambler will be the second in a long line of 


Nash cars I will own in the future.” 


ELMER KopPLiN, Beloit, 


iPr 


. Just completed a thirty-day, 10,000-mile tour in my 
1950 Nash Airflyte Statesman. . . my Nash excelled and 
outperformed all other automobiles which I had ever 
owned (including the two highest-priced American 


makes)... If there is a more roadable car, I have never 
driven it...C limbing the steep grades through the 
Rockies, the Nash leapt up the mountainside like a 
jack rabbit . . . it would be hard to equal anything as 


completely satisfying as the Nash Weather Eye 
definitely a revolution in motoring comfort.” 
JAMES BANNISTER, Editor, Golfer and Sportsman, 
Bellflower, California 


Wisconsin 


fMALCE WEMNE 


‘As an engineer I fin 
T. Three generations 0 


How 








Meets m 
yul Attily are 
rD¥. SNApp 





a good word for 






4 “MILEAGE” 
A“ 


“Having just completed a vacation trip to California 51,000 MILES... 10 MONTHS 
driving my Nash Ambassador, I kept accurate records * “TE put 51,000 miles on my Nash Ambassador in 10 
of mileages and gasoline consumption. We attempted to months at an overall av rage of 22.3 miles per gallon. 
cruise around 70 miles per hour, were never below 60 A | had no other expense whatsoever except lubrication 
where roads and traffic conditions permitted and were x7 “27 MILES PER GALLON and wash jobs.” 
at se on several occasions. We drove 3713 miles, used ' “IT wouldn’t trade my Rambler for any other car. My Jay Davis, Salesman, Rogers Trailers, 
162.5 gallons for an average of 22.85 miles per gallon. wife, son and I made a 2,000-mile trip to Vermont and Kankakee, Illinois 
L. D. WiLtiams, Texoma Natural Gas Company, northern New York this past summer. We encountered 
Fritch, Texas heavy rains for several days which involved driving on 
flooded mountain roads and much gear driving on hills. 
We drove to the summit of two mountains which re- 
quired Ist and 2nd gear driving both ways. 
oy The Rambler proved itself not only on these slow runs 
A GREAT BUY but on the open road at high speeds. Gasoline mileage 
“My Nash Rambler Convertible is a real thrill to drive. as close as I could figure for the entire trip was 27 m.p.g. 
Its pickup and speed on acceleration is exceptional. You might be interested to know I drove 600 miles on — 
Road performance and ease of handling in traffic are my first tankful of gasoline . . . Frankly I can’t say aes 
\ other great features. Top this off with the new idea in enough about our Rambler. It’s worth crowing about.” 
i convertible construction and design and I say the Nash H. N. Woop, Manager, Adv. and Sales Promotion, 
Rambler is a great buy!” Ideal Electric Manufacturing Co., Mansfield, Ohio 
DoNALD Lovett, Philadelphia, Pennsylvania 
A 
er “RUNS LIKE VELVET 
: . To say we are thrilled with our Nash Ambassador 
is - putting it mildly. It is the most economical car we 
have ever owned—and smooth! Why it runs like velvet 
fin meets my requirements to a . .. | would like to go on record as saying it is the finest 
ns of our ifttily are driving Nash cars,” car on the market...” 
low \RD¥: Snapp, Jr., Joliet. [Mlinois Mrs. HELEN Toomey, 314 Florida Street, 
Buffalo, New York THE AMBASSADOR «+ THE STATESMAN + THE RAMBLER 
The World’s Most Modern Cars 


Nash Motors, Division of Nash-Kelvinator Corp., Detroit 32, Mich. 








HEAT SAVER—A new exhaust eliminat- 
ing fixture, designed to save heat in gaso- 
line service stations and small repair 
shops, is announced by Kent-Moore Or- 
ganization, Detroit. Monoxivent jr., con- 
sists of an eight-foot galvanized steel | 
flexible hose, assembled to a universal tail | 
pipe adapter, and a cast aluminum door | 
port. The adapter, which fits over any tail | 
pipe or exhaust deflector, contains a re- 
cess to allow use of an exhaust analyzer. 
In use, this adapter is quickly slipped 
over the automobile tail pipe, while the 
other end of the hose assembly is inserted 
into the port which is permanently fixed 
in the door panel. This affords an unob- 
structed channel through which exhaust 
gases from the car pass through the 
closed door to the outside of the building. 
When not in use, the hose assembly is 
hung on a wall hanger clip furnished with | 
the unit. This hanger clip can easily be | 
mounted on any convenient wall location, 
the firm states. 





RADIATOR OVERCOAT — An all-metal 
winterfront for cars, trucks and buses is 
ready for distribution by Winterfront, 1421 
S. Michigan Ave., Chicago. Weathervane | 
reacts to thermostatic fluctuations; auto- 
matically opens or closes the louvres to 
keep motors at peak performance regard- | 
leis of outside temperatures, the firm 
states. While the Weathervane Winterfront | 
protects cars in cold weather, it need not 
be removed during the summer; maximum 
ventilation is available through the open 
louvres, it declares. 
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Attracto-Sales is 
placed on the market by Victor Achison, 


IT MOVES — 


president of Uni-Ventions Co., 303 5th 
Ave., New York. Set into a whirling mo- 
tion merely by plugging a cord into any 
a.c. electrical outlet, the alphabet letters 
revolve around like small dancing figures 
until they fall into the pre-arranged posi- | 
tion to form the complete planned phrase- 
ology. This unique departure from other | 
point-of-sale instruments is being offered | 
for the first time in this country by the 
Achison organization which has exclusive 
rights from the French inventor, it states. 
Can be adapted to not only use of let- 
ters, but also dancing figures, models of 
various types, toy soldiers, doll-like crea- 
tures or any other original idea set in 
motion and suitable for maximum eye- 
appeal. Attracto-Sales can be made up to 
any desired specification, of any material 
including wood, plastic, metal or card- 
board. The main base housing, which con- 
tains the mechanism measures 7 inches 
high by 20 inches long and 6 inches deep. 


t ot 








SWITCHES COLORS—A quick twist and | 
a paint spray gun can be switched from 
one color to another, without fuss or tools, 
DeVilbiss Co. of Toledo, points out. Made | 
of lightweight, durable aluminum, the new | 
fluid hose connector is self-sealing by vir- | 


tue of a spring-type, ball valve set against 
a synthetic rubber seal. When the con- | 
nector is locked in place the valve is 
opened for use. The special rubber seal is | 
impervious to paint, solvents or other 
materials used in spraying, the company 
states. Designed for use with %-inch fluid 
hose, the new fluid connector is identified 
as HC-4575. The new device completely 


eliminates the need for time-consuming, 
tool-using, gun-cleaning halts in produc- 
tion of painted surfaces. The ball valve 


is leak-proof and a bayonet principle used 
in locking the connection provides a sure 
i permanent connection, it adds. 





NINTH EDITION.—Grey-Rock division of | 
Raybestos-Manhattan, Manheim, Pa., has WATIONAL-MATHANODE BATTERY LIFE insonance) | 
announced the ninth edition of the Grey- OIVIDEND CARD 
Rock brake service manual containing 52 | me 
pages, 
procedure for brakes on passenger cars, 
trucks, buses and trailers. Included for the 
first time is data on the Chrysler disc 
brake, Wagner types FR2, FR2S, FR2SD, 
Timken (DPA) dual primary and nara, 






covering adjustment and relining 





Twinplex brakes. Operation of the Vac- 
draulic vacuum booster and Sealco relay 
emergency valve is fully explained and 
accompanied by diagrams, the firm states. 


DIVIDEND CARD — Gould-National Bat- 


: teries, Inc., St. Paul 1, has announced a 
Diagrams are also shown of : popular plan for dealers to get new and repeat 
power brake system hook-ups, including ’ : } 

air and vacuum systems for buses, trucks | attery sales. A card is attached under the 
and tractor-trailer units using various "0d, oF near the battery, and will guard 
types of valves. A feature of the manual 999inst overcharging and undercharging, 
is an expanded section devoted to |said by the company to be the two main 


“trouble shooting" on all types of brakes. | causes of battery failure. | 





IMPACT TOOL — Ingersoll-Rand, 11 
Broadway, New York 4, announces a line 
of automotive air impact tools for faster 
and easier nut running. Three sizes are 
available; the size 304 Impactool for work 
up to Y inch bolt size, and the size 308 
for work up to % inch bolt size, and the 
size 310 for work up to 1 inch bolt size. 
In addition, the instantaneous applica- 
tion of a standard attachment changes the 
sizes 304 and 308 Impactools from nut 
runners to multi-purpose units that will 
drill, tap, ream, and drive screws the firm 
states. 





- 
Jo 


a! 
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ROOF MOUNT—A two-bracket roof 
mount for mounting Dieterich Karvisors on 
cars with one-piece windshields, is an- 
nounced by Dieterich Products, Michigan 
City, Ind. Has two roof brackets instead 
of the conventional single bracket. De- 
veloped especially for mounting visors on 
cars with one-piece windshields which 
have no center divider strip, the mount 
combines rugged support strength with 
ease of installation and convenient adju:t- 
ment. The roof brackets are stamped from 
heavy gauge steel, the company states. 
They are merchandised in a kit, consisting 
of the two brackets, mounting screws, 
gaskets and step-by-step instructions for 
the simple installation. 








PORTABLE DRILLS — Portable 


portable electric drills, built for power and 
speed to meet the requirements of pro- 
duction, construction and 
uses, the company has reported. The line 
is available in several models of one- 
quarter, three-eighths and one-half inch 
capacity, the company said. 


lim Mye Wey TIRE CHAIN 


ALIP. WIN SECONDS 
OFF IN A HFEF YA 


PATENTED 
LOCK 
‘ 





FOR WINTER—Fral Manufacturing Co., 


Inc., 2915 S. Michigan Ave., Chicago 16, | 


has announced this ‘“‘Klip-on"' tire chain 
for use in ice and snow. The company 
said that a new patented lock makes in- 
stallation easier than ever. The emergency 
chains, according to the company, are al- 
most impossible to lose, and will do no 
harm to tires. 





BATTERY CHARGER—Associated Equip- 
ment Corp., 5147 Natural Bridge Bivd., St. 
Louis 15, has designed this mobile battery 
charger, called the Model RG-80, and re- 
leased it to jobbers. The charger is an 
80-amp outfit, and particularly valuable to 
rural service shops, the company said. 
The firm said that the charger is equipped 
with a specially designed transformer 
which adds to its longer life. 


* 





FOR TRAVELERS—This Sinko hanger is 
| molded of Monsanto's Lustrex styrene plas- 
tic. It carries six or more garments wrinkle- 


free, fits snugly over window top and 


| folds up and out of way when not in 








FROM ARVIN—Model 300 Arvin Duo 
Flo car heater, a fresh air-type giving 5C 
| percent more heat and occupying 50 per 
|cent less space, and Model 200 Arvin 
lrecirculating type, will be the leading 
Arvin car heater offerings for the 195) 
fall and winter season, Gordon T. Ritter 
sales manager of the car heater division 
of Arvin Industries, Columbus, Ind., ho 
announced. The Arvin 300 features 
streamlined appearance and carefully en 
|gineered arrangement of doors and de 


froster outlets. It is finished in metallic 
gray lacquer with red appointments. This 
|heater fits ‘49, ‘50 and ‘51 Chevrolets, 


‘49, ‘50 and ‘51 Pontiacs and ‘50 and '5! 
Fords. Two-way heating and more con 
| venient exterior and interior dimensions 
lare other stand-out features of the 1951 
car heater, Ritter said. At the driver's 
option, the heater draws in fresh air 
through the car's air ducts or recirculates 
air inside the car with use of the blower. 





ences, 

RADIO ANTENNA—National Electronic 
Mfg. Corp., 42-08 Vernon Bivd., long 
Island City 1, N. Y., has announced the 


| ‘‘Tripl-Kwik"’ radio antenna which can be 
installed by one man working outside of 
|the car, the company said. According to 
the announcement, the base is provided 
with a special captive cup washer, which, 
after it is dropped through the hole in 





Electric! W. Grand Ave., Chicago 24. 
Tools, Inc., 320 W. 83rd St., Chicago 20, 
has announced its line of Pet Superduty 


maintenance | 


use, according to Sinko Mfg. & Tool, 3135/the cowl or fender, adjusts itself to the 
| shape to form a solid anchor. 





> 
— 


th 





STEPS IN BUTANE-PROPANE CONVERSION—Another step in the use of LP-gas a 
fuel in the bus transportation field has been made with the approval of Algas ca 
buretion conversion equipment for use on Twin Coach buses. Notification of tt! 
approval of its equipment was received by Robert E. Barnes, manager of the Car 
buretion division of American Liquid Gas Corp., Los Angeles, from A. G. Hilf 
production vice-president for Fageol Products Co. of Kent, O. Fageol Co. is a subsidiary 
of the Twin Coach. Tests, conducted in both factory and field, proved conclusively the 
advantages of LP-gas fuel for bus operation and indicate that use of Butane-Propane 
fuel offers bus operators many advantages not available from gasoline or diesel, the 


company says. 
(Continued on Page 49, Col. 1) 
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Plastics Booklet Published | for use wherever water or moisture |for the life of the motor vehicle’s 


N Pp The 1952 edition of a brochure is a problem, it was reported. | cooling system, and also to increase 
e W ro U Cc S “Extruded Plastics” has just been a ee cooling efficiency up to 30 percent 
| published. The brochure, describing i os old cooling systems with result- 
: ; |the latest applications of custom ing improved operating efficiency, 
(Continued from Page 45) /made thermoplastic extrusions, is eon a ie by ae 
as ae od gel : ‘ aol ae OS re en 0. Oo merica 
A four-page catalog, describing| 52 inch minimum width which | 4Vailable from Anchor Plastics Co., | : : 7 
he water-conditioning equipment| stretches to 58 inches. |Inc., 533 Canal St., New York 13. a ., Pittsburgh 12. 
for boiler feed, process and other By Nov. 1, the company also ex- + * # that the be as L. veg ae 
trial needs, has been issued by ‘ ae, 1 a 7 . e products formula is a flui 
ndus pects to deliver the 10 colors of its Hood Refining Markets 


Penfield Mfg. Co., 19 High School} royal antique Elastic Naugahyde cae Wuids ahek tae the 

















Ave., Meriden, Conn. and the five colors of royal Mor- | All-Purpose Lubricant lability to both cleanse and absorb 
es occo finish in the 52 inch width, A new all-purpose lubricant of rust and scale and inhibit ducther 
Three Microfilm Readers These are currently made in 47 |the Bentone type, known as “Hood formations on the metallic surfaces 
idded by Remington Rand — i ge oe . been o [= oe See 
: e48 * elope placed on the marke 
Duo sn How Tork 0, tas squecanet |by Hood Refining Co., Greensburg, 6 ie ieaamactal lias 
9 50 the addition of three new 16mm and ee ee ee el Aes C eattte | 0° 2 Company Ferment 
i an ‘crofil aa: A oe |greases for industrial, automotive, |. °. RADLE—General Scientific To Market ‘Multi-Aid’ 
pe 5mm microti m readers: Pp marine and aviation use. Equipment Co., 2700 W. Huntingdon St., oO! rke ULLI-AL 
Arvin able reader for field and home use, Produced in grades from No. 00 Philadelphia 32, has announced develop-| Formation of a new company, 
aon a Library model for viewing extra- |to No. 3, Hood Multiplex lubricants ment of a barrel and drum cradle with a|called Multi-Aid Computer Corp., 
Nad te eet or — are made with a bodying agent | cding bor, said to permit greater safety' with headquarters at 249 W. 34th 
eas eae te ton { 'that gives them complete stability | '" oe ig company said that the'!St., New York, established for the 
he All three readers were designed | WHEEL WEIGHT TOOL — Turner mfg. | under all service and storage con- Salve ino, BH Fee Cuneo a folate of manufacturing and dis- 
es oO and built by Griscombe Products, Co., Kekomo, Ind., announces its D & T/|ditions, the company said. They | sevice is ahi dedtadina pe ee , ; an a new multiplying device 
y en Inc., of New York City. With each, | wheel weight tool which incorporates fea- have no melting point and retain | saining ‘at tte saaidaee » go an e ee was announced 
1 de full screen photoprints can be made | tures for applying and removing weights, |their lubricity and adhesive char- — a: ~~ hia : 
stallic é in a few minutes. The readers also |opening or closing clips, tapered handle | acteristics under -_ Spenpanneeee . — The Multi-Aid” is 8 new and im-= 
This feature high-quality lenses specially |for removing hub caps, and shears for | NaH? they are insoluble in wa | 7 ater Conditioner Announced |Proved form of SS nanan 
ss ny ona it is daneen 'M=| cutting weights to smaller sizes where | ter, they will absorb moisture when| By Water Treatment Co. |problems to be “read” in the a 
Pd Pp ’ , required. It is made of high grade chrome | in service without losing their ad- An all-organic water conditioner |ficant figures one to nine rather 
seen = >= = | vanadium, drop forged, heat treated steel,|hesive or lubricating qualities; which is claimed to clean and in-|than in the complicated logarithmic 
1951 | the firm states. therefore, they are recommended hibit all scale, rust and corrosion (Continued on Page 50, Col. 1) 
iver's | - : ia. en id — ate 
» Gir & . = ged PoP pe aera 
slates y 
ower. 





. Busy SEATTLE 


— WHERE CASH REGISTERS ARE OVERWORKED! 


ae increased by staggering defense contracts, lumber 
exports, shipping, manufacturing, food processing and transpor- 
tation are working Seattle cash registers overtime these busy days. 
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WHIZ DISPLAY—R. M. Hollingshead 
Corp., 840 Cooper St., Camden 2, N. J., 
has announced a rack display which may 










be placed between pumps in service sto-| < Consistent, frequent advertising in The Seattle Times, 
| tions, or in other inside oe eo = | ‘ 
hold dozen or more cans of Zorbit an ° . - 
|, ee ae ek oo a Seattle's accepted newspaper, is the key to success in this 
in high and 141% inches wide, th ° ade 
: aaa ee ~ important market of more than half a million people. 
- * * * 
a Latest Ditzler Color Manual ig Be sure to give the busy Seattle mark: 
Ready for Distribution = . ° i a 
The latest edition of the Ditz- ~ ority in your advertising schedule. You reach 
l Color Manual is now off the ; 
e, os, according to Ditzler Color > portant market through The Seattle Times. 
division, 8000 W. Chicago Ave., 
Detroit 4. Fully illustrated, it i 


discusses and shows all phases in 












an the maintenance of finishes on 
4 the cars and commercial vehicles. 
Cost is 60 cents a copy. 
i. of It also points up the care and 
1g to use of latest type painting equip- 
ddad ment, Ditzler adds, 
hich, * * * 
le in 
» the 
| WINDSHIELD WASHER—An inexpensive 
| windshield washer, the Squeeze Me, which 

Operates by simply squeezing a plastic 

bottle, has been placed on the market by 

Denton Hassell Mfg. & Dist., Ferndale 20, 

Mich, It fits all cars, trucks and buses 

and can be installed in two minutes or 

less. No holes to drill. No tools necessary 

except a screw driver in case the window 

moulding fits too tightly, the company THE 

states. 

oe * * Ses ae ow oo tee I eee - . 
Elastic Naugahyde Offers | == Ge Seallle Cimes —— [ag 
a 7° 
aa Vew Finish, Texture ARST ly SFATTIE m 
tt United States Rubber Co. an- } <a : 

Car nounces a new finish and texture | ===)" a = 
Hilf ' in its Elastic Naugahyde uphol- 4 
diary i stery material, called burnished fa pe a é Par C id reel SPR 
/ the i antique. It is being made in 10 = Coad , 
pane j colors—chestnut, parchment, St et ey ee 


* 4 ‘4 
epresented by O'MARA & ORMSBEE e 


, the crimson, olive, grey, lime, sandal- 
wood, yew green, coral and citron. 
All colors are being produced in 
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(Continued from Page 


scales which may have varying val-| bility and adhesion, in addition to| 


ues and which must be deciphered 
if they are to be completely under- 
stood. Charles Lipkin, CPA, is the 
inventor of Multi-Aid. 


IGNITION AlD—Krylon, Inc., 2601 N 
Broad St., Philadelphia, is announcing thi 
automotive kit containing three 12-ounce 
bottles of acrylic spray, a wall 
explanatory leaflet and ignition tags, to 
dealers for the winter tuneup period. The 
company said that automotive Krylon is « 
transparent plastic which hardens almosi 
immediately, and provides a weather-tight 
coating over the entire ignition system to 
prevent corrosion, battery leakage, short- 
ing at terminals and engine failure. 


* 


Landers Markets ‘Orlon’ 


For Convertible Tops 

A new convertible top materia! 
employing fabrics woven from “Or- 
lon” acrylic fibers has been devel- 
oped by the Landers Corp., P. O 
Box 811, Toledo. 

“Orlon” reportedly has good flex 
life and maintains its original fit 
throughout the life of the top, elim- 
inating stretch and shrink prob- 
lems, the company said. 

Landers states that it has ex- 
ceptionally high tensile strength, is 
relatively unaffected by exposure 
to sunlight, and can be _ readily 
cleaned with soaps or detergents tc 
maintain the original new look. 


CONTROL TO STOP AND GO—L. A. 
Pneumatic, North Hollywood, Calif., states 


49) 


resistance to embrittlement and 
rapid drying, and can be sprayed 
jon in any weather, including 100 


|chemicals, intended for fabricators 
of metal products, has been released 
iby American Chemical Paint Co., 
Ambler, Pa 
Themes of the list 


reference are 


|metal preservation and paint pro-| 


tection 


| 


|}percent humidity, the company re- | 


ports 


4 


| Shell Chemical Announces 
|Fuel Oil Additive 

A new fuel oil additive which 
claimed to virtually eliminate filter 
screen clogging in domestic fuel oil 
burners is being marketed by Shell 
Chemical Corp., 50 W. 50th St.. New 
York 20. ; 

The new 
also be a 
operators, 


product, Ionad 17, will 
boon to diesel 
the company said, 
cause it will reduce maintenance 
costs due to clogged screens and 
fouled fuel-injector parts 


¥ * 


American Chemical Paint 
Offers Reference List 

A reference list of rust-proofing, 
paint-bonding and metal protective 


poster | 


that Accela-Brake eliminates the need for | 
brake pedal, with braking power applied | 


by a vacuum booster unit installed under 
the hood. A slight touch of the heel on 
the accelerator transmitted to the 
booster, which acuates the hy 
draulic brakes. Conventional breaking, can 
be used when wanted, it adds. Roll back 
said to be eliminated and cars 
with automatic transmission achieve a 
true one-pedal action for 
the manufacturer claims. Can be applied 
to any make or model which has hydraulic 
brakes. 


is 


in turn 


on hills is 
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Plastics Coating Developed 


new coating 
plastics was 


Development of a 
material for acetate 
announced by Bee Chemical Co., 
Chicago. The new coating Logo- 
quant Series A was said to have un- 
usual properties of hardness, flexi- 


the first time," | 


is 


| 
| *% 


| = 


engine | 
he. 


SAFETY FAGS—A. G. Busch and Co., 
Inc., 2632 Central Ave., Chicago 39, has 
announced a ‘safety flag kit’ for daytime 
emergencies on the highways. Units may 
be used stuck in cracks of cement, in the 
oad shoulder, or waved by hand, it was 
announced. The kit contains two red flags 
made of canvas which may be stored eas- 
ily in the car trunk or in the tool box, the 
company said. 


Gate Operator Bulletin 
Literature featuring “Electric 
| Doorman” automatic gate operators 
|for swinging and sliding gates has 
|} been announced by Electric Power 
Door Co., 2125 East Lake St.. Min- 


neapolis 7. It’s Bulletin No. CG 


Reciprocating Sander 
Offered by Detroit Firm 
pneumatic reciprocating 
announced by Detroit 
Co., 1333 E. 


20 


A new 
sander is 
Surfacing Machine 
Eight Mile Rd., Detroit 

The new model operates with the 
same straight-line, reciprocating 
action that has always been fea- 
tured in all model Easy sanders. 
The company claims this action is 
highly desirable on many types of 
work as it permits sanding up to 
right angles and does not cut abra- 
sive patterns 


Schaffner Ufa. Booklet 

Schaffner Mfg. Co.. Emsworth 
Pa., has published a 12-page booklet 
describing techniques of industrial 
polishing and buffing as related to 
the varied buffs, polishes and plat- 
ing supplies the company manufac- 
tures. The booklet serves simultane- 


ously as a catalog listing Schaffner 
products 


DeKOVEN MUFFLERS —A_ ready-refer 
ence guide to muffler, tail pipe and clamp 
applications in the form of a wall chart 
has been published for Soundmaster muf 
iflers and pipes by DeKoven Mfg. Co., 
Racine, Wis. Designed like a calendar, the 
wall chart shows at a glance the part 
numbers of Soundmaster mufflers and 
pipes for any given car. 

51, Col. 1) 
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(Continued from Page 50) 


A digest of the Federal Wage- has been published in a_ booklet 

Hour Law and recent amendments entitled “In the Dark About the 

catia ae aed New Wage-Hour Law ?” Copies may 

be obtained from C. F. Steinmetz, 

Cincinnati Time Recorder Co., 
Cincinnati 


‘O° Ring Data Sheet 
| Arrowhead Rubber Co., Downey, 
|Calif., has just made available an| 
|“O” ring data sheet and, by means 
|of this form, is offering the expert | 
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| Carburetor Cleaning Tags 


Offered by Gumout 

Gumout __ division, 
Refining Co., Cleveland, O., has in- 
troduced Gumout carburetor clean- 
|ing tags, which are attached to the 
|earburetor gas line or air filter by 
|the service man who does the 
|“Gumout” job. 

The new tags, included in every 
|case of the product, contain space 
| for indicating when the carburetor 
was cleaned with Gumout and a 
recommendation for similar clean- 
ing every two months. 


| 
| * * * 


Pennsylvania 





| Carborundum Publishes 


Booklet on Body Work 
Carborundum Co., Niagara Falls, 
N. Y., has published a_ booklet 
titled, “Autobody Refinishing Meth- 
ods,” in which they introduce a 
FLEXRITE DISPLAYS—Acme Rubber Mfg. | process called the Flexbac method. 
Co., E. State St., Trenton, N. J., According to the company, the 


jtechnical advice of its “O” ring 
|engineering specialists to designers 
m | faced with any problem involving | 

_— use of this type seal. 


* * 





Fiberglass Manual 
Specifications for the yarns and 


DOOR PROTECTOR — A. N. McCreight 
Products, 301 W. Washington Ave., DuBois, superfine fiber glass to be manu- 
Pa., has announced its ‘‘Protect-O-Door |factured by the new Fiberglas di- ; ‘ . 
Deluxe,” a transparent cover for automo- vision of Libbey-Owens-Ford Glass marketing its Flexrite radiator hose with | booklet contains information on 
bile doors held in place by stainless steel Co. in its factory at Parkersburg, | this rack for wall or ‘island’ display. The |disc sanding, Flexbac method, tips 


is now } 


stripping. The company said the covers|W. Va., are fully outlined in a }On tape, sanding with an oscillating 
are available now for Dodge, DeSoto, pamphlet entitled “Reinforcements” ,Sander, Handy Sandy equipment, 
Chrysler, Plymouth, Packard, Studebaker,| now being distributed to the trade. | ent hoses. Noreen Michaels of Hollywood | hand sanding operations, and auto 
Kaiser, Ford and Mercury. Address is Toledo 3, O poses with the display. | glass installations. 


rack contains space for eight to 15 differ- 


No...but it helps to keep 


Ohio Farmers Tying Hig 





Nothing imaginary about it...this is a real profit product for Ohio 
farmers! 

What you're looking at is a bouncing drop of maple syrup, many times 
magnified. Making maple syrup pay is an art of Ohio farmers. Ability to 
produce more varied crops gives them strong, steady, year-round high 
income. 

Ohio is in the top ten states in a long list of other farm crops—eggs, 
hogs, soybeans, corn, winter wheat, poultry and a dozen more. 


Your best bet to reach this choice, steady farm market is through THE 
OHIO FARMER—widest and most read farm magazine in the state. Seven 
out of ten of a// farm families receive it twice every month. 


Not many other states offer you the same steady prospect for big farm 
sales. Two others matching Ohio’s steadiness through the year and years 
are Pennsylvania and Michigan, served by PENNSYLVANIA FARMER 
and MICHIGAN FARMER. Write for full information—T 1013 Rockwell 
Avenue, Cleveland 14, Ohio. 


| 
| 






CLEVELAND 


PENNSYLVANIA FARMER, 
Harrisburg 


MICHIGAN FARMER, 
East Lansing 





| Steel Corp., Fostoria, O., announces Model 
| wall—the same construction as furnished 


| designed for drying of enamels, lacquers, 
| : 
and undercoats on either passenger cars 















































SHOCK ABSORBER—Jolting shocks from 
static electricity, which have plagued mo 
torists and posed major problems for the 
seat cover industry, can be completely 
eliminated by a new development of Elec- 
tro-Chemical Products Corp., 60 Franklin 


St., East Orange, N. J., it states. Stop 
Shok is a colorless, stainless electro-chemi- 
cal compound packaged in a pushbutton 
spray container. Applied in a fine mist, 
the carrying agent evaporates in seconds, 
leaving a conductive coating which bleeds 
off all static, just as a coating of metal 
would do, it adds. 









CHARGER FOR TRUCKS—Battery charg- 
ers for trucks and other industrial vehicles 
are now being built under the Sel-Rex 
brand of the Bart-Messing, Belleville, N. J. 
Designed to charge lead acid or nickel 
alkaline batteries and automatically iso- 
late itself from the A.C. line and the 
battery at the end of the charge. Chargers 
are equipped with a tandem transfer con- 
trol, permitting the charging of more than 
one battery with the one setting. The con- 
trol will connect the charger to one bat- 
tery for the preset time interval and at the 
termination of this time automatically dis- 
connects from the first battery and con- 
nects to the second battery. When the la:t 
battery is charged the unit will completely 
shut down, the firm declares. 

oe * 


DURABAKE PORTABLE—Fostoria Pressed 





86-848 which features the Evenray radiant 


by Fostoria to auto manufacturers. It is 






or commercial vehicles. Despite the large 
areas (up to 40 square feet) handied by 
this unit, it is compact, easily moved, and 
can be readily adjusted by one man for 
all types of jobs, the company states. 
(Continued on Page 52, Col. 1) 
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New Products 


(Continued from Page 51) 


Economy of use of Westport 
| paper towels, in some cases claimed 
ito be as high as 50 percent, is| 
‘attributed in part by the makers, | 
'West Disinfecting Co., 42-16 West 
St., Long Island City 1, N. Y., to 
|the advanced design of the dispens- | 
|ing unit which incorporates a stain- 
lless steel crank enabling the user 
to wind out only the amount of 
towling he needs. The functional | 
Micromatic Cabinet is available in 
| three models. 





FOOT RESTER—D & M Mfg., 815 Jack- 
son St., Anderson, Ind., makes the electric 
throttle with foot control. After the desired 


Bennett Pump Offers 

Service Booklet 
Bennett pump 

John Wood Co., 





in position, D & M states. The toe switch 


jis also used to release the speed control. 


JEWELCREST KEYS—City Tool Accessor- 
ies Corp., 3831 W. Lake St., Chicago, has 


division 
Muskegon, Mich., 


announced the production of Jewelcrest 
car keys—offered by the company as an 





control is instantly released, it adds. In- 


ideal gift for either a man or woman who | has announced the publication Of | .tallation time is said to be about an| 


a service booklet, “Guest in the hoor, 


keys are stamped with a crest correspond- House. ' . . 

ing to the make of car. Keys are now; According to the company, it dis-| Cleaner for Metal Parts 
available for current and past models of |cusses the problem of how to suc- 

Chrysler, General Motors, Ford, Hudson, | ceed in operating a service station, Announced by Magnus 
Studebaker and Kaiser-Frazer cars, it was Stressing satisfactory relationships| A new all-purpose cleaner for all 
announced. 


COMFORT 


helped sell cars in 1903 
when the steering wheel 


drives a car. The company said that the 






helps sell cars today! 










through the winter—you'll be 


WORLD'S LARGEST MANUFACTURERS OF REFRIGERATION 
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speed is attained, the pressing of the toe|nfaster Unit, a 
switch with the left foot locks the throttle | qesigned especially for heavy-duty 


of the|When the brake pedal is depressed, the | ,tomotive, 


between the customer and operator.'types of metal parts has been de-| 


| veloped by Magnus Chemical Co., 


| South Ave., Garwood, N. J., it has 
been announced. 

The product, Magnus 751, is safe 
for all metals and does not attack, 
| pit or mar aluminum alloys or any 
other soft metal, the company re- 
ports. An outstanding use of the 
cleaner is removal of carbonized oil 
gums from parts, it was stated. 


* * * 


Heavy-Duty Steam Cleaner 
Announced by Kelite 
Production is announced by Ke- 
\lite Products, Inc., 1250 N. Main St., 
| Los 12, of the Power 
compact machine 


Angeles 


|steam cleaning in industrial main- 
ltenance, construction, petroleum, 
marine, and railroad 
| cleaning operations. 

The Power Master Unit has two 
high pressure steam guns, each de- 
llivering 150 gallons per hour and 
| incorporates a high-pressure water 
gun supplying hot or cold water at 
a pressure of 500 pounds per square 
inch, the company said. 


ee 


Tell every prospect how this Ranco Fresh Air 


Heater Control gives him shirt-sleeve driving comfort 


surprised at 


the new car sales it'll help you close! 


THE FINEST CARS ARE COMFORT-CONTROLLED BY RANCO 


AND AUTOMOBILE HEATER CONTROLS 


| 


| 


| 


HOT SPRAY HEATER — Spee-Flo Co., 
3603 Harrisburg Bivd., Houston, manufac- 


tures this device which, the firm states, 
uses the original one-gallon paint can 
for the heating vessel, simultaneously 
mixes and heats one gallon of lacquer or 
enamel, then automatically switches off 
further heat when proper hot spray tem- 
perature has been reached. A measured 
amount of heat is applied to a small, cir- 
cular area in the base of the unit. The 
paint material, resting on this base, re- 
ceives the heat, which causes a convection 
|cycle to begin: the paint directly in the 
path of the heat rises, spreads radially 
and descends. In the meantime, cooler 
paint is flowing into this column of heat, 
repeating the cycle. This smooth, circulat- 
ing motion produces a strong mixing 
action within the can, while bringing the 
| entire volume of paint up to a uniform 
| heat throughout, it adds. 





RECORD KEEPER—Introduction of an all- 
Purpose microfilm machine has been an- 
nounced by Remington Rand, 315 4th Ave., 
New York 10. Dual Film-a-Record copies 
both sides of a document simultaneously 
|or one side only on either 16mm or 35mm 
| film. Photographs up to 500 checks or 125 
feet of paper a minute. The extra-large 
15-inch throat permits substantial savings 
in film through its ability to microfilm 
across the width of the film documents 
with printed areas up to 144 inches wide. 
Such large-sized documents can be copied 
on two sides at once using 35mm film. 
The Dual also has specially designed feed 
| rollers which automatically separate docu- 
|ments to prevent more than one from en- 
|tering the unit at one time. The unit may 
be fed automatically or by hand, the firm 
states. 








SMOOTHIE DISPLAY — Enthusiastic ap- 
proval by dealers for the new counter 
|display carton in which the Clarke 
| Smoothie sander is now being packaged 
is reported by Clarke Sanding Machine 
Co., Muskegon, Mich. The top of the new 
package, when raised and folded back 
forms an attractive cutout display card 
which shows the sander in use. Helpful 
suggestions and instructions are given on 
the sides. The Smoothie is easy to operate 
in horizontal, vertical and overhead posi- 
tions. Weighing 81%, pounds, it has a 
sanding surface of 4 inches by 8 inches, 
and is powered by a special General 
Electric motor, the maker says. 

(Continued on Page 53, Col. 1) 











Gin di: dis ee 





You 
of Pen 
you se 
patente 
}Flo, Ty 

All 1 
custom 
possibi 
about | 
bricant 
Pennzo 





AUTOMOTIVE NEWS, OCTOBER 8, 1951 ; ae cease _ 58 


| tension wrenches, pliers, adjustable 


4 Ne Ww Pro du cts |wrenches, and brake and _ service 


|Norton Grinders Offer 
Automatic Device 


|tools. Several tool chests are also 

shown, it was reported. Time and effort are avowedly 
ws a saved with a new development 
(Continued from Page 52) which is available for all Norton 
? : | cylindrical grinding machines, man- 
in results, according to Jack ufactured by Norton Co., Worcester 

Masters, head of the Automotive | 6. Mass. 
| Refinish —!, at ae J. The device automatically per- 
| The system can supply instantly forms angular, step, straight or 


combination formed wheel face tru- | 


jany color for any car or truck, it 
jis claimed, using only 40 base ing at the touch of a push-button, | 
| colors. thus eliminating the operating bur- 


| * 


den normally involved in perform- 


nonauto- 
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POWERGLIDE TESTER—The J 4872 Pow- 
erglide diagnosis test panel, designed for 
fast, accurate diagnosis of service require- 
ments for Powerglide transmissions, is now 
available from Kent-Moore Organization, 
Detroit. Approved and recommended by 
Chevrolet, the tool is equally useful in the 
service department or on road tests, K-M 
states. It enables mechanics to check drive 
range, low range, reverse, rear pump pres- 
sures or unusual conditions such as diffi- 
cult shifting, slippage and chatter, high 
clutch failures and other possible condi- 
tions. 


+ 


Auto Refinish Intermix 
Is Hailed by Maker 


An auto refinish intermix sys- 
tem, first developed and tested for 
more than a year by Beckwith- 
Chandler Co., division of Devoe & 
Raynolds Co., Inc., has proved itself 


DOES WELL 


you sell Pennzoil Cha-Z-Lube. 


{Flo, Type “A” automatic transmission fluid. 


| All three give you a triple shot at Pennzoil 
customers who buy quality. Find out about profit 
. and 
about the entire Pennzoil line of top quality lu- 
bricants for every purpose. Contact your nearest 
Pennzoil distributor, or write to us for his name. 


Possibilities you can’t afford to miss . . 


THE PENNZOIL COMPANY 


Executive Offices 
Oil City, Penna. © Los Angeles, Calif. 














You multiply the tremendous sales advantage 
of Pennzoil motor oil, a leader by itself, when 
the exclusive, 
patented chassis lubricant, and Pennzoil Hydra- 


Betterby Announces 


Substitute for Chamois 

The development of Mirasham, a 
| substitute for regular chamois, has 
|been announced by Betterby, Inc., 
|230 Fifth Ave., New York 1. 

According to the company, Mira- 
sham is a tough, non-woven fabric 
treated with latex. It is said to be 
lint-free and long-lasting and is 
not affected by soaps, detergents, | 
gasoline or other cleaning com- 
| pounds. 





AIR CONNECTOR—For shops using air, 
a detachable connector has been an- 
‘ . nounced by DeVilbiss Co., Toledo. The 
By Flash-Stone | new connector is fully automatic and elim- 

Flash-Stone Co., Inc., 30 E. Rit-| inates the need for shut-off valves as well 
tenhouse St., Philadelphia 44, has as costly delays in production while tools 
|announced a protective coating for|are being changed or cleaned. The con- 
| floors, masonry and other surfaces, nectors are self-locking thus preventing 
| said to retain all the qualities of | any air loss when detached. When coupled | 
'coal tar pitch and be impervious | with both hose and tool, the air passage | 
|to oils, greases and other petroleum | is opened automatically and then is closed | 
derivatives. when the connector is uncoupled, DeVil- | 

According to the company, “Tar- biss states. A ball-type latch eliminates the | 
lac” will not run at high tempera-|need for tools in making the connection. 
tures or crack at low temperatures. | Connectors are for five sizes of hose rang- 


* * * 


\*Tarlac’ Announced 


|The material may be brushed or ing from \4-inch through %-inch i.d. and 
| sprayed, the company said. four quick detachable valves in '%4-inch 
* i * and %-inch sizes with both male and 


|Duro Metal Announces a ee 


‘New Items in Tool Book 


Duro Metal Products Co., 2649 N. 
Kildare Ave., Chicago 39, has issued | 
|a pocket-sized toll catalog showing 
more than 30 new items that the 
|company is offering, it has been 
announced by the company. 
Some of the new items, according | 
to the company, include socket sets, | 





CAR SIGNAL—States Development and | 
Mfg. Co., 11 W. Cullerton St., Chicago 16, | 
has announced this operational signal 
which may be hung in the rear window of 
any car. According to the company, a red 
light shows when the car is stopping or 
stopped, an amber light indicates when 
the car is slowing down, and a green light 
for when the car is accelerating. The 
warning device is known as the ‘‘Life- 
| Saver,"’ the company said. | 
* * * 





Clark Offers Booklet 


Clark Equipment Co., Battle 
Creek 62, Mich., is offering a book- 
let, “Basic Facts About Materials 
Handling.” The theme of the book- 
let is how efficient handling of raw 
and finished products, proper stor- 
age and modern materials handling 
equipment can expedite manufac- 
|ture and cut costs. 
| * * cd 











Products, 


REMINDER TAGS—Purolator 
Inc., Rahway, N. J., is issuing these oil fil- 
| ter reminder tags to service stations, dis- 
|tributors and other outlets, which may be 


also be added to indicate the proper type 
of element that should always be used in 
the car. The tags are wired to the oil 
filter. 


2 | Turner 


|Corp., Evanston, Ill. It 
handle brush attached to the pump, with 
|a tube, to produce a steady flow of clear 
lsolvent at the end of the bristles. Oil, 


ing these functions with 
matic equipment. 





PROTECTIVE COAT—Syn-Cote, a plastic- 
based coating made especially to protect 
metal, wood and fabric surfaces, is now 
available for automobiles from Roscoe 
Aeronautical Corp., Indianapolis 
44, Syn-Cote, which carries a guarantee 
is a nonflammable material that can be 
sprayed on wood and metal surfaces to 
form a pliable, 
seals against oxidation and corrosive ef 
fects of weather and waterproofs fabric 


tops, the company claims. 


* * * 


Eutectic Offers Wall Chart 


For Use With Welding Alloys 

A handy chart of Eutectic low 
temperature welding alloys, meas- 
uring 10 by 14 inches, suitable for 


wall hanging or for purchasing de- | 


partment files, has been issued by 
Eutectic Welding Alloys Corp. 
The chart contains detailed spe- 
cifications on close to 200 metal- 
joining alloys including bonding 
temperatures, tensile strengths, 
recommended uses and other in- 
formation. Copies may be obtained 
free by writing Eutectic Welding 
Alloys Corp., Dept. “P,” 172nd St. 
and Northern Blvd., Flushing, N. Y. 


o* * * 


non-porous sheet which | 





FOR ALLOY WELDING—General Electric 
Co., Schenectady 5, N. Y., has announced 
| the development of ‘Fillerweld,"’ said by 
the company to be designed to speed 
| alloy-metal welding on applications where 
| filler metal must be added. The apparatus 
|is used with gas-shielded arc welders, the 
company continued, and the operator is 
jable to maintain a continuous flow of 
| filler metal automatically by a finger 
switch on the torch. 

* * * 


Toidey to Use Lumite 


In Auto Seats 


Lumite woven saran fabric has 
been selected for use on children’s 
|Comfysafe auto seats, made by 
Toidey Co., Fort Wayne, Ind. 

A special hook-rod slips between 
the auto seat and back cushions, 
}and draws the Comfysafe seat back 
into position, so that the back of 
the seat of the automobile makes 
|a comfortable backrest for the 
child. The hook-rod locks to keep 
the seat tightly in place, and the 
child is fastened with an adjustable 
harness. 


% 
; 
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BUS BRAKES—World Bestos, New Castle, 
Ind., has developed this Green Block 
brake, said to stop brake squeal. The 
|company said that tests have shown that 
the “U combination" brake has proved to 
| eliminate heat-checked drums, keep drums 
|free of organic films and other deposits, 
and provide longer wear per unit. The 
brake is said to retain full friction as 
drum temperatures go up. 


* * * 








PARTS CLEANER—Brush- 
Flush, with handy fountain brush action, 
has recently been developed by Graymills 
hollow 


BENCH-TYPE 


features a 


ment. Parts are cleaned on the large adds. 


etc., passing through the platform screen 
are retained by the baffle or second fil- | 
ter screen at the pump intake, the firm | contacts 
states. 





FOR ‘DEFENSE’ CHROME—Chrome-Gard 
was recently introduced by Liquid Glaze, 
Lansing. The company states it is especi- 
ally effective in protecting the ‘‘flash” 
chrome trim found on many new cars as 


grease and dirt are flushed away as they|q result of defense regulations. Sold with 
}are loosened with the brush. The cleaning 


| solution flowing from the brush is always 
clear due to a double filtering arrange- | weathered chrome on older cars, the firm 


a rust dissolver solution, Chrome-Gard is 
also excellent for restoring and protecting 
Chrome- 


A crystal-clear coating, 


jattached to the customer's oil filter to screen platform. This captures dirt flushed | Gard is easily applied and adheres in- 
show the exact mileage when the filter alt On eititin  Butdll mintidies ob Goth abies definitely, according to Liquid Glaze 
| element was last changed. A notation may P ; P ons PS+| officials. Tests show that it will not flake 


or peel due to weather conditions and car 
washings and will also withstand frictional 
such as bumper shocks, they 
point out, 





Highways & Safety ... 


Oct. Safety Award 
Honors B. B. Burns 


By Sam Sampson 
Staff Writer 
—~ B. B. BURNS, Dodge - Plym- 
outh dealer at Decatur, IIl., goes 
the Automotive News “Safety-Mind- 


ed Dealer of the} 
Month” award for | 


October. 
At the present 
time, Burns is 


Illinois Traffic 
Safety Council; 
but even more im- 
portant, he 
one of the found- 
ers and organizers 
of the movement 

B. B. Burns in the state. 

In speaking about the origin of 
the state movement, Paul H. Blais- 
dell, executive director for the Na- 
tional Committee for Traffic Safety, 
writes: 

“Almost wholly due to the per- 
sonal leadership and inspiration 





president of the| 


Was | 


of B. B. Burns, the creation and 
activation of the [inois Traffic 
Safety Council is a reality. Mr. 
Burns gave freely of his time, at 
considerable personal expense in 
energy and money, to carry this 
new operation through its pre- 
liminary and formative stages.” 

Other than his present office, 


\ CENTERVILLE HIGH SCHOOL 





” 
5 





DRIVER TRAINING CAR 





é: 


Burns has served in many other| For Safer Driving in Centerville, la.— 
| Carmer Motor Co. (Dodge-Plymouth), Centerville, la., furnishes this Dodge Meadow- 


programs for highway safety. He 
has served as president of the De- 
catur Motor Club, as chairman o 
the Governor’s Highway _ Traffic 
Safety Conference in 1950, as presi- 


ident of the state executive board 
for public support of the Illinois 
Traffic Safety Council, and as a 


leader in a Decatur safety move- 
ment sponsored by the association 
of commerce. 
* * * 

in leadership has not been 

confined to safety projects 
jalone, however. He has served as 
|'a vice-president of the Central 


Another Big Repair Shop Chooses M 


| 


f | brook dual-control car to the high school there. Left to right: Don Gunderson, instructor, 


| E. W. Fannon, superintendent of schools, Chester C. Carmer jr., Carmer Motor, and 


| Charles Schmid, instructor. 


Illinois Automotive Assn., president 
of the Illinois Automotive Trade 
Assn., representative of the Motor 
Vehicle Dealers Advisory Commit- 
tee of the War Production Board 
and, in 1945, was named director 
of the National Automobile Dealers 
Assn. 


At the age of 18, he began his 


but left after two years to study 
auctioneering in Chicago, He con- 
tinued this sideline during «a 
many-year career as real estate 
operator and insurance represen- 
tative. He settled in Decatur in 
1912. 

He entered the 


automobile busi- 


ness there in 1913, with a used-car | 
career as a rural school teacher, lot. In these early days, he wrote| 4g 


ET-L-IT For 


GUARANTEED PERMANENT ADHESIONS 







“BEFORE: Here Met-L-it has been used to fill dents in the side 
panel of a PTC trolley car. The panel is now ready to be sanded 


and painted. 


such repairs because it does not need heat and does not require 
the removal of inside wiring or upholstery. 





Met-L-it makes tremendous savings for PTC on 
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repair jobs. 
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Z CHECK THESE 


Feather-edging 


Sprayed On 


Pag 
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Sano 
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AFTER: The same panel after painting, showing the first class 
repair work that can be done with Met-L-it. 


1 Guaranteed Permanent Adhesion 
2 High workability—Perfect 


3 Takes All Paints—No Checking 

4 Needs No Heat—Saves Time 

5 Waterproof, Rustproof, Lightweight 
6 Can Be Spread, Brushed or 


ON CO. 


WHIZ MET-LIT! 


Lower time and material costs mean 
more profit for you—read this page 
and see how the Philadelphia Trans- 
portation Company keeps repair 
costs down by using WuHIz Met-L-it : 
on a steady flow of bus and trolley 


Met-L-it gives you combined ad- 
vantages that no one metal—hot or 
cold—has ever offered you before. 
Met-L-it is tough, practical, depend- 
able! Try Met-L-it in your shop— 
it’s as good as gold to you! 


ADVANTAGES! 

















| that Burns clung to the 


|many articles on the used-car busi- 
| ness operation for early automotive 
publications. 

* * * 


N 1934, HE established his pres 


ent Dodge-Plymouth dealership 
in Decatur. He owns his own air- 
plane for making long-distance 


jtrips, and has been a prominent 
figure in the development of air- 
| port facilities in the central Illinois 
area. 

Henry H. Bolz, 
ager of the Decatur Assn. of 
Commerce, has worked with 

| Burns for more than 26 years in 
civic and road projects. In a let- 
ter to Automotive News, he said 
“old- 
fashioned idea that it takes head- 


general man- 


work and legwork instead of 
merely jawwork to keep things 
going.” 

Lew E. Wallace, of the National 
Safety Council, added this state- 
ment: 

“Mr. Burns has filled a need for 


sound leadership in the _ Illinois 
traffic safety picture at consider- 
able sacrifice to himself, but with 
credit to the citizens of the state 
and the industry he represents.” 
* * 

| 


‘Chicago Forms 
i‘tizens Traffic 


Safety Board 


Headed by Howard L. Willett sr., 
president of Chicago’s leading 
| trucking and motor coach firm, the 
Citizens Traffic Safety Board has 
|just been organized for the dual 
|}purpose of combating street acci- 
|dents and traffic congestion. 

Willett simultaneously announced 
the appointment of Franklin D. 
Sturdy, Chicago Tribune reporter 
for the past 15 years, as secretary 
and managing director. 

The group carries the endorse- 
ment of Mayor H. Kennelly, who 
spoke at the organization announce- 
ment meeting. 

Executives of the city’s most 
prominent firms are members of 
the board, including A. W. Peake, 
president of Standard Oil Co. (Indi- 
ana); L. S. Wescoat, president of 
Pure Oil Co.; Ralph Budd, chair- 
man of the Chicago Transit Au- 
thority, and James S. Kemper, 
chairman of Lumbermen’s Mutual 
Casualty Co. 


25,000 Drivers 
Get Safety Tests 
In New York 


About 25,000 city drivers here 
| were tested this year on the Driver 
Safety-Rater, sponsored by Ralph 
| Horgan, Broadway Ford dealer, it 
|has been announced by the Greater 
| New York safety council. 
| The safety-rater is said to be a 
device that reveals a driver’s phys- 
|ical shortcomings for distance 
| judgment, eye-foot reaction time, 
color recognition, visual acuity and 
side vision. Also, the tests show 
how the driver may correct his 
faults, the council said. 

Horgan said that the test takes 
jless than 10 minutes, and that 
there is no charge or “strings” of 
any kind attached. 

It was pointed out by the coun- 
cil that an estimated 100,000 addi- 
tional drivers could not be accom- 
modated during the limited periods 
that the tests were available. 

Horgan, who has long been inter- 
ested in traffic safety work, em- 
phasized that “we must take con- 
crete steps in the direction where 
safety experts assure beneficial re- 
sults.” 


‘Road Federation 


|Adds 8 Directors 


The board of directors of the In- 
ternational Road Federation, Wash- 
ington, has been increased to 16 
members with the election of eight 
additional directors, B. C. Budd 
chairman, has announced. 

Enlargement of the board was 
authorized at the annual meeting 
of the federation held last May 
due to expanding activities and 
| growing responsibilities of the or- 
| ganization, Budd said. 

Newly elected members of the 
|board are J. Andreoli, vice-presi- 
ident, General Tire and Rubber Ex- 
port Co.; W. C. Gulick, president, 
International B. F. Goodrich Corp. ; 
R. E. McCluskey, vice-president, 
R. G. LeTourneau, Inc.; Fred Reich, 
| (Continued on Page 68, Col. 1) 
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busi- 
‘ag | Cry for Road M ial 
ie ry for hoad Materials Clipped $350 
! , ° e 
vais NHUC Official Fears Blow to Defense Effort a 
ship i ’ T, Tex.—John C. Arn- 
ir- Steel Supply Is Not Increase 

sine If St ppty ased .|old, used-car dealer here, coilected 

ai GREENSBORO, N. C.—Failure to|tion of Congress again has been $350 in an out-of-court settlement 

inent . : 

aie. ike available adequate materials| directed to the severe shortage of after a floral wreath was placed on 

inois keep up the nation’s highway | highway steel, especially structural the door of his establishment by a 
competitor while he was on vaca- 


ant threatens to cripple highway steel shapes, in a House Resolution 
an- transportation in its services to/1. Rep. Thomas B. Fugate, Virginia 





tion in Arkansas. 











f tne defense effort and the neces- 
e. cy supporting civilian economy,|Democrat. — Studebakers for Hamilton (Ont.) Police— The wreath, bearing the inscrip- 
. i P. D. McLean, assistant director of McLean said that the resolution Members of the Hamilton (Ont.) police force line up with the fleet of new cars|tion, “Arnold Used Cars, born in 
let- the National Highway Users Con-| states that the nation’s entire de- | delivered to the department by Studebaker dealers in Hamilton. At the extreme right}Beaumont 1945, passed away in 
said ference, told a meeting of the North| fense production is dependent | ore Sgt. Harry Allan of the city's traffic department; Acting Deputy Chief Walter Hagan,|1951, remains in Arkansas,” was 
old- Carolina Highway Users Conference| upon a safe and adequate high- | 9d Sgt. A. McMillian of the vehicle maintenance staff. . placed on the door as a joke, ac- 
aud - here. way transportation system and al i aah eens ri keer ~ |cording to a notarized statement b 

+ = ° a a - . . y 

of me a aoe tee that the existing highway system | has not kept pace with the great- |mony of highway officials recently|V, L. Lewis and “Pop” Chenier. 

— vital contribution made by highway “which has suffered so _ tre- | ly increased use.” presented before a Senate roads|Arnold had sued for $36,000 in 
mendously during World War II The resolution reflects the testi- |committee, the speaker said. damages. 





transportation in this current emer- 
gency these things also are neces- 
sary: an adequate supply of motor 
| for vehicle parts, equipment and fuel; 
sufficient manpower to keep the 
vehicles rolling; government con- 
with sultation with industry groups to} 
tate assure sound control policies; ade- | 
3.” quate government administrative 
machinery, and fair and equitable | 
tax policies that will not retard the 
defense effort.” 

McLean told the group that the 
National Highway Users Confer- 
ence has urged defense officials 
to make available an adequate 
supply of steel and other mate- 
t sr., rials to correct long recognized 
ing deficiencies in the nation’s high- 
the way plant. 
has “The services of motor trans- 
dual portation in national defense will 
be seriously impaired at critical 
points unless maintenance, improve- 
nced ment and extension of the existing 
D. highways are expedited. I am in- 
formed that important highway 





ional 
tate- 


inois 
ider- 





icci- 


rte 

on projects in North Carolina are be- 
ing held up now because of a short- 

rse- age of steel. This is a matter of 

who grave concern to your own highway 

nce- commission and to highway offi- 
cials all over the nation,’ NHUC’'s 

nost assistant director stated. 

: of The speaker said that the atten- 

ake, ee ee 


a Use of Rubber 
au- | Shows 7 Pet. 





per, i . fa cg ' 
tual Gain in Month | 
NEW YORK.—New rubber con- 
sumption in August increased 7.24 
percent to 104,859 long tons from 
the 97,781 long tons consumed in 
July, according to the Rubber Man- 
ufacturers Assn., Inc. 
Consumption of natural rubber | 
ie during the month was up 1.71 per- 
oe cent to 36,369 long tons from 35,756 
ih long tons used in July. Use of syn- 
o thetic rubber amounted to 68,490 
a long tons, an increase of 10.42 per- 
oe cent from the 62,025 long tons used 
during the previous month. 
Mg Consumption of reclaimed rub- 
ve ber by the industry was estimated 
mee at 29,549 long tone. 
me, 
and oo i 
ed New Cleveland Coaches 
is ; fa i ; 
Feature Electric Drive 
kes CLEVELAND.—tThe 50 new trol- 
hat ley coaches now being placed in 
of service by the Cleveland Transit 
System are among the first in the 
un- nation to be equipped with a new 
idi- motor and control system just de-| 
ym - veloped by the Westinghouse Elec- 
ods tric Corp. 
Heart of the new coaches is the 
er- Westinghouse “super-series” motor, | 
m- which retains all the advantages of 
— the series motor formerly used in 
debe trolley coaches, plus additional fea- ege.e S ° 
re tures. When teamed with the new Facilities of 13 Strategically Located Plants of L. A. Young, 
ly-developed “Electrocam” control 
} system, it is said to assure pas- y e ° a 
sengers of smoother starts and 
Slee -an ak eee ee World’s Largest Manufacturer of Springs and Diversified 
a . 
™ N. Y. Dealers Reminded Wire Products for American Industries for 45 Years Are 
ph- Of Turn Signal Law 


nt NEW YORK. — Automobiles In Defense Production for Both Government and Industry. 


> 


dd manufactured or assembled after 
Jan. 1, 1952, must be equipped 
as with directional signals approved 
ng by the New York commissioner 
: of vehicles, it has been an- 
nd nounced by the Automobile Mer- 
chants Assn. of New York. 


L. A. YOUNG SPRING & WIRE CORPORATION 


GENERAL OFFICES: Detroit 11, Michigan . . . IN CANADA: L. A. YOUNG INDUSTRIES, Ltd., Windsor, Ont. 








' In a warning to dealers, the 

he per ns a Sores | 13 PLANTS: 3 in Detroit, Mich. © Chicago and Joliet, Ill. © Trenton, N. J. © Memphis, Tenn. 
“fl operate a vehicle without the Leeds, Ala. ¢ Los Angeles and San Leandro, Calif. © Windsor, Toronto and Montreal, Canada 
nt, ; directional device. Ever since 

D.; the law was passed in 1950, the 

nt. association said, salesmen have 

sh, been prepared to supply dealers 


with a stock to meet their needs. 


ee 











Indianapolis Racers Visit Bear School— 
The first AAA sanctioned midget race at the Quad-City: speedway, Moline, Ill., 
brought the top drivers out to vie for prizes. One day prior to the race, 1950 


Indianapolis Johnnie Parsons, and Walter Faulkner visted the Bear Mfg. 
factory and school. These drivers were impressed by the training facilities at the Bear 
Automotive Safety Service School, the company reports. Faulkner and Parsons were 
both driving 1951 Cadillacs, and put them through the Bear garage for complete 
alinement and balancing jobs, it adds. Roy Slick, mechanic for Faulkner, spent much 
of his time in Bear's Industrial division, where balancing machines for crankshafts, 
fans, generators, and armatures are made. The balancing of engine parts is rapidly 
being recognized as a necessary part of precision manufacture, Bear points out. Bear 
has alined the cars and balanced wheels for all cars racing in the 500 race for 


winner, 


18 years. 
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John B. Stobbart has been ap- 
pointed service and development 
engineer of the Specialties division 


of Commercial Solvents Corp., ac- | 


cording to H. J. Henry, vice-presi- 
dent of products divisions. Stobbart 
has been with Commercial Sol- 
vents for five years. 

* * * 


3 Vice-Presidents Elected 


At National Motor Bearing 


National Motor Bearing Co. has 
|announced the election of three new 
| vice-presidents. They are Park Q. 


manufacturing, and 
Bulkeley, treasurer. 
All three men are veterans with 
the company. Wray joined the firm 
in 1938 when Pohlman was a time 
study man just out of college. 
Bulkeley was vice-president and 
treasurer of Golden State Co., Ltd., 
prior to joining National Motor 











Bearing in 1942. 


|Molloy Put Under Stewart 


‘In Nash Sales Promotion 
R. J. Molloy has been appointed 


1897 SALES 


unable to drive 


—_— 
- ” 
at “i= 


—from "Get AMorse” by M. M. Musselman 
- 


| Wray, sales; H. Kingsley Pohlman, | 
Milton C.) 





Auto Personnel 





assistant Nash sales promotion 
manager, it is announced by N. F. 
Lawler, director of advertising and 
sales promotion. Molloy, formerly 
eastern assistant parts and acces- 
sories manager, succeeds L. E. 
Stewart, who recently was named 
|sales promotion manager. 


Molloy joined Nash in 1945 as Ca- 
| nadian parts and service represen- 
|tative. In 1946 he was appointed 
|Canadian regional parts and serv- 
ice manager. Prior to joining Nash, 
Molloy served with Chrysler Corp. 
of Canada as assistant to the parts 
merchandising manager. 
* * * 


| Five New Officers Named 
| By Allis-Chalmers 


Election of five new officers 
and advancement of three other 
officers of Allis-Chalmer Mfg. 
Co. is announced by W. A. Rob- 
erts, president. 

Four new vice-presidents were 
elected. W. G. Scholl, general 
sales manager of the 
division, was named vice-presi- 
dent in charge of sales for the 





EFFORT 


In order to promote sales jeopardized 
by a disgruntled owner who placed a placard 
on his car reading ‘“This is the only 
way you can drive a Winton” and pulled it 

through town with a team of horses, 

‘the manufacturer followed him pulling a wagon 

with a jackass in it and a sign reading 
“This is the only animal 


a Winton.” 


this aggressive PROSPECT FOLLOW-UP SYSTEM 


can help you Organize Sales Effort and Increase Sales! 


With a minimum of“ paper work” this simplified 
Prospect Follow-Up System gathers and organizes 
the ae you and your salesmen need for effective 
creative selling. It aids in planning daily contacts 
and provides information needed to effectively di- 
rect the salesmen. ‘It also reflects each salesman’s 
daily efforts—shows whether they are productive or 
non-productive—how many prospects buy competi- 
tive makes. The Prospect Follow-Up System pre- 
vents the loss of sales from lack of follow-up by 
showing each morning those prospects due for 
follow-up that day, In addition the system evens-out 
work distribution by providing an opportunity to 
add prospects to salesmen who have too few. 


For complete information 
mail the coupon below. 
You will promptly receive 
the booklet entitled 
PLANNED SELLING 
which gives complete 
information on how 
Reynolds & Reynolds ag- 
gressive PROSPECT FOL- 
LOW-UP SYSTEM will 
increase your sales. 





Reynolds & Reynolds produce 
several hundred sales aids and 
operating systems that build 
and protect your profits. 





CELINA, 
OFFICES IN PRI 
WESTERN BRANCH: 


The REYNOLDS & REY 


3044 RIVERSIDE ORIVE. 





















Salesman’'s 
Daily Guide 
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Prospect 
Record Card 


The Reynolds & Reynolds Company 
Celina, Obio 
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Visible Style Ring 
Binder and Indexes 


Monthly Summary of 
Salesmans Activities 


Please send me the booklet, PLANNED SELLING 


State iitieninbenaiamien 





tractor | 


| tractor division, and C. W. 
Schweers, director of sales in the 
| general machinery division, was 
| named vice-president in charge of 
| sales for the general machinery 
| division. 
| J. F. Roberts, director of engi- 
neering in the general machinery 
division, was named vice-presi- 
dent in charge of engineering for 
the general machinery division, 
and W. A. Yost, manager of the 
mechanical power department, 
was named a vice-president of 
the general machinery division. 
G. F. Langenohl, assistant 
treasurer, was elected to the po- 
sition of treasurer and appointed 
| assistant secretary. N. D. John- 
son, assistant secretary, will con- 
tinue to serve in that capacity 
and assume additional responsi- 
bilities as assistant treasurer. 
Two new assistant comptrollers 
were also named. They are E. J. 
Dietrich, assistant to the comp- 
troller, and T. D. Lyons, works 
comptroller. 
ok 





White’s Industrial Sales 
Headed by Brooks 


Formation of a new industrial 
isales division to develop new 
|markets for component units of 
White trucks and 
| buses is announc- 
ed by J. N. Bau- 
| man, vice - presi- 
| dent in charge of 
sales. Milton W. 
Brooks has been 
named sales man- 
ager of the divi- 


| sion which will 
have its head- 
quarters at the 


White main offi- 
ces in Cleveland. 
Brooks, for the past three years, 
has been a regional sales manager 
for Cummins Engine Co., Inc. He 
previously had been associated with 
the American Locomotive Co. and 
Baldwin Locomotive Works in sales 
engineering assignments. 
* * * 


Universal CIT Tags 


Four for Promotion 


| Universal C.I.T. Credit Corp. has 
named four more of its staff mem- 
bers to move up from the ranks to 
positions of more importance. They 
are: Charles W. Shinkle, James A. 
Buchanan, Benjamin A. Brown and 
Michael Shatsky. 

Shinkle becomes a district man- 
ager in Columbus, Ga.; Buchanan, 
a branch manager in Charleston, 
W. Va.; Brown, a district manager 
jin Albuquerque, N. M., and Shat- 
sky, branch manager at Spring- 
| field, Mass. 


M. W. Brooks 


* . * 
| Sills Named to Manage 


Organization at Cadillac 


| J. M. Roche, general sales man- 
ager of Cadillac, has announced the 
jappointment of George D. Sills as 
organization manager. Sills _ suc- 
ceeds Norman Edwards, who had 
held the position since 1947. 

Sills has been with Cadillac since 
he joined the General Motors divi- 
sion’s sales promotion staff in 1936. 
Later he was appointed district 
sales manager in Detroit and has 
been continuously associated with 
| sales activities, with the exception 
| of the period from 1942 to 1944 
while Cadillac was engaged in war- 
|time operations. 

. 





* * 


| Auto-Lite Adds Two Salesmen 
To Merchandising Division 
Two new territorial representa- 
tives have been added bv the Mer- 
chandising division of Electric 
Auto-Lite Co., Toledo, according to 
|H. R. Butts, sales manager. 
| Alfred T. Cousins has been added 
to the division’s Chicago sales staff, 
while Ford F. Potter, of Toronto 
has been assigned to the eastern 


|Ontario area in Canada. 
| * * * 


|Hollingshead Promotes 


| Morrissey, Thompson 


| Appointment of Don Morrissey as 
|control division manager and G. B. 
Thompson as Memphis district 
manager for R. M. Hollingsheac 
Corp. have been made by L. M 
Olson, vice-president in charge of 
the firm’s Whiz Automotive divi- 
| sion. 

| Thompson has had over 25 years 
|of experience in the automotive 
| field and was formerly zone man- 
ager for the AC Spark Plug divi- 
sion of General Motors, Morrissey 
was formerly manager of Hollings- 

(Continued on Page 57, Col, 1) 
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y ae | before joining K-F in 1946. Til- 
in the lotson has been with K-F since 
, was its formation. A veteran design 
rge of engineer, he started with Chrys- 
linery ler Corp. in 1929, and served with 
(Continued from Page 56) the Chevrolet oo from 1940 
i- ‘ ‘ r. 
cae head's se gps ae and has Se —_—- manager of the | rs — wie oe 
2 tee erties | Schroeder Promoted 
a8 , . ° branch manager at Fayetteville, Ross H. Schroeder has been pro- 
f the ‘ordstrom Heads Calif. Office N. C., replacing M. B. McCormick. moted to manager of Packard Mo- 
me Of Standard Products McCormick was promoted to) tor Car Co.’s business management 
‘ of New general manager of Stand-| >ranch manager at Columbia, S. C., department. Schroeder, 39, has been 
a © d Products Co.’s West Coast di- succeeding M. F. Payne, transfer-| * acting manager of the department 
oom vision in Long Beach, Calif. is|Ted to another position. Donald P. | since last May when he succeeded 
a. Wilber C. Nordstrom who has been |Jones was advanced to branch| ” John W. Raisbeck who assumed 
inted transferred from Standard’s admin-|™4nager at Idaho Falls, Id. |new responsibilities in Packard’s 
John- istrative offices in Cleveland where “nee eee Page nec sg a defense program. f 
con- he headed the company’s military while 3 Ww — =? a 
acity division, corrdating te dciense|> SD ee oe Carroll Is Sales Manager 
BCry ove district manager in Battle Creek, : ae 
— wees Mich. Parker replaced H. F. Cas-| P Of Weidenhoff Division 
or. Nordstrom succeeds Lawrence B./.el) who was assigned another po- eee ere a Reginald S. Carroll has been ap- 
ollers Blythe who opened the West Coast| sition with the company in Ann pointed sales manager of the Weid- 
mo hep = general manager.| Arbor, Mich. 1-H Lauded by Philadelphia Chamber— enhoff division of Bowser, Inc., Fort 
aan ee ae ae og a | . * * In appreciation for the new International Harvester truck branch at 4500 Wood- | Wayne, Ind., it was announced by 
vorks eee = > “9 a _of a | Logue, Tillotson Named |land Ave., West Philadelphia, the Chamber of Commerce there made a formal| Walter M. Harks, general sales 
c aie oe 1 dans sr a ~s - . ‘ a commendation to D. J. Bradley, International's Philadelphia district manager. The| manager of Bowser. 
ee oe 7 ~— = |To K-F Engineering | expression, presented by Sigrid Craig, commended the company for its foresight in Carroll has been sales engineer 
is . | Appointments of R. L. Logue | establishing the seventh Philadelphia link in its network of sales and service buildings. |for Bowser in the European field 
Walker Named GM Head | as chief body engineer and D. H. | Others attending the presentation are J. Mclachlan, assistant district manager; G. L.|for several years. He is a director 
trial Of Materials Regulations | Tillotson as chief engine and | Cassidy, branch manager, and R. E. Scott, of the company's truck operation division. |of Bowser International, Ltd., and 
sa oa William M. Walker jr., has been | chassis engineer at Kaiser-Frazer ~~ ; ap Pa eg ES FEO ee of Uni-Gun Lubricating Equip- 
its — appointed to the General Motors | Corp. is announced. General Motors Institute. He was | Fisher Body, Briggs Manufactur- | ment, Ltd., London, England. 
PP Logue is a 1939 graduate of the engaged in design work with | ing and Murray Body companies (Continued on Page 69, Col. 1) 





central office staff of the schedules 


and procurement section as admin-| 


istrator of government regulations 
pertaining to controlled materials, 
it is announced by Hugh Dean, 
vice-president of GM in charge of 
the manufacturing staff. | 

Walker, who formerly served a 
director of the GM central office 
personnel section, was graduated | 
from the University of Detroit with 
a law degree. Prior to coming to 
General Motors in May, 1944, Mr. | 










Can you double your lubrication 















rooks Walker held several important e e e 
years, positions with the City of pagal ’ 5 45 
+ * * 
co saies in just one years rime 
c. He Rootes Names Boyd in Sales; | e 
: — Moves Into Toronto Plant | bir 
‘gales Appointment of Kirby C. Boyd ' 
p as sales manager, Rootes Motors 
(Canada), Ltd., has been an- swers Marcoux Bros., Inc. DID « 
nounced in Montreal. Born in 
Melbourne, Australia, Boyd spent @ During 1950, Alphonse Marcoux saw his lubrication and oil sales rise 
, ier ta tee — —"— from $2545 to $5272! Analyzing the 107% increase, this Woonsocket, 
og His appointment coincided with Rhode Island Chevrolet dealer gives full credit to Alemite’s sensational 
ten to the announcement that Rootes 30,000 mile guarantee. Begun at the “Home Of Quality Service” one short 
They had moved into its new plant in : ; a . 
ey Semeutie, year ago, this exclusive Alemite “Magnet Plan” feature has also resulted 
7 * * 8 in a 33% increase in new car customers returning for service. 
Norris Starts 29th Year 
man- In Automobile Business oaia 
a soe Dave Norris, owner of Dave Nor- ra " 
caceee ris & Sons Advertising, 75th Ave. THE ALEMITE ‘M “7 
Sint. at 119th St., Palos Heights, Ill. has | 
ring- started his 29th year in the auto- e wee 
mobile business. His concern manu- | * 
factures specialty items such as| we ii be tet y hy eee 
license plate frames, signs and Bate t a & Geb o © 
emblems. ' er 
Norris claims “personal acquain-| «~~ @ Thorough! Complete! Effective! ness throughout the year—in every 
man- ye ee Pe ga gM a preted Alemite “Magnet Plan” features are department. Get the facts today. Find 
d the selling trips from Pennsylvania to Deck flesé... proven business getters—and keepers! out first hand how the Alemite “Mag- 
” oe Minnesota, although his personal Fully tested by Alemite—the oldest, net Plan” operates... how it will bring 
had territory is that of greater Chicago. | Alemite ““Magnet-Plan” Services = ao —_ in pep - more lg oe ee 
. : ; = ey bring you the “result-getting e year ’round. Call your Alemite 
since - ee manne sce “~ anne te —_ won ideas and services that attract more Distributor or write Alemite, 1826 
divi- rnes or as een ap- ully este ully Frovea! new customers... pr cs i : 
oo oilittt etuahealis stan saduainet 4 ' s...produce more busi- Diversey Parkway, Chicago 14, IIl. 
strict Pure Oil Co., Chicago. He was 1. Counsel and concrete assistance from 
has previously in charge of national one of the 300 Alemite Service Promo- 
with accounts and wholesale lubricating tion Specialists 
ption oil sales for the company. Ss ; ’ 
1944 e * # 2. Powerful Alemite National Advertis- ° ' i ° 
“ar Chevrolet Dealers Fete ing—year after year—pre-selling lu- Sensational Alemite 
Sever on Retirement brication prospects for you. 
P. Sever, regional manager for 3. ‘Business Expander” follow-up sys- 
— Chevrolet in Atlanta was honored — The most liberal ever offered! To your customers it’s a bonus 
n with a testimonial dinner in 4. ‘’Prescribed Lubrication’’ program. - J : 
Birmingham by Chevrolet dealers at d from you—protection IN WRITING against failure of any 
2nta- f Alabama. North Florid d 5. Sales-building seasonal campaigns. 2 3 i 
Mer- rom Alabama, Nor orida an ia # : : IV) Taree hie Me Sele me Ml lilo SiC Lilo Me ( tle Mel Mc T LAY 
tric middle Tennessee upon the occa- 6. ‘’Gusher Plan” . . . to build motor oil exes : : 
te sion of his retirement. sales at the service bay. lubrication for 30,000 miles or 2'2 years, whichever comes 
} Sever was branch manager for 7. ‘Sales and Service Security Plan ics eM Se lc) 
dded { Chevrolet in Birmingham from 5 a gee 
‘taf 1926 through 1987 when he was ne we See ee eee length of the guarantee. 
onto. transferred to Atlanta. be tor new and used cars and 
‘tern * + * t icksS upto | ton 
Personnel Shifts, New Office 8. Monthly Ana ysis Sheets, to prove in- 
Announced by Universal CIT creased service sales. 1s fi. fT 
Several personnel shifts and the Alemite Equipment for— , Ce 1a 
ps cine Do ‘aie eee 9. Specialized Lubrication Service. | 3 | “ont |) 
7 as Credit Corp. The new office was 10. Electronic Wheel Balancing Service. 4 —) ' 
trict ee Ga., at 113% 1. Underbody Coating Service. oe Visi-Drum Rocket Line Electronic Wall 
non S. Frederick Sr Soa ane sd Pome Pump Pump Wheel Balancer Alemiter 
Slat pointed district manager of the Marshall Line 
livi- new office, while James M. Colvin Pump 
has been named branch manager. 
=e Eldred G. Simons was named OTT 
tive district manager of Universal 
sane C.1.T.’s branch in Marquette, Mich., 
livi- replacing J. Ryan, who was as- 
ssey signed another position with the a cae » Feat oft 
ngs- company. ARES Oldest, Most Reliable Name in Lubrication 


Harland F. Wilhoit 


was ap- 








Zabek Honored— 


Commemorating 25 years’ 
business association with Dodge, Victor J. 
Zabek (left) is presented a plaque by the 
New England regional manager for Dodge, 
S. E. Pattison. Zabek started in business 
as Zabek Motor Sales in Ludlow, Mass., in 
1919, selling Dodges. Still under the same 
name but now at 575 N. Main St., Palmer, 
Zabek serves some 22 towns in the vicin- 
ity. He has been an NADA member since 
1924, and is chairman of the public rela- 
tions committee of the New England 


continuous 


Dodge Dealers Assn. 


Tell Hat on my Back... 


Ke 
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Lawsuits Affecting Dealers... 
Court Decisions 


(Continued from Page 31) 


some mechanical difficulty in the 
operation of the motor. He brought 
ithe truck to a stop on the right- 
|hand side of the paved portion of 
|the highway. While the driver was 
jattempting to start the truck, or 
to push it off of the highway, a 
car driven by one Gunter collided 


between Earl and Chester Ellis|erate attempt to evade the sales| Violently with the rear of the truck. 


(dealer), and, that under the terms 
of the agreement between Earl and 
Chester the latter was to retain 
title to the automobile until full 


payment of the purchase price.” 
* * * 


Repairman Liable for Tax 


CCORDING to a recent higher 

court owners of automobile re- 
pair shops must render bills to cus- 
tomers clearly. separating the ma- 
terial charges from labor charges. 
Failure to do so renders him liable 
for the state’s sales tax on the full 
amount of the bills. 


For example, in Muench v. 
Glander, 93 N. E. (2d) 606, it was 
shown that a repairman failed to 
charge any sales tax to custom- 
ers for repairs. 

In subsequent litigation the high- 
er court held that he was liable 
for the state’s sales tax on the full 
amount charged, notwithstanding 
|the repairman had made no delib- 


“There were so many half-filled paint cans around our 
refinishing shop, we didn’t have enough places to keep 
them. One day I tripped on a quart can of lacquer and fell 


flat on my back ... but I 


got up fighting mad! I made up 


my mind to do something about it and I cleaned out the 
shop good. It wasn’t long, though, before we were back 
in the same old mess and confusion. We had partly filled 
cans of every conceivable color from the time of Moses. 









ASON CO. 


5935 MILFORD AVE. 
DETROIT 10, MICH. 
1244 N. LEMON ST. 
ANAHEIM, CALIF. 


Manufacturers of passenger and commercial car lacquers * enamels * primers 
surfacers * tinting colors + reducers * removers * rubbing compounds, etc. 


tax law. The court said: 

“Where a person sells material 
and in connection therewith fur- 
nishes labor or service in applying 
such material to his customer's 
property, the entire transaction 
shall be considered a sale and sub- 
ject to tax, unless there is a clear 
separation, in the making or bill- 
ing of a charge therefor, of the 
material furnished and the labor or 
service performed.” 

* + * 


Extraordinary Damages 


ERY frequently a_ negligent 

truck driver may be liable in- 
directly for heavy damages in addi- 
tion directly to ordinary damages. 
In other words, a negligent driver 
is liable for all injuries both di- 
rectly and indirectly caused by his 
own negligence. 

For example, in Gunter v. Fisher, 
41 So. (2d) 692, it was shown that 
a driver was driving a truck at 
nighttime when he_ encountered 







“I got to figuring it was about time to ask for advice. We 
work in a small town and our nearest Jobber is 74 miles 
away, but he came over to see us without wasting time 
when I told him we needed help. He recommended the 


R-M Tintometer color matching 


into operation immediately. It quickly solved our prob- 
lems in more ways than we had expected. Now, we don’t 
waste paint, because we prepare only the amount needed 
to complete the job at hand. 





“Our shop is neat and our paint inventory is really under 
control. We stock only 26 base and tinting colors in R-M 
Permax and the same number in R-M Lacquer, plus, of 


course, some high-volume blacks 


packaged colors. Our Jobber doesn’t have to break his 


.. QUtL GOP up 
HIGHTING 


The violence of the collision, 
which practically demolished the 
front portion of the Gunter car, 
jammed the doors in such man- 
ner that Gunter was imprisoned 
in the car. One Lynch, whose 
home was located nearby rushed 
to the scene of the accident. The 
Gunter car had caught fire and 
Lynch immediately attempted by 
raising the hood and tearing loose 
the ignition wiring to avert the 
burning of the car and Gunter. 
Gunter became excited and 
picked up a pistol from his auto- 
mobile and shot Lynch. 

In subsequent litigation the 
higher court awarded Lynch $2,733 

damages, and in addition held 
Gunter entitled to recover heavy 
damages. 

The higher court explained that 
the damage allowances could have 
been avoided had the truck driver 
used reasonable care and flagged 
down Gunter’s car, or placed flares 


i 





EW 


RINSHED- TOMPANY.., 
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Cerner memiees, 





on the highway to warn approach- 
ing drivers of the danger. 

For comparison, see Green, 4& 
Atl, (2d) 390. This court awarded 
a husband and wife $85,000 for in- 
juries caused by a negligent truck 
driver. 7a 

* 


Rice Loses Out 


CCORDING to a recent higher 

court if a seller gives a pur- 
chaser of an encumbered automo- 
bile a clear certificate of title and 
possession of the car such seller 
may suffer financial loss if the pur- 
chaser of the encumbered car sells 
it to an innocent buyer. 

For example, in Rice Street Mo- 
tors v. Smith et al. (General Cred- 
it Co. of Butler et al., Intervenors) 
74 Atl. (2d) 535, the testimony 
showed facts, as follows: The Rice 
Street Motors at St. Paul, Minn., 
sold a 1940 Plymouth coupe under 
a conditional sales agreement to 
one Smith. 

Smith paid down a small pay- 
ment and signed the conditional 
contract which contained this 
clause: “Title to the automobile 
shall not pass by delivery to the 
Buyer (Smith) but shall remain 
vested in and be the property of 
the seller or assigns until the pur- 
chase price has been fully paid.” 
The agreement further provided 
that Smith was not to remove 
the automobile from the State of 
Minnesota. 

Smith was permitted by the Rice 
Street Motors to obtain a Minnesota 
certificate of title which showed 
no lien or encumbrance. 

Soon afterward Smith drove the 
car to Butler, Pa., and sold it to 
the Betres Sales Service which was 
an innocent purchaser for value, 
without notice of the conditional 
sales contract. 


ok * + 

N THE meantime, the Rice Street 

Motors located the automobile 
in Pennsylvania. In subsequent liti- 
gation the higher court held that 
the Betres Sales Service could keep 
the automobile without any liabil- 
ity or payment to Rice Street Mo- 
|tors and said: 

“Furthermore, applying the uni- 
versally accepted principle that 
when one of two innocent persons 
must suffer through the fraud 
of a third person, the one who 
made it possible for the fraud 
to be perpetrated must bear the 
loss, it readily appears that the 
loss in this case should be borne 
by the mortgagee (Rice Street 
Motors) who, by permitting the 





| mortgagor (Smith) to remain in 


possession of the automobile, 
placed him in a position to per- 
petuate a fraud upon innocent 
purchasers without notice of the 
mortgage (conditional sales agree- 
ment). 

“Since the certificate showed no 
lien or encumbrance, an innocent 
purchaser for value, without notice, 
is entitled, as against the holder of 
a lien or encumbrance, to the pos- 


session of the motor vehicle.” 
7 . . 


Train Demolishes Auto 





| 


system, and we put it 





and other R-M factory 


neck to get a special color out to us when we want it! We 


make our own on the highly accurate Tintometer... any 
color we want in FIVE MINUTES! Our customers sure 
like the kind of service we're giving now!” 


‘(On Texas Truck 


|Price Daniel 


RECENTLY a higher court held 
that the agent of a railway 
company is legally obligated to noti- 
fy and warn the owner of an auto- 
mobile parked in a dangerous loca- 
tion. 

For example, in Hancock v. 
Union Pacific R. R. Co., 231 S. 
W. (2d) 225, it was shown that a 
motor vehicle was destroyed when 
struck by a train while parked 


| on a station platform. 


The owner of the automobile sued 
the railroad company and proved 
that the company’s station agent 
knew that a train was due and 
failed to notify him of this fact. 

In view of this testimony the 
higher court held the railroad com- 


pany liable for value of the auto 
* * ES 


Opinion Handed Down 


Law 
AUSTIN, Tex.—An opinion o1 
how to measure truck axle weight: 
under Texas’ new load law has been 
handed down by Attorney-Genera 
at the request oi 
Homer Garrison jr., director of 


|public safety, whose staff will en 
force the law. 


“In applying the law’s table « 


weights based on axle spacing, 
Daniel said, “officers should meas 
ure from the front to the rear axle 
rather than counting axles in be 


tween.” 
Thus, under the attorney-gen- 
eral’s interpretation of the new 


law, a 37-foot truck and traile: 
combination with four axles could 
weigh 58,420 pounds loaded. 
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CHICAGO.—With figures like 
-rbert Hoover, Charles F. Ketter- 
x of General Motors and B. F. 
tairless, president of U. S. Steel, 
ominent on its directorate, the 
‘entennial 
heid here 
stage of development 
that it will be one of the most im- 
portant demonstrations of techni- 
cal progress ever staged. 

In announcing a_ full-scale 
launching of plans for the cele- 
bration which will extend from 
July 1 to Sept. 30 next year, 
Lenox R. Lohr, Centennial presi- 
dent, reported that it already has 
the active participation of 41 na- 
tional and international engineer- 
ing bodies. At least 30 others will 
hold special meetings or send 
token delegations. 

Actual attendance at the pro- 
fessional conferences during the 
celebration is expected to bring to 

Chicago more than 50,000 engineers, 
industrialists and others in kin- 
dred fields from all sections of the 
western hemisphere. 

While plans call for one of the 
most diverse series of technical 
sessions ever staged at one place, 
Lohr said, the general public for 
the first time will be brought 
prominently into the project on a 
big scale. 

This will be accomplished through 
a historic pageant expected to 
play to hundreds of thousands in 
a summer-long run, and an espe- 
cially built exhibit that will con- 
tinue on display for at least five 
years. 

Occasion for the Centennial 
will be the 100th anniversary of 
the founding of the American 
Society of Civil Engineers, oldest 
engineering society in the U. S. 

However, instead of being limited 

to this one group, it has been 
seized upon by practically all other 
branches of engineering as an ideal 
occasion to pool their forces in 
depicting the history and achieve- 
ments of engineering in all its 
phases through an integrated pro- 
gram in which each will have its 
part, Lohr said. 


in 1952 has reached a 


“In planning the Centennial we | 


hope to make it a means of awak- 
ening the public to all that engi- 
neering has meant not only in in- 
dustry, but in every other phase 
of physical progress over the past 
century,” Lohr explained. 

Greatest concentration of the 
various engineering organizations 
at the Centennial will be during the 
convocation period Sept. 3-13 next 
summer. 

Those which will hold individ- 
ual meetings or participate in 
the general symposium events in 
that period include: 

American Concrete Institute; 
American Society of Civil Engi- 
neers; American Institute of Min- 
ing and Metallurgical Engineers; 
American Society of Mechanical 
Engineers; American Institute of 
Electrical Engineers; American In- 
stitute of Chemical Engineers; 
American Society of Agricultural 
Engineers; American Iron and 
Steel Institute. 

American Standards Assn.; 
American Rocket Society; Ameri- 
can Welding Society; American 
Meteorological Society; American 
Foundrymen’s Assn.; American So- 
ciety of Tool Engineers; American 
Society for Engineering Education; 
American Institute of Consulting 
Engineers; American Society for 
Testing Materials. 

American Assn. of Engineers; 
American Railway Engineering 
Assn.; American Society of Safety 
Engineers; Boston Society of Civil 
Engineers; Edison Electric Insti- 
tute; Engineers Council for Pro- 
fessional Development; Engineer- 
ing Institute of Canada; Franklin 
Institute; Industrial Management 
Society. 

Institute of Traffic Engineers; 
International Assn. for Hydraulic 
Research; International Commis- 
sion on Irrigation and Drainage; 
International Commission on 
Large Dams; National Confer- 
ence on Industrial Hydraulics; 
National Society of Professional 
Engineers; Society for the Ad- 
vancement of Management; So- 
eiety of American Military Engi- 
neers. 

Society of Naval Arch. and Ma- 
rine Engineers; Society of Auto- 
motive Engineers; U. S. Council— 


Engineering Centennial 


Thousands Expected to Attend Celebration 
In Chicago July 1 to Sept. 30, 1952 


of Engineering to be! 


indicating | 





International Assn. for Bridge & 
Structural Engineering; Western 
Society of Engineers; World Power 
Conference, and Chicago Section 
of the American Chemical Society. 

While the schedule of the general 
convocation period is not yet com- 
plete, it is rapidly taking shape. 
The program already accepted in- 
cludes symposiums on_ subjects 
ranging from Food to Transporta- 

tion. 

The pageant, which comprises 
the second facet in the Centennial 
program, will be presented at the 
1000-seat theater at the Museum of 
Science and Industry. It will have 
a cast of at least 150 actors. Scenes 
will depict those engineering epi- 
sodes that have stood out most pre- 
eminently for their benefits to 
human progress. 

The permanent exposition, third 
feature in the Centennial plan- 
ning, will also be presented at the 
Museum of Science and Industry. 
It will be open to the public free 
of charge the year round. Or- 
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Indianapolis Dealers Stage Frolic— 


Two hundred and fifty members and guests of the 43-year-old Indianapolis Auto- 
mobile Trade Assn. participated in the annual golf and outdoor frolic. Golf tournament 
with valuable awards for the winners, games, cocktails, a Smorgasbord dinner and 
entertainment combined to make the affair a gala event. Left to right: James D. 
Strickland, secretary of the association and president of Strickland Motors (Lincoln- 
Mercury), James O. Birr, IATA, president and vice-president and general manager of 
O. A. Birr Motors (Dodge-Plymouth), Lou Walther, chairman of the golf committee and 
vice-president and general manager of Community Motors (Buick), and Thomas E. 
Hanika, general manager of the association. 


ready well under way, Lohr re- 
ported. Sizable contributions have 
been received from many of the 
country’s leading industrial com- 


iginal inventions, models and dio- 
ramas will be utilized to show 
the evolution of engineering. 

Financing of the project is al- 
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panies. The final budget may reach 
$1,000,000. 

Headquarters of the Centennial 
have been established at the Mu- 
;}seum of Science and Industry in 
|Chicago where a rapidly growing 
;executive staff is now in action. 
|The Centennial, as such, has been 
|formally chartered as a nonprofit 
corporation. 





Allis-Chalmers Obtains 


$40,000,000 Credit 
MILWAUKEE.—W. A. Roberts, 
president, and W. E. Hawkinson, 
| vice-president in charge of finance, 
Allis-Chalmers Mfg. Co., an- 
nounced last week that the com- 
pany had concluded a_ $40,000,000 
bank credit agreement, the funds 
to be used to finance its increased 
defense production contracts. 
Twenty-five banks located 
throughout the United States are 
participants in the loan. The group 
is headed by the. First National 
Bank of Chicago. The agreement 
provides a 3 percent annual inter- 
est rate on the notes that are is- 
sued and a % of 1 percent commit- 
ment fee on the unused portion 
of the credit. 


What’s U.S. Rubber doing 
with hydraulic oil seals? 











Shown on this tractor is the machined 
cylinder whose pistons contain the 
“U” cups used as hydraulic oil seals. 





- } \N 

{ 

| é 
“U.S.” is making hydraulic oil seals do a better job by con i 
structing them of Enrup, a thermosetting plastic compound é 4 
fabricated and molded entirely by United States Rubber a 
Company engineers. Five sizes of this seal are being used 
on machined cylinders on tractors and other heavy road- Between the extreme elasticity of soft rubber 
building equipment. These seals last much, much longer These ere the “U” cups (the strip at the extreme left) and the rigidity 

made of Enrup, used as a of hard rubber (strip at extreme right) are 


than the seals previously used. 

Enrup has unusual abrasive resistance, can be molded to 
close tolerances, and can be machined. It has high impact 
strength and great toughness. It is especially valuable on 
heavy-duty lathes, household appliances, plating barrels, 
and dozens of other applications. You may find that Enrup 
is just what you have been seeking to improve your product. 


Write to address below. 


UNITED 


MECHANICAL GOODS DIVISION » 


hydraulic oil seal on trac- 
tors and other heavy road- 
building equipment. 


STATES RUBBER 


PRODUCT OF 


4 strips of Enrup. Note varying degrees of 
flexibility, making Enrup 
tween hard and soft rubber. 


a true bridge be- 





COMPANY 


ROCKEFELLER CENTER, NEW YORK 20, N.Y. 
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(Continued from Page 35) 


inches of water over the floor in 
parts of the company’s building. 

There was three feet of water 
in the building of F. W. Myers 
Motors, Frankfort, but the firm 
had been warned in time to move 
parts and other stock and equip- | 
ment to higher ground. It was the 
third time this year that the city 
was flooded. 

The staff of Phillips Motor Co., 
Inc., Great Bend, worked all night 
piling sandbags around the build- 
ing and the water was stopped after 
it had started to lap at the estab- 
lishment. 

No damage was sustained at Mo- 
tor Inn, Chrysler outlet in Law- 
rence, because the firm has a build- 
ing that stands on high ground. In 
a similar situation was Shivers Mo- 
tor Co., Abilene, which also escaped 
injury. 

Although the town of Miami, 
Okla., suffered heavily, Kennard- 
Hamilton Motor Co. was not dam- 
aged. Orrick Motors in Orrick, Mo., 
and Monetmann Brothers in Nor- 
















borne, Mo., also were unscathed, al- 
though both towns were isolated for 
a time. 

No damage was sustained by 
L, A. Fuller Motor Co., Inc., To- 


| peka, Kans., despite the fact the 


North Topeka area was inun- 
dated. 
None of the dealers’ building 


facilities in Kansas City, Kans., and 
Kansas City, Mo., was in the path 


of the flood. In North Kansas City, | 


the entire town was evacuated for 
72 hours when it was feared that 
dikes would give way. 

However, the city, wherein Shep- 
herd Motor Co. is located, was 
spared, thanks to tremendous ef- 
fort of hundreds of men in rein- 
forcing dikes. 

* + 


Willys Names Casady 


Casady Motor Co., Bethany, Mo., 
has been appointed as a Willys- 
Overland dealer, it is announced 
by Central Willys Co., Marshall, 
Mo., Willys-Overland distributor. 
Ora Casady, a veteran of 18 years 


OCTOBE 


RIS M 


in the automotive field, is sole 
proprietor of the business, 


Gilbert Chevrolet Remodels 


In Okeechobee, Fla. 
Remodeling activities at Gilbert’s | 
| Chevrolet Co. (Chevrolet - Oldsmo- | 
|bile), Okeechobee, Fla., are begin-| 
jning to shape 


Changes are being accomplished 
|on a day-to-day basis without in- 
|terrupting business, 
|Gilbert Culbreth, who has been in 
business 26 years. Wilburn I, Law- | 
son is general manager of the firm. | 


| * 


Indian River Moves 

| Indian River Chevrolet Co. has 
| moved to a new building recently 
j;completed for the firm at the 
southwest corner of the U. S. high- 


up, the company| 7 
| reports, | 3 








according to| Kids Get a Look at Rocket in a Bubble— 


When the Oldsmobile Powerama, exhibiting a ‘Rocket’ engine in a plastic bubble, 
was shown at Murphy Oldsmobile Co., Newark, N. J., G. J. Murphy, president, invited 
school and youth groups to attend and watch the display. Murphy said he felt that 
kids today have a lot to say about what kind of a car Dad drives. 


tal stock by T. L. Jones, L. Peek 
and Nat Friedman. Houston Motor 
Sales, Inc., also was chartered in 
Houston by G. F. Downs, Helen 


way and Orange Street in Cocoa,|Crow and Nat Friedman with $1,- 


Fla., reports E. E. Maxwell, 
|ager of the firm. 


+ * 


_Two Houston Firms Granted 


| Tex. Incorporation Papers 


| Incorporation of two Texas auto 
| companies has been announced by 
| the secretary of state in Austin. 
City Car Market, Inc., was char- 
tered in Houston with $1,000 capi- 
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PAR BRAKE SYSTE 


TRADE mane 


man-|000 capital stock. 


M CHECK-UP 


afety the year ‘round with 
ivi o PAR BRAKE 


LININGS AND BRAKE PARTS 


You can count on MoPar Brake Linings and Brake Parts for 
top braking safety and economy in your fleet operation. 


Because MoPar Brake Linings and Brake Parts are the same 
as original equipment in Plymouth, Dodge, De Soto and 
Chrysler cars and Dodge ‘‘Job-Rated” trucks, they fit right 
and work right. 


Take MoPar Cyclebond Brake Linings, for example. These 
rivetless brake linings give up to 75% longer life . . . assure 
safer, smoother stops. 
Remember, too, that MoPar Brake Fluid, Master and 
Wheel Cylinders, Brake Hose and time-saving Cyclebond 
Brake Shoe and Lining assemblies are all genuine Chrysler 
Corporation parts—factory-engineered, 
and supplied by Chrysler Motors Parts Corporation. 


factory-inspected 


You can get MoPar Parts and Accessories from Plymouth, 
Dodge, De Soto and Chrysler dealers everywhere. 


* 


Pontiac Honors Sasser 

J. B. Sasser of Corbin, Ky., 
owner of Tri-Motors, Inc. (Pon- 
tiac), has been presented with 
the “Better Dealer” award by H. 
E. Milliken, Cincinnati zone man- 
ager of Pontiac. There were 50 
silver dollars given away by Sas- 


+ x 





MONTH 






TN 





















ser to the first 50 persons who 
attended the celebration and pres- 


entation. 
| * 


Brevard Names Samson 


| Paul L. Sampson, has _ been 
named manager of Brevard K-F 
| Motors, Cocoa, Fla. Assisting Sam- 
son will be Bob Wilcox, who will 
be sales manager, the firm said. 

+ * + 


Webb Sells Deal 


Leonard W. Oreston and Glen E. 
Ropp announced they have pur- 
| chased the Ideal Chevrolet Co., 
Glasgow, Ky., from J. H. Webb, 
| who is the owner of the Webb Mo- 


tor Co., Bowling Green. 
* + * 


|Second Packard Deal Opened 
| By Barry in Buffalo 
| Arthur E. Barry has been ap- 
pointed a Packard dealer in Buf- 
falo. He has acquired a building 
at 390-392 Ontario St. for the 
firm, which will be known as Art 
Barry Motors. 

Barry will continue to operate 
the large used-car lot at 392 Ken- 


* * 


more Ave., which he opened 
about seven years ago. He also 
operates a Packard outlet in 


Batavia, N. Y. 
* 


* * 


McKimmie Reelected 


Charles G. McKimmie, of Mc- 
Kimmie Motor Co., Inc. (Dodge- 
Plymouth), Richmond, Va., has 





| been reelected president of the Vir- 
|ginia Assn. of Redevelopment and 
|Housing Authorities at its annual 
|convention in Williamsburg, Va. 
| * * * 

Rigby Motors, Ltd. 


Rigby Motors, Ltd., Ingersoll, 
|Ont., has been incorporated in 
|Ottawa by Maitland ©. Rigby and 
|Marion Norine Rigby, of London, 


/Ont. and James W. Dean of 
Toronto. 
* * * 
Fogelman Honored 
John Fogelman, Long Island 


| Chrysler-Plymouth dealer, has been 
| elected president of the Lynbrook 
| (N. Y.) Lions and was installed at 
|a ceremony highlighted by a dinner- 
'dance in his honor. 
* o 


Feldman in New Home 


Feldman Motor Co., Willys-Over- 
| land distributor, has moved into 
|a@ new home at 1222 Broadway in 
| Nashville. Izzie Feldman, a partner 
/in the firm, was reported making 
a rapid recovery from a_ recent 


| heart attack. 
. 


DeKalb Sponsors Champs 

A bowling team sponsored by 
|DeKalb Motor Sales, Inc. (Chrys- 
|ler-Plymouth), DeKalb, Ill, won 
| the state championship tournament. 
|Members of the team are: Orville 
| Paulson, William Rhode, J. Carroll 
| Mills, Charles Lupinski and Reino 
| Lehto. 


* . 


® * * 


Fall Meeting 
The fall meeting for DeSoto- 
Plymouth dealers in the South 


Bend area was held Sept. 27 in the 

Oliver hotel with Paul Herpol- 

|sheimer jr., DeSoto national field 

| supervisor, presiding. 
# fe 


Dolan Back in Army, 


Stoner Buys Buick Firm 


Pat Dolan, Buick dealer at 
Corona, Calif., since 1948 and a 

| reservist in the U. S. Army with 
| & major’s commission, has been 
| recalled to active military serv- 
| ice. He disposed of his dealership 
| interests to W. W. Stoner, who 


will conduct the business with 
| facilities and personnel unchanged 
| under the firm name of Stoner 
| Buick Co. 
| For the past six years, Stoner 
| (Continued on Page 61, Col. 1) 
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‘Continued from Page 60) 


nas been vice-president and gen- 
‘ral manager for C. Earl Stoner, 
ine. 
at Culver City, Calif. 

* * * 


DeSoto Dealers Meet 


in Western N. Y. 

A fall business meeting for west- 
ern New York area DeSoto-Plym- 
outh dealers was held in Hotel 
Statler. Arthur B. Nielsen, eastern 
sales manager, presided, assisted 
by Timothy L. McManus. William 
J. Moran is city manager of the 
group. 

. = * 
Garfield Driving 

Clyde Garfield, owner of Clyde | 
Garfield, Inc. (Ford), Manchester, 
N. H., played the role of “personal 
chauffeur” for Faye Gelinas, Man- 


(his brother), Buick dealer | 





manager. 
| * + * 

Milam Names Stirling 
Lewis G. Stirling has been ap- | 
|pointed used-car manager for the | 
Milam Chevrolet Co., San Antonio, | 
Tex., the firm announces. 

* 7 * | 


OPS Appoints Young 


L. H. Young, owner of Young | 
Motor Co. (Cadillac-Oldsmobile), 
Sherman, Tex., has accepted an | 
appointment as a member of the 
OPS National Retail Motor Ve- 


hicle Advisory committee. 
t * e 


A business name has been filed 
in the Erie county clerk’s office for 
Clements Chevrolet, 3440 Clinton 





chester entertainer, when she was 
given a big welcome upon her'| 
return from a tour of American | 
military camps in Europe. 


Dube Seeks Reelection 
Robert J. Dube, who has been in 
the automobile business in Nashua, | 
N. H., for more than 20 years, has | 
announced his candidacy for re-| 
election as a member of the Board | 
of Public Works. He has been a| 
member of the board since 1948. 
* c * 


Nichols Returns 

W. C. Nichols, who spent a year | 

in the armed forces in Japan, has 

resumed his position as_ service 

manager at Myers & Son Chevrolet 

Co., Marysville, Kans. 
* 


Ford Dealers Elect 

G. M. Holtsinger, Tampa, Fia., | 
and G. H. Threlkeld, Vidalia, Ga., | 
have been elected by Ford dealers 
of the Jacksonville district as dele- 
gates to the Southeast Region Ford 
Dealer Council, it was announced. 
They represented approximately 
141 Ford dealers for Florida and 
south Georgia at regional council 
meetings held recently in Philadel- 
phia. Holtsinger is president of 
Holtsinger Motor Co. and Threlkeld 
is president of Threlkeld Motor Co. 

. . 


Allen’s Team on Top 

The Kingsport (Tenn.) baseball 
club of the Appalachian league won 
the pennant for 1951 and also the 
Shaunessey playoffs. The Kingsport 
Cherokees have as president, W. 
Arthur Allen, president and owner 
of W. A. Allen Motors (Dodge- 
Plymouth), Kingsport. 

* 


Ball Opens New Lot 
A full-page newpaper advertise- | 
ment was used by Vernon M. Ball, | 
Inc. (DeSoto-Plymouth), to an-| 
nounce the opening of its new 
used-car lot, 166 Marion St., Elk- 
hart, Ind. 


+ * * 


Barry Gets OK 


Buffalo’s planning commission 
has approved a petition by Art, 
Barry Motors, 392 Kenmore Ave., to 
have property, consisting of 315 feet 
of frontage, on the north side of 
Seattle St. rezoned for business 
purposes. 

* + + 
Baker Sells U. C. Lot 

Jimmy Baker, of Baker Motor 
Co., Biloxi, Miss., has announced 
the sale of his used-car lot in Gulf- 
port. 2 ; 

* : 


Hansen Named 


Jack Creveling, president of 
Packard Corpus Christi, Corpus 
Christi, Tex., has announced the 
appointment of C. M. Hansen as 
customer relations and car sales 


manager. 
a * * 


Ray Buys Out Streeter 
The Ray & Streeter Motor Co. 
Chrysler - Plymouth), Hutchinson, 
Kans., has changed names with the 
dissolution of the partnership be-| 
tween Gordon Ray and ©. L.| 
Streeter. The firm is now known | 
as the Gordon Ray Motor Co. Ray | 
purchased the interest of Streeter | 
who lives in Wichita. 
ca * * 
Conley for Dodge 
R. Conley, of Orlando, Fla., has 
opened up a Dodge automobile 
agency under the name of Conley 
Motors, Inc., 225 King St., Cocoa, 





St., Garvenille, N. Y., by Harvey A. 
Clements. 
* * + 
Free Lubes at Opening 


To attract business during the 


| 
| 
Clements Chevrolet 
formal opening of its used-car | 


\I. A. Miller, South Bend, 
Fla. Floyd Becker is the service| Fetes 30th Birthday 


Elm Chevrolet Co., Inc., Elmira, 
N. Y., offered 12 lubrications with 
each car or truck purchased dur- 
ing the opening week. 

* * * 


I. A. Miller, Ine. (Pontiac), 
Elkhart, Ind., is celebrating its 
30th anniversary, calling attention 
to “Automobiles Since 1921.” To- 
day the firm has salesrooms in 
Elkhart, Goshen and Nappanee 
with 66 sales people and skilled 
mechanics. In Elkhart the firm 
handles Pontiac; in Nappanee, 
Pontiac and International Trucks, 
while in Goshen it handles Chev- 
rolet and Pontiac. 

I. A. Miller is president and 
general manager; A. A. Miller, 
vice-president and assistant gen- 
eral manager; Floyd E. Higgins, 
secretary-treasurer and assistant 
general manager; Clell Hartman, 
Nappanee manager, and M. Ivan 
Miller, secretary-treasurer and 
business manager of L A. Miller 
Goshen, Inc. One feature of the 
anniversary celebration was a $30 
discount on each used car sold 
during the event at more than 
$200. 





Physical Driving Test by Horgan— 


Ralph Horgan, Ford dealer at 1842 Broadway, New York, has initiated this physical 
test for drivers free to city motorists. He is shown here testing the eye-foot reaction 
time of Richard L. Sheppard, research associate of the Center for Safety Education, 
| New York university. 

Wondering how new-car and truck production and sales are making out? AUTOMO- 
| TIVE NEWS gives you the entire story every week throughout the year. - 


No Danger of DAMAGING parts when you use 





NOW! IMMEDIATE DELIVERY ON KENT-MOORE SPECIAL 
SERVICE TOOLS FOR “HYDRA-MATIC” TRANSMISSIONS! 
Now ... right now... you can start cashing in on the ever- 


expanding volume of profitable ‘‘Hydra-Matic” Transmission 
service work. Because now, in spite of material shortages, you 


KENT-MOORE 


SPECIAL SERVICE TOOLS 





One thing you can be sure of when you use Kent-Moore 
Special Service Tools .. . you won’t wind up “in the red” on the 
job due to accidental damage or breakage of parts. For you see, 
Kent-Moore Tools are by no means “Special” in name only. 
They’re “Service Engineered” tools . . . developed in close co- 
operation with leading automobile manufacturers to meet es- 
sential service requirements for which no adequate standard 
tools exist. Each one is designed to perform a specific repair 
Operation in accordance with factory-recommended standards 
and procedures. And each one is built to do its particular jok 
quickly, easily, accurately . .. without danger of damaging parts 

. . and at lower cost than is possible by means of improvised 
makeshift methods. 


can get immediate delivery on all the Kent-Moore Special 


Service Tools you need to perform complete factory-approved 
service on all cars equipped with ‘‘Hydra-Matic” Transmissions. 
So get set now for extra profits. Write today for Kent-Moore’s 
8-page, fact-filled Tool Guide for “‘Hydra-Matic” Transmissions! 


Kent-Moore’s Composite Tool Guide lists all the essential 
Special Service Tools you need for more efficient, more profitable 
service on nine leading makes of cars. Send for your copy today. 


Kent-Moore ORGANIZATION, INC. 
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Ford's Check for Detroit Civic Center— 


Henry Ford II, president of Ford Motor, presented a check for $900,000 to Detroit's | or how will we get rid of the in- 
Mayor Albert E. Cobo (left) and City Treasurer Charles N. Williams, at ceremony mark- 
ing fulfillment of Ford's pledge to a fund for the Motor City's new Civic Center. 
Previously, Ford Motor and its dealers had contributed $2,500,000 for a municipal 


auditorium in the center. 





Report on Standards 


Report of the National Bureau of 
Standards for 1950,” National Bu- 
reau of Standards miscellaneous 


scientific 








| 
publication 200, is available for 50 
“ cents from the Government Print- 
WASHINGTON. — The “Annual | ing Office, Washington 25, it was | during the amazing first half of the 
announced here. It summarizes the | twentieth century. 

investigations conducted 
by the NBS during fiscal 1950. 





Freedom For Oil 


It’s Vital if Nation’s Progress Continues, 
Dr. Wilson of Standard Declares 


TULSA.—Freedom is_ the one | educational and religious leaders, 
thing the oil industry must have if | and professional and business men, 
the progress of people through pe-| as well as approximately 150 mem- 
troleum is to continue, the chair-| bers of the Tulsa oil fraternity, at 
man of the board of Standard Oil|a dinner meeting at the Mayo 
Co. (Indiana) declared here. hotel. 

There must be “freedom to ex-| At a Tulsa Rotary club luncheon 
plore where we will, freedom to he told of “The Uniqueness of Our 
conduct our research, freedom to/Times.” His appearances in Tulsa 
seek capital and build plants and| were sponsored by the Oil Forum 
facilities, freedom to earn profits | committee of the Tulsa Chamber of 
with which to finance expansion|Commerce and the Oil Industry 
and maintain - So eae | Information committee. 
ert E. Wilson o icago, said. The oil industry is the case his- 

“We must,” he added “even | tory on the advantage of a free 
treasure the freedom to go broke, | goonomy in America, Dr. Wilson 
| told his listeners. “I don’t know 








efficient and those who do not 
serve the public well.” 

With freedom from bureaucratic | 
control, oil’s service to the people 
| would surely wither, he said. With 
it, he is confident that the prog- 
ress in the oil industry will in the 
future dwarf its great achievements 


First in Canada 


TORONTO.—The first § aircraft 
tires made in Canada from all-Ca- 
nadian nylon came out of the pro- 
duction molds at the Dunlop Tire 
and Rubber Goods, Ltd., here, this 
month for the wheels of the A. V. 
Roe (Canada), Ltd., CF-100 all- 
weather jet fighter, Dunlop offi- 
cials announced. 


Dr. Wilson discussed “Petroleum 
Spells Progress” before some 300 














AAA CERTIFIES NEW 


SUNOCO MOTOR OIL 





aT 


mr aS 


NEW Premium Heavy-Duty Sunoco Dynalube 

is one of the very few motor oils that meet 

or exceed manufacturers’ recommendations 
for all 1951 passenger cars 


Compare with any other motor oil these features 
listed on every can of NEW Dynalube: 

1. Tough Heat-Resistant Body assures long motor 
oil mileage. 

2. Fully Detergent-Dispersant — NEW Sunoco 
Dynalube cleans engines and keeps them clean. 
Road dust and contamination from normal combus- 
tion are held in practically harmless suspension until 
oil is drained at the regular interval. (For maximum 
protection we recommend a complete oil change 
every 1000 miles.) 

3. Free-Flowing and Metal-Clinging qualities of 
NEW Sunoco Dynalube prolong engine life. 

4. Anti-Rust and Anti-Acid — NEW Sunoco Dyna- 
lube counteracts two of the greatest causes of wear 
in the vital combustion chamber areas of any engine. 

5. High Film Strength and Ring-Sealing Action— 

insure longer-lasting engine efficiency. 
NEW Premium Heavy-Duty Motor Oil Combines in a 
Single Oil All the Finest Features of America’s Pre- 
mium Motor Oils... Actually Improves the Condi- 
tion of Most Engines. 





“for Long Mileage! 
“Engine Cleanliness! 
“Long Engine Life! 









CLEAN PISTON at right shows how NEW Sunoco Dynalube keeps rings free- 
acting ... keeps combustion chamber deposits to a minimum. Fouled piston 
with stuck rings, at left, resulted from use of inferior motor oils. To prolong 
engine life. ..assure top performance ...recommend NEW Sunoco Dynalube. 


r 





LAB FINDINGS. Valve on left shows heavy deposits resulting from use of 
inferior oils—a common cause of sluggish action and poor valve seating. 
Clean valve on right shows how NEW Sunoco Dynalube helps engines stay 
remarkably clean ... keeps valves free-acting ... maintains full engine 
power. HYDRAULIC VALVE LIFTERS, in particular, need the extra detergent- 
cleansing protection of this new heavy-duty premium motor oil... another 
important reason why motorists owning cars equipped with hydraulic valve 
lifters should change to NEW Dynalube. 





*Memo to CAR DEALERS: Recommend NEw Sunoco Dyna- 
lube...the motor oil road-tested and certified by the American Automobile 
Association. To insure better satisfied customers and longer lasting effi- 
ciency in every new car you sell, do as more and more new car dealers are 
doing, recommend NEW Sunoco Dynalube exclusively. 


where you could find a better ex- 
ample of how a great, complicat- 
| ed system of production and dis- 

tribution can function in the in- 

terest of all the people,” he said. 
| “Do you think we would have 
that kind of oil industry service 
today if through the years past the 
business of this country had been 
subject to government controls and 
directions? Could a group of ‘ex- 
perts’ sitting in Washington have 
planned and directed a better sys- 
tem of distribution than has grown 
up through the competition of thou- 
sands of private concerns? 


“I ask these questions because I 
think that the freedom of Ameri- 
can business is in serious danger. 
We may be sure that those who be- 
lieve in the laying on of hands by 
big government will take every pos- 
sible advantage of any emergency, 
whether real or trumped up. We 
must be vigilant in guarding our 
inherited liberties. We must never 
yield one without keeping a string 
on it so we can get it back when 
the world is more peaceful. 

“I invite all of you,” Dr. Wil- 
son told the Tulsans, “to join with 
me in a crusade to save freedom 
not only for the privately-man- 
aged, competitive oil companies 
of the nation, but for all business 
and for yourselves as individuals.” 

He especially urged oil men to 
participate in Oil Progress Week 
(Oct. 14 to 20) by making speeches 
on the progress their industry has 
made, and what that progress has 
meant to the welfare of the whole 
people. 















The Roster 


Dealer Groups Total 

19 in Virginia 
RICHMOND.—The Virginia Au- 
tomobile Dealers Assn. has listed 
19 local associations operating in 
the state. Included in the list is 
the Albermarle and Charlottesville 
Automobile Dealers Assn., Alle- 
ghany County Automobile Dealers 
Assn., Augusta Automotive Trade 
Assn., Blue Ridge Automobile Deal- 
ers Assn. and the Buchanan County 

Automobile Dealers Assn. 


Others listed include Danville 
Automobile Dealers Assn., Front 
Royal Automobile Dealers Assn., 
Halifax County Dealers Assn., Har- 
risonburg-Rockingham Automotive 
Trade Assn., Newport News-Hamp- 
ton Automobile Dealers Assn., Nor- 
folk-Portsmouth Automobile Deal- 
ers Assn., Inc., Northern Neck Au- 
tomobile Dealers Assn., Northern 
Virginia Automobile Dealers Assn., 
Inc., Petersburg-Hopewell Automo- 
bile Dealers Assn., Rappahannock 
Auto Dealers Assn., Richmond Au- 
tomobile Dealers Assn., Roanoke 
Automobile Dealers Assn., Suffolk- 
Nansemond County Automobile 
Dealers Assn., and Winchester Au- 
tomobile Dealers Assn. 


FTC Raps Prices 
‘Of Namsco Parts 


| WASHINGTON. — A_ Federal 
|'Trade Commission trial examiner 
|has ruled that the pricing practices 
|of Namsco, Inc., Chicago, in selling 
to 117 of its customers were in vio- 
lation of the Clayton Act. 

Namsco sells and manufactures 
|wheel discs, hub caps, exhaust ex- 
| tentions, and gas tank and radiator 
|caps. It also purchases and resells 
wheel parts such as nuts, bolts and 
studs. The FTC found specifically 
|that Namsco sold to 117 of its cus- 
|tomers at “preferential prices.” 

The FTC trial examiner said that 
the firm’s pricing policies had and 
could continue to have the effect of 
“substantially lessening” competi- 
tion among its customers. 

A provisional FTC order was is- 
sued prohibiting Namsco from sell- 
ing automotive products of like 
grade and product to any purchaser 
at prices lower than those granted 
other purchasers who compete, or 
whose customers compete, with the 
|favored purchaser in their resale. 





Rails Move More Cars 


OTTAWA.—Car loadings on the 
railways from the beginning of 
1951 until Sept. 1 advanced to 52,348 
cars of automobiles, trucks and 
parts, compared with 48,378 cars a 
year ago in similar period. 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO.« 
MOTIVE NEWS WANT ADS! Are you? 
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OETROIT. — Approximately 145,000 
meals are served every day to Gen- 
ral Motors workers in the cafe- 
erias and dining rooms maintained 
by the company, according to a re- 
cent issue of GM Folks, a company 
house organ. 


It is estimated that more than 
$17,000,000 has been invested in 
cafeterias and other feeding serv- 
ices in 106 plants in the U. S, At 
the present time, the company 
said that the figure would be low 
because of expansions and im- 
provements carried on since the 
total was computed. 

Most of the meals offered will 
cost less than 85 cents, it was an- 
nounced. More than 300,000 em-| 
ployes are offered the facilities of 
144 cafeterias every day. It was esti- 
mated that about 144,000 used the 
lunch rooms to eat every day. 


The facilities now offered will | 
seat 76,000 people without crowding, 
it was stated, since the total num-| 
ber is fed in two or three shifts. 


In 1946, the article said, only 118 
cafeterias were established in 80 
plants. Since that time, 26 new 
cafeterias have been added in 16) 
plants. The magazine said that GM 
has more than doubled its invest- 
ment of $8,000,000 since that time. 


Cafeterias alone are not respon- 
sible for all the investment, it was 
pointed out. Such things as new 
tables, coffee urns, shop wagons, 
air conditioning and ventilating | 
systems, cooking stoves, refrig- | 
erators, dish washers and drink- 
ing fountains are included in the 
advancements since 1946. Also in- 
cluded are canteens, canteen din- 
ing rooms, shop wagon dining 


Big Labor Force, 
More Productivity 


Called Essential 


CHICAGO.—-Utilization of more | 
members in the labor force, and | 
greater productivity from those now 
in the labor force is necessary if 
the nation’s mobilization program | 
is to continue at a high level, Law- 
rence A. Appley, president of the | 
American Management Assn., told 
the University of Chicago annual | 
conference of industrial relations | 
here recently. 

“This adds up to the toughest | 
management job we have ever | 
faced, and no return to ‘normal | 
operating’ conditions is foreseen,” | 
he said. 

To meet the problem, Appley rec- 
ommended that corporations estab- 
lish formal programs for manage- 
ment improvement, such as careful 
evaluation of all jobs, intensive, 
training schedules, greater use of 
the physically handicapped and) 
adoption of incentive plans wher- 
ever possible. 

Appley said that signs indicate 
that short of an allout war, the 
nation will maintain sizeable de- 
fense production and steady civilian | 
production at the same time. De- 
fense goods, he predicted, will not 
account for more than 20 or 25 per- 
cent of the total output. 

In addition, Appley saw more 
widespread shortage of materials 
for civilian goods by early winter, 
and a resulting shortage of manu- 
factured products in the early 
spring of 1952. 





Mexico City Dealer 
Automotriz Nacional, S.A. (Cadil- 
lac), has been established in Mexico 
City by Ismael Arista. 





Bug Catchers for Cars 
Under Probe in Conn. 


HARTFORD, Conn. — (UTPS) 
—As the result of several acci- 
dents in which drivers blamed 
“bug shields” for obstructing 
their vision, Charles F. Kelley, 
state commissioner, is going to 
investigate the uses and abuses 
of the device. 

Various size shields are in use 
on Connecticut cars, some the 
size of a small windshield. 

The commissioner also is in- 
terested in finding out whether 
the shields obstruct vision when 
they ice up in the winter. 









rooms and automatic dispensers. 

In addition to the other facilities, | 
the magazine said, there are 2,000) 
automatic vending machines scat- | 
tered through the plants. | 


“Most plants with large cafeteria | 
operations provide separate serving | 
lines which dispense beverages and | 
desserts for those who carry their 
own lunches,” the magazine said. 

“But there is no necessity to buy | 
anything; for those who prefer to! 
bring complete lunches, seating} 
space is always available in all cafe- | 
terias.” 

Equipment used in preparing the 
meals in the company facilities in- 
clude the most modern machines. 
Soup, for instance, is made in vats 
of 100 gallon capacity. 

Mashed potatoes are made in big 
mechanical mashers, refrigerated 
rooms are maintained for meat and 
other perishable materials, and a! 
large patty machine is used in the) 
butcher shop at the Delco-Remy 
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GM Passes Biscuits, Too 


Auto Maker Serves 145,000 Lunches a Day; 
$17 Million Invested in Operation 
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Purolator Promotion— 


This three-dimensional Abbott and Cos- 


tello counter display is a part of Purola- 
tor's new Micronic oil filter fall promotion 
package for 
advertising is tied in with the display. 


dealers. Purolator national 


Alling & Miles 
Alling & Miles, Inc. (Hudson), 


Ma nagerial Clinic 


To Honor ‘Mother’ 
Of Time Study 


CHICAGO.—Dr. Lillian Gilbreth, 
|‘mother” of motion study and hero- 
jine of the books, “Cheaper by the 
Dozen” and “Belles on Her Toes,” 
will hold the spotlight at the 15th 
annual time and motion study clinic 


agement Society Oct. 31- Nov. 2 at 
|the Sheraton hotel, Chicago. 


|“Lillian Gilbreth day” with a get- 
society officers and members. 


at a special banquet in her honor. 

Preceding her talk, she will pre- 
| sent special achievement awards to 
those companies whose methods 
|improvements have been chosen 
outstanding in the competition in- 
augurated at this year’s clinic. 
|Among the companies entered in 
the competition are Eastman Ko- 





division for preparing hamburgers|has opened new quarters at 1301/| dak, General Motors, Timken Roller 


—either sandwich or steak size. 





*‘The ARO Duplex Lubricator shown here has 
been in continual use since 
Andre, whose station pumps better than 30,000 
gallons of gas per month. “‘With such service from 
Aro Equipment, I strongly recommend Aro to any- 
one interested in good greasing equipment.” 

smallest 


For biggest 
your Aro Jebber. 


or 


The Aro Equipment Corporation, Bryan, Ohio 
Aro Equipment of Canada, Ltd., Toronto, Ont. 





Ridge Rd. E., Rochester, N. Y. 


‘Bearing, Whirlpool Corp., Zenith 


STRONGLY RECOMMENDS 


AROZG* 


““ARO has more than 


proved its mer 


says O. J. Andre, manager of Andre's 
Gulf Service, Metairie Ridge, La. 


1936,” says Mr. 


requirements ... see 


LUBE EQUIPMEN 


Also... GREASE FITTINGS... AIR TOOLS... HYDRAULIC 
EQUIPMENT ... AIRCRAFT PRODUCTS 


sponsored by the Industrial Man-| 


Thursday has been designated as | 


together luncheon and tea in the} 
afternoon planned by the wives of | 
In | 
|the evening, Dr. Gilbreth will dis-| 
‘cuss “The Future of Motion Study” | 
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Radio and Northern Electric Co. of 
Canada. 
A. J. Hayes, president, Interna- 
| tional Assn. of Machinists-AFL, 
jand W. A. Patterson, president, 
|United Airlines, will discuss “La- 
|bor’s Share in Technological Im- 
| provement” at the closing banquet. 
More than 2,000 are expected to 
attend the three-day clinic. Ralph 
|Landes, Western Electric Co., is 


| general conference chairman. 


Young Buys Gaffey Motor 


In Herkimer, N. Y. 


Gaffey Motor Sales, Inc., Herki- 
mer, N. Y., has been sold to a 
corporation headed by Chester W. 
Young and has become Young 
Buick, Inc., it was announced. 


| The Gaffey firm was one of the 
oldest Buick dealers in the coun- 
| try, having held a franchise for 
more than 30 years. Young for- 
merly was sales manager for Mil- 
ler Bros. Garage Co., Inc., Glens 
Falls, N. Y., and in 1934 became 
sales manager and general man- 
ager of Gaffey Motor Sales. 





Wondering how new-car and truck produc- 
tion and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story every 
week throughout the year. 
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going? 
B. F. Goodrich Co. estimates that 
the rubber industry will process an 


alltime record of 1,260,000 tons of 


man-made and crude rubber this 
year, and says that doesn’t mean 
there will be a surplus. 

When you see a B-36 bomber 
winging through the sky you are 
looking at more than 2% tons of 
rubber. Over 500 pounds are need- 
ed to keep one five-ton army 
truck rolling, and 90 pounds are 
used on the Army jeep, according 
to Goodrich. 

Goodrich reports that, as _ in 
World War II, it is now manufac- 
turing some hundreds of essential 
military and industrial rubber prod- 
ucts for defense. 

A partial list of military products 
would include such articles as air- 
plane tires, tank tracks, inflatable 
bridge pontoons, life rafts, pneu- 





Insurance Claims 


Arouse Texas 


AUSTIN, Tex.—Casualty Insur- 
ance Commissioner J. P. Gibbs said 
here that some insurance com- 
panies and agencies were making 
non-factual claims in an effort to 
get automobile liability insurance 
business. 

He said his office was taking 
note of the “illegal” ads, but did 
not say what action would be 
taken. 

Violations, he said, were imply- 
ing that one company can write 
the insurance at a lower rate than 
other companies, and indicating 
that dividends would be paid on 
future policies. The insurance 
board has to approve such divi- 
dends at the end of the year. 


Where Rubber Is Going 


Industry to Process Record Tonnage in 1951 
But Defense Uses Are Growing 


AKRON.—Where is all the rubber|matic de-icers and hard 









rubber 





| battery cases for submarines, 

Similarly, defense industries need 
conveyor belts, V-belts and trans 
mission belts, rotary drilling hose 
| for the oil fields, rubber-lined tanks | 
and industrial truck tires. | 

A list of the gadgets now being 

made by Goodrich for the armed 
forces would include zippers for 
movable surfaces on airplanes 
and a portable photographic dark 
room and briefing tent that uses 
nothing but columns of air for its 
structural members. 

Even riveting may be replaced 
with rubber. Goodrich reports a 
rubber cement, Plastilock, which 
sticks metal to metal with a bond 
stronger than rivets or nuts and 
bolts can produce. 

In normal years, Goodrich says, 
the rubber supply is divided as fol- 
lows: 

Tires, 53.6 percent; inner tubes, 8 
percent; camelback, tire sundries 
and repair materials, 5.2 percent; 
rubber footwear, 1.7 percent; rub- 
ber heels and soles, 3.2 percent; in- 
dustrial rubber’ goods, belting, i li 
flooring and matting, 10 percent; 
coated fabrics and clothing, .9 per- 
cent; insulated wire and cable, 3.1 


Higher Gas Tax, Truck Fees 
percent; latex foam, 2.8 percent; | © * e 
drug sundries, 1 percent: bails and Weegmmended in Missouri 


toys, 1.4 percent; other rubber prod- 
ucts, 9.1 percent. 
In 1950, it took over 200 pounds of | 
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Dealer Presents Third Car for Reno Program— 

Gov. Charles E. Russell (left), of Nevada, a supporter of school driver training pro- 
grams, is shown receiving keys for two new 1951 Ford cars from Ralph K. Eldridge of 
Richardson Lovelock (Ford), Reno. This is the third consecutive year that this company 
has supplied cars to both the Reno and Sparks high schools. 


JEFFERSON CITY, Mo.—An in-|ing problem during a summer leg- 
rubber to make the average pas-| crease in the state gasoline tax rate |islative recess. 
senger car, This means about 600,-| from two to three cents a gallon| After taking 1,180 pages of testi- 


000 tons of rubber went into auto- and higher bus and truck fees. to|™0Y from 72 witnesses, the joint 
mobile manufacture last year or ap- ; committee recommended that $297,- 


proximately half the 1,260,000-ton | ™S¢ additional revenue to finance | 500,000 be spent on the state’s ma- 
total the industry expects to pro-|# 10-year highway construction | jor highway system; $118,000,000 on 
duce in 1951. |program costing a total of $557,- | the farm-to-market system, and 
iatiiciasittiaptalibais | 500,000, were recommended to the | 5142:000,000 on city systems. It was 


The back pages of every issue of AUTO. | Missouri legislature by a bipartisan | state would have to raise $236,941,- 
MOTIVE NEWS contain the WANT AD | io} ‘ ‘ : | ene sa : . 
Section. Others are profiting from AUTO- joint state legislative committee | 702 additional revenue over the 
MOTIVE NEWS WANT ADS! Are you? which studied the highway financ- | 10-year period. 

semeaaneens - etal anon mens . The proposed new schedule of 




















truck and bus fees is intended 
| to raise not less than $12,000,000 
| annually. The balance of the new 
funds would come from the pro- 
posed one-cent increase in the 
gasoline tax, the tax on fuels 
other than gasoline, a _ higher 
trailer tax and proceeds from a 
use tax enacted last spring. 

Although the proposed increases 
| would still leave the overall road 
fund some $13,000,000 short of sup- 
plying enough revenue for the full 
program, committee members said 
|they expected this additional 
amount would be provided by the 
normal increase in travel and num- 
ber of vehicles subject to license. 

The truck fees proposed by the 
committee range from $20 to $600, 
on a weight basis, for trucks trav- 
eling beyond local areas. The pres- 
ent fees range from $10 to $200. The 
present fee system has a weight 
limit of 56,000 pounds. 

Proposed legislation sets a limit 
of 60,010 pounds and provides for 
jthe same special trip license for 
loads over this limit. The fee for 
trucks operating locally under the 
| proposed system would range from 
$15 to $275, as compared with pres- 
ent fees ranging from $10 to $66.67. 
Bus fees, under the proposed 
| program, would range from $100 
to $450 for vehicles operating be- 
yond local areas. The present 
schedule provides fees ranging 
| from $10 to $100, on a weight 
| basis. The proposed new system 
would be set up on the pas- 
senger capacity of the vehicle. 
Local buses would pay fees rang- 
ing from $50 to $225, as against 
a present schedule ranging from 
| $10 to $33.34. 

Local transit and school buses 
would be listed in still another 





$25 to $50 depending on seating 
capacity. 

The committee also recommended 
|that the state public service com- 
|mission permit fees be fixed at $25 
|for each contract or common car- 
|rier motor vehicle (annual license 
jonly) and that the present law au- 
|thorizing the sale of travel orders 
| be repealed. 
| Another recommendation was 
| that trailer license fees be fixed at 
| $7 (now $3) and the license be is- 
sued annually. 


See your jobber or write us for details 







noted that this would mean the| 


schedule, placing the new fees at | 






Bransome Calls 
For Tough U.S., 
No Appeasing 


| FRENCH LICK, Ind. — If this 
|country is going to stick its neck 
out all over the world, it must de- 
velop a neck strong enough to take 
la few wallops. 

| So E. D. Bransome, president of 
|Mack Trucks, Inc., declared here 
jin an address before the Indiana 
|Truckers Assn. 

He explained: “We ought to de- 
|velop a neck that requires a size 
|17% collar and not one that re- 
| quires a size 13% collar. Let’s have 
a neck tough enough so that we 
can take a few wallops and still 
have some neck left when we pull 
it in again.” 

That means, Bransome said, that 

this country must work and plan 
for strength, and not be “lulled to 
sleep by any phony treaty, any 
false armistice, or any other wav- 
ing of palm leaves the Commies 
|may indulge in.” 
Bransome proposed a five-point 
| program for getting a highway sys- 
|tem strong enough for the coun- 
try’s needs: 

1. Insistence by the public that 
;}even the best trucks and autos are 
|useless without adequate highways. 


| 2. Insistence by the public that 
highways be built to meet modern 
traffic demands, instead of traffic 
being squeezed to fit obsolete roads. 


3. Roads must be considered tools, 
j;and be made strong enough to do 
the job they are now asked to do. 

4. Roads must be expected to 
|} wear out like everything else that 
gets constant use, but it is unfair 
to blame trucks for all the damage. 

5. Highway taxes should be used 
as intended, for the maintenance 
|and development of highways, and 
not diverted. 





Trucker Hosts Teachers 


RICHMOND, Va. — A group of 
Richmond, Va., public school teach- 
ers had an opportunity to get a 
“behind-the-scenes” view of the 
trucking industry when Morgan W. 
Strother, president of W. Fred 
Richardson Storage Co., gave the 
eight teachers a tour of his Rich- 
mond facilities, held a conference 
with them on career possibilities 
and industry problems, then enter- 
tained at a luncheon. Also partici- 
pating in the plan was Eubank- 
White Truck Co. 





Cloak Named 


Winn Cloak has been appointed 
manager of used-car sales, Miller- 
Knuth Chevrolet Co., Omaha. Cloak 
once operated an auto dealership 
in Council Bluffs, Ia. 
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Most States Shelve 


Regulation of Buses, Streetcars 


Proposals affecting the regulation 
f local bus, streetcar and other 
transit facilities were introduced in 
1 number of _ state legislatures 
throughout the country this year, 
1 survey discloses, but few of the 
measures got on the statute books. 


In one of the comparatively 
few significant enactments in 
this field, the Wisconsin legisla- 
ture approved a bill intended to 
make the Milwaukee metropoli- 
tan transit authority act of 1949 
more effective. Income earned by 
the authority and the property 
it owns would both be exempted 
from state taxation, under the 
amended act, but the authority 
would be required to pay the state 
certain sums in lieu of property 
taxes. 

The amended Wisconsin act also 
includes a provision which would | 
permit the authority to operate | 
freight and express business inci- 
dental to passenger service, but not 
exclusively. Another change pro- 
vides that the governor shall ap- 


| 


point the seventh member of the| _ 


board if the six other members, | 
appointed three each by the gov- 
ernor and the mayor of Milwaukee, 
cannot agree on the seventh. 


Before an authority could be 
established in the metropolitan 
area, however, the law _ provides 
that referendums would have to be 
held in all of the communities 
within its scope of activities ap- 
proving its creation. If the voters | 
rejected the authority in any com-| 
munity, it would not be permitted | 
to operate there. 


Gov. Lausche vetoed an Ohio bill 
which would have permitted local | 
transit companies to appeal fare 
disputes direct to the state utilities 
commission. Pointing out that such | 
rate controversies in Ohio have 
been matters for local negotiations 
between the cities and officials of 
the transportation companies, 
Lausche assailed the proposed 
change to state control as a special 
benefit for certain utility concerns | 
and “not in the public interest.” 

Unsuceessfully introduced in 
the Missouri legislature was a 
bill which would give cities, | 
rather than the state public serv- | 
ice commission, the right to regu- 
late buses and streetcars. 


Minnesota’s legislature rejected a | 
bill which would have abolished 
the state railroad and warehouse 
commission’s power to set streetcar 
and bus fares in the Twin Cities 
and Duluth. Also killed by the 
Minnesota lawmakers was a reso- 
lution proposing the creation of a 
legislative interim committee to in- 


Gas Price War 
‘Shrugged Off 
In Lakeland 


LAKELAND, Fla. — Lakeland | 
service station operators have) 
shrugged off a label of “price war” 
on reduced gasoline prices now | 
noted in the city. The operators 
called the lower rates merely an ex- 
ample of “freedom in free enter- 
prise.” 


However, several service stations | 
that were selling gas at 26.9 cents a | 
short while ago have lowered the | 
rate to 25.9 cents. The operator of | 
one such station named four others 
that presently are selling gasoline | 
at 24.9 cents per gallon. | 

The general prediction was that | 
a “war” is not in the making. The | 
wide range of prices, most of them | 
lower than in many surrounding 
cities, was credited to the discre- | 
tion of the service station owner 
and a lack of any central price-set- | 
ting organization among Lakeland 
retail gasoline dealers. 

Widespread rate cutting that be- | 
gan more than a year ago whittled | 
the standard 28.5-29-cent price | 
down to an average of 21.9 cents 
last June. The truce that came then 
found some semblance of stability 
at about 25.9 cents, but recently 
some dealers have dropped prices. 


Moore Heads iasites | 


Les Moore has been appointed | 
head of the truck department of | 
Ashley (Chevrolet), Baltimore. He 
has had 30 years of truck sales 
and service experience. 










Transit Bills Bypassed 


Proposals Affecting 


| vestigate streetcar and bus fares 
jin the Twin Cities and Duluth. 


The Colorado legislature approved | 


for submission to the voters at the 
;}next general election a proposed 
|state constitutional amendment to 
| bring all privately-owned public 
utilities operating in the state, in- 
cluding transit firms, under the jur- 
| isdiction of the state public utilities 
commission. The proposal is de- 
|signed to remove controversy be- 


tween municipalities and the state | 


| commission as to jurisdiction in the 
| Th 

control of utility rates. 

| Gov. Driscoll vetoed a New Jer- 
|sey bill which would have enabled 
| the state public utilities commission 
to fix rates for bus operators on 
‘the basis of an operating ratio, 
which would guarantee them a 
clear profit of from 5 to 10 percent 
after operating deductions. The bill 
was introduced after the state su- 
preme court, in a case involving 
fares of public service company 
buses, held that bus operators must 
establish a rate base. 

Objective of the proposed New 
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| Jersey legislation was to provide 
an alternative method for small 
companies that do not have suf- 
ficient investment to enable them 
to establish bases. In its final 
| form, however, the legislation did 
not exempt public service, and 
there was a possibility that the 
large utility firm could qualify 
for an income based on operating 
ratio. 

New York lawmakers enacted a 
| bill expected to bring the state an 
|estimated $500,000 a year in addi- 
tional revenue by making interstate 


|isting 2 percent utility tax on gross | 
| receipts for the mileage they travel 
within the state. 

Gov. Dewey vetoed another New 
| York bill, however, which would 
| have cost the state about $2,000,000 
by exempting from this tax all intra- 
| state bus lines. The vetoed bill also 
| would have freed the intrastate bus 
lines from a similar 1 percent tax) 
levied by some cities and villages. | 

Rhode Island’s legislature failed 
}to pass a resolution proposing the 
creation of an interim committee | 


|bus lines subject to the state’s ex-| 





to study transportation facilities in 
the state. 

Gov. Talmadge vetoed a Georgia | 
bill which would have brought taxi- 
cabs under state public service} 
|commission regulation. 
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Tolerance Conference Collects Books— 


Books, now being collected by the thousands in this country to replace volumes 
burned in Germany by the Nazis and confiscated by the Communists, are shown to 
Harold E. Stassen (left), by Benson Ford (center) and Roger W. Straus (right). The 
University of Pennsylvania, of which Stassen is president, made one of the first gifts, 
600 books; for the Free University of Berlin. Ford, vice-president of Ford Motor, and 
Straus, chairman of American Smelting and Refining, are co-chairmen of the National 
Conference of Christians and Jews and the World Brotherhood Organization, which 
are gathering suitable volumes in this country to help provide a basic library for the 
Free University of Berlin. A dinner in honor of Ford will be held by the Automotive 
division of the conference Oct. 4, at the Waldorf Astoria in New York. Samuel C. 
Dretzin, president, Surrey Motors (Lincoln-Mercury), is chairman of the event. 





1 Fall Change 


Tue BIG FALL PUSH means extra profits for Texaco 
Dealers. All over the U.S. millions of car owners are being 
told over and over again that now is the time to see their 
Texaco Dealers! In the big magazines reaching 50 million 
readers! On America’s No. 1 TV show—The Texaco Star 
Theater- 


Milton Berle is back with more stars than ever 
reaching more than 25 million televiewers every Tues- 


day night! On thousands of billboards from coast to coast 


delivering some 30 million messages daily! All this plus 
. window stickers and streamers that 
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Victoria, $2,060, $2,150*; 2-dr., $1,810, 
a e $2,075*; station wagon, $1,800, $1,900; 
4-dr., $1,950*%, $1,960*; %-ton pickup, 

se = ar uc ion rices $1,400, $1,425. '50 Custom (8) 2-dr.. 
$1,510, $1,375, $1,380, $1,225; conv., 


$1,400, $1,175, $1,215; station wagon, | 





Average Used-Car Prices 


$1,300; 4-dr., $1,275; Deluxe (8) 2-dr., (Compiled by Automotive News) 
Market Trend Sten trusk, $000; Soav,, “$i,110 $1188. Oct. 1951 September August 
Used-car prices were off to a fast start in October as the overall 47 SD (8) + “$805, S750, ‘$900, $700. nro ‘aes onpes aan 
average price for the first week in the month jumped to $945, an oan - yd oe Te $825, $600, $675. 1950. 1415 1,411 1,393 
improvement of $14 over the $931 average established in September. LINCOLN—’'49 club coupe, 2 at $1,175. '46 1949. 1,192 1,162 1,167 


Only models which did not gain during the week were ’47s, but they | 4dr; $495. en, 016; chm cowne 
ME —'e -dr., ,975; S y 


didn’t lose either, staying all even at an average of $751. The top gain $2,210. '50 4-dr., $1,475; 2-dr., $1,450: 
was $30 in the value of ’49s. Other increases ranged from $4 to $21. club coupe, $1,380, $1,325, $1,300. '47 

Measured against last month’s averages, increases were as follows: | vast se Statesman sedan. $1,050. 49 
"51s, $20; ’50s, $4; "49s, $30; 48s, $8; '46s, $14; 42s, $15, and ’41s, $21. Ambassador 4-dr., $775. 

Resistance to the higher prices was indicated in a decline of sales | "jbo Cry tes) Cdn. gL v0pe, ian koi | 
percentages at leading auctions. Sales at 13 representative auctions last wut a | 
week totaled 1,769 units, or 67 percent of the 2,637 offerings. In the |?™UYMOUTH—'51 Cambridge 4-dr., $1,550. | 
preceding week at the same auctions, 1,835 units, or 71 percent of the quab; bustnees coupe, baT6 “0 sD -" 





2,588 offerings, were sold. $180. | 
‘ : . . : ‘ 3 PONTIAC—’51 Catalina, $2,700*; Chieftain | 
* > ’ » ’ 
Prices marked with an indicate a unit equipped with | (8) 4-dr., $2,300*. '50 Chieftain (8) club | 
automatic transmission or overdrive. coupe, $1,750*. ‘48 Torpedo (8) 2-dr., 200*. '48 RM conv., $1,000; Super se- 
eet SL Oh ee igh wae: ‘one (8) danet, $960. '47 Super sedan, $900, $950; 
: ee FL Deluxe 4-dr., $1,405*; 2-dr., $1,375; | ..8¢2an coupe, $530; (6) conv., $000. conv., $910. '42 Super conv., $255; se- 
VALDOSTA, GA SL Deluxe 2-dr., $1,405; 4-dr., $1,475; | STUDEBAKER—'51 '%-ton pickup, $1,310.) danet, $300. ‘41 Special conv., $160; 
(Tom Hewitt Auto Auction. Sale every %-ton pickup, $975. '49 '%-ton (deluxe) | 29 Champion RD, $1,200. ‘ sedanet, $100, $150, $135; sedan, $130; 
Friday. Prices are for sale of Sept. 21.) pickup, $800, $875; conv., $1,050; si, | WILLYS—’51 station wagon, $1,580. '50 Super club coupe, $145. '36 sedan, $175. 


station wagon, $1,210. '49 Jeepster, $775; 
=, ¢ 148 een $5008 12. | CADILLAC—'50 (61) club coupe, $3,000°. 


"47 (62) sedan, $1,175*. '41 (62) sedan, 


Deluxe 2-dr., $1,260; FL Deluxe 2-dr., 


(Sold 159 units out of 240 offerings.) $1,175. °48 FL serosedan, $880. °47 SM station wagon, $900. 


BUICK—’'50 Special 4-dr., $1,350; Super o BQ: ¥ . ton pickup, $450. : ; 
Riviera coupe, $1,925*; RM conv., $1,- $e55; ah ‘ela tebe. nie one Pp § $500, '40 (62) sedan, $355. 
850°. '49 Super 4-dr., $1,375. '48 Super| Coupe, $225. '41 MD 4-dr., $350. _ CONCORD. MASS CHEVROLET—'51 SL Deluxe sedan, $1,- 
conv., $930, ‘47 RM 4-dr., $700. ‘41 al ied a eae so _ . . : aoe 835*; SL Special sedan, $1,650. '50 SL 
Special conv., $140. CHRYSLER—'49 Windsor conv., $1,425. (Concord Auto Auction, Inc. Sales every Special club coupe, $1,290; SL Deluxe 
CADILLAC—'50 (61) 4-dr., $2,850*. '49 | DeSOTO—'50 Custom club coupe, $1,475. | Monday and Friday. Prices are for sales of sedan, $1,500*, $1,400; FL Special sedan, 
(62) 4-dr., $2,200%. °48 (61) 4-dr., ‘49 Custom club coupe, $1,320. Sept. 21-24.) $1,275; FL Deluxe sedan, $1,375. °49 
$1,650*. DODGE—'49 Coronet club coupe, $1,250 (Market continued steady. Sold 220 SL Special sedan, $1,080, $1,060, $1,200; 
CHEVROLET—’51 %-ton pickup, $1,400, ’46 Custom 4-dr., $635. units out of 315 offerings.) club coupe, $1,555; SL Deluxe sedan, 








1948. 904 896 895 
1947 751 751 747 
1946.. 687 673 661 
1942 . 331 316 321 
1941 315 294 299 


Overall ——— - 
Average... $ 945 $ 931 $ 926 


(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 


$1250; conv., $1,225, $1,150, $1,250; % 
ton stake, $700; station wagon, $1,115. 
‘48 conv., $875; FL aerosedan, $1,025, 
$1,050, $985; FM sedan, $760, $810, 
$940; SM sedan, $750, $450; ‘%-ton pick- 
up, $525. '47 SM club coupe, $825; se- 
dan, $850; FL sedan, $735; %-ton pick- 
up, $605; FM sedan, $635, $565, $860 
‘46 FM sedan, $725; SM sedan, $750; 
tractor, $750; ‘%-ton panel, $375. °42 
SD club coupe, $300; sedan, $285. ‘'41 
SD club coupe, $440, $310; conv., $500; 
sedan, $425, $305, $280, $250; MD club 
coupe, $320, $385; sedan, $395, $380. '40 
SD sedan, $230, $305; MD sedan, $230, 
$160; SD club coupe, $375. ‘38 sedan, 
$210. 


$1,425, $1,385, $1,300, $1,365; SL Deluxe | FORD—’51 Deluxe (8) 4-dr., $1,775; 2-dr., | BUICK—’'51 Super sedan, $2,185*. '50 Su- $1,155, $1,260, $1,210, $1,275, $1,250, | CHRYSLER—'51 Windsor Deluxe sedan, 


per conv., $2,025*. ‘49 RM sedanet, $1,- $1,225; FL Deluxe sedan, $1,175, $1,235, 


2-dr., $1,700, $1,715; Bel-Air, $1,950. '50 $1,730; Custom (8) club coupe, $1,900; 
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$2,480*; Highlander club coupe, $2,450*. 
‘50 NY sedan, $1,495; Windsor sedan, 
$1,450. '49 Windsor sedan, $1,375. ’'42 
Royal sedan, $300. 

DeSOTO—’48 (7-pass.) sedan, $790. ‘41 
sedan, $260, $290. 

DODGE—’51 Coronet sedan, $2,050*. °47 
Deluxe sedan, $625, $650, $600; 1%4-ton 
wrecker, $450; Custom sedan, $910. '46 
Deluxe sedan, $455. '40 sedan, $160. 

FORD—’'51 Victoria, $1,960, $2,000; De- 
luxe (8) sedan, $1,585; %-ton pickup 
$1,200; Custom (8) sedan, $1,590, $1,500, 
$1,765*. ‘'50 Deluxe (8) sedan, $1,- 
225; Custom (8) sedan, $1,375; Deluxe 
(6) sedan, $1,125. '49 conv., $1,090; 
Deluxe (8) sedan, $960, $890; club 
coupe, $975; Custom (6) sedan, $1,060; 
Custom (8) sedan, $1,000; station wag- 
on $1,085*. '47 SD (8) sedan, $735; club 
coupe, $850. '46 SD (8) sedan, $440 
$625, $710. ’42 (8) conv., $410; sedan, 
$435. °'41 %s-ton pickup, $115; club 
coupe, $350. '40 Deluxe sedan, 2 at $175 
‘36 conv., $150, $165. 

FRAZER—'47 sedan, $485. 

HUDSON—'46 Super (6) sedan, $450. 

KAISER—’51 Special sedan, $1,360; Henry 
J (4) 2-dr., 2 at $1,010. '48 sedan, $680. 
‘47 sedan, $435. 

LINCOLN—'49 sedan, $1,035. °46 sedan, 
$510. 

MERCURY—’49 club coupe, $1,010*; sedan, 
$1,120*, $1,225*. '48 conv., $925. °'46 
sedan, $645. 

NASH—’50 Super sedan, $1,240. '47 (600) 
sedan, $660; Ambassador club coupe 
$700*. '46 (600) sedan, $675. ‘41 (600) 
sedan, $135. 

OLDSMOBILE—-’51 Deluxe (88) sedan, §2,- 
235*. °50 Deluxe (S88) sedan, $1,650*, 
$1,580*. '49 (76) sedan, $1,250, $1,190; 
(98) sedan, $1,240*; (88) sedan, $1,385". 
'47 (98) sedan, $840*; (68) sedan, $925. 
'46 (76) sedan, $750*; (66) sedanet, 
$685*; (98) conv., $700*. '42 (66) sedan, 
$250*; (76) sedan, $225*. °41 (78) se- 
dan, $180*; (66) sedan, $250. '40 (6) 
club coupe, $130. 

PACKARD—’'42 Clipper club sedan, $270 

PLYMOUTH—’50 SD conv., $1,575; sedan, 
$1,225. "49 Deluxe sedan, $1,175, $1,150; 
business coupe, $845; SD club coupe, 
$1,250; sedan, $1,100, $1,250. '46 SD 
conv., $525; Deluxe club coupé, $575. 
‘41 SD sedan, $350, $400, $195. ‘40 sta- 
tion wagon, $380; coupe, $250. 

PONTIAC—’51 (8) Catalina, $2,630*; se- 
dan delivery, $1,600. '50 SL (6) sedan, 
$1,610. ‘49 (6) sedan delivery, $810; 
Chieftain (8) sedan, $1,460*; club coupe, 
$1,465*. '48 Torpedo (6) sedanet, $1,075; 
sedan, $950; SL (8) sedan, $1,175*. '47 
SL (8) Straight 8 sedan, $800; Torpedo 
(6) sedanet, $810, $925. °41 (8) sedan, 
$420, $275, $330; (6) sedan, $255, $310; 
(8) club coupe, $365. ’40 (6) sedan, $200. 
’39 (6) sedan, $155. 

STUDEBAKER—’50 %-ton stake, $625, °48 
Commander sedan, $850. '47 Com- 
mander sedan, $725; club coupe, $625; 
Champion sedan, $600, $665. 

MISCELLANEOUS—'37 Terraplane coupe, 
$120. 


ALBANY, N. Y. 


(Tim Anspach's Dealers Auto Auction 
Sale every Monday. Prices are for sale of 


| Sept, 24.) 


(Market dipped a little. Buyers com- 
plained of slow retail, Sold 119 units 
out of 151 offerings.) 

BUICK-—-'51 RM sedan, $2,650*; Special 
Riviera coupe, §2,150*. '49 RM _ sedan 
$1,350; Super sedan, $1,420. '41 Specia! 
sedan, $220. '39 Century (7-pass.) 4-dr., 
$260. 


| CADILLAC—'50 (61) sedan, $2,850*. '49 


| 
| 


(62) sedan, $2,210*. ‘48 (62) sedanet 
$1,660*. ‘47 (62) sedan, $1,260*. ‘46 
(62) sedanet, $980*. 

CHEVROLET—’51 SL Special sedan, $1, 
545; SL Deluxe sedan, $1,770, $1,800 
%-ton pickup, $1,210; FL Deluxe sedan 


$1,800; conv., $2,000*, $2,220*; Bel-Air 
$2,120*, $2,020. ’50 SL Special sedan, 2 
at $1,340,. $1,200, $960, 2 at $1,350 
$1,250, $1,125; SL Deluxe sedan, 2 at 





$1,385, 2 at $1,360, $1,400, $1,550* 
$1,445; FL Deluxe sedan, $1,360, $1,390 
l4-ton pickup, $760; Bel-Air, $1,775*; FI 
Special sedan, $1,350. ‘49 SL Deluxe 
sedan, $1,200, $1,065, $1,130; conv 
$1,070; SL Special sedan, $1,160. '47 FM 
sedan, $695; conv., $700, $775. '46 SM 
sedan, $700. '40 SD sedan, $125 

CHRYSLER—’49 Windsor Highlander se 
dan, $1,510*. ‘48 Windsor club coupé 
$1,020. 

DeSOTO—’50 Deluxe sedan, $1,435. ‘4 
Custom sedan, $1,460; station wagor 
$1,425; Deluxe sedan, $1,450. 


| DODGE—’50 Meadowbrook sedan, $1,345 


2 at $1,360; Coronet sedan, $1,435*, 2 a 
$1,575*; Wayfarer roadster, $1,150. ‘4° 
Meadowbrook sedan, $1,335; Wayfare 
roadster, $960; Coronet sedan, $1,350 
$1,450. '48 Custom sedan, $1,070, $1,010 


| FORD—'51 Custom (6) ‘sedan, | $1,645 


Custom (8) sedan, $1,950*. '50 Custon 
(Continued on Page 67, Col. 1) 
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club coupe, $1,450. "48 (8) sedan, $910; 005. ‘47 4-dr., §855. ° ; 
, 150, s y : > - 55. ‘41 2-dr., $210 Delu> 2- 3 - 

conv... $1,060°. 17 SL (8) sedanet, $850. |FORD—'d1 conv., $2,155. '50 conv., $1,-| ‘47 "SD 4dr *es18.: 40 Demuk “ee 
* sedan. $730, $680; (6) conv.,| 330; Deluxe (8) 4-dr., $1,300, $1,235;| $500; 2-dr., $560. "39° 4-dr. “$105 ae 
| (8) adr. @1 ine on hh $1,160. °49| PONTIAC—’51 (8) conv., $2 615 "50 (S) 
; -dr., $1,110; 2-dr., §1,150; conv.,| 4-dr., $1,735*. '49 (8) 4-dr., $1,315. '48 
- OAKLAND, CALIF. $1,290. ais SD. (6) 4-ar., $850. a De-.| (6) 4-dr., $985; (8) 2-dr ‘st 310° 46 

CGentinebk tals, Oe oe . -dr., " s (8) elu ° (6) 2- * $ “ , 4 
ge 66) anion” gPollock Auto Dealers Wholesale] $910, $810, $799; Deluxe (8) Sub coupe, | STUDEDAKER 50 Chanpise sonv., 81 
9, . jon - » a \ y. ric } 725; - ; y . : eo f 29 o a 
(8) sedan, $1,260, $1,075; (6) %-ton, $950. ‘47 FM sedan, $805, $825: SM|for sale of Sept. 26.) hog ton pickup,” $615. "41" <6} Seton pikes, | $965. "47 Champion 4-dr. $900, oY” 

, $515. Yo = ckup, .* ampion 4-dr., $990. 


pickup, $825. '49 Custom (8) sedan, §$1,- 
090, $1,010; Deluxe (8) sedan, $985. '46 | 
SD (8) club coupe, $520. 

‘'UDSON—’51 Super (6) club coupe, §$1,- | 
600°. °48 Super (6) sedan, $810, $900 
47 Super (6) sedan, $570. | 

KAISER—’51 4-dr., $1,575*. | 

LINCOLN—'49 sedan, $1,370*. 

“ ERCURY—’51 club coupe, $2,200 
.ASH—'49 Ambassador sedan, $1,150; Su- | 
per (600) sedan, $975*. '48 Ambassador 
sedan, $790°. 

“LDSMOBILE—’50 (98) sedan, $1,850*. 
‘49 (76) conv., $1,270*; (88) sedan, $1,- 
380*. '48 (98) sedan, $1,140, $1,070*; 
(76) sedan, $1,110*. ‘41 (76) sedan, 
$270*. '39 sedan, $100. 

rPACKARD—’36 Brewster Body, $425. 

PLYMOUTH—’'51 Cranbrook 4-dr., $1,800, 
$1,750. °50 SD sedan, $1,425, $1,375, 
$1,385. '49 Deluxe sedan, $1,330; SD 
sedan, $1,150. °41 SD sedan, $210, $175. 

vONTIAC—’51 Chieftain (8) sedan, $2,120. 
50 (8) conv., $1,775*. "49 SL (8) se- 
danet, $1,420*. °46 Torpedo (8) sedan, | 

$635. | 

WILLYS—’'50 Jeepster, $920*. '49 Jeepster, 
$700". | 

MISCELLANEOUS—’'51 Opel Capatain 4- 
dr., $1,375. '51 MG RD, $1,425. 


MANHEIM, PA. 


(Manheim Auto Sales & Auction, Inc. | 
Sale every Friday. Prices are for sale of | 
Sept. 21.) | 

(Market better, Sold 66 units out of 
134 offerings.) 

BUICK—'49 Special 2-dr., $1,260. "48 Su-| 
per 4-dr., $1,000. | 
CHEVROLET—’51_ Bel-Air, $2,100*; FL | 

Deluxe 2-dr., $1,865*; SL Deluxe 2-dr., | 

$1,850*. '50 SL Deluxe club coupe, §$1,- | 

510*; conv., $1,200. '49 SL Deluxe 2- 

dr., $1,275. °48 FL aerosedan, $1,005. 

‘47 FM club coupe, $800 | 
CHRYSLER—'49 NY club coupe, $1,460*. 

‘47 Windsor 4-dr., $860. '46 Windsor 

4-dr., $730. 

DeSOTO—’49 Custom 4-dr., $1,380*%. '48 

Custom 4-dr., $960 | 
DODGE—’50 Coronet club coupe, $1,530*; | 

Meadowbrook 4-dr., $1,330. '49 Coronet 

4-dr., $1,420; club coupe, $1,410. "47 

Custom club coupe, $850. } 
FORD—'51 Custom (8) 2-dr., $1,860*; De- 

luxe (6) 2-dr., $1,550. '50 Custom (8) 

2-dr., $1,480%. ‘49 Custom (8) 4-dr., 

$1,080, $970. "48 Deluxe (8) club coupe, | 
$880. '47 SD (8) 2-dr., $795. | 
HUDSON—’51 Hornet 2-dr., $1,910*%. °50/| 

(8) club coupe, $1,350. 

KAISER—’51 Henry J (6) 2-dr., $1,105. 

'50 4-dr., $955. 

NASH—’51 Rambler station wagon, $1,305. 

‘49 (600) 2-dr., $1,100. 
OLDSMOBILE—’50 (88) 4-dr., $1,700*. °49 

(88) club coupe, $1,340*. | 
PLYMOUTH—’51 conv., $2,075; Belvedere, 

$2,035; suburban, $1,740. '50 Deluxe club | 

coupe, $1,250. '48 Deluxe 2-dr., $825. 
PONTIAC—’50 (8) 4-dr., $1,710. "48 (8))| 
conv., $1,080. '47 (8) 2-dr., $790; (6) | 

2-dr., $670. | 
STUDEBAKER—'51 Land Cruiser 4-dr., 

$1,990*; Champion RD 4-dr., $1,410. ‘50 
Champion 4-dr., $1,065*%; Commander 

4-dr., $1,015. | 


MASON CITY, IA. 


(Lapiner’s Car Auction. Sale every Wed- | 
nesday. Prices are for sale of Sept. 26.) | 

(Market much stronger. Sold 167 units | 
out of 193 offerings.) 

BUICK—’51 Special 2-dr., $2,020. '50 Spe- 
cial 4-dr., $1,255*, $1,430*; Super 4-dr., 
$1,715*. '49 Super 4-dr., $1,270*, $1,285; 
RM sedanet, $1,280, $1,260. ‘45 Super | 
4-dr., $915. °47 Super 4-dr., 2 at $790, | 
$780. 

CADILLAC—’51 (75) 4-dr., $5,125*. °47/| 
(60) Special 4-dr., $1,435°. | 

CHEVROLET—’'51 SL Deluxe 4-dr., $1,-| 
675. '50 FL Deluxe 2-dr., $1,355", $1,- | 
460%: SL Deluxe 4-dr., $1,255; 2-dr., | 

. $1,200; Bel-Air, $1,500. '49 FL Deluxe 
2-dr., $1,090, $1,010, $1,065; 4-dr., $1,-/ 
145, $1,125. ’48 FL aerosedan, $860. | 

CHRYSLER—’48 Windsor 4-dr., $885; club 
coupe, $750. '46 NY 4-dr., $685. 

DeSOTO—'46 4-dr., $740. 

DODGE—’'51 Coronet 4-dr., $1,855*; Dip- 
lomat, $2,035*. '46 Custom 4-dr., $625, 
$475. 

FORD—’'51 Custom (8) 2-dr., $1,510, $1,- 
550; 4-dr., $1,640. °50 conv., $1,380*; 
Custom (6) 2-dr., $1,100, $1,175; Cus- 
tom (8) 2-dr., $1,450*%. '49 Custom (8) 
4-dr., $1,000*, $1,005*, $935*; Deluxe 
(8) 2-dr., $790, $970, $930, $925, $1,010 

FRAZER—'48 4-dr., $600. 

HUDSON—’48 Commodore (8) 4-dr., $870; 
Super 4-dr., $765 

KAISER—’51 4-dr., $1,350*. ‘49 4-dr., 
$800. *48 4-dr., $610. 

MERCURY—’51 4-dr., $2,350*; 2-dr., $1,- 
990. °49 2-dr., $1,165. ‘47 4-dr., $710. 
'46 conv., $620. 

NASH—’51 Rambler 2-dr., $1,305*. ‘50 
(600) 4-dr., $1,180%. °49 (600) 2-dr., 
$810. °47 (600) business coupe, $455. 

OLDSMOBILE—’51 (88) 2-dr., $2,450". ’50 
Standard (88) 4-dr., $1,660*, $1,650*. '49 
(98) 2-dr., $1,300*. '48 (98) 2-dr., $1,- 
050%. °47 (76) 2-dr., $700, $555*, $710*. | 

PACKARD—’49 conv., $855*. °'48 4-dr., | 
$815". 

PLYMOUTH—’51 Concord 2-dr., $1,390; | 
Cranbrook 4-dr., $1,665. ‘50 Deluxe 4- 
dr., 2 at $1,180*. °49 SD 2-dr., $960, 
$1,015. ‘48 SD station wagon, $605. 

PONTIAC—’'50 (6) 4-dr., $1,380. '49 SL! 
(8) 2-dr., $1,310*%; 4-dr., $1,095". °47) 
(6) club coupe, $770, 2 at $650. '46 (8) 
4-dr., $535. 

STUDEBAKER—’'50 Champion 4-dr., $1,- 
210*. ‘48 Champion 4-dr., $810*. | 

WILLYS—'48 %-ton Jeep, $510. 


r mre 
N. PLAINFIELD, N. J. 
(Lebanon Auto Auction. Sale every Wed- | 
nesday, Prices are for sale of Sept. 26.) 
(Market brisk. Good prices on clean 
cars. Sold 74 units out of 125 offerings.) 
BUICK—’50 Super Riviera sedan, $1,825*. | 
47 RM sedan, $885; Super sedan, $820, | 
$800. | 
CADILLAC—’50 (62) sedan, $3,200*. 49 | 
(61) sedan, $2,200*; (62) sedan, $2,310. | 
"48 (62) sedan, $2,000*. '46 (62) sedan, | 
$1,040. | 
CHEVROLET—’51 SL Deluxe sedan, $1,- | 
895*. °50 Bel-Air, $1,675*, $1,650, $1,- 
735*, $1,775; SL Special sedan, $1,300, 
$1,240, $1,250; SL Deluxe sedan, $1,535°. 
'49 SL Special sedan, $1,100; conv., 
$1,130, $1,140, $1,085. ‘48 FM sedan, 


| 





| 


M 
sedan, 2 ¢ 750. °46 § : NIC , 
€ at $75 46 SM sedan, $600, | BUICK—’49 Super 4-dr., $1,350, $1,500°. | $265; (8) 4-dr., $260. ’39 2-dr., $120; | 


$615. 49 
47 Super conv., $970; RM 4-dr., $865. 4-dr., $180. 


CHRYSLER—'50 Windsor sedan, $1,750. ‘46 RM 2-dr., $915; 4-dr., $825; Special | FRAZER—’47 4-dr., $650 


‘49 Windsor sedan, $1,550; NY sedan, 4-dr., $645. ‘42 2-dr., $165. ‘40 club] sy_pson—’51 s 
SON—'51 Super | 


HORSEHEADS, N. Y. 


“ a on (Horseheads Auto Auction. Sale every 
6) 4-dr., $1,790. °50/ Friday. Prices are for sale of Sept. 28.) 


$1,475. °46 conv., $800 coupe, $225. ‘39 4 5 
ae » $225. '39 conv., $150. > . 
DODGE—'51 Coronet sedan, §2,075. '49|CADILLAC—'50 (61) 4 = F en.sse*. ‘ea| ‘teh ates: oe bias. ‘48 Commodore (Market brisk. Good d 
§ 260 ‘47 Cuatom « 5 7 aa. Sees : 8) club coupe, $1,050. A sk. Goo 
we” sedan, $1,360. '47 Custom sedan = $1,456 $2,100*, $1,910. '47 (62) 4-| KAISER—'51 : dr $1 550 for clean merchandise pees oe 
' 5 ; AISE - ‘ , 550. —_ 
5 LINCOLN—'50 4-dr., $1,860. ‘49 2-ar,, | BUICK—'51 Special sedan, $1,960. '50 Spe- 


FORD—’51 conv., $1,710. '50 Deluxe (8) | CHEVROLET—'50 SL Deluxe 2-dr., §$1,- $1,410; 4-dr., $1,225, $1,375. ‘46 4-d 
’ ’ , ’ ’ ,<e0, ’ ov. ? -ar., | 


sedan, $1,210. ‘49 Custom (8) sedan 340, $1,490*; Bel-Air PG, $1,83 
“ ] f s ‘ 340, , ; - > ,830*; club 5. 
$1,050, $975. 48 (6) business coupe,| coupe, $1,475*. ‘49 FL Special 4-dr., MEBCURY. ~49 conv 








cial sedan, $1,430*. '49 Super sedan, §$1,- 
360 48 Super sedan, $950. '42 Special 


$1,425; 4-dr., $1,-| sedan, $470. 








500; Del 8) sede 775. °46 75; 6 

aoe ‘i nae eal a na Sains — 1K 2-dr., $1,460; SL 545. '47 4-dr., $910; station wagon, $880, | CHEVROLET—’51 SL Special sedan, $1 
LINCOLN—'49 conv., $1,250*. ; : Special ioe 190 "48 Pak dr. $900; $32 club coupe, $790. "41 elub ‘coupe, | B70. 00, FL. Deluxe sedan, $1,420. “49 
LINCOLN "49, 4 $118 M 4-dr., $855; | $325. SL Special « ; SL Deluxe se- 
Name ee pie 4 $1,190, $1,210 aan ay a 2-dr., $940; SM 4-dr.,| NASH—’50 Rambler conv., $1,200. ‘49 dan, "i, cu ae aaa . 
OLDSMOBILE—’50 (76) sedan, $1,325, $1,-| $900; S M 4-dr., $860; club coupe,| (600) 2-dr., $1,025; 4-dr., $940. "48 (600) | SM_ business coupe, $675; FM sed 

LDSMOBILE-'60 (76) sedan, $1,325, $1,-| $94 SM 2-dr., $785; club coupe, $885.| 4-dr., $800. ‘46 (600) club coupe, $525.| $900; FL sedan, $945, $880 47. FM 

380; conv., $1,275. '47 (98) coda” 875°. ; club coupe, $780; 4-dr., $730; FL | OLDSMOBILE—'49 (98) conv., $1,770. ‘48 sedan, $770, $800. "46 SM sedan $655 

ae aes a 98) s : 75°; | — ~. ee ‘41 club coupe, $375; (76) 4-dr., $1,050; (98) 4-dr., $1,205*. $640; FM sedan, $640; conv $645 5, 
einen. feve. ; %-ton pickup, $235. '40 4-dr., $300. '47 (98) conv., $870; (76) 4-dr., $850;| CHRYSLER—'48 Windsor T % , 

caged gg urban. $1.890., 50 De- CHRYSLER—'’51 NY 4-dr., $2,975. ‘50 NY (66) 2-dr., $955: conv., $895*:; 2-dr.. $1,000. aa oT 

cn SLish’ de ME teden * oso shai. pate: 47 conv., $960. ‘ $805*. '46 (76) club sedan, $845; 2-dr.. | DeSOTO—'46 Custom sedan, $720 

$86, $1,190. 48, BI s : ; as Custom 4-ar., 3.180; conv., ag 2-dr., $215. ‘41 4-dr., $260. DODGE—'49 Coronet sedan, $1,225; Way- 
PONTIAC—'50 Chieftain (8) sedan, $1,520; ! DODGE—'48 club coupe, $955; conv., $1,-|PLYMOUTH—'50 suburban, $1,700. °49 a oe = aan 

a , bes . : ; » 91, , ; ed on Page 74, Col. 1) 














They’re all needed to keep steel production up 


--- TO AID DEFENSE 


Every pound of unused iron and One way we can maintain desired 
steel you have is needed to help steel level of both military and civilian pro- 
mills and foundries keep production duction is for you to dig up and turn in 
up to rising capacity. your iron and steel scrap now. 

Get in touch with your local scrap 
and write for the free booklet, 
' “Top Management: Your Program 
Hcy 054 ? Tr are now for Emergency Scrap ae to 

ay-to-day basis. Shut- Advertising Council, 25 W. 45th St. 
downs are threatened. New York 19, N. Y. 


NON-FERROUS SCRAP IS NEEDED, TOO! 
This advertisement is a contribution, in the national interest, by 


Automotive News 


Scrap inventories are alarmingly 
low. Mills that normally maintain in- 
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(Continued from Page 


manager, lubrication sales division, 


California-Texas Oil Co., Ltd.; Fred | 


Salditt, vice-president, Harnisch- | 
feger Corp.; Edgar Smith, vice- 
president, General Motors Overseas 
Corp.; P. H. Swinchatt, assistant to 
the president, Shell Oil Co., and 
C. B. Thomas, president, Chrysler | 
Export Corp. 
| 


* * 


Texas Completing 
Plans to Enforce | 
Inspection Law 


Complete plans for strict enforce- 
ment of a new law requiring safety 
inspection of motor vehicles are be- 
ing laid down by the Texas depart- 
ment of public safety. 

They include provision for “plain 
clothes” agents to keep a constant 
check on certified inspection sta- 
tions. 

The law went into effect Sept. 7. 
However, department officials be- 
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Highways and Safety 


Introductory Kit—Special Liquid Glaze Kit (for new car dealers only) contains all 
5 exclusive Liquid Glaze Car Finish treatment products. Includes enough materials 
and complete directions for treating 1 new car, 1 service car and 1 old car. $5 per 
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lieve it will be the last of Novem- 
ber or first of December before it 
can become fully operative. 

The law requires that every mo- 
tor vehicle, trailer, semi-trailer, 
pole trailer or house trailer be in- 
spected officially as to mechanism, 
brakes and equipment. Corrections 
will have to be made before a cer- 
tificate of inspection is issued. 

In the future, also, no license | 
plates may be obtained nor title to} 
any vehicle transferred unless 
has been inspected during the pre- 
vious 12 months, Vehicles will not | 
be allowed to operate on Texas 
highways without a certificate of | 
inspection. 

Garages and other places that | 
wish to serve as inspection stations | 
will have to pay a $5 fee and give | 
bond for $1,000. Inspections will 
cost vehicle owners $1, with 25 
cents going to the state to pay the 
cost of enforcing the law. The re- 
mainder will go to the operator of 
the inspection station. 

Use of the plain clothes men is 
being contemplated by the depart- 





Helping Driving in Baton Rouge— 
This Dodge with dual controls is furnished to the Baton Rouge (La.) parish school 


| board by Standard Motor Co. (Dodge-Plymouth). Left to right: Lawrence Mann, presi- 


dent of Standard Motor Car, presenting the key of the car to J. O. Blackwell, assistant 


it | Principal and instructor in driver-training. On the extreme right is Remi Lavergne, 


superintendent of schools in West Baton Rouge Parish. The Standard dealership was 


established in 1919. i 


ment to keep the inspection sta- 
tions “on the ball” and prevent the 
new law from becoming the target 
of criticism which an old headlight- 
testing law did. 


Ontario Reveals 
Road Contracts 


Contracts totaling $23,200,000 have 
been let on Ontario’s portion of the 
Trans-Canada Highway since the 
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LIQUID GLAZE, INC. ° 


Kit, money back guarantee. Send to Liquid Glaze, Inc., Lansing 6, Michigan. 
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federal-provincial agreement was 
signed in April, 1950, Highways 
Minister Doucett has announced. 

In all, 41 separate contracts have 
been let in connection with On- 
tario’s 1,412-mile portion. While 
“considerable progress” has been 
made, Doucett said, shortages of es- 
sential materials were slowing the 
work to such an extent that only 
five new contracts, totaling $2,490,- 
000, were let this year. 


+ k 


Wisconsin Plans 


Safety Program 


A program to promote better law 
jenforcement policies, and tighter 
|driver licensing procedures has 
|been asked of the Wisconsin motor 
|vehicle department by a state leg- 
islative committee studying auto 
|aecident problems and how to de- 
|crease state deaths on the high- 
ways, it was announced recently. 
The program was recommended 
after a conference with Sidney Wil- 





| liams, of the National Safety Coun- | 


cil. At the present time, the Wis- 
|consin death toll is about seven 
|killed for every 100,000,000 miles of 
|motor vehicle operation. 

* * * 


H & S Shorts— 


Plans to study and revise the 
“spotty” and inconsistent traffic and 
motor vehicle laws in Colorado 
have been announced by Attorney- 
General Duke Dunbar. Revision 
will be offered to the next session 
|of the state legislature to bring 
|them more in line with the national 
standards, recommended recently 
at the convention of the National 
Assn. of Attorney Generals. It is 
thought that the present local laws 
| contribute to the rising traffic acci- 
ident and death toll through the 
jconfusion it presents to motorists 
there—particularlv tourists. 

+ * * 

More than 800 members of the 
Motor Transport Assn. of Connecti- 
cut, Inc., attended the 31st annual 
convention at Hartford. The entire 
convention was planned with a 
theme of highway safety, and was 
accorded with the program of the 
American Trucking Assn. and the 
Connecticut state safety commis- 
sion. Emphasis was placed against 
“tail-gating” for trucks, or driving 
too closely to the truck ahead. 

+ * * 

E. H. Thornton, chairman of 
the Texas highway commission, 
has called on the people of the 
state to bring the main highways 
up to date. He pointed out that 
something of the responsibility of 
the highway system depended on 
them, and stated that the state 
highways were “going backward 
instead of forward.” He said that 
nearly 2,000 miles of main Texas 
highways have been in use for 
more than 20 years—far beyond 
the normal life span of roads. 

& * + 

Gov. Edwin L. Mechem of New 
Mexico has proclaimed a “vehicular 
state of emergency” to cut down 
the rising rate of highway fatali- 
ties in the state. State deaths have 
taken one life every day, on the 
average, it was reported, which is 
more than 70 percent over last 
year’s rate. The governor's procla- 
mation calls for universal caution. 

2 * * 
The number of traffic fatalities 








has decreased in St. Petersburg, 
Fla., it has been revealed, since 
newspapers and civic clubs have 
carried on extensive campaigns 
to combat traffic fatalities. As a 
result, pedestrians and motorists 
are safer now than they have 
been in the past, even though the 
number of vehicles on the roads 
has increased. This year, there 
have been only eight deaths re- 
ported in the city, while the total 


for 1935 (the record year) was 24. 
ea +. * 

Green Cross stickers, issued by 
the Rochester (N. Y.) safety coun- 
cil, have resulted in a 20 percent 
better record in commercial vehicle 
safety, it has been reported by 
William H. Keeler, Rochester safety 
council director. The stickers, read- 
ing, “Enrolled for Safety,” are 
pasted on or near the doors. More 
}than 1,300 trucks from 47 compan- 
jies are taking part in the cam- 


~ |paign, Keeler said. 


39% of Cars Fail 
Vancouver Test 


Thirty-five percent of the 12,277 
vehicles which went through the 
;motor vehicle inspection branch at 
| Vancouver, B. C., during July failed 
to meet standards on their initial 
/examination. During the month, 
7,931 made it the first time. Two 
| cars went back six times before 
getting diplomas of fitness. Again, 
faulty headlights led the rejection 
list, with faulty foot brakes and 
| steering mechanisms trailing. 

The station issued 132 summons 
for infractions to the inspection 
law. To July 31, station crews had 
completed 90,399 inspections and 
had passed 62,952 vehicles this year. 





|Personal Income 


Rises Slightly 


During Month 


| WASHINGTON. — Personal in- 
come in July was at an annual rate 
| of $251.6 billion, little changed from 
jthe June rate of $251 billion, the 
| Office of Business Economics, U. S. 
Department of Commerce an- 
| nounces. 
Higher farm income was respon- 
|sible for the rise of aggregate per- 
sonal income, offsetting small de- 
clines in wages and salaries, cor- 
|porate dividends and transfer pay- 
| ments. 
| For the first seven months of 
}1951, personal income was at the 
annual rate of $248 billion, one- 
seventh above the corresponding 
|period of last year. Since January 
|of this year personal income has 
increased at an annual rate of $1.3 
billion per month,’ contrasting 
sharply with the average monthly 
increase of $4.2 billion in the period 
| June to December 1950. 

Personal income estimates in- 
clude wage and salary receipts, net 
incomes of proprietorships and 
partnerships—farm and nonfarm— 
as well as dividends and interest, 
net rents received by landlords, and 
other types of individual income. 
The annual rates, which are used 
to facilitate comparison with previ- 
ous annual totals, represent the 
seasonally adjusted dollar totals for 
each month multiplied by 12. 





Sims Elected in Idaho 


LEWISTON, Id.—Vern Sims was 
elected president of the Idaho Mo- 
tor Transport Assn. during its 17th 
annual convention here. Sims suc- 
ceeds Ezra Hawks of Pocatello, 
who was named to serve as the 
American Trucking Assn.’s_vice- 
president for the state. 
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Auto Personnel 


(Continued from Page 57) 


Elevation of Paul W. Arnold and | sistant vice-president of that divi- 
engineers at| sion. 
eliance Electric & Engineering} 

o., to new responsibilities in the | Gundlach 


tichard A. Geuder, 


ympany’s sales organization is an- | 


* * * 


Named to Manage 


ounced by E. E. Helm, sales vice-| Willys Export Parts Sales 


nresident. 

Arnold, who has served as prod- 
ict sales manager for the past sev- | 
cval years, moves up to the newly | 
created post of executive assistant | 
to Helm. Geuder, who since 1944 | 
has headed the company’s applica- | 
becomes | 


tion engineering work, 
manager of a new department, ap- | 
plied engineering and _ industry) 
sales. 

* * + 


Sales Heads Shuffled 


{t Bendix Radio 
New appointments 


in the sales| Cleveland 


Cornelius F. Gundlach jr. has 
been appointed manager of the 
parts and service departments for 
Willys-Overland Export Corp., 
according to Marcel F. DeMuller, 
president. 

Gundlach, who joined Willys in 
1948 as export regional service 
manager for South America to 
train service personnel in factory 
methods, was born in Bolivia and 
educated in Chile and the U. S. 
He speaks several languages. 

* * * 


Graphite Adds 


department of Bendix Radio divi-| Three to Sales Staff 


sion are announced by Arnold Ros- | 
enberg, general sales manager. 

Henry B. Yarbrough, manager of 
Air Force sales, has been promoted 
to manager of government sales. 
J. Walton Colvin, assistant man-| 
ager of Air Force sales, has been | 
moved up to manager of Air Force 
sales. 

Walter G. Jager, administrative 
assistant to Rosenberg, has been) 
named assistant manager of gov-| 
ernment sales. James R. Wallace 
replaces Jager as administrative 
assistant. 

L. H. Jones was named assistant | 
manager of mobile radio sales. 
Jones will assist in the supervision 
of railroad radio sales activities. 

* * cal 


L-O-F Fiberglas Plant 
Appoints Supervisors 

Supervisory organization of the 
Superfine department of the Fiber- 
glas division of Libbey-Owens-Ford | 
Glass Co., including five local plant 
foremen, is announced by Donald 
L. McClure, factory manager at 
Parkersburg, W. Va. 

William F. Schneider has been 
named general foreman of the Su- 
perfine department. 

Four shift foremen have also 
been named and are now in train- 
ing to take up their active produc- 
tion duties when the plant is ready 
later this year. They are Howard 
L. Deever jr., Harlen E. Smith, Dar- | 
rell S. Stephens and Edward A. 
Turner. 





* * * 


McCloskey Named to Head 


AT A’s Government Section 

Appointment of W. J. McCloskey, | 
Bethesda, Md., as chief of the gov- | 
ernment traffic section of the} 
American Trucking Assns., has been 
announced. 

McCloskey assumed his new post | 
Sept. 1. He has been employed in 
the traffic department of ATA since 
1937, and has been associated with 
the transportation industry for ap- 
proximately 28 years. 

~ * * 


NPA Appoints Grim 


To Orders Division 
Appointment of Charles E. Grim 
as director of NPA’s orders and 
regulations division was announced 
last week. The division, which is 
in NPA’s policy coordination bu- 
reau, is responsible for reviewing 
orders and regulations and co- 
ordinating them with existing pro-| 
grams prior to their issuance. | 
Grim has been in the Department | 
of Commerce since 1947, serving in | 
the Office of Materials Distribution | 
and Office of Domestic Commerce. 
During World War II he was in-| 
ventory control officer of the War | 
Production Board. 
* * * 


Southern Wheel Names 
Johnson to High Post 


Eads Johnson jr., has been ap-| 
pointed executive vice-president of 
the Southern Wheel division, Amer- 
ican Brake Shoe Co. He was form- 
erly assistant vice-president. 

Johnson started with Brake Shoe 
n 1934, after his graduation from | 
Yale university. He entered sales | 
vork for the company’s Brake 
Shoe & Castings division in 1935. | 
n 1949 he transferred to the sales | 
department of Southern Wheel | 
division and ‘in 1950 became as- 


Appointment of three new sales 


representatives for engine bearings, 
clutch plates and parts, and chassis 
parts has been announced by R. H. 
| Wickersham, sales manager, Re- | necessary. 





| 





| Philadelphia-Syracuse-Buffalo _ter- | 


| 


| 
| 
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placement Sales division of Cleve- 
land Graphite Bronze Co. They are: 

Howard O'Neill, who will cover 
the Los Angeles-Phoenix territory; 
Merle Shirey, Spokane-Portland- 
Seattle region, and Richard Cooper, 


ritory. 
* * * 


Altorfer Joins Nordstrom 

Hans A. Altorfer has been ap- 
pointed chief engineer, Nordstrom 
Valve division of Rockwell Mfg. 
Co., Oakland, Calif., by F. V. Snod- 
grass, general manager. 3efore 
joining the company, Altorfer spent 
five years as a designer of ma- 
chine tools. 


Pittsburgh Glass to Build 
Brush Division Plant 


BALTIMORE.—Ground has been 
broken to build a new plant and 
expand the Pittsburgh Plate Glass 
Co. brush manufacturing facilities, 
it has been announced by E. D. 
Peck, general manager of the brush 
division. 

The new plant will be a single- 
story structure, Peck said, but pro- 
visions for further expansion are 


included in the plans by the addi- | 


tion of a second-story whenever 


| 





| 


| 
| 


pee OY 


Club Honors Kimball— 


Dan Kimball (left), newly appointed sec- 
retary of the Navy and former well-known 
Southern California tire man formerly with 
General Tire & Rubber Co., is shown with 
and old friend, Ab England, Pontiac dealer 
in Hollywood, at the meeting given in 
honor of Kimball by the Greater Los 
Angeles Press club. 


Wondering how new-car and truck produc- 
| tion and sales are making out? AUTOMO- 
| TIVE NEWS gives you the entire story every 
week throughout the year. 
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Ninth Year of 


Public Service 


NEW YORK.—A report on the 
latest year’s operations by the Ad- 
vertising Council notes that the 
1950-51 period marked the ninth 
successful year of the organization. 


Formed to use advertising in the 
public service to help secure pub- 
lic understanding and action on im- 
portant national problems, the Ad- 
vertising Council has in its nine 
years of existence covered the prob- 
lems of war, peace and semi-war. 


The latest report points out that 
the council’s current campaigns, 
such as selling defense bonds, fight- 
ing inflation and promoting student 
nurse recruitment, are strikingly 
reminiscent of its first assignments 
‘n 1942. 


There is one significant differ- 
ence, however, the report notes. The 
council is also continuing to con- 
duct its “peacetime” campaigns 
“aimed at better life and preserva- 
tion of our American society.” 


Make B16 profits helping car owners get more miles from tires = 











Wheel Tester Merchandises 


Model WJ-69 Dynamic Wheel Tester makes a road 
test in your shop that shows shimmy due to un- 
balanced wheels. It gives your customer a dramatic 
picture of the effect of dynamic unbalance and 
shows how unbalance may pit, cup and gouge the 
tire tread. You'll find the big majority of the wheels 
you test need balancing. Described in Bulletin AN603 
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Model WJ-41, ask your Weaver job 
or write us for Bulletin AN-603. 






















wheel 


it spins ! 


B exclusive features of the sensa- 
ional Weaver Dynamic Counterbal- 
ancer put you in an enviable position 
to properly render an essential service 
to your customer. It has exceptional 
eye-appeal and merchandising value. 
It helps attract customers. 

ounterbalancer makes an _ instant 
urate correction for wheel dy- 
ance by direct application 


centrifugal force. 
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SERVICE SHOP EQUIPMENT 


Complete Weaver line includes—Twin Post Lifts ... Unit Lifts .. 
Equipment ... Headlight Testers .. 


. Brake Testers... 


.- Jacks ... Dollys ... and Air Compressors. 


WEAVER MANUFACTURING CO., SPRINGFIELD, ILL., U.S. A. 


. Wheel Alignment 
Wheel Balancing Equipment 
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Earth’s Reeve 1 
Of Oil Said to 
Be Inexhaustible 


TULSA, Okla. The earth’s oil 


reserves may be inexhaustible, ac-| pile 
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Automotive 








Washington 





(Continued from Page 18) 


to meet defense production | 


‘iis metal from the national stock-| informed the President that amount 


of copper represented the loss due 


cording to J. Calvin Brown, presi-| needs, Defense Mobilizer Charles E. | to strikes. 
dent of the American Society of |Wilson announced last week. 


Mechanical Engineers. 

Quoting from a lecture 
Robert A. Millikan, noted physicist, 
Brown said it is “orthodox astron- 
omy” that the stars radiate away 
their masses through the mere act 
of giving off light and heat. 

The sun, with its enormous in- 
terior temperatures of about 40,000,- 
000 degrees centigrade, transforms 
its mass into radiant energy which 
is received by the earth where part 
of it is stored in coal and oil. 
Mother Earth has stowed away in 
coal alone enough solar atomic 
energy to keep us going for 4,000 
years at the world’s present -rate 
of use of heat and power, said 
Brown. 

“Therefore, there is some doubt 
whether we will exhaust all our 
oil supply, because if this energy 
sent to the earth from the sun is 
actually stored in the earth, then 
oil will be continuously formed by 
a process of transformation,” de- 


of Dr. | 


This is the second withdrawal | 
of copper from the stockpile. On | 
Aug. 17 Wilson announced that | 
25,000 tons were being taken out | 
to be restored by next June 30. 

Dipping into the stockpile for 
30,000 tons has been authorized by 
President Truman, Wilson said he | 





Marmon-Herrington Coach 


Ends 4,000-Mile Trek 


ALASKA.—A 4,000 - mile motor 
coach driveaway, believed to be the 
longest on record, has been com- 
pleted by E. M. Spence, owner of 
the Juneau Transit System, and his 
driver, Sigurd Olsen. 

The two started from the factory 
in Indianapolis, Ind., in a new 31- 
passenger Marmon-Herrington Mo- 
tor Coach, and traveled much of the 
distance over the Alcan highway. 
It took them two weeks to com- 





In addition, he said, a longshore- 
man’s strike in Chile has delayed 


delivery of between 15,000 and 20,- | 


000 tons of copper to the U.S 


* * * 


Taylor Well-Briefed 
RESIDENT TRUMAN 
pointed Telford Taylor admin- 

istrator of Small Defense Plants 

Administration. 

Although a lawyer, Taylor's pre- 
vious experience in Government 
service provides him with an ex- 
ceptionally qualified background 
for the job. 

His previous Government posts 
have been: Assistant solicitor, De- 
partment of Interior; senior at- 
torney, Agricultural Adjustment 
Administration; associate coun- 
sel, Senate Interstate Commerce 
Committee; special assistant to 
the Attorney-General; general 
counsel of the Federal Communi- 
cations Commission; U. 
of counsel for the War Crimes 


has ap- 


S. chief | 


clared the ASME president. 


plete the trip. 
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WU rili for Free 
Lisle magnetic 
plugs for test- 
ing. State size 
and type of 
Lisle Magnetic 
Plug desired. 








A powerful, permanent magnet 
in the Lisle Magnetic Drain 
Plug pulls loose metal particles 
out of lubricants and keeps 
them out. This saves moving 
parts in the transmission, 
crankcase, overdrive or rear 
end from premature wear and 
saves you service expense dur- 
ing the critical break-in period. 
Install Lisle Magnetic Plugs 


as standard equipment. 


CLARINDA, IOWA 


Opry, 


Commission, Nuremberg. 

The job of administrator is far 
from easy, observers comment. 
Unless the Smail Defense Plants 
Administration makes a good show- 
ing before next June, it may not be 
|renewed by Congress. 
| Before then, Taylor will have to 
'win Senate confirmation, obtain ap- 
|propriations from Congress, find 
|Office space in Washington, select 
a staff and initiate a positive pro- 
| gram. 





* * * 


| Small-Business Relief 


~MALL business tax relief provi- 
|“ sions received final Senate ap- 
|proval as floor debate on the 1951 
Revenue Act concluded. A survey 
taken since the finance committee 
|adopted certain relief provisions 
|indicates that many small busi- 
|nesses organized since Jan. 1, 1946, 
| will receive real benefits from the 
hardship clauses amending the ex- 
cess profits tax formula. 
| * « . 


Replacement Parts Low 


Tae NPA has been advised by 
members of the internal com- 
bustion engine industry advisory 
committee that distributors’ inven- 
tories of replacement parts and 
;}component items for such engines 
| (750 rpm, and up) are dropping to 
extremely low levels. 
Industry representatives say the 
| Situation is created by dealers’ diffi- 
jculties in buying replacement | 


Faster by Sea— 


Studebaker's West Coast assembly factory 





| by the all-water route. Pictured is one of 





Inlet Motors, Anchorage, and Gene's Auto Service, Fairbanks—the two major Alas 
kan Studebaker dealers, were expecting their first all-sea shipment of new cars from 


in Vernon, Calif., last week. Formerly cars 


for Alaska were shipped by rail to Seattle, thence by ship to Anchorage. But Seattle, 
| with its military priorities, proved a bottleneck with delays that will be eliminated 


the cars in the first shipment about to be 


|loaded on the Freighter James Lick of the Coastwise Lines. From left: H. H. Pierson, 


| Coastwise district manager; L. E. Minkel, 
| Howard N. Kyser, general superintendent 
| Angeles. 


\Canadian Tires 
‘Due to Use 
More Synthetic 








tion of synthetic rubber will be in- 
cluded in the production of Cana- 
dian automobile tires shortly. Some 
manufacturers expect to use at 
jleast 25 percent more by the end 
|of 1951, which should reduce the 
cost of tires since synthetic sells at 
| about half the price of natural rub- 
ber. 

First deliveries of synthetic rub- 
ber from the Crown-owned Polymer 
Corp.’s plant here are now being 
made. Tire-makers are looking for 
an increase of 10 to 15 percent in 
their allocation and by year-end, 
|when the fully-expanded Sarnia 
|facilities come into operation, a 
}jump of about 35 to 40 percent is 
expected. Up to now, proportion of 
| synthetic rubber in Canadian-made 
jauto tires has been much smaller 
than in the U. S. 

Up to the present, Canadian mak- 
ers could not increase purchases 
materially since Polymer Corp. has 
been operating at capacity and had 


Lt] 





| stocks, including complete engines, | 
without priority ratings. 


| Chamber Ou tlines 
Program to Meet 


‘Rail Car Famine | 


| WASHINGTON.—The U. S. 
Chamber of Commerce last week | 
| outlined measures for meeting an 
;expected “stringent” freight car 
| Shortage. 
| The proposed steps are presented 
|in an illustrated pamphlet issued by 
|its transportation and communica- 
jtion department under the title, 
\“Stretching the Freight Car Sup-| 
ply.” The pamphlet will be widely | 
| distributed. 
| It tells both shippers and carriers | 
what must be done to make more 
|cars available through efficiency in| 
|handling them, “since new cars 
|cannot be built fast enough to meet | 
|the need for car space.” 
| Unless such steps are taken, the 
|chamber said, the present shortage | 
of approximately 20,000 cars a day 
| will increase this fall. 

The situation “at the moment is} 


| 
| 





jholding about even, the chamber | 
| said. 
Construction of new cars is} 
hampered by material shortages, | 


|which do not show promise, said | 
ithe chamber, of being corrected. 





Buys Out Morrison 

J. Allen Ballard, of Logansport, 
Ind., associated with the Hendrick- 
'son Motor Sales (Chrysler) at Lo- 
| gansport since 1945, has bought the | 
Chrysler dealership in Peru, Ind., 
held by Morrison Motor Sales, 56 
S. Wabash. The name has been 
changed to Al Ballard Motor Sales 
(Chrysler-Plymouth), 





SARNIA, Ont.—-A larger propor- | 


Studebaker's western sales manager, and 
of the assembly plant at Vernon, near Los 


| Sizeable export commitments. Prac- 
jtically all of the additional pro- 
,duction from Polymer’s $9,000,000 
plant expansion will go to the do- 
mestic rubber industry. 


Beattie to Manage 


Willys N.Y. Zone 


TOLEDO.—Appointment of James 
|Beattie jr. as general manager of 
the New York zone of Willys-Over- 
|land Distributors, Inc., has been 
}announced by Howard P. Grove, 
| vice-president in charge of sales. 
|He succeeds Gerry E. Lyons, who 
| has been named general sales man- 
| ager. 

Beattie joined Willys in 1949 at 
|Grand Rapids. He later became re- 
| gional manager of the Great Lakes 
|Region in Chicago, and has been 
| assistant general manager here for 
|three months. 


Frietas Promoted 


| Appointment of Phil Frietas as 
|mew-car sales manager of Ellis 
| Brooks Motors, Inc. (Hudson), San 
| Francisco, has been announced by 
| Hart Shadrick, general manager. 


OTHER LIFT DOES THE 
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Guaranteed—Safe—Economical... 


IDEAL FOR... 








Raises car to the most convenient working height. 
Eliminates tiresome, back-aching crouch. No part 
of Bay-Lift extends beyond area occupied by car 
thus saving valuable floor space. Can be moved 
as easily as a jack and used indoors or out by 
simply attaching air hose. Leading car manufac- 
turers have approved Bay-Lift. 


HEAVY 


Bay-Lift heavy duty model offers all the features 
of the passenger car model but has capacity of 
5,000 pounds and operates on 150 p.s.i. air pres- 
sure. Indispensable for truck repair and main- 
tenance work. 
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Steam Cleaning Racks — Body and Fender Depts. 
— Paint and Brake Depts. — Auxiliary Greasing 
— Shock Absorber Service — Front End Rebush- 
ing — Tightening Work — Undercoating Work. 


Auto-Lift 


Portable Pneumatic 


Lifts either end of any car to 50 inches with 
safety. No “tricky” attachments required. Load 
is supported by air tight cylinder and made doubly 
safe at any height by automatic safety lock. 





DUTY MODE RuUCcCKS 


Write today for detaled information to DEPT. N 


BAY MANUFACTURING COMPANY 
BOX 578 —TORRANCE, CALIFORNIA 


J 
OVERSEAS DIVISION, 145 W. 45TH STREET, NEW YORK 19,WN.Y, | 
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Affecting Factories and Dealers... 
Auto Advertising 


primarily scheduled 
full color and black 


By George Deery ;campaign is 
Associate Editor |for two-page, 
An advertising campaign de-j|and white in magazines, initial in- 
signed “to re-awaken and sharpen |sertions were made this week on a 
enthusiasm for the newspaper as | one-time basis in a selected list of 
the basic advertising medium”/|seven newspapers in New York, 
among all media-buying influences, |Chicago, Detroit and Los Angeles. 
will be run monthly by daily news- | Newspapers carrying the two-page 
papers of the U. S. and Canada |insertion were the New York 
beginning this month. Times, New York Herald Tribune, 
As of Sept. 21, 538 newspapers | Chicago Tribune, Detroit News, De- 
from coast to coast had agreed to |/roit Free Press, Detroit Times and 
cooperate in the campaign, it was |the Los Angeles Times. 
announced by the Bureau of Ad- The magazine campaign is sched- 
vertising, American Newspaper |uled to start late this fall in Life, 
Publishers Assn. These news- |Saturday Evening Post, Time, 
papers account for a total daily | Newsweek, Look and Pathfinder. 
circulation of more than 30,000,- |The series demonstrates the social 
000, the bureau said, and many | 4nd industrial influence of the auto 
more have indicated their inten- |on the progress of the nation as it 
tton of participating in the drive. |lives or works somewhere along 
The campaign, which is being|the American road, Kenyon and 


prepared by the bureau, will be |@ckhardt is the a a 
directed by a joint committee 
representing that organization, the 
Newspaper Advertising Executives 
Assn., the American Assn. of News- 
paper Representatives, and the Na- 
tional Newspaper Promotion Assn. 
The committee, appointed by the 
bureau’s board of directors, is 
headed by Maj.-Gen. J. O. Adler, 
of the New York Times. | 


Serving on the committee with 
Adler, are: 


Irwin Maier, Milwaukee Journal, | 
chairman of the bureau’s board of 
directors; Stuart M. Chambers, St. | 
Louis Post-Dispatch, vice-chairman 
of the board; Thomas J. Cochrane, 
New York News, chairman of the 
bureau’s plans committee, which | 
originated the “More Profits for 
Newspaper Advertisers” plan em- 
bodying the forthcoming campaign; 
John W. Moffett, Minneapolis Star 
and Tribune, vice-chairman of the 
plans committee; Buell W. Hudson, 
Woonsocket (R. I.) Call. 

Others are Herbert W. Moloney 
of Moloney, Regan & Schmitt; 
Louis E. Heindel, Madison Capital 
Times and Wisconsin State Journal, 
president of NAEA; Lee A. Ward, 
of Ward-Griffith Co., president of 
AANR, and Clarence W. Harding, 
South Bend Tribune, president of 
NNPA. 


} 
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Nunn Heads Ad Group 


Wesley I. Nunn, advertising man- 
ager since 1936 of Standard Oil Co. 
(Ind.), was elected chairman of the 





signed with the 


* + 


OSU Games on Air 


DeSoto - Plymouth dealers 
Greater Cleveland are presenting 
Ohio State football games on 
WTAM, with Tom Manning at 
the microphone. 

* 


tional flexibility 
positioning plus 
struction are 


of 


* * 


William L. Holmes 


| 
| 
| 
A former ad manager for Pack- ee 
ard, William L. Holmes, 61, died in speedy, efficient 
Detroit last week. Mr. Holmes 

joined Packard as ad manager of 

the Chicago branch in 1919. When 

he left Packard in 1921 he eres | 

advertising at the factory. He 

headed Holmes Associates, an ad | 


agency. 


Herald-Trib Forum Time 


The annual Forum of the New | 
York Herald Tribune will be held | 
at the Waldorf-Astoria on Mon- 
day evening, Oct. 22; Tuesday | 
afternoon and evening, Oct. 23, | 
and Wednesday evening, Oct. 24. | 

The Tuesday afternoon session 
will be for students, faculty and 
organizations with youth pro- 
grams. The forum theme will be: 
“Balancing Moral Responsibility 
with Scientific Progress.” 

* ~ * 


Two Shows for Reynolds 


Reynolds Metals is sponsoring 
The Kate Smith Evening Hour on 
a nationwide television hookup, | 
Wednesdays at 8 p.m., E.S.T., and | 
The Big Show, featuring Tallulah | 
Bankhead over NBC radio network, | 
on Sundays at 6:30 p.m., E.S.T., it | 
was announced by David P. Reyn- | 
olds, vice-president. 

Reynolds is sponsoring the first | 
half of the Kat Smith show every 
other Wednesday, and the first 
half-hour of the Tallulah Bankhead | 
show every Sunday night. Broad- | 
casts will originate from the Center | 
theater, Radio City, New York, with | 








occasional broadcasts of the Big) 
Show from Hollywood. | 
7 x * 
Ford Institutional | Step-Draulic 
Ford Motor has started a new Lo Jack No. 5000 
institutional campaign developed Hydraulic pump, ram and position- 


ing carrier in 
Finger tip control. 


around the basic theme of progress | 
along the American road. While the ! 


STEP-DRAULIC 
Two-Stage 


HI-JACK 


No. 3200 


Step-Draulic equipment was de- 


mind. Ease of operation, excep- 


skillfully 
bined in these units. 

Step-Draulic equipment repre- 
sents an all time high in the 


automatic and conventional car 
and truck transmissions. 

Users, and there are thousands 
of them, claim savings of | to 
— | 2 hours on every 


one compact unit. 


board of the Assn. of National Ad- 
vertisers. Engaged in advertising 
and sales activities since World 


‘War I, he operated his own auto 
1930 at, 


dealership in 1929 and 
Ponca City, Okla. During the next 


five years, Nunn was ad manager) 


of Continental Oil Co. 


* * * 


Expands Again 

William D. Hail has been appoint- 
ed to the expanded advertising sales 
staff of Farm and Ranch-Southern 
Agriculturist by Forbes McKay, 
vice-president and ad director, in 
Nashville, Tenn. Before joining 
Farm and Ranch Publishing Co., 
Hail was in charge of sales promo- 


tion for Bagwell and Co., Nashville. 
* * * 


Names 

Herbert K. Horton has joined 
the radio-television department of 
Geyer, Newell & Ganger as a tele- 
vision producer, H. W. Newell, ex- 
ecutive vice-president, has an- 
nounced. Horton was formerly tele- 
vision production manager of Grey 
Advertising. Before that, he was 
program director at station WFIL- 
TV in Philadelphia, and previously 
a producer-director at station 


WPTZ in the same city. 


mechanic in 


and accurate 
sturdy con- 
com- 


handling of 


job. 


DESIGNED WITH THE MECHANIC IN MIND 










Western Ford Dealer Council Convenes— 

Ford dealers from the five districts of the Western region, together with Western 
regional personnel, attended the Regional Ford Dealer Council meeting last week in 
San Francisco. Neuman C. Petty, Salt Lake City, W. P. Watkins, Mt. Vernon, Wash., 
and George H. Scofield, Santa Cruz, Calif., were elected to represent the region at 
the October National Council meeting in Dearborn. Left to right: George W. Bowles, 
regional manager, parts and accessories; K. L. Boyd, truck and fleet sales; M. R. Brown, 
assistant fleet sales manager; E. F. Kerl, administrative department; S. H. Manser, 
Payette, Id.; Edward Francis, Portland, Ore.; Charles O. Swift, Gila Bend, Ariz.; Petty 
Scofield, J. D. Castleton, regional recorder; Walter J. Cooper, assistant regional sales 
manager; Arthur S. Hatch, regional sales manager. 

James E. Bryant, Oakland, Calif., and chairman of meeting; Karl D. Muth, San 
Bernardino, Calif.; C. E. Gurley, Gallup, N. M.; Daniel G. Minto, Burlingame, Calif.; 
A. M. O'Meara jr., Denver; Watkins, Henry Backstrom, Arlington, Wash.; V. L. Jones, 
regional business management manager; W. D. Ball, manager new and used-car sales, 
and H. M. Stratton, regional service department manager. 


The back pages of every issue of AUTOMOTIVE NEWS contain the WANT AD 


Section. Others are profiting from AUTOMOTIVE NEWS WANT ADS! Are you? 













Step-Draulic 
Models 


Hi-Jacks — Single or 
Two-Stage modcls — 
both for one man oper- 
ation with car on 2-post 
lift or pit. Lifts from 
32” to 73”. Capacity 
1,000 Ibs. 


LN EET ELAS MLE 
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Lo-Jack for one man 
service with car on jack 
stands. Speedy, maneu- 
verable, compact. Lifts 
from 5%” to 24%". 
Capacity 1,000 Ibs. 


Engine Supports for all 
cars * * * Portable 
Power Rams * * * Oil 
Drain and Filter Can 
Insures Proper han- 
dling of Automatic 
Transmission fluids. 


J. O. STEPHENSON Fadry. & Mfg. Co. \ 
548 E. Fort St., Detroit 26, Mich. 


PLEASE SEND DESCRIPTIVE LITERATURE and 
prices of STEP-DRAULIC EQUIPMENT 

Company Name 

Address 

City, Zone State 

To Service Transmissions 


Signed 


ee ee ee ee ee ee ee ee 


Title 
Clip and 


mail today J 
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CHICAGO. — The automotive in- 
dustry placed among the lowest in 
the injury rate survey for 1950, it 





was revealed by the 
Safety Council recently, scoring 
fifth place in the frequency rate 








Glee 


Avromorive News 


“What lousey servish! I been 
honkin’ all night!” 


and tenth in the severity rate on 

a survey of 40 basic industries. 
The information, released in ad- 

vance of the council’s annual year- | 


Industrial Injuries Off 


Safety Council Report Shows Auto Industry 
Among Leaders in Improvement 








| blanket drop of 8 percent in 1950| reduction. The frequency of coal 


‘for both classifications of the re- 
|port. The frequency rate is based 
lon the number of disabling injur- 
jies per 1,000,000 man-hours it was 
explained, and the severity rate is 


based on the number of days lost | 


rating of 4.78 for frequency and | P&T 1,000 man-hours, 
.50 for severity could be compared 


with an_ all-industry 


age of .94, 


Auto manufacturing dropped 25 
percent since 1949 to reach its 
1950 rating, the survey showed. 
it showed a 


And for severity, 
drop of 12 percent. 


frequency 
National | average of 9.30, and severity aver- 


The communications industry led 
all other industries by turning in 
the lowest employe frequency and 
|severity rates, the NSC _ report 
|showed. Communication frequency 
rate was set at 2.05, and the sever- 
ity rate at .12, 

“Lumbering stayed at the bot- 

tom of the frequency list .. . 
| with a 46.85 rate,” the report said, 


book, showed the auto industry’s! The all-industry totals showed a | but this represented a 2 percent 








| mining accidents went up 5 per- 
cent, and that industry remained 
in the next-to-the-last position 
with a 43.64 rate. Mining other 
| than coal was third from the 
| bottom, just below clay products.” 


In terms of severity, coal min- 
ing remained at the bottom of the 
list for the second year, with the 
highest accident rate of 7.91, the 
report said. 

Lumbering was next to the last 
|with 4.79, Mining, other than coal, 
|improved its rate by 30 percent for 
|a total of 3.25, 


| AUTOMOTIVE NEWS is ‘‘must”’ reading 
every week for the men who make and sel! 
the world’s cars and trucks 








New Passenger Car Registrations, 41 States for August, 1951-1950 
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New Commercial Car Registrations, 40 States for August, 1951-1950 
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The following advertised-delivered prices 200 Deluxe —- 4-dr. sed., $2,561.98; 2-dr. 
are based on factory retail prices at the sed., $2,509.75. 250—conv., $3,320.58; May- 
fair, $3,166.59. 300—4-dr. sed., $2,971.51. 


factories, including spare tires, as estah- 
lished by the Office of Price Stabilization. 
The prices include federal excise taxes 
and factory handling charges, and dealer 
delivery handling charges. They do NOT 
include transportation charges, state or 
local sales taxes or optional equipment. 


BUICK—Special —- 4-dr. sed., $2,093.92; 
2-dr. sed., $2,036.92; cl. cpe., $2,002.51; 
bus. cpe., $1,945.51. Special Deluxe—4-dr. 
sed., $2,139.13; 2-dr. sed., $2,083.13: Rivi- 
era, $2,178.93; conv., $2,508.14. Super 
4-dr. sed., $2,385.78; Riviera, $2,307.19; 
conv., $2,670.80; stat. wag., $3.067.82. 
Roadmaster—4-dr. sed., $2,980.62; Riviera, 
$3,078.42; conv., $3,215.03; stat. wag... 
$3,702.46. (Dynafiow optional at $177.65 
on Special and Super, standard on Road- 
master. ) 

OCADILLAC—Sertes 62-—-4-dr. sed., $3,- 
458.85; cl. ecpe., $3,369.24; Coupe De Ville, 
$3,768.11; conv., $3,908.86. Series 60 Spe- 
eclal—4-dr. sed., $4,060.61. Series 75 
7-pass. sed., $5,098.54; lim., $5,300.02. 
(Hydra-Matic optional at $181.65 on 75, 
standard on other series.) 


CHEVROLET — Styleline Special — 4-dr. 


sed., $1,560.50; 2-dr. sed.. $1,508.06; cl. 
epe., $1,513.44; bus. cpe., $1,428.72. Fleet- 
line Special—4-dr. sed., $1,560.50; 2-dr 
sed., $1,508.06. Styleline Deluxe — 4-dr. 
sed., $1,645.22; 2-dr. sed.. $1,594.79; cl. 
epe., $1,611.94; Bel-Air, $1,872.51; conv., 
$1,987.15; stat. wag., $2,144.83. Fleetline 
Deluxe—4-dr. sed., $1,645.22; 2-dr. sed.. 
$1,594.79. (Powerglide optional at $164.85 


on Deluxe models.) 

CHRYSLER — Windsor —- 4-dr. sed., $2,- 
360.47; cl. cpe., $2,338.64; Town & Country 
wag., $3,018.80; 8-pass. sed., $3,150.89. 
Windsor Deluxe—4-dr. sed., $2,574.18; cl. 


cpe., $2,550.99; Newport, $2,911.54; 8-pass. 
sed., $3,364.60; Traveler, $2,827.20; conv., 


Current Prices on New Automobiles 


$3,027; Iim., $3,503.24. Saratoga — 4-dr 
sed., $2,977.83; cl. cpe., $2,952.18: Town 
& Country wag., $3,629.83; 8-pass. sed., 
$3,855.64; lim., $4,176.34. New Yorker— 
4-dr. sed., $3,332.81; cl. cpe., $3,303.54; 
Newport. $3,743.89; Town & Country wag., 
$3,967.24; conv., $3,859.34. Imperial—4-dr. 
sed., $3,622.51; cl. ecpe., $3,610.06: New- 
port, $3,982.80; conv., $4,335.53. Crown 
Imperial—-8-pass. sed., $6,491.25; lim., $6.- 
606.64. (Fluid-Matie optional at $129.16 on 
Windsor, standard on Windsor Deluxe and 
other series. Fluld-Torque optional at 
$163.06 on Saratoga, New Yorker and Im- 
perial series, standard on Crown Imperial 
Hydra-Guide optional at $221.05 on Sara- 
toga, New Yorker and Imperial series, 
standard on Crown Imperial.) 


CROSLEY Bus. cpe., $915.50; 
wag., $972.50; Hotshot, $924. Super 
sed., $1,003; stat. wag., $1,046; 
$1,005.50; Super Sports, $999. 

DeSOTO—Deluxe—4-dr. sed., 
cl. cpe.. $2,189.63; Carry-All, 
8-pass. sed., $2,958.48. Custom—4-dr. sed., 
$2,407.15; cl. cpe., $2,387.45; Sportsman, 
$2,723.02; conv., $2,822.19; S-pass. sed.. 
$3,163.49; Suburban, $3,511.51; stat. wag. 
$3,003.05. (Tip-Toe Shift optional at 
$129.27 on Deluxe, standard on Custom.) 


DODGE—Wayfarer—2-dr. sed., $1,912.81; 
bus. cpe., $1,774.88; Sportabout, $1,901.43. 


stat. 
2-dr. 
conv., 


$2,201.12; 
$2,425.71; 


Meadowbrook-—4-dr. sed., $2,033.90. Coro- 
net—4-dr. sed., $2,120.01; cl. cpe., §$2,- 
105.06; conv., $2,531.41; Diplomat, §$2,- 


443.11; Sierra stat 
sed., $2,872.66. 


wag., $2,727.40; 8-pass. | 
(Gyro-Matic optional at 


$100.51 on all models except Sportabout.) | bus. cpe., 


$2,399. 
ginian, 
Manhattan, 
models. ) 


6—2-dr. 


sed., 
cpe., 
$2,642.33. 
$2,287.07; 
$2,287.07; Hollywood, $2,605.34; conv., $2.- 
826.76. 
$2,480.01; cl. 
$2,780.18; 
Custom and Hornet 6 — 
568.32; cl. cpe., $2,543.42; Hollywood, §$2.- 
(Drivemaster op- 
tional at $98.67 and Super-Matic optional 
at $158.30 on Pacemaker and Super. 
dra-Matic optional at $164.50 on Commo- 
dore and Hornet.) 


868.51; 


conv., $2,083.97; stat. wag., 


FRAZER—4-ar. 

Manhattan 
$3,075. 
optional at 


$2,359; 
$3,075; 


sed., 
— convy., 


$164.50 


HENRY J 4—-2-dr. sed., 
sed., $1,467.21. 


HUDSON — Pacemaker Custom - 

$2,144.68; 2-dr. sed., $2,101.54; 
$1,963.90; cl. cpe., $2,144.68; 
Super 6 Custom — 4-dr. 
2-dr. sed., $2,238.29; cl. 


$1,333 


Commodore 6 Custom—4-dr. 
cpe., 
conv., $3,010.97. 
4-dr, sed.. 


conv., $3,099.28. 


$2. 


< (Ford-O-Matiec optional at $173.22 
on V-8 models.) 


Vagabond, 
Vir- 
(Hydra-Matie standard on 
on other 


Deluxe | 


4-dr 

bus 
conv., 
sed., 
cpe., 


sed., 
$2.455.10; Hollywood 

Commodore 8 
$2. - 


Hy- 


FORD—Deluxe 6—1-dr. sed., $1,572.94; 
2-dr. sed., $1,522.24; bus. cpe., $1,424.08 
Custom 6—4-dr. sed., $1,665.74; 2-dr. sed., 
$1,615.06; cl. cpe., $1,615.06; stat. wag.. 
$2,168.27. Deluxe 8—4-dr. sed., $1,651.90; 
2-dr. sed., $1,601.20; bus. cpe., $1,516.40. 


Custom 8—4-dr. sed., $1,750.06; 2-dr. sed., 
$1,699.38; cl. cpe., $1,705.22; Victoria, $2,- 
059.40; 
253.06. 


216.89; 4-dr. Traveler, $2,268.18 Deluxe 

4-dr. sed., $2,278.43; 2-dr. sed., $2,- 
227.08; cl. cpe., $2,247.62; bus. cpe., $2,- 
114.10; 2-dr. Traveler, $2,329.78; 4-dr. 


Traveler. $2,381.12. (Hydra-Matic optional 
at $164.50 on all models.) 

LINCOLN—4-dr. sed., $2,739.39; cl. cpe., 
$2,689.44; Lido, $2,897.16. Cosmopolitan— 
4-dr. sed., $3,401.55; cl. cpe., $3,346.96; 
conv., $4,148.48; Capri, $3,579.31. (Hydra- 
Matic $178.62 on all models.) 

MERCURY — 4-dr. sed., $2,143.15; cl. 
cpe., $2,087.41; conv., $2,543.10; stat. wag., 
$2,701.48; Monterey, $2,265.74. (Mere-O0- 
Matie optional at $173.22 on all models.) 

NASH—Rambler Super—Suburban, $&1,- 
847.15. Rambler Custom Country Club 
sed., $1,929.25; conv. and stat. wag., 
$1,954.25. Statesman Deluxe — bus. cpe., 
$1,806.40. Statesman Super — 4-dr. sed., 
$1,917; 2-dr. sed., $1,890.50; cl. cpe., $1,- 
913.80. Statesman Custom—4-dr. sed., $2,- 


084.45; 2-dr. sed., $2,058.05; cl. cpe., 
$2,081.30. Ambassador Super—4-dr. sed.. 
$2,285.10; 2-dr. sed., $2,258.65; cl. cpe., 
$2,280.85. Ambassador Custom—4-dr. sed., 
$2,452.65; 2-dr. sed., $2,426.20; cl. c 


pe.. 

$2,448.40. (Hydra-Matic optional at $164.85 
on all models.) 

OLDSMOBILE—Super 88 Deluxe — 4-dr. 

sed., $2,278.55; 2-dr. sed., $2,217.79; cl. 





KAISER—Special—4-dr. sed., $2,165.45; 
2-dr. sed., $2,114.10; cl. cpe., $2,093.55; 
$1,949.79; 2-dr. Traveler, §$2,- 


cpe., $2,173.04; Holiday, $2,504.28; conv., 
$2,617.13. 98 Deluxe—4-dr. sed., $2,555.37; 
Holiday, $2,821.49; conv., $2,961.07. (Hy- 
dra-Matic optional at $164.50 on all mod- 
els.) 

PACKARD—200 — 4-dr. sed., $2,417.37; 
2-dr. sed., $2,366.04; bus. cpe., $2,253.84. 


400 Patrician—4-dr. sed., $3,586.25. (Ultra- 
matic standard on 400, optional at $185 on 
other models.) 

PLYMOUTH—Concord — 2-dr. sed., $1.- 
651.96; bus. cpe., $1,518.97; Suburban, $2,- 
034.18; Savoy. $2,149.95. Cambridge—4-dr 


sed., $1,716.59; cl. cpe., $1,681.64. Cran- 
brook—4-dr. sed., $1,801.61; cl. cpe., $1.- 
772.70; conv., $2,189.23; Belvedere, $2.,- 
083.87. 

PONTIAC—Chieftain 6——4-dr. sed., $1.- 
862.98; 2-dr. sed., $1,808.70; stat. wag. 
$2,417.60; Catalina, $2,135.54. Chieftain 6 
Deluxe—4-dr. sed., $1,964.10; 2-dr. sed., 


$1,909.85; conv., $2,265.39; stat. wag., $2,- 
501.72; Catalina, $2,197.30. Chieftain 8 

4-dr. sed., $1.935.41; 2-dr. sed., $1,882.14; 
stat. wag., $2,490.03; Catalina, $2,208.98. 
Chieftain 8 Deluxe—4-dr. sed., $2,036.55; 
2-dr. sed., $1,983.27; conv., $2.337.82; stat 
wag., $2,574.15; Catalina, $2.270.73. (Hy- 
dra-Matic optional at $164.85 on all mod- 


els.) 
STUDEBAKER—Champion Custom—4-dr 
sed., $1,632.09; 2-dr. sed., $1,599.11; cl 


cpe., $1,626.39; bus. cpe., $1.527.91. Cham- 


pion Deluxe—4-dr. sed., $1,712.61; 2-dr. 
sed., $1.679.63; cl. cpe., $1,706.91; bus 
cpe., $1,608.47. Champion Regal — 4-dr. 
sed., $1,794.68; 2-dr. sed.. $1,761.95; cl. 


epe., $1,789.24; bus. cpe., $1.690.79: conv... 


$2,111.81. Commander Regal — 4-dr. sed.. 
$1,989.22; 2-dr. sed., $1,955.09; cl. cpe.. 
$1,983.53. Commander State — 4-dr. sed., 
$2,097.80; 2-dr. sed., $2,063.42; cl. cpe.. 
$2,091.86; conv., $2,428.50: Land Cruiser 
$2,240.77. (Automatic optional at $203.48 


on Champions, $212.11 on Commanders. ) 

WILLYS-OVERLAND—4—-Jeepster, $1.- 
530.38; stat. wag., $1,747.32 (four-wheel- 
drive, $2,161.44). 6—Jeepster, $1,637.91; 
stat. wag., $1,828.38. 


efongu ftp tw Oo 
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M-76, which became effective on 








a (in the Financial Front . . . Sept. 1 
= =-- e e . . 
ined 4 i ; How Tire Makers Are Faring But, the NPA points out, M-76 
ition L S I QO f affects ] ft pri ig lead 
J na 7 Ui Sales for % Profitfor % Profit S only soft primary pig lead, 
—_ = Ae Ss l Ss e 6 Mos. Over 6-Mos. Over % Per and that other forms of lead are 
cts.” e ° 1951 1950 1951 1950 Sales Share not under allocation. The NPA said 
: ., &. ies $427,715,000 46.8 $16,427,000 85.6 38 $ 7.85 that there are no restrictions on 
min- ; 
iF the A uto-L ite Br L 8s GOODYEAR _...... 544,642,000 57.9 20,686,000 73.6 38 9.32 ||the purchase of lead from foreign 
~~ ~ 9 *FIRESTONE .. 448,308,000 59.9 23,082,000 73.3 5.1 11.70 sources, and that no attempt has 
1, the By G D : t iod lud || GOODRICH . 822,176,000 39.1 16,176,000 30.2 5.0 3.80 been made to put antimonial lead 
y “seorge Weer; | cacuntines duit Piet. for thoue || “Fer period ending Apr. 30, 1951. (hard lead) under allocation. 
i Associate Editor | structive attitude, but for those -From News Digest, U. S. Rubber Co. 
P 1as N THIS ot of iet jar | Speculative accounts which desire : 
coal, i period of anxiety Over! representation in the automotive . 
nt for auto production, it is unusual to| parts groups, we believe that in d d I and Europe is currently about 23%| Toledo Ordnance Chief 
find =. i- cman aa company is in a more favorable | ILCQGUCE mports cents a pound. Awaits Court Martial 
eading issues that have recent- paniee th at coup.” oe | H Id C ~ of eee ee ee FORT MEADE, Md. — Col 
nd seli a ' P rT sé e ause |year are expected to reach about/ shirley Ww. MclIlwain, former 





ee 


iv been given a good word are | 
Electric Auto-Lite and Briggs. | 
About Briggs, Argus Research 
Corp, New York, says: “Reflect- 
ing shortages of materials, Briggs 
has been forced to cut back pro- 
duction in both of its important 
manufacturing divisions—the au- 
tomotive and the plumbingware 
divisions—even though demand 
so far has not declined to an 
extent warranting these cutbacks. 


“Therefore, shipments will be) 
lower in the third and fourth quar- | 


LECTRIC AUTO-LITE is _ in- 
cluded by Financial World in 
a list of issues 
ket,” and appears “undervalued, 
prospective earnings considered.” 
“Every market advance,” states 
the publication, “has its laggards, 
stocks which reasonably might be 
expected to be found among the 
leaders, but somehow or other 
fall far behind the main body. 
“Many other stocks, of course, 
fail to participate for good and 


“behind the mar-| 


‘Lead Shortage 


WASHINGTON. —A _ fact shect, 
|released last week by the Defense 
|Production Administration, said 
that the chief reason for the lack 
of lead inventories in the U. S. was 
a reduction in the imports of lead 
during 1951. 

The fact sheet, which was pre- 
pared to explain the shortage of 
lead now evident in the U. S., said 





|175,000 tons, the fact sheet stated, 
|as compared to 442,000 tons in 1950. 

However, the public information 
office stated that the world produc- 
|tion of lead is about the same in 
'1951 as it was in 1950 — approxi- 
mately 1,860,000 tons. The bulletin 
said that the world demand for 
lead is much greater as foreign 
countries improve their economic 
|position, join the North Atlantic 
Treaty Organization defense effort, | 
and build up industrial plants. 


} 





commanding officer of the Ross- 
ford Ordnance depot in Toledo, 
last week faced an Army gen- 
eral court martial on charges of 
irregularities. 

Col. McIlwain was dismissed 
from his command Aug. 22 fol- 
lowing charges of Rep. Porter 
Hardy jr., chairman of a House 
executive committee, that there 
was evidence of “highly irregu- 
lar conduct” at the Toledo depot 
with government contract firms, 





5730/4 ters of 1951, but as military pro-| sufficient reasons, readily apparent,|that the ceiling price for lead in In order to conserve supplies and| Seeond Army headquarters re- 
7302 duction increases, these declines | but in no sense can they be grouped (the U. S. is 17 cents a pound, while to insure more equitable distribu-| ported. 
11837 can be substantially offset in 1952.” | among the laggards.” the price in the United Kingdom tion, the NPA issued an_ order, | - 
8394 a oe ——~ ——__—— on ——— - ee eaegaeemane rs eaemtineenonannspsniatal 
ae OM the income standpoint, Ar- | 
probe gus points out that Briggs’ | 
26043 “profit margins appear less vulner- | 
356 i able than those of some of the 
3680s automobile companies, possibly be- 
_ 3929 sf cause of the type of contract gov- | 
37010 erning sales to its principal auto- 
_4799% motive customers. 
9 “Moreover, war work can show 
35124 at least as good margins as the 
56924 relatively low ones achieved on 
~ 9217 its automotive business, although 
_ 14174 not as good as the relatively high 
353559 profit margin plumbingware di- 
365064 vision. 
ates “Earnings for 1951 for a 52 per- 
a cent tax rate and an 82 percent 








excess profits tax rate, both retro- 
active to the first of this year, are 
projected at $5.50 a share versus 
the $8.51 reported in 1950. and at/| 
present, earnings for 1952 look like 
about $5 per share. Last vear’s | 
total dividend payment of $3.50 per | 
share could be repeated this year.” | 
7 > * 
T 34, BRIGGS is selling at an- 
proximately six times estimated 








YES, SIR! Both automobile manufacturers 



















































ay earnings for this vear. The vield 
noe - =. dividends is more and refinishing shops all over the country have found 
= Mt puby the quasteity Gihume- that using Fostoria’s PURE GOLD PLATED EVEN- 
ment of 75 cents is continued, the RAY infra-red drying equipment means additional 
lo 43 Sit. hel 
ne return would still be within strik- mo in the till 
— ing distance of 9 percent. ney = the till, 
ie Argus concludes that “the numer- Consider the Model 86-848 portable shown at 
York ous uncertainties for the motor and 
- motor parts companies over the left—a new member of the 
Ohio RR as iii famous Durabake line of drying 
R DURABAKE UNITS : . . 
aioe . 2.» equipment designed specificall 
ome Reo’s Dividend i seme alee Us. 
lvania x o 
are Totals 50 Cents : ing a connected load of less than 
. : ; 9 6 KW, it will quickly dr 
— First Since 748 quickly dry 
enamels, lacquers or undercoats 
ee Reo last week announced declara- ; : 
oe tion of a 50-cent dividend, payable anes for only a few pennies per job! 
naton Oct. 31 to stockholders of record obil-Dry : ° a 
= Oct. 15. This is the first pavment Traveling Ovens Gives even, safe heat—no hot 
ted since 1948 when the firm paid out spots—no rework. DURABAKE 
a $2.375. MODEL 86-848 
eer Coming on the heels of a state- 
= ment by President Joseph S. Sherer 
jr. that Reo had 4 ga — 
2-d rangements for a han oan o 
Way $9,000,000 to finance defense con- COMPARE - THESE FEATURES! 
Ft tracts, was the news that it had 
5 paid up its outstanding indebted- 
= ness to Reconstruction Finance BY USING THE EFFICIENT, GOLD PLATED RADIANT WALL, 
2 Corp. ONLY 5.9 KW REQUIRED. 
t-dr Original indebtedness to RFC to- 
_ = ieee se in > a, the HEATING ZONE LENGTH 66 ,. 
a rst of which, a five-year term » 
-. . loan for $5,700,000, was granted in MAXIMUM HEIGHT 103°. 
$1.- 1949. In January, 1950, a supple- 
as mental agreement called for an TWO HINGED TOP SECTIONS, 
sed. additional 4 percent loan of $2,000,- ONE MAN ADJUSTMENT 
3.- 000. The $7,700,000 had been re- 
duced to the current outstanding FUSED BAN WIT S 
On balance of $4,500,000, the company KS CHE 
iat DPI ciate FULLY ADJUSTABLE 
y 
nod- Earnings ee cs For 
“” Mid-West Refineries Vous to Commercial Vehicles Passenger Cars 
= June 30: Net income $217,446, equal 
oa to 31 cents a common share on net Dept. 10 
bus sales of $9,542,318, compared with a FOSTORIA PRESSED STEEL CORPORATION 
“. loss of $172,380 on sales of $6,342,364 FOSTORIA, OHIO 
, i vious fiscal year. 
“Ny " aiaiiaaaes ee cece Ring — Six sa Poa A - your latest brochure on Durabake Infra-Red 
pe. months to June 30: Net profit $494,- | S$ e ing Units. 
De. 248, equal to $1.19 a share, com- e t SUN cb cddnesedeenenscontecuincensses aehkan se aeiubien can : 
<4 pared with $407,000, or 98 cents a 5 T 
3.48 share, a year ago. We COON) sé cen evedowarecucacsseeteee Caceebkaeneneeats ey 
$1.- Smdintinis tee aiedanes erat ionale neiaiind Street Addreg. cetnkeaacdverennsaaan PrP ery ry eT ee pew eame 
- tion and sales are making out? AUTOMO- | Gn cocconccesccccccccesceccecs cee erences sereahenews 
91; TIVE NEWS gives you the entire story every 


week throughout the year. 
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S900, $800, 46 Custom sedan, $635; De- Coronet sedan, §$1,455* 419 Coronet se- 
luxe sedan, $575. dan, $1,065*, $1,090*, $1,125*, $1,160". | 
FORD —'51 Custom (8) Victoria, $2,010 FORD—'51 Victoria, $2,050*, $2,135*, $2,- 
sedan, $1,730, ‘50 Deluxe (8) sedan 225*, $2,255*; Custom (S) sedan, $1,805*, 
$965 ‘49 Deluxe (8) sedan $1,105, $1,955"; conv., $1,760; ‘%-ton pickup, | Z 
$1,055. ‘48 SD (6) sedan, $750*. ‘47 $1,270, $1,435 50 Custom (SS) sedan, 
SD (8) sedan, $605; club coupe, $725 $1.135*, $1,24 $1,290", $1,300* 19 | 
"46 Deluxe (S) sedan, $590; Deluxe (6) Deluxe (8) sedan, $935, $980, $995, | 


sedan, $555. ‘41 Deluxe (S) sedan, $280; $1,010, $1,020, $1,025, $1,050, $1,060. ‘48 
SD (8) sedan, $385. (S) sedan, $630, $670, $695, $700, $715 
LINCOLN—'49 Cosmopolitan sedan, §$1,- ‘47 (8) sedan, $600, $690, $705, $715 
220°. 16 (8) sedan, $530, $575. S670. $715 
MERCURY —'49 conv., $1,060* HUDSON — "51 Hornet sedan, $2,175*. ‘50 
et aie os : Pacemaker sedan, $1,270*. ‘49 Com- 
NASH 51 Rambler station wagon, $1,410 modore (6) sedan, $1,000. ‘47 (6) sedan, 4 ‘ Wt 
OLDSMOBILE ‘41 (96) sedan, $315 $500 
PACKARD ‘50 sedan, $1,290*. '48 sedan, | KAISER--'51 Henry J sedan, 
$1,000 sedan, $425, $555, $575, S585 
v . . LINCOLN ‘49 sedan, $1,140* 
. y t , : rads 5 7 «© a = : + OF 
Sp oo: 19 SD sedan, $1,155. 47 SD | yppspeg URY 51 sédan, $2,005*, $2,030*, 
sedan, $76 $2,435*. "49 «sedan, $1,165", $1,185", 


STUDEBAKER (50 Champion Starlite 
coupe, $1,210, $1,110, ‘47 Champion se- 


dan, $545 Super 
WILLYS ‘50 (4) station wagon, 8965 650": 
605", 


DENVER oa) 


$1,570* 


Auction, Inc. Sale every 
Prices are for 


(Denver Auto 
Tuesday at Littleton, Colo. 
sale of Sept. 25.) 

(Prices steady. 
447 offerings.) 
BUICK.—'51 Super Riviera coupe, $2,615"; 

RM sedan, $2,605*; Super conv., $2,350*, 

$2,465*. °50 Super sedan, $1,570*, §1,- 

620°, $1,635*, $1,660*, $1,725*, $1,915° 

‘49 Super sedan, $1,315, $1,405, $1,440* 

"48 Special sedan, $705, $715, $800. '46) 

Super sedan, $710, $725, $745. 
CADILLAC—'51 (62) sedan, $3,875*. '50| 

(62) sedan, $3,020*, $3,280*. ‘49 (62) | 

sedan, $2,055*, $2,415*. ‘48 (61) sedan, | 


Sold 297 units out of 


$800, 





275", 





$1,925*, $2,010*. '47 (62) sedan, $1,520*, STUDEBAKER —'51 Commander — sedan, | DODGE Coronet 4-dr.. $1,700, "50 ts 
CHEVROLET '51_ Bel-Air, $2,130*, $2,- $1,800", $1,810 ‘50 Champion sedan, ton pickup, $875. ‘49 Coronet 4-dr., $1,- 

280*; SL Deluxe sedan, $1,765, $1,780, $1.280, $1,320*, $1,350*, $1,355* "47 185. ‘47 4-dr. $850; coupe, $670 5 

$1,795. $2,000*; conv., $1,850*, $1,860*, | Champion sedan, $710, $715*. Custom 4-dr., $710. 

$1,875*; 1-ton pickup, $1,610; %-ton| WILLYS— ‘51 '.-ton pickup, $1,670; sta-| poRD Deluxe (6) 4-dr.. $1,525. 

pickup, $1,495, $1,505, $1,510, $1,550;/ tion wagon, $1,665. '50 Jeep, $975. ‘49 | Custom (8) 2-dr.. $1,290. ‘49 Custom 

%-ton pickup, $1,290, $1,305, $1,350,| Jeepster, $700. ‘48 Jeep, $430, $480, $515,| (8) 2-ar.. $960; Deluxe (S) 2-dr.. $975; 

$1,355, $1,360. ‘50 Bel-Air, $1,760; SL| $655, $705, $710, $750, $780; '-ton pick-| Gustom (6) 2-dr., $850. “48 SD 

Deluxe sedan, $1,265, $1,300, $1,335, $1,-| up. $775. "47 Jeep, $530, $540, $585,| gar. $875. '47 Deluxe (8) 2-dr.. $8 

355, $1,395, $1,400, $1,415; %-ton pick-| $595. "46 Jeep, $525, $640, $730 (8). station wagon, $720. °41 8D club 

ee See, Sa ere, cee ve eee | er . coupe, $235. '36 2-dr., $125 

$1 185, ao see fises. olden an Pe | EBENSBURG, PA. FRAZER—'47 Manhattan 4-dr., $550. 

sedan, $750, $855, $860, $870, $1,025. ‘47| ‘Ebensburg Auto Auction Co. Sale every HUDSON 47 Commodore (S) 4-dr., $650* 

FM sedan, $740, $745, $780, $7 '46 | Thursday. Prices are for sale of Sept. 27.) | KAISER—'47 4-dr., $425. 

FM sedan, $745, $760. $790, $805. ‘41 | (Prices falling. Sold 87 units out of MERCURY. ‘49 2-dr., § 

sedan, $350, $365, $395, $405, $415. 118 offerings.) NASH—'51 Statesman Custom 4-dr $1,- 
CHRYSLER —'51 Newport, $2,.565*; Wind- | BUICK--'51 Special Riviera 4-dr., $2,075. 420. °48 (600) 4-dr $800. ‘46 Ambas- 

sor sedan, $2,355*, "49 NY sedan, $1,- | ‘50 Super Riviera 4-dr., $1.675*; Special sador 4-dr., $550; (600) 4-dr., $570 

235*, $1,320*, $1,370*, $1.460*, $1.530* sedanet, $1,390. ‘49 Super 2-dr., $1,375*. | OLDSMOBILE—'50 (98) 4-dr., $1,785 

"48 NY sedan, $935*, $1,015*. '47 Wind-| ‘47 Roadmaster sedanet, $850. ‘39 Spe- (76) sedanet, $81. 

sor sedan, $765*, $895*, $955*, $1,025", | cial 4-dr.. S205. PACKARD-— "50 4-dr., $1,295. 

$1,115". CADILLAC——'49 (62) conv., $2,310*. ‘48 | PLYMOUTH—'50 SD 4-dr. ‘ex-police car), 
DODGE —'51 Diplomat, $2,240*; Meadow- | (62) 4-dr., $1,780*. $930. SD 4-dr. $1,165; club coupe, 

brook sedan, §$2,050*; Coronet sedan CHEVROLET ‘51 FIL Deluxe 2-dr.. 81, $1,125. "48 Deluxe 4-dr. (taxi), $530. 

$1,730°, $1,.845*, $1,925*, $2.025*. ‘50! 750. '50 SL Deluxe Bel-Air, $1,600*; 2- SD 4-dr., $750, $725, $700. '46 SD 4-dr., 








This strong, streamlined Natkin Built Work Bench 
is engineered for all types of heavy work. The 
exclusive Nat-Flex* bench top means many added 
yeors of service. Nat-Flex is a non-conductor, 
resists oil, grease, water and abrasion. It will 
not fracture or break; is easy to keep clean. 


*Trademark Reg. 





watkin Built” MEANS More seryice dollars pet 





$1,235" 
OLDSMOBILE —'51 (98) 


$2,095, 


PONTIAC. 51 «S) 


sedan, 
(SS) sedan, 
$1,380°*, 
$1,215 
(8S) sedan, $710 





MODEL 9192 
Price $67.50 F.O.B. St. Louis 


without drawers and parts washer 


customel cons 
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Holiday, $2,685°*; 
$2,600*, $2,- 
$2.470*, $2,- 


(SS) sedan, $2,580*, 
(98) sedan, $2,425", 
$2.620* 
$1,665", 
sedan, $1,330", 
$1,605*. ‘48 (98) 


$1,690", $1.705* ’49 
$1.340*, $1,435", 
sedan, $1,095, | 








Catalina, $2,650°* ; 1 


Chieftain (8S) sedan, $2,110, $2,165, $2,- ain 40 
2,300*, $2,3 ‘50 Chieftain (8) “41 MD. 
$1,500*, $1,665". ‘49 Chieftain $150. 


$1,245°, $1,335*, $1,370°, 
$1,410*. ‘4S (8) sedan, $1,155*, 
*, $1,240°, $1,255*, $1,.260°. '46 








Accessories which 
may be added to 
Scotty Work Bench 
are shown in illustra- 
tion at right. -9691 
Drawers $10.00 each. 
=9611 Parts Washer, 
complete $7.45. 





ey bee 


$1,040, "48 | White's Building 


club coupe, 
"40 MD 2-dr., $200, $110, $100 
CHRYSLER 
Custom 
club coupe, 


club coupe, 








| Columbus chamber of commerce ‘‘better designed buildings” 
| building is an L-shaped, concrete masonry structure with 22,500 square feet of space 
| under roof. Service department has 18 work stalls, 11 of which are equipped with 
Weaver twin-post lifts. Kent-moore exhaust system is used to remove fumes from the 
‘50 (88) Holiday, $2,100*; | shop. A. E. (Bob) White is president and treasurer; Paul F. White, his son, is vice- 
president and Luther L. Boger, secretary. 


$1,140*. "47 (98) sedan, $710*, $730*. ir. $1.330: SL Special 2 9 
; os pete , $1,330; SL § al 2-dr., $1,200 
PLYMOUTH—'51 Savoy. $2,075, $2,080,| #1’ Deluxe 4-dr.. $1145. S:dr.. $1,160 
. $2,180; — Belvedere, $2,045. "50 SL Special 2-dr., $1,150, $1,130. '48 FL 
SD sedan, $1,355, $1,385, $1,410, $1,435 aerosedan 2-dr., $1,030; FM 2-dr., $980; 
49 suburban, $1,155, } ‘48 sedan, %-ton panel, $575. ‘47 FL aerosedan, 

$820. "47 sedan, $ $790 2-dr., $925; 4-dr., $S75; FM 2-dr., $780: 


pickup, $665. ‘46 FM 2-dr., $710; 
$240 
Deluxe coupe, 


‘42 MD 2-dr., 
$S0; 


$710, S700 


"50 Windsor 4-dr., $1,700, 
$1,300. ‘41 
$100 














bb ie 


The Scotty Work Bench is made of heavy 
gauge steel throughout. Length 60”; Width 


24”; Height 3354”; Weight 125 Ibs. 


No. 9691 Drawer 


Model 9191 same as 9192 except bench top is heavy 


steel. Price $62.50 F. O. B. St. Louis. 





ATKIN & CO. 


pV ENGINEERS - MANUFACTURERS 
1601 S. HANLEY RD. + ST. LOUIS 17, MO. 
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‘ No. 9611 Parts Washer 


Write for catalog 
showing these and other 
Natkin Built units. 


Custom 







Pee 


Wins Design Award— 
Bob White (Oldsmobile) Columbus, O., was recently awarded first place in the 


competition. White's 


$590, $550. ‘40° 2-dr., 
pickup, $225. 
PONTIAC—'51 (S) 4-dr., $1,990. ‘46 (8) 
2-dr., $730. '39 (6) coupe, $235. 
STUDEBAKER —'51 Commander 4-dr., $1,- 
660. ‘50 Champion 2-dr., $1,165, $1,135. 
‘49 ‘s-ton pickup, $S00. ‘48 Champion 
conv., $846. 
WILLYS—'48 station wagon, $610* 
MISCELLANEOUS — 46 ,-ton 
$370; '.-ton panel, $450. 


DANVILLE, VA. 
‘Danville Auto Auction. Sale every Wed- 
nesday. Prices are for sale of Sept. 26.) 
(Prices firm. Tobacco markets in this 
area boosting retail. Sold 71 units out 
of 98 offerings.) 
BUICK—'47 Special 2-dr., 
Special 4-dr., $555. ‘41 
$150 
CHEVROLET—'51 SL 
6S0*. '50 FL Deluxe 4-dr., $1,510*, $1,- 
425*; SL Deluxe 2-dr.. $1,360, $1,350, 
$1,460*; Bel-Air, $1,590*. ‘49 SL Deluxe 
club coupe, $1,120. ‘48 FM club coupe, 
$8x¢ t-dr., $920, $910; FL aerosedan, 
$94u, $915. '47 FM 4-dr., $795. ‘46 FM 
conv., $500. °42 SM 2-dr., $400. "41 SM 
f-dr., $370. 
CHRYSLER- '49 NY 4-dr., $1,320. 
DODGE-—'51 Coronet conv., $1,880. 50 
'»-ton pickup, $S00. ‘48 club coupe, $760. 
FORD—'50 Custom (8) 2-dr., $1,305. ‘49 
Custom (8) 2-dr., $1,075, $1,000; 4-dr., 
$1,105, $980, $940; station wagon, $1,180. 
"48 (8) ‘-ton pickup, $560; (6) '.-ton 


$200), 39) «'.-ton 


pickup, 


$600, 
Century 


$500 16 
i-dr., 


Deluxe 4-dr., S1,- 





panel, $400; SD (8) club coupe, $800; 
SD (6) 4-dr.. $790. ‘47 SD (8) 4-dr., 
$705, $785; 2-dr.. $780. '46 SD (S) 2-dr., 
$580: conv., $650. ‘41 SD (SS) 4-dr., 
$230; 2-dr., $265. °39 (8) 4-dr., $190 
$140. 


HUDSON "46 '.-ton pickup, $350 


MERCURY —'49 club coupe, $1,130; 2-dr 
$1,265. ‘47 club coupe, $60 16 «club 
coupe, $725. 


PACKARD Deluxe 2-dr., S770 
PLYMOUTH—'51 Cranbrook 4-dr., $1.770. 
‘46 SD 4-dr., $670. ‘40 SD 2-dr., $155. 








PONTIAC. -'50 SL (8) 4-dr., $1,500: Chief- 
tian (6) 2-dr.. $1,400, ‘48 SL (8) 4-dr. 
$1,030* $1,000*; 2-dr. $1.025*: (6) 


conv... $990. 
STUDEBAKER (50 
190, 
WILLYS. °50 Jeepster, S860. "49 Jeepster, 
$770. 


Champion 4-dr., §1.- 


AMARILLO, TEX. 


‘Amarillo Auto Auction. Sale every Fri- 

day. Prices are for sale of Sept. 28.) 
(Prices off slightly. Sold 254 units 
out of 408 offerings.) 

BUICK [51 Super Riviera 4-dr., §$2.575*. 
'50 Super conv., $1,375; 4-dr.. $1,705*, 
$1.625*: Special 2-dr.. $1,225, $1,360. 
‘49 Suver 4-dr.. $1,360. 2 at $1,275 
280. $1,285; conv., $1,250; Special 2-dr 
$1,140 

CADILLAC—"51 (62) 4-dr 





$3.905* "50 


(61) club coupe, $3,250*, '47 (61) 4-dr 
$1,375* | 
CHEVROLET—'51  °*-ton pickup, $1.405, 
$1,395. $1,325, $1,305; ,-ton pickup, 
$1,280: station wagon, $1,955: Bel-Air. 
$2.150* FL Snecial 2-dr $1,495 SL | 
Deluxe 2-dr.. §$1.635, $1,850*. $1.875*: | 
4-dr. $1.712, $1.800, $1.920%. $2.025*. | 
590 FL Deluxe 2-dr.. $1,250, $1,285, $1.- 
325, $1,330: ST. Deluxe 4-dr., $1,415, $1.- | 


$1.490*. ‘49 FL Deluxe 2-dr., $1,- 


60, 
oa $1.050, $1,100. $1,115, $1,200. $1.-| 
225: FL Special 4-dr., $975, $995: SL 
Deluxe 4-dr., $1,290, $1,260, $1,115 
CHRYSLER—'49 NY club coune, $1.225 
$1.375*, $1.415%; 4-dr., $1,240. 81,300. 
$1.350*. "48 NY 4-dr.. $955, $965 47) 
Windsor 4-dr., $715. ‘46 Windsor t-dr 
$620. z 
DeSOTO—'51 Deluxe 4-dr.. $1.985, St 995. 
$2.005. "50 Custom club coupe, $1,500 
‘49 Custom 2-dr., $1,175. 


49 Wavfarer 2-dr.. $1,030; Coro- 
$1,145. "48 14-ton pickup, 8475 
£1.775: Deluxe (6) 2-dr 


DODGE 
net 4-dr 
FORD—'A! conv.. 


$1.650, 81.755 





§1, 480: Custom (8) 2-dr 
$1.775. $2.000*, S82.050*; $1.710. 
$2? 025* 14-ton pickup, $1,475 
"0 Deluxe (8) 2-dr $1 5. 8£1.290; 
Custom (8) 4-dr.. 81,.425*; conv $1,375: 
-ton pickup $925, $920 49 1.-ton 

nickun, $775 

KAISER—'49 i-dr $825 

LINCOLN AQ 4-dr $1,450, $1.700*. °49 
4-dr $1,225 

MERCURY hl club coune, $2,000; 2-dr 
$1,975. ‘50 club coupe, $1,440 19 conv., 
$1.005. 

NASH—'50 Rambler conv $1.175; Ambas- 
sador 4-dr.. $1,185. ‘49 (600) 2-dr.. $970 

OLDSMOBILE--'51 (88) Super 2-dr., §2.- 


575*, $2.600*; 4-dr., $2.575*; (88) 4-dr., 


|} $1,845, $2,660*. "50 (88) 2-dr.. $1,680*, 
| §1,710*. '49 (S88) 4-dr., $1,350*. "48 (98) 
t-dr., $1,000. 


| PACKARD—'50 2-dr., $1,100. ‘49 4-dr 
$855. °47 Clipper 4-dr., $700 

PLYMOUTH—’51 Cranbrook club coupe, 
$1,770; Concord 2-dr., $1,630; Belvedere, 





| $1,955; Cambridge 4-dr., $1,730, $1,855 

| $1,870. 

PONTIAC —-'51 Chieftain (8) 2-dr., $2,275*; 

| 4-dr.. $2.430*;. SL (8) 4-dr., $2,240°, 

| 2,275*. °50 Chieftain (8) club coupe 
$1.550*; conv., $1,465. 

STU DEBAKER—'51 Champion business 

























coupe, $1,290. $1,325. "50 Champion 2-dr 


$1,190, $1,250. °49 %-ton pickup, $705 
"48 Commander 4-dr., $770. ‘47 Cham 
pion club coupe, $685. 

WILLYS—’'50 (4-wd.) Jeep, $550, $540 


$520. '48 (4-wd.) Jeep, $610, $500, $475 
"47 (4-wd.) Jeep, $325. '46 (4-wd.) Jeep 
$305; station wagon, $480. 


MISCELLANEOUS— 51 GMC 
up, $1,450; '.-ton pickup, $1,215, 
$1,425, $1,435, $1,445, $1,450 


Ford of Canada 
Gets Willys OK 
To Build Jeeps 


TOLEDO. Ward M. Canaday 
| president of Willys-Overland Mo- 
tors, last week announced an agree- 
ment between Canada, Ford Motor 
Co. of Canada, and his company for 
the production in Canada of 
quarter-ton military trucks for the 
exclusive use of Canadian military 
forces and having the same specifi- 
cations as vehicles built by Willys 
under its tradename, “Jeep.” 

Under the agreement Willys- 
Overland will assist Ford of Canada 
to tool up for production by fur- 
nishing blueprints, engineering in- 
formation, technical assistance and 
the right to use Willys patents, 
Canaday said. 

Willys-Overland will also cooper- 
ate by supplying parts for assemblv 
of the vehicles from its sources in 
the U. S. until such time as Ford 
of Canada may establish Canadian 
facilities for making these parts. 
The agreement provides for Willys 
to receive a specified remuneration 
per vehicle built. 

In Canada, Rhys M. Sale, Ford 
of Canada president, said the con- 
tract called for the assembly of 
about 2,000 trucks. 


The trucks, which are of the 
four-wheel-drive type, will be pro- 
duced at the rate of 10 per day, 
beginning early in January, Sale 
said. 

“We are very glad to have the 
order,” said Sale. “It has _ been 
under negotiation for several] 
months. 

“This is very largely an assembly 
job and does not involve very much 
in the way of tooling or manufac- 
turing operations. The 10-per-day 
volume cannot mean a great deal 
from an employment standpoint. 
other than that every little bit 
helps.” 


%,-ton pick- 
$1,420 





Asselin Donates New Cars 


To Two R. I. High Schools 


Asselin Chevrolet, Warren, R. IL. 
has donated 1951 sedans to high 
schools in Barrington and Bristol, 
R. I. according to Stanley W. 
Jaworek, manager of the firm. 


The cars, to be used in student 
driver-training courses, were pre- 
sented to the Leander R. Peck high 
school in Barrington and the Senior 
high school in Bristol. 





J. W. MORTELL COMPANY 


Factories 


KANKAKEE, ILL. 
DETROIT, MICH. 
LYNDHURST, N. J. 


Pioneers and Today's Largest 


Producers of 


AUTO 
SOUND 
DEADENERS 


Also Underbody Coatings and 
Rustproofing Products for 
the Automotive Industry. 


Have served car, truck and 
body plants for 25 years 
through our Research Lab- 
oratories, Consulting, Engi- 
neering and manufacturing 
Facilities—-Now expanded 
to give faster and better 
service. 





| 
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tivans Aide Cites 
Low Loss on Cars 


shipped by Rail 


FRESNO, Calif.—Claims costs on 

il shipments of automobiles have | 
been reduced 405 percent in the} 
|.st 20 years, according to Floyd M. 
“harp, West Coast representative 
of the Evans Productions Co. rail- | 
road loading and equipment divi-| 
sion, Who addressed a recent meet- 
..g of the Western’ Railroads’ 
Freight Claim Prevention Commit- 
tee here. 

Sharp pointed out three major) 
factors that have contributed to an| 
estimated $8,000,000 saving to rail- 
roads in damaged freight claims. 


sae ~, 





“First,” he said, “are the joint Fiqt's Rural Car Looks Like Jeep— 


prevention activities employed by | 
the various carriers through the! 


thetic lacquers and protective fin- @ maximum speed of 62 mph. 

ishes for automobiles, and third, the | ee 

introduction of the Evans Auto| 

Loader and other device cars cr Italy Ge 

the transportation of autos and} 

auto parts.” 
Tracing the history of auto ship-| 

ments by rail in the earlier era, | 


Sharp said that claims costs aver- NAPLES, Italy. _(UTPS) — The 


Fiat, Italian car maker, is showing the Campagnola (Rural Car) 
AAR. Second, the advent of syn- | in Bari, Italy, for the first time. It has a four-cylinder engine which 


uged about $20 per carload. At the 
present time, he said, the average 
cost per carload is 90 cents. 

The highest average in recent 
years, he continued, was in 1948, 
when the figure was $1.65, and the 
lowest was in 1943 at 36 cents per 
car. 

In conclusion, Sharp warned the 
railroad men in the audience that 
the rapid development of competi- 
tive forms of transportation justi- 
fies serious consideration of every 
possible avenue to aid undamaged 
shipments, 

“Special loading equipment and 
its proper maintenance definitely 
constitutes an important one of 
these avenues,” he said. 


Big Savings Seen 
By Standardization 
Of Military Data 


DAYTON, O.—Military planners, 
by standardizing the mass of print- 
ed technical information on equip- 





new motor vehicle which Fiat is 
showing for the first time in the 
motor section of the 1951 Levant 
fair (Bari) is an open tourer for 
civilian use. 

It has been christened Campag- 
nola (rural car) because its char- 
acteristics and performances, be- 
sides being those of a handy, fast 
jand comfortable open car for car- 
| rying passengers and goods in town 
and on ordinary roads, particularly 
ifit it for a wide range of uses in 
the country, in farming and on 
jearth moving jobs on any terrain 
}and off the road. 

(While Americans may see in 
it a strong resemblance to the 
Jeep, Fiat says it is of original 
| design, the result of long re- 
search.) 

It is capable of performing a 
‘whole series of agricultural and 
|industrial jobs. It is definitely not | 
ja farm tractor and is not intended 
|as a substitute for it. Neither is it 
'a light lorry or van. It is a true 
;}motor car—an open car — which 





| pounds. 
jan hour, the speed of a fast stand-| 


ment in common use by the Air|lends itself to every sort of use, 

Force, Army and Navy, expect to| Fiat says. 

save thousands of manhours and! The Campagnola brings a fresh| 

slash the costs of duplicated effort. | contribution to the progress of the 
Spokesmen for the Air Material motorization of transport and work, | 

Command’s maintenance division at|Fiat claims. For years Fiat has_ 

Wright-Patterson Air Force base | heen developing the motorization of | 


said that plan of complete stand- 
ardization already has_ been 
achieved by the Air Force and the 
Navy’s Bureau of Aeronautics. For 
the past seven years, they have 
been unified with respect to size, 
format, contents and revision meth- 
ods of all technical publications 
used by both agencies. 

Now the planners, thinking in ac- 
cord with recent unification of the 
three military services, envision a 
similar cooperation between the Air 
Force and additional Navy units 
and the Army. The great success of 


Air Force-Navy Bureau of Aero-| 


nautics publication standardization 
has brought about the proposal 
these practices be extended to cover 


all ground equipment used jointly | 


by the Army, Navy and Air Force. 

Achieving that is going to be a lot 
of work and will take a lot of time. 
So in the meantime, to avoid much 
of the present duplication of effort, 
the Army and Air Force have 
agreed to exchange technical data 
as a necessary step on the way to 
standardization. They have devel- 
oped a set of basic policies and re- 
sponsibilities for this data ex- 
change. 


Safety Manual Authors 


Get Die Casting Award 

CHICAGO.—-An outstanding step 
in the field of safety engineering 
in die casting plants received public 
acknowledgement when the annual 
Doehler award of the American Die 
Casting Institute was presented to 
the authors of the safety manual 
for the die casting industry. 

The Doehler award, established in 
1949, is made each year “for the 
outstanding achievement contribu- 
ting to the advancement of the 
die casting industry.” It was pre- 
sented to Charles A. Sanford, in- 
dustrial relations manager of Cleve- 
land Hardware and Forging Co.; 
Norman Dress, personnel manager 
of Precision Castings, Inc., Cleve- 
land, and Byron S. Van Horn, 
safety director of Doehler-Jarvis 
Corp. 


jagriculture, not only through the) 
|tractor, but also through utility 
cars and commercial vehicles which 
can be advantageously used also on 
| farms. 

This second half of the century 
{sees the beginnings, in Italy, of a 
| gigantic reclamation scheme for the 
|distressed rural areas. The Cam- 
|pagnola is a most suitable machine 
'for such work, as an auxiliary 


‘transport vehicle to the tractor 
|which excavates and levels the 
ground. 


The technical data of the Cam- 
| pagnola are given on the illustrated 
|introductory sheet which describes 
the chassis and the engine. 

The engine, petrol driven, four- 


Lighting Interest 


Merit Award Contest 


Attracts Attention 
CHICAGO.- Interest among own- 
ers and users of outstanding light- 
|ing installations, in the $2,500 Merit 
|Award competition sponsored by 
the Fourth International Lighting 
| Exposition and Conference, is great- 


jer than ever, according to G. T. 
Morrow, chairman of the merit 
award committee. 

The special classification which 


permits an owner or user to submit 
an entry on a lighting installation 
made between July 1, 1950, and Dec. 
31, 1951, is again included in this 
competition as one of the major 
| classifications. 

Complete details, including infor- 
mation on how to enter, how to 
prepare entries, how the reports 
| will be judged, etc., are available 
in the new official rules brochure 
which includes the application 
blank. All requests should be di- 
rected to the Merit Award Com-| 
mittee, Fourth International Light- 
jing Exposition, 326 W. Madison St., 
Room 818, Chicago 6, IIl. 


More than 100,000 persons read AUTO- | 
MOTIVE NEWS every week! 


* 


ts First Version 


Of American Jeep 


cylinders, swept volume 1,900 ¢.c., 
develops 53 horsepower. The open 
tourer body—also by Fiat—is of 
exemplary modernity. It is a 
plain, but sturdy body affording 
full comfort even during the most 
trying evolutions of the car. The 
open touring body is equipped 
with a detachable weatherproof 
hood supported by metal hoops. 
The Campagnola is a six-seater 
tourer. Net useful load, over 1,100 
pounds. With six passengers 
least 110 pounds of goods can also 
be carried. With only the driver 
aboard, the car can carry up to 


| 1,100 pounds. It can haul trailers up 


total weight of 5,500-6,600 
Maximum speed 62 miles 


to a 


ard car. Minimum speed 5.6 miles 


at the Levant fair | 
is said to produce | 
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In the Hopper 


Pa. Senate Passes Bill 


On Truck Insurance 


The Pennsylvania senate passed 
'a house-approved measure to per- 
mit motor carriers not qualified to 
be self-insurers, to furnish surety 
|} bonds or public liability insurance. 


The measure passed by a vote of 
|49-0, and was sent to the governor 
| for signature. : 
| ® * * 
|Mass. House Votes Increases 


'In Gas Tax, License Fees 


After lengthy meetings of both 
parties in the Massachusetts 
house, the Democratically - con- 
trolled lower branch on a voice 
vote bowed to the Republican 
senate and gave approval to a 1.3- 
cent-a-gallon gasoline tax boost 
plus registration fee increases. 

The gas tax hike is scheduled 
to go into effect as soon as it 
finishes the process through the 
legislative machinery and re- 


| ceives the governor’s signature. 
| The bill will increase passenger 


'on the 


at | 


an hour. Low fuel and oil consump- | 


tion. The maintenance is as easy 
as the driving. 

The Campagnola develops a trac- 
tive effort at the drawbar of 3,300 
pounds. 


Missouri senate to raise the tax on 
diesel fuel from two to three cents 
per gallon. 


Truck Mudguard Law 


Signed in Pennsylvania 


Under the provisions of a meas- 
ure previously approved by Penn- 
sylvania and signed by Gov. 
John S. Fine, commercial motor 
vehicles will be required to be 
equipped with mud guards to 
prevent the throwing of road sur- 
faces from rear wheels. 


Clarke Heads U P 
Sterling Sales 


CLEVELAND.—Robert F. Black, 
president of White Motor Co., has 
announced the appointment of Rod- 
erick H. Clarke 
as sales manager 
of the Sterling 
division of the 
company. Clarke 
will make his 


| Car registration fees 50 percent; 


headquarters’ at 


truck and motorcycle registration 
eae to, |the Sterling divi- 





fees 100 percent, and operator - é s 
license fees 25 percent. The yield | Si0n Plant in Mil- 
from these increases will go di- | waukee. 
rectly into the highway fund. Clarke comes to 
a tere White’s Sterling 
division from Au- 
Pa. Hears Truck Bill tocar Co., where R. H. Clarke 


Use of up to four red reflectors he had been assistant to the presi- 
rear of a truck would be dent and before, district sales 
authorized under the provision of a| Manager for Southern California. 
measure which has been introduced | He is a native of Montana. 
in the Pennsylvania house. After spending six years with the 
, te Northern Pacific Transportation 
Co., Clarke served in the U. S. 
Army from 1940 to 1946 in a variety 
of assignments in the development 
and testing of motor transport 
equipment for the wheeled vehicle 
section of the automotive division 
of army ordnance. 


Pennsylvania House Passes 
Diesel Truck Law 


A measure requiring overhead 
exhaust outlets on diesel motor 
vehicles has passed the Pennsyl- 
vania house by a vote of 200 to 4 
and sent to the senate for ap- - 
proval. Schindler Appointed 

Werner Cooper, head of Cooper- 
Nash, Oakland, Calif., has’ an- 
nounced the appointment of James 
Schindler as sales manager. 


# * * 


Mo. Fuel Tax Boost 
State Sen. Michael Kinney of St. 
Louis, has introduced a bill in the 


BUILD YOUR SALES WITH ‘Low Boy”’ 


— 
gr 
4 7. 7 





&) 
' Y | 








*Trademark Reg. 


ENGINE TUN 


x met 
it” MEANS More service dollars per cus 


funws SERVICE MERCHANDISER 
‘it * Only 48" high» Fits practically anyuhere 


SHIPPED COMPLETELY 
@ , ASSEMBLED WITH 48” 
FLUORESCENT LIGHT 


If you've been looking for an attrac- 
tive service merchandiser for a hard- 
to-fit space, here's the answer to 
your problem. The Natkin Built 
"Low Boy” is over 9’ long, yet only 
48” high. Place it under low win- 
dows or any place for that matter. 
IT SELLS MORE SERVICE AT A 
PROFIT! 


The exclusive Nat-Flex* bench top is a non-conductor. Nat-Flex 
resists oil, grease, water and abrasion. It will not fracture or 


break; easy to keep clean. LIST PRICE 
$354.00 
F.O.B. St. Louis 


P SERVICE 









| 
oo 


MODEL 9205 


Iustrated at left, one of many possible custom 
installations using Low Boy Merchandisers 


and matching cabinets. 





N&ATKIN & CO. 


1601 S. HANLEY RD. + ST LOUIS 17, MO 
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Hess, Goldsmith Buys 


Industrial Tape Firm 
NEW YORK.—Hess, Goldsmith 

& Co., Inc., weaver of glass textiles,| founded by the Linton family in 

has contracted to acquire the as-|1897. Price was not revealed. 

sets of Horace Linton & Bro., Inc., Goldsmith announced the follow- 

of Philadelphia, pioneer manufac-| ing appointments for the new divi- 

turer of industrial tape, James A. | 


Purchase 


Goldsmith, announces. 








ADV ERTISEM ENT 


ADVERTISEMENT 





BOB THOMPSON Sales Class of 


Clinic for five nights on ‘‘How to Close the Sale’ 1. 
has been recently presented for DeSoto Dealer 
Louis Rose Co., and Nash dealers, Hudson deal- 2. 
ers, Chrysler and DeSoto dealers, and Lincoln- 
Mercury dealers of Detroit. 3 
Why only One man in Seven can close a sale! 4. 
93% of all salesmen hove only one closing 5 
method. Bob Thompson teaches ten... 


rule. 


rule. 


ing rule. 


Special inducement é. 
Impending Event 
. Assistant Salesman. 


Subordinate rule. 
. Narrative Story Tell- 
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|Goldsmith jr., president of Hess,| president of the Philadelphia com- | 
vice-president and general | 
will be made from the stockholders | manager, and Dominic A. Siravo, | 
of the Linton company, which was| former Linton vice-president, assis- 


pany, 


tant to the general manager. Ray- 
mond F. Clark, vice-president for 


|industrial sales of Hess, Goldsmith 
|& Co., Inc., will assume sales re- 
sion: Wallace R. Linton, former|sponsibility for the new division. 


ADVERTISEMENT 





Lincoln-Mercury 


Dealers and Salesmen, Sheraton Hotel — Detroit — September 19, 1951 


Bob Thompson, International Champion Closer, who has taught more than 300,000 automobile 
salesmen how to close sales on more than 3,000,000 cars and trucks. 


Assumptive rule. 
7. Ask him seven 
times to buy rule. 
Direct rule. 

. Indirect rule. 


10. Showmanship 
rule. 


0 @ 


KNOWLEDGE OF THESE TEN RULES MAKE ANY SALESMAN A MASTER CLOSER 
Salesmen are neither made nor born—they are THOMPSON TRAINED 


626 SOUTH SPRING STREET 
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MORE PROFIT... MORE SATISFIED 
CUSTOMERS WITH GENERAL TIRE 
DEPARTMENT, SAYS GEN. MGR. OF 
UPTOWN CHEVROLET (Pasadena, 
Calif.)—‘‘We have featured several lines 
of tires with only nominal success—but 


wonderful customer relations,” 
A. Lewis Shingler, Gen. Mgr. of Uptown 
Chevrolet. ‘‘I recommend a General Tire 
Department to every new car dealer.” 
—Gen. News Service. 


LOS ANGELES, CALIFORNIA 







with General we’re enjoying top profit and 


reports 


LT 


| 





NEW YORK.—South American 
markets for U. S.-made cars are 
being seriously challenged by Brit- 
|ish and European automobile mak- 
ers, members of the Overseas Auto- 
mobile club were told at a meeting 
| here. 
| Walter McKim, recently re- 
turned from a tour of 15 western 
hemisphere countries, said he was 
surprised how much European 
competition had been underesti- 
mated. 
| McKim is known as an exporter 
|and expert on garage equipment. 

He said that U. S. manufactur- 
|ers should improve their standards 
|of service in Latin American coun- 
itries in order to assure the contin- 
|uing popularity of their cars there. 
| A forum discussion during the 
parley pointed up that there exists 

considerable confusion regarding 
priority ratings and quotas in the 
automotive export field. 

The main conclusion reached 
in the discussion was that prior- 
ity controls officials are prepared 

| to make the rules clearer. 

Concerning the growing competi- 
tion for auto sales in Latin Amer- 
ica, McKim said that in many ways 
Europe’s smaller cars are better 
suited to conditions there than 
large American cars. However, he 
said, South Americans still show 





Forum Leaders 
Listed for Global 
Metal Congress 


CLEVELAND.—Top U. S. metal 

scientists were named last week by 
|the American Society for Metals to 
chair technical discussions of inter- 
national metal problems at _ the 
World Metallurgical Congress in 
| Detroit, Oct. 14-19. 
Approximately 1,000 metallurgists 
}of 21 nations and this country are 
(enrolled for the meetings which 
| will consider conservation of met- 
|als and new techniques for process- 
ing alloy steels. Advances in non- 
ferrous substances also will be re- 
| viewed at the sessions. 

William H. Eisenman, executive 
secretary of the society, said U. S. 
scientists selected to lead the meet- 
ings represent a top echelon “blue 
book of American metal experts.” 

The discussion leaders named in- 
clude: 

Dr. Francis C. Frary, director of 
research for the Aluminum Co. of 
America; Dr. Erle G. Hill, director 
of metallurgy and development for 
Wheeling Steel Corp.; Dr. Gilbert 
Doan, head of the department of 
metallurgy at Lehigh university; 
Dr. Harold K. Work, director of 
research and development for the 
Jones & Laughlin Steel Corp.; Dr. 
Carl E. Swartz, chief of metals re- 
search for the Armour research 
foundation of the Illinois Institute 
|}of Technology; Dr. W. E. Thomas, 
| vice-president of Magnaflux Corp.; 
Dr. E. H. Stilwell, chief contact 
metallurgist, Dodge plant in De- 
troit, and Dr. Gordon Johnson, su- 
pervisor of foundry research for 
the Armour research foundation of 





Hertz System 
Gains 19% 


CHICAGO.—National volume of 
auto and truck rentals increased by 
more than 19 percent during the 
past 18 months, it was announced 
last week by A. J. Shaughnessy, 
vice-president of Hertz Driv-Ur- 
Self System. Speaking in Chicago 
at Hertz’ three-day international 
sales and management conference, 
he said that a substantial amount 
of this growth can be directly at- 
| tributed to increasing use of rent- 
a-car services by travelers between 
cities. 

“There is a_ definite trend,” 
|Shaughnessy explained, “toward 
traveling from one city to another 
by train or plane and renting a car 
on arrival, instead of driving all 
the way. This practice now ac- 
|counts for more than one-third of 
|our total business, compared to 
less than one percent 20 years ago. 
| Widespread acceptance of this mod- 
ern travel method is also increas- 
jing passenger traffic for both rail- 
roads and airlines.” 





the Illinois Institute of Technology. 


Latin-America Rivalry 


British and European Makers Reported Making 
Strong Challenge to U. S. Makers 








an overwhelming preference for 


American cars. 

In addition to improved service, 
McKim urged U. S. car makers to 
take steps to improve the technica! 
knowledge and ability of their ex- 
port people. 

He proposed that training schools 
be set up for mechanics handling 
American cars and that service b« 
provided on a neighborhood level 


N.J. Truckers 
Rap Tax Load 
As Too Heavy 


TRENTON, N. J.—An official of 
the New Jersey Motor Truck Assn 
said the trucking industry can not 


|continue to bear an undue share of 
| State taxes. 


|} tion fees, 








R. D. Dameo, chairman of the 
group’s legislative committee, said 
that to maintain the heavy tax 
burden would harm all business and 
citizens in the state. 

He pointed out that motor ve- 
hicles had contributed $11,000,000 of 
the $20,000,000 increase in state 
revenue during the last fiscal year 
and that commercial vehicles were 


| responsible for more than half the 


total. 

“The increase in truck registra- 
originally estimated at 
$2,000,000 has gone far beyond that 
figure and am advised is closer to 
$5,000,000," Dameo said. One reason 
for this is that many vehicles cus- 
tomarily carrying lightweight prod- 
ucts have been registered for their 
full carrying capacity to take ad- 
vantage of the grandfather clause 
on weight restrictions. 


“Thus, we find all highway users 
contributing more than half the 
$20,000,000 increase in state reve- 
nues, which will build up a surplus 
estimated at $12,000,000 next June. 
Yet the railroads, which have been 
instigating higher taxation and 
greater restrictions for the truck- 
ing industry, contributed only $445,- 
000 toward the increased revenues. 
Where the railroads paid $16,000,000 
into the state treasury, motor ve- 
hicle users paid $80,000,000, nearly 
half the state revenue.” 


Ark. General Haulers 
Tilt Rates 6 Percent 


LITTLE ROCK, Ark. Truck 
haulers of general commodities 
have been authorized by the Ar- 
kansas public service commission 
to increase their intrastate rates by 
6 percent. 

Arkansas Motor Freight Lines 
and 20 other common carriers had 
asked for an increase of approxi- 
mately 10 percent. They testified at 
a hearing that operating costs had 
increased considerably. The Ar- 
kansas commission also permitted 
the carriers to increase their mini- 
mum charges from $1 to $1.40. 
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P. L. GRISSOM & SON 
Chevrolet Dealers 


DETROIT, 
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Chrysler Tests Find: 


Driver Big Factor 
In Gas Economy 


DETROIT.—Results of compari-|achieve maximum fuel economy 
son runs in city traffic and in the | when the gears were changed 
open country demonstrated last|quickly rather than allow’ very 


week how test drivers cut automo-| much speed to be achieved before 

hile gasoline consumption by as/the shifting. 

much as 50 percent. | “For example, low gear at 20 
In a series of tests conducted by| miles an hour gives 35 percent 

Chrysler Corp. engineers to deter-| less fuel economy than high gear 

mine fuel economy, it was found) at the same speed.” 

that by timing their city driving to| Results of actual road tests have 

the flow of traffic and the setting | peen published in a booklet by 

of traffic lights, test drivers cut | Plymouth, titled “Fuel Economy 

gasoline consumption in half, and | Through Planned Driving.” It in- 


similarly, by reducing open country | cludes this tip for winter driving: | n 


driving from 70 to 50 miles an hour, | ayn engine will use just about the 
25 percent in savings were achieved. | same amount of gasoline while idl- 

“Our tests show that the driv- |ing during the warm-up period as 
er pretty much determines wheth- | it will while being driven. Actually, 
er his car will get the fuel {an engine under load warms up| 
economy the engineers have de- | quicker. 
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Style Show for Neptune— 

Women's bathing styles covering a 100-year era were featured on the colorful float 
entered by Angelo's Auto Sales (Studebaker) in a recent centennial parade in Chicago. 
The float was mounted on a Studebaker 1'-ton truck. Shown at the extreme left is 





signed into it,” reported A. B. | 
Couture, chief engineer of experi- | 
mental testing. He directs a staff 
who test-drive some 290 cars and 
trucks each year for a total dis- 
tance of 2,000,000 miles. 

“On a recent 62-mile test run in 
Detroit city traffic,” Couture said, 
‘one driver by carefully timing the 
flow of traffic and the setting of 
traffic lights, showed a 55 percent 
gain in fuel economy over a driver 
who stayed out in front of the traf- 
fic; and the really careful driver | 
took only three more minutes to 
make the run. 

“On a 165-mile open country run,” 
Couture went on to say, “we found | 
we could save one gallon or more 
out of every four simply by driving 
50 miles an hour instead of 70. 

“We found out some other things, 
too. For instance, driving on under- 
inflated tires as compared with 
fully inflated tires showed that the | 
former could cut gasoline mileage 
down as much as one mile a gallon. 
And then, too, it was clear on those 
cars with regular gear shifts we 


Battery Makers 
Ask Government 


For More Lead 


WASHINGTON. — A recommen- 
dation that domestic supplies of 
lead be increased by tapping the 
national stockpile and by boosting 
imports from foreign countries was | 
transmitted to the government last 
week by the advisory committee for 
the nation’s storage battery manu- 
facturers. 

The committee members manu- 
facture storage batteries for start- 
ing, lighting and ignition in pas- 
senger automobiles, commercial ve- 
hicles, motorcycles, tractors, small 
boats and light aircraft. 

Scarcity of lead has caused a 
crisis in the industry, and it is 
serious enough to warrant the re- 
moval of some material from the 
stockpile, the manufacturers said. 
They advocated that the govern- 
ment buy foreign lead for resale to 
domestic consumers as an addition- 
al step to increase supplies. 

Government officials said the 
Defense Materials Procurement 
Agency has been established with | 
the latter objective. If foreign lead 
is available for sale, they pointed | 
out, DMPA will buy it. The com- 
mittee was told, however, to expect 
no appreciable volume of lead im- 
ports before January, 1952. 


Canada Unlikely | 
To Ease Credit 


OTTAWA. — Informed quarters 
here say that the Canadian govern- 
ment has reexamined the effects of 
credit restrictions on the automo- 
tive and other industries, and de- 
cided not to make any drastic} 
changes at present despite mount- | 
ing pressure for some easing of | 
credit curbs. 

While concerned over unemploy- 
ment caused by credit curbs, it is 
understood that since inflationary 
trends are continuing, there is a 
reluctance on the part of the gov- 
ernment to ease the credit curbs 
at this time, though by spring or 
mid-winter it may be different. 








Wondering how new-car and truck produc- 
tion and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story every 
week throughout the year. 


Advising motorists to change to | Mariorie Adams, “Miss Chicago.” 
lighter lubricants for cold weather| ae i 
driving, the Plymouth booklet cau-| short-distance city driving may be | er—because lubricants, stiffened by 
tions: |only half as much as your car is| the cold, increase friction and force 
“The average gasoline mileage on | capable of delivering in mild weath-|the engine to burn more fuel.” 
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if you 
believe 
in signs... 





Signs that point to your 
Pennsylvania Oil Brand 


Car owners everywhere — more conscious than ever of the 
need for engine care—are being convinced of the superior 
qualities of 100% Pure Pennsylvania Motor Oils. Attention- 
getting advertisements such as the one reproduced here 
are being read more thoroughly by more people than ever 
before. They appear regularly in LIFE, THE SATURDAY 
EVENING POST, HOLIDAY, COUNTRY GENTLEMAN 
and PROGRESSIVE FARMER. 


You can turn this public acceptance into extra oil sales if you 





conditions 100°; 


let your customers know that you handle a Pennsylvania oil. wil Felp your engine's muscles flex and spp 
2 ; smoothly, thousands of miles f; 4 
This fall marks the completion of 28 consecutive years of climate, under any deiving ‘ br ae 
, he ms & ©onditions, your engi 
consistent advertising that has educated the public on 100% « absorb its years gracefully on this oil made 
‘ rom the y orld’s est cr 

Pure Pennsylvania Motor Oils. Its effectiveness has long tips oF long, youl ge oo ae 

I 5» YOUN get there on less oil 


been evident, and it will be continued through the years 
to come. 





MOTOR OIL 


NT ee) 
i ee 


For your protection, only oils made from 100% Pure 
Pennsylvania Grade Crude which meet our rigid quality 
requirements are entitled to carry this emblem, the registered 
badge of source, quality and membership in our Association. 






For you ret 
which mere mai'2% only ils mode trom 100% p > 
dese ; wre 
¥ fequirements ore esr 
vice, Quality and mem 


PENNSYLVANIA GRADE 
Ona, 


rigid quol 
the registered badge of 1c 


PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION Reakes 
Oll City, Pennsylvania 


Ww » 
herever you re headed whatever the toad 


f Pure Pennsylvania Motor Oil 


MEMA Lists 


New Directors 


NEW YORK.—The Motor & 
Equipment Manufacturers Assn. 
has elected directors for the 1952- 
54 term, it was announced by A. H. 
Eichholz, general manager. 


They are: E. G. Heeren, Perma- 
tex Co., Brooklyn; J. H. Humble, 
Kester Solder Co., Chicago; E. J. 
Muldoon, New Britain Machine Co., 
New Britain, Conn., and R. D. Pip- 
pen, Koppers Co., Baltimore. 

Elected directors for the coming 
year were: G. W. Andrews, An- 
drews Mfg. Co., St. Louis; W. J. 
Greene, L. S. Starrett Co., Athol, 
Mass.; E. G. Heeren, Permatex Co., 


Brooklyn; J. H. Humble, Kester 
| Solder Co., Chicago; D. L. Millikin, 
|Rust Master Chemical Co., Cam- 
| bridge, Mass.; E. J. Muldoon, New 
Britain Machine Co., New Britain, 
|Conn.; R. D. Pippen, Koppers Co., 


| Baltimore; -R. L. Smith, Pyrene 
Mfg. Co., Newark, N. J.; R. A. 
|Stranahan jr., Champion Spark 


Plug Co., Toledo; F. G. Wacker jr., 
Ammco Tools, Inc., N. Chicago, II1.; 
J. M. Wells, Ingersoll-Rand Co., 
New York, and G. O. Wherley, 
Timken Roller Bearing Co., Can- 
ton, O. 
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By H. Bowden Fletcher 


Staff Correspondent 


| @ YDNEY.—(UTPS)—In view of 
the Federal government budget 
|due to be brought before Parlia- 


making very heavy provision for 

taxation as steep increases are ex- 

pected in company taxation. 
Austin Distributors, Ltd., of 


Stanley Steamer Wins— Melbourne, in its balance sheet 
just issued, provides a sum of 


This 1913 Stanley Steamer is the winner | . 
of a 1,078-mile ae from Chicago to New | 420,000 pounds for this purpose, 
York, after crossing the Yonkers-New York an increase of 106,008 pounds. 
City line 37 minutes ahead of its gasoline| This, contrasts with the | cot 
powered rival, a 1910 Stoddard-Dayton.| P&@anys net profit of 231; 
The whole thing started as a result of a pounds. ie , 
long-standing feud about the merits of| Thus, tax provision is glmost 
steam and gasoline powered cars be- double the net profit and this seems 








tween Jack Brause, 76, and Rube delaunty.|to be a definite trend with all the) 


Both mend relics of the auto world in the| Companies engaged in the motor 


Chicago Museum of Science and Industry. | distribution trade and at the least, | 


The race settled the dispute in favor of | taxation provision is equal to the 
Brause, who piloted the Steamer. With net profit. 
the victor are: W. H. Fetridge (left), o| Austin Distributors paid a divi- 
vice-president of Popular Mechanics maga- | dend of 35 percent, the same as 
zine, co-sponsor of the race, with the mu- | the previous year, and increased the 
seum, and Margoret Harris, dressed in a|reserve for stock fluctuation by 
Gay 90's costume.—(Acme photo.) | 166,480 pounds, compared with an 
- allocation of 200,000 pounds last 


‘ ° | year. 
Goodrich to Make * se 
|Used-Car Lots Folding 


° e . 
Plastics in Brazil | ESTRICTIONS in auto finance 
CLEVELAND. Arrangements | are already having an effect on 


have been concluded between B. F.|USed-car dealers and a number of 


Goodrich Chemical Co., division of | the small lots located on ma 
B. F. Goodrich Co., and S. A. Indus- have been closed, indicating that 
tries Reunidas F. Matarazzo for they had been started with very 
the formation of a jointly-owned 
plastics manufacturing company, 
Geon DO Brazil, with plants near 
Sao Paulo, Brazil, according to W. 


S. Richardson, president of the a : 
Goodrich Chemical. six vehicles in their yards which 


The new firm will have initia]| were located alongside their own 


production capacity of 6,000,000| residences. 

pounds annually of Geon polyvinyl On one road five were missing 
materials which are used to make| when a tour was made recently. 
luggage, rainwear, flooring, insula-| Many more are expected to close 
tion and a wide variety of other) but the large organizations hand- 
products. ling used cars are not expected to 


nis NEW 


BOOKLET 


WILL 
SAVE DOLLARS 


FOR 
SUNNEN EQUIPPED 


SHOPS... 


methods of buyer finance. 
There were hundreds of these 
small dealers with from two to 







a materials are short and costs are high... 
now, more than ever before, anything you can do 
to make supplies and equipment last longer 

is good news to your cash register. 


This new booklet is full of ideas and suggestions 
on how to operate Sunnen equipment 

more efficiently, and make Sunnen supplies 

go farther. It can mean considerable savings 

in your shop. 


Write for Your Copy of 
“SUNNEN SERVICE HINTS” 


AE. 
SUNMEA PRODUCTS COMPANY 
7920 Manchester Avenue, St. Louis 17, Missouri 
Canadian Plant: Chatham, Ontario 
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Auto News from Australia 


Motor Distributors Bracing for Expected 
Heavy Increase in Tax Levies 


|ment, motor distributing firms are | 


don main roads | 


limited owner capital and depended | 
}on quick sales using the normal | 


‘;with war casualties of 73,665 for a 
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be seriously affected, except in re- 
duced turnover. 
* * * 


Distributor Profits 
sTANDARD CARS, LTD., is to 
pay 60 percent on the increased 
capital for the year ended June 30, 
according to the directors. Capital | 
was increased from 515,000 to 625,- | 
000 pounds. 

Larke Neave & Carter is also} 

maintaining its 20 percent dividend | 
'on ordinary stock, which includes | 
| bonus stock issued during the year. 
| Profit was 64,566 pounds, an in- 
| crease of 13,925. The dividend takes 
jonly 22,500 pounds and 40,000 was 
placed to reserves. 
Profit was arrived at after 
| providing 16,000 pounds for stock 
fluctuation reserve, and after 
substantial provision for the an- 
ticipated steep increase in taxa- 
tion in the new Australian bud- 
get expected soon. 

Yellow Cab’s profit for the year 
was 39,000 pounds, up 152 pounds, 
‘and dividend remained the same, 
15.55 percent. Good earnings from a 
drive-your-self department com- 
pensated for the fall in taxi profits 
|due to delays in receiving official 
sanction for price increases. 

° * . 
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| 
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Worse than War 


“— the year ended June 30, 1,900 
people were killed and 36,024 
| injured in road accidents in Aus- 
| tralia, official statistics reveal. 
More than 15,000 of the accidents 
‘n addition caused damage _ to 
property other than the vehicles 
‘nvolved in the accidents. The total 
|of accident casualties since the end 
lof the war was 149,610, compared 





similar period. 

Australia was the third most 
motorized country in the world 
and had the fourth highest death 
toll, Since the Road Safety Coun- 
cil was established to educate 
people and motorists on the 
necessity for care the accident 
rate has risen by 45 percent and 
fatal accidents by 41 percent 
while motor-vehicle registrations 
increased by 625,000, or 61 per- 
cent. 

In an effort to improve the situ- 
ation, the Road Safety Council held 
a “Road Safety Week” in Matrin 
Place, Sydney, where demonstra- 
| tions were held daily. It drew big 
crowds who were subject to a cer- 
|tain amount of realistic shock 
treatment in staged accidents. 
| * * 7 


| 
Credit Tightened 


OLLOWING the move in Queens- 
|* land to restrict the sale of used 
|cars on terms, major finance com- 
}panies in New South Wales have 
issued instructions that deposits on 
|used cars must be increased from 
one-third to one-half and_ the 
|period of repayment reduced from 
|three to two years while the de- 
|posit on new cars is to be raised 
| from one-third to 40 percent. 

Standard Cars reports that for 

the first two months of its new 

fiscal year sales of motors and 
| tractors in New South Wales and 
Victoria were 2,573, compared 
| with 2,494 for the same period in 

1950. 

Repco, Ltd., makers of Automo- 
|tive parts, is getting its share of 
|the motor boom which has hit Aus- 
| tralia and for the year ended June 
|30 showed an increased profit of 
|74,154 pounds at 262,672 pounds 
jafter charging 239,688 pounds for 
jtax, an increase of 145,403 pounds 
jand an increase of 83,000 pounds 
for depreciation. Dividend was in- 
|creased from 12' to 15 percent. 
The company has been rapidly ex- 
panding its capacity and expects to 
shortly be making complete univer- 
sal joints. 





* 


Generous Juries 


IG awards for damages continue 

to be made by juries here in 
;court actions involving physical 
| damage to people in motor vehicle 
| accidents. 
A boy of seven, who claimed $4,- 
500, was awarded $15,000 for in- 
juries received in 1947 when he was 
four years of age. 
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Briggs 


QUALITY AUTOMOTIVE 
REFINISHING MATERIALS 





e@ LACQUERS e@ INFRA RED 
BAKING 
e ENAMELS OVEN UNITS 
@ PRIMER @ MECHANI-MIX 
SURFACERS (matches 3,000 
@ THINNERS automotive 
colors) 
e HAND RUBBING 
COMPOUNDS e@ X-ACT MATCH 
COLOR KITS 


e@ DOOR REPAIR 
PANELS @ ABRASIVES 4 


BRIGGS MANUFACTURING COMPANY 


REFINISHING MATERIALS DIVISION 
BODY BUILDERS AND FINISHERS SINCE 1909 


Nationally AAduertised 


\ 


/ 3 ~=Please use the coupon below—suggest you 
mail it today! 





BRIGGS MANUFACTURING CO. 
Refinishing Materials Division 
Detroit 11, Michigan 


Gentlemen: Please send me complete information about Briggs Wholesaler’s 
Franchise for Briggs complete line of Refinishing Materials. Have your repre- 
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Car Owners 
$ Want Protection 


@ All metals, including chrome, are on the 
| critical list. All car owners will want to pro- 


| tect these surfaces . . . and GENUINE protect. S 
KROME-KOVER is the product to do the job 
for them. CHROME AND POLISHED METAL SUR- 


FACES FROM RUST, DISCOLORATION, 
PITTING, WINTER SALTY SLUSH AND 
OCEAN SPRAY! 


@ Will not harm car finish 


@ Not necessary to mask off 
because KROME-KOVER 
does not damage Automo- 
tive Enamels and Lacquers 


@ Will not flake or peel 
@ Easily applied liquid 


AVOID SHORTAGE IN SEASONAL RUSH 
BY ESTIMATING YOUR FULL REQUIRE- 
MENTS FOR EACH OF YOUR CUSTOMERS! 






IN GOLD AVAILABLE 


at the same price as Crystal-Clear Krome- 
Kover if ordered in complete units of 12 


bottles and specified in your order. PACKAGED AS A 


COMPLETE UNIT 


12—'% PINT BOTTLES 
OF GENUINE CRYSTAL- 


BRIGGS MANUFACTURING COMPANY CLEAR KROME-KOVER 
BODY BUILDERS AND FINISHERS SINCE 1909 DEALER PRICE 
REFINISHING MATERIALS DIVISION . DETROIT 11, MICHIGAN $] 0.0 8 2St2: 


BRIGGS MANUFACTURING COMPANY 
REFINISHING MATERIALS DIVISION 
DETROIT 11, MICHIGAN 





Gentlemen: Please ship at once 


Units of Genuine Crystal-Clear KROME-KOVER consisting of 12 bottles each. 
Price per unit $10.08. Freight prepaid on 4 units or more. 
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Stanley Steamer Wins— 


This 1913 Stanley Steamer is the winner 
of a 1,078-mile race from Chicago to New 
York, after crossing the Yonkers-New York 
City line 37 minutes ahead of its gasoline 
powered rival, a 1910 Stoddard-Dayton. 
The whole thing started as a result of a 
long-standing feud about the merits of 
steam and gasoline powered cars be 
tween Jack Brause, 76, and Rube delaunty. 
Both mend relics of the auto world in the 
Chicago Museum of Science and Industry. 
The race settled the dispute in favor of 
Brause, who piloted the Steamer. With 
the victor are: W. H. Fetridge (left), a 
vice-president of Popular Mechanics maga 
zine, co-sponsor of the race, with the mu 
seum, and Margaret Harris, dressed in a 
Gay 90's costume.—(Acme photo.) 


Goodrich to Make 


. . 7. 
Plastics in Brazil 

CLEVELAND. Arrangements 
have been concluded between B. F. 
Goodrich Chemical Co., division of 
B. F. Goodrich Co., and S. A. Indus- 
tries Reunidas F. Matarazzo for 
the formation of a_ jointly-owned 
plastics manufacturing company, 
Geon DO Brazil, with plants near 
Sao Paulo, Brazil, according to W. 
S. Richardson, president of the 
Goodrich Chemical. 

The new firm will have initial 
production capacity of 6,000,000 
pounds annually of Geon polyvinyl 
materials which are used to make 
luggage, rainwear, flooring, insula- 
tion and a wide variety of other 
products. 


This N EW 


BOOKLET 


WILL 
SAVE DOLLARS 


FOR 
SUNNEN EQUIPPED 
SHOPS... 
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By H. Bowden Fletcher 
Staff Correspondent 

SYDNEY.--(UTPS) 
the Federal government budget 
due to be brought before Parlia- 
ment, motor distributing firms are 
making very heavy provision for 
taxation as steep increases are ex- 

pected in company taxation. 
Austin Distributors, Ltd., of 
Melbourne, in its balance sheet 
just issued, provides a sum of 


420,000 pounds for this purpose, 
an increase of 100,000 pounds. 


In view of 


This contrasts with the com- 
pany’s net profit of 231,914 
pounds. 


Thus, tax provision is almost 
double the net profit and this seems 
to be a definite trend with all the 
companies engaged in the motor 
distribution trade and at the least, 
taxation provision is equal to the 
net profit. 

Austin Distributors paid a divi- 
dend of 35 percent, the same as 
the previous year, and increased the 
reserve for stock fluctuation by 
166,480 pounds, compared with an 
allocation of 200,000 pounds last 
year. 


* * + 


Used-Car Lots Folding 


ee in auto finance 
are already having an effect on 
used-car dealers and a number of 
the small lots located on main roads 
have been closed, indicating that 
they had been started with very 
limited owner capital and depended 
on quick sales using the normal 
methods of buyer finance 

There were hundreds of these 
small dealers with from two to 
six vehicles in their yards which 
were located alongside their own 
residences, 

On one road five were missing 
when a tour was made recently. 
Many more are expected to close 
but the large organizations hand- 
ling used cars are not expected to 






ice materials are short and costs are high. . 
now, more than ever before, anything you can do 


to make supplies and equipment last longer 


is good news to your cash register. 


This new booklet is full of ideas and suggestions 


on how to operate Sunnen equipment 


more efficiently, and make Sunnen supplies 


go farther. It can mean considerable savings 


in your shop. 


Write for Your Copy of 
“SUNNEN SERVICE HINTS” 


SUANAWEM PRODUCTS COMPANY 


7920 Manchester Avenue, St. Louis 17, Missouri 


Canadian Plant: Chatham, Ontario 


Auto News from Australia 
Votor Distributors Bracing for Expected 
Heavy Increase in Tax Levies 





be seriously affected, except in re- 
duced turnover 


* . 


Distributor Profits 

*‘TANDARD CARS, LTD., is to 
7 pay 60 percent on the increased 
capital for the year ended June 30, 
according to the directors. Capital 
was increased from 515,000 to 625,- 
000 pounds. 

Larke Neave & Carter is also 
maintaining its 20 percent dividend 
on ordinary stock, which includes 
bonus stock issued during the year. 
Profit was 64,566 pounds, an in- 


crease of 13,925. The dividend takes | 
j 
only 22,500 pounds and 40,000 was 


placed to reserves. 

Profit was arrived at after 
providing 16,000 pounds for stock 
fluctuation reserve, and = after 
substantial provision for the an- 
ticipated steep increase in taxa- 
tion in the new Australian bud- 
get expected soon. 

Yellow Cab's profit for the year 
was 39,000 pounds, up 152 pounds, 
and dividend remained the same, 
15.55 percent. Good earnings from a 
drive-your-self department 
pensated for the fall in taxi profits 
due to delays in receiving official 
sanction for price increases 


. * * 


Worse than War 


com- } 


| 
}“ IR the year ended June 30, 1,900} 


people were killed and 36,024 
injured in road accidents in Aus- 
tralia, official statistics reveal. 


More than 15,000 of the accidents | 
damage to! 


caused 
than the 


‘n addition 


property other vehicles 


‘nvolved in the accidents. The total | 


of accident casualties since the end 
of the war was 149,610, compared 
with war casualties of 73,665 for a 
similar period. 

Australia was the third most 
motorized country in the world 
and had the fourth highest death 
toll, Since the Road Safety Coun- 
cil was established to educate 
people and motorists on the 
necessity for care the accident 
rate has risen by 45 percent and 
fatal accidents by 41° percent 
while motor-vehicle registrations 
increased by 625,000, or 61° per- 
cent, 

In an effort to improve the situ- 
ation, the Road Safety Council held 
a “Road Safety Week" in Matrin 
Place, Sydney, where demonstra- 


tions were held daily. It drew big! 


crowds who were subject to a cer- 
tain amount of realistic 
treatment in staged accidents. 


Credit Tightened 
JOLLOWING the move in Queens- 

land to restrict the sale of used 
cars on terms, major finance com- 
panies in New South Wales have 
issued instructions that deposits on 
used cars must be increased from 
one-third to one-half and the 
period of repayment reduced from 
three to two years while the de- 
posit on new cars is to be raised 
from one-third to 40 percent 

Standard Cars reports that for 
the first two months of its new 
fiscal year sales of motors and 
tractors in New South Wales and 
Victoria were 2,573, compared 
with 2,494 for the same period in 
1950. 

Repeo, Ltd... makers of Automo- 
tive parts, is getting its share of 
the motor boom which has hit Aus- 
tralia and for the year ended June 
30 showed an increased profit of 
74,154 pounds at 262,672 pounds 
after charging 239,688 pounds for 
tax, an increase of 145,403 pounds 
and an increase of 83,000 pounds 
for depreciation, Dividend was in- 


creased from 12's: to 15 percent 


shock | 


| 


| 
| 





The company has been rapidly ex- | 


panding its capacity and expects to 
shortly be making complete univer- 
sal joints. 


Generous Juries 
| IG awards for damages continue 
to be made by juries here in 
court actions involving physical 
damage to people in motor vehicle 
accidents. 
A boy of seven, who claimed $4,- 
500, was awarded $15,000 for in- 
juries received in 1947 when he was 


four years of age 


| 
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COMPLETE LINE OF 
QUALITY AUTOMOTIVE 
REFINISHING MATERIALS 


BRIGGS MANUFACTURING COMPANY 


REFINISHING MATERIALS DIVISION 
BODY BUILDERS AND FINISHERS SINCE 1909 


a | 





Gentlemen: Please send me complete information about Briggs Wholesaler's 
Franchise for Briggs complete line of Refinishing Materials. Have your repre- 
1951. 
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Car Owners 
$ Want Protection 


@ All metals, including chrome, are on the 


critical list. All car owners will want to pro- 


tect these surfaces . . . and GENUINE protects 
KROME-KOVER is the product to do the job 
for them. CHROME AND POLISHED METAL SUR- 


FACES FROM RUST, DISCOLORATION, 
PITTING, WINTER SALTY SLUSH AND 
OCEAN SPRAY! 


@ Will not harm car finish 


wW @ Not necessary to mask off 
ly because KROME-KOVER 


does not damage Automo- 
tive Enamels and Lacquers 


@ Will not flake or peel 
@ Easily applied liquid 


AVOID SHORTAGE IN SEASONAL RUSH 
BY ESTIMATING YOUR FULL REQUIRE- 
MENTS FOR EACH OF YOUR CUSTOMERS! 






IN GOLD AVAILABLE 


at the same price as Crystal-Clear Krome- 
Kover if ordered in complete units of 12 
bottles and specified in your order. 


PACKAGED AS A 
COMPLETE UNIT 


12—% PINT BOTTLES 
OF GENUINE CRYSTAL- 


BRIGGS MANUFACTURING COMPANY CLEAR KROME-KOVER 
BODY BUILDERS AND FINISHERS SINCE 1909 DEALER PRICE 
REFINISHING MATERIALS DIVISION ° DETROIT 11, MICHIGAN 10.08 ss 


BRIGGS MANUFACTURING COMPANY 
REFINISHING MATERIALS DIVISION 
DETROIT 11, MICHIGAN 


Gentlemen: Please ship at once 


Units of Genuine Crystal-Clear KROME-KOVER consisting of 12 bottles each. 
Price per unit $10.08. Freight prepaid on 4 units or more. 


Name 
Address 


cece cea State 





Signed 
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Dealer Morton's Masonic Degree Team— 


Unique in that all members are employed by the same firm, Morton Motor Co. 
(Chevrolet), Farmington and Skowhegan, Me., the dealership’s Masonic degree team 
has conferred its first degree on a co-worker, Louis Cornelio. Members of the group 
are Cornelio, Lloyd B. Morton, president of the dealership and NADA regional vice- 
president; Delmar Johnson, Harold A. Carman, Leslie Clark, Nelson Austin, Richard G. 
Morton, William Bryant, Percy Dennison, Ralph Gray, Alwin Carson, Watson Childs, 


Wesley Bacon and John Carman. 


Canadian Workers 


OTTAWA.—There were 33,671 em- 
ployes engaged in vehicle manufac- 


wages continued 





to advance 
amounting to $63.24 on that date 
compared with $61.56 on May 1 and 
$60.43 on June 1 last year, 





| 
| 
| 
| PITTSBURG H— Widespread 
comment aroused by GM’s “car of 
the future,” the Le Sabre, has 
caused Aluminum Co. of America 
|researchers to dig up some history 
about aluminum in autos. 

The Le Sabre is largely made of 
lightweight aluminum and mag- 
nesium, except for a few chassis 
parts. The idea of an aluminum 
automobile is “wonderful,” Alcoa 
admits, but not new. 

In the early days of the auto- 
motive industry, Europeans pro- 
moted the aluminum car, the 
company claims. Cars over there 
were taxed partly on their weight, 
and the owner of a car expected 
to drive it for 10 to 12 years. The 
Europeans said that the car with 
an aluminum body used less gas- 
oline, wore out fewer tires and 
lasted longer than other cars. 

| In America in 1903 aluminum 
bodies appeared in such cars as 
White, Peerless, Pope-Toledo and 
White Steamer, Alcoa discovered. 





Aluminum Cars Old Stuff 


Some ’03 Models Used Such Bodies, Alcoa Says, 
And Europe Had Them Earlier 


turing in Canada on June 1 and 
their average weekly salaries and 







Canadian government reports. 
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WORLD'S MOST DURABLE WAX FINISH 
— APPLIED TO ANY CAR IN 2 MINUTES 
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— A WAX SEALER that cannot 


Chip, Peel or Check 


Preserves and protects that “SHOW-ROOM” Appear- 
ance to car finishes. AMAZING CUSTOMER SATIS- 
FACTION—PROMOTES BUSINESS & PROFITS. 
For Commercial and Industrial Trades exclusively— 
Users Say** 

*‘Had 20 months to receive customer reaction and it has 
in all instances been excellent . . .”’ 

“Could not believe there was enough wax in spraying 
operation but wax was still there after 19 months.. .” 
“‘After 14 months with regular washing care car still has 
its beauty and lustre.. .” 

“‘We treat as many as 50 cars from a gallon...” 


TAKES ONLY 2 MINUTES TO APPLY 


All you have to do is to prepare the car as you want it to 
stay—then spray CLINTONE on any painted or metal 
finish, in all corners, even on windows except outside 
windshield. One gallon treats up to 50 cars. 


MANUFACTURER'S SPECIAL OFFER 


ORDER A GALLON TODAY—When you remit $13.50 with 
order, we pay shipping cost anywhere in U.S.A. 


MANUFACTURED AND SOLD ONLY BY 


CLINTON SPRAY WAX CORPORATION 
3651 W. Albion Avenue Lincolnwood 45, Illinois 
FACTORY— MILWAUKEE, WISCONSIN 
*PURE WAXES emulsified—no oils, gums or resins. 

**Names on request. 


Supplied through Automotive, Airmotive & Marine Jobbers and 
Dealers in Spray Gun, Buffing & Polishing Equipinent. 


The Pierce-Arrow and the Duesen- 


berg, the Franklin and the Jordan 
also adopted the aluminum body. 

During the ’20s Alcoa decided to 
build all-aluminum cars. Altogether, 
the firm designed and constructed 
15 aluminum cars (actually they 
were 85 percent aluminum)—11 six- 
cylinder and four four-cylinder 
jobs, plus one extra chassis. 


These first cars by Alcoa, like 


the aluminum car of today, were 
experimental. But one clicked off 
| 120,000 miles. 


The aluminum cars, 
than standard models by nearly 
1,000 pounds, were built at three 
Alcoa locations: New Kensington, 
Pa.; Cleveland, and Buffalo. 

Not only were the bodies made 
from aluminum, but so were the 
frame, gasoline tank, spring brack- 
ets and hangers, steering gear 
housing, steering gear levers, tie 
rod and drag link, brake levers, 
front-axle beam, rear-axle housing, 
brake shoe supports, brake drums, 
wheels with integral hubs, radiator 
shell, fenders and splash pans, cyl- 
inder block, crankcase, cylinder 
head, intake manifold, timing gear 
cover, oil pan, pistons, connecting 
rods, oil pump, clutch cover, trans- 
mission case and torque tube and 
hound rods. 

But just as prospects looked good, 
Alcoa reveals, low-cost steel sheets 
came into the picture and tempor- 
arily relegated the aluminum car 
body to the museum. 

Steel sheets were rolled wide 
enough so that only one stamping 
operation was needed instead of a 
number of different operations. 
Consequently, price ruled out the 
aluminum model. 

One of Alcoa’s aluminum auto- 
mobiles now is a show piece at 
the Daimler, Ltd., Museum in 
England. Another is in Henry 
Ford’s Greenfield Village at Dear- 
born. Several other aluminum 
cars, long used at Alcoa’s Cleve- 
land plant as courtesy cars for 
visitors, were retired in the early 
1930s. 





Though the aluminum body was | 


discarded, dozens of other parts 
were found to be produced better 
in aluminum than in other materi- 
als, the company declares. 

Millions of parts and millions of 


pounds of aluminum have since! 


poured into the automotive indus- 
try each year. With the industry’s 
familiarity with the light metal, 
your car of tomorrow might be 
made of aluminum, Alcoa officials 
predict. 


South Pictured 
As Leading Farm 
Market in World 


CHATTANOOGA, Tenn. — “The 
South has been and is the greatest 
farm market in the world for wash- 
ing machines, refrigerators, electric | 
ranges, electric pumps, 












lighter | 





K-F Gold Trophy— 


Travis Barrick (center), Kaiser-Frazer 
dealer at Fairmont, W. Va., gets a gold 
trophy for the best sales record in the 
Wheeling area during the recent ‘Big 5' 
sales campaign. A. A. Becker, district sales 
representative, makes the award while 
Guy F. Jamison, sales manager for Bar 
rick, looks on. 





Foremen & Sales 


Ford Tells Supervisors 


Of Long-Range Plans 


DEARBORN. — Production fore- 
men at Ford Motor Co. got a report 
last week on how the sales office 
does its job. 

The report is being made in fac- 
tory conference groups to Ford’s 
7,000 production foremen and su- 
pervisors in manufacturing and 
assembly plants from coast to coast. 

Entitled “Sales and the Super- 
visor,” the survey of the sales de- 
partment demonstrates to super- 
vision how sales of Ford cars is 
related to his productivity, job se- 
curity and advancement. Discussed 
are future sales objectives and an 
outline of the long-range sales plan- 
ning program for Ford. 

Initial presentation of the report 
was made in a _ special session, 
under the direction of Walker A. 
Williams, vice-president of sales 


and advertising. 





Chamber N ame 


Transport Panels 


WASHINGTON.—Appointment of 
special study-groups to reexamine 
its national and international trans- 
port policies has been announced 
by the transportation and commu- 
nication committee of the U. S. 
Chamber of Commerce. 

A 10-man special subcommittee 
on national transport policies will 
be headed by C. H. Beard, general 
traffic manager, Union Carbide and 
Carbon Corp. 

W. S. Shepherd, general traffic 
manager, Aluminum Co. of Amer- 


|ica, was named chairman of a 28- 


man group being invited to study 

the international policies. 
Recommendations growing out of 

their studies will be presented to 


modern | the chamber’s membership for final 


bathroom equipment, and all other |#PProval at the 1952 annual meet- 
items that mean a higher standard |/8- 


of living,” according to Forbes 
McKay, vice-president and adver- 
tising director of Farm and Ranch- 
Southern Agriculturist, Nashville. 

Speaking before the Sales Execu- 
tive club of Chattanooga, McKay 
pointed out that farmers and 
ranchers in the South and South- 
west have spent $50,000,000,000 out 
of the $64,000,000,000 in farm income 
received between 1940-50. 

They own 1,750,000 more automo- 
biles, trucks, and tractors now than 
in 1940. Nearly 2,000,000 more farms 
in the South are electrified now 
than were electrified in 1940—nearly 
1,000,000 more than were gained in 
the North Central farm area, 
McKay observed. As a result, there 
are more electrified farms and 
ranches in the South than in any 
other farm area in the country, he 
emphasized. 

McKay said that in 1940 the cash 
position of southern farmers was 
$3,600,000,000, representing the sums 
of savings bonds, savings accounts, 
demand deposits and current in- 
come. 

“Using the same basic figures,” 
declared McKay, “the cash position 
of southern farm and ranch fam- 
ilies in 1950 had risen to $14,000,- 
000,000. This means that they had 
over $10,000,000,000 more available 
for improving their standard of liv- 
ing than in 1940.” 
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Ford Dealers 
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MINN. 
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Liam Ce Le8 | 
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Detroit 27, Mich. 
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Vational Broach Expands 

DETROIT.—National 
Machine Co., manufacturer of gear 
finishing and inspection machines, 
breaches, broaching fixtures and 
special production machines, has 
just moved into its new adminis- 
tration building at Shoemaker and 
St. Jean ave., Detroit. The new 
structure, recently completed, pro- 


vides an additional 24,000 square | 


feet of floor space for office and 
engineering department. The space 
formerly used for offices and engi- 
neering is now being used for 
manufacturing. 

* = * 


Magnesium Alloys 

WASHINGTON.—Magnesium al- 
loys can be formed by a metallic- 
powder compressing process, rather 
than by the conventional process of 
melting magnesium together with 
other metals, according to an Air 
Force research report now available 
to the public, the Office of Techni- 
cal Services of the U. S. Depart- 
ment of Commerce announces. 

s o e 


Lynn & Brooks Moves 


LOS ANGELES.—Lynn and 
Brooks, Western representatives 
for several nationally-known manu- 
facturers of automotive parts, ac- 
cessories and equipment, has moved 
to new and larger quarters at 3055 
Wilshire Blvd. The Los Angeles 
office was at 1401 South Hope Street 
for more than 10 years. 

2 * * 


Alberta Tests Studied 


OTTAWA. — The province-wide 
motor vehicle testing program in 
Alberta, involving possibly about 
150,000 vehicles, is being studied by 
authorities in other Canadian prov- 
inces. Service stations and garages 
in Alberta act as official testing 


stations. 
* «. 7 


Drivers’ Licenses 


OTTAWA. — Driver’s licenses 
for motor vehicles totaled 2,505,- 
773 during 1950, with chauffeur’s 
licenses totaling 879,134, the Ca- 
nadian government reports. 

* e + 


For Seasick Cars 


SAN FRANCISCO. — Pacific 
Transport Line reports it has devel- 
oped a protection for automobiles 
while they are being transported 
overseas by ship. A vinyl plastic 
cover has been devised to cover 
the car from bumper to bumper 
and prevent engine and paint cor- 
rosion from the sea air. 

. & > 


Wyo. Tourists Soar 


CHEYENNE, Wyo.—Preliminary 
reports indicate that Wyoming this 
year enjoyed its “biggest and most 
lucrative tourist season to date,” 
according to announcement by the 
State Commerce and Industry Com- 
mission, which estimated that ‘“con- 
siderably more” than 1,000,000 tour- 
ist visited the state this year and 
spent more than $100,000,000 as com- 
pared with last year’s estimated 
figure of $86,000,000. 

* a * 


$150,000 Trailer Blaze 


CHICAGO.—Damage estimated at 
$150,000 resulted from a fire which 
swept the All States Trailer Co. 
garage here on the south side. The 
fire gutted the interior of the build- 
ing and destroyed the roof. It at- 
tracted a crowd of 2,000. The firm 
manufacturers trailer coaches. 

a s * 


Gas Tax Wanes in Ga. 


ATLANTA.—Gasoline tax collec- 
tions for August totaled $4,485,653, 
as compared with $4,632,365 in the 
Same month of last year, accord- 
ing to official figures compiled by 
State Revenue Commissioner 
Charles D. Redwine. Motor vehicle 
license tags dropped from $134,583 
to $102,511. 


No ‘Wolf Whistles 


ROANOKE, Va.—A clerk for an 
auto accessories store was fined 
$10 here for keeping in stock auto 
accessories not approved by the 
Station division of motor vehicles. 
Officials said the store handled two 
types of “wolf whistles” and two 
ornaments which light up and al- 
legedly obstruct the driver’s vision. 


Broach &| 
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Aerocar Milestone 


LONGVIEW, Wash.—The Aero- 
car, Longview’s “flying automo- 
bile,” has just completed its first 
100 hours of flying, reports Moul- 
| ton Taylor, of Longview, man- 
ager of the company. 

* a” * 


Gets Research Contract 


NEW YORK.—Nicholas M. Mol- 
nar, president of Fine Organics, 
Inc., announces that the company 
has been awarded a research con- 
tract to develop production methods 
for critical chemicals by the U. S. 
Navy Ordnance Bureau. The con- 
tract is on a_ cost-plus-fixed-fee 
basis for an undisclosed total. 

* * of 





Propane Gas Station 

CALGARY.—What is believed to 
be Canada’s first propane gas serv- 
ice station for motor vehicles is 
operating here. It has been opened 
by Western Propane, Ltd., the firm 
which built the first Canadian pro- 
pane refinery in the Turner Valley 
in 1948. 

* * * 


Sulfur Plant Under Way 


CHICAGO. — Standard Oil Co. 
(Indiana) announces that construc- 
tion has just started at its Whiting 
(Ind.) refinery of, a plant which 
will produce 55 tons of elemental 


sulfur a day. 
= 7 * 


Plasma for Korea 


DETROIT.—Packard Motor Car 
Co. and Local 190 (UAW-CIO) have 
agreed to extend their blood bank 
program to provide plasma for 
fighting men in Korea. Under the 
expanded agreement, a portion of 
the donations will be shipped to 
Korea, while only a minimum bal- 
ance is kept on hand for employes’ 


needs. 
” a +. 


Canada Rejects Controls 
OTTAWA.—Finance Minister 
Douglas Abbott has flatly rejected 
demands for price controls in gen- 
eral to fight inflation in Canada for 
the present. 
* ~ 7 


Safe at Westinghouse 


SHARON, Pa. — Westinghouse 
Electric Corp. employes here, who 
recently set a safety record of 5,- 
440,000 man-hours of work without 
a single lost-time accident, are 10 
times safer at work than outside 
the plant, according to Frank L. 
Snyder, division manager. 

* + + 


Porter Issues Data 


PITTSBURGH. — H. K. Porter 
Co., Inc., of which Quaker Rubber 
Corp. is a division, has published a 
17-page booklet containing a brief 
history of the organization, its op- 
erations, policies and plans for the 
future. Starting with a single plant 
here, the company’s operations now 
occupy five manufacturing plants 
and 17 oil field supply stores and 
warehouses. The booklet was pub- 
lished primarily for the firm’s em- 
ployes and stockholders, according 
to T. M. Evans, president. 

* + * 


Plastic Shipments Teeter 


NEW YORK.—July shipments of 
plastic materials dropped an aver- 
age of 20 percent from the previous 
month, according to the Plastic 
Coatings & Film Assn. However, 
the cumulative figures for the first 
seven months of 1951 show ship- 
ments in all branches of the indus- 
try about 29 percent ahead of the 
same period last year. 

CJ * + 


Mobilization Booklet 


WASHINGTON.—A new periodi- 
cal containing a summary of orders 
and regulations issued by govern- 
ment defense mobilization agencies 
has been published here by the 
Superintendent of Documents. Its 
purpose is to provide the public a 
quick checklist in locating orders 
dealing with the mobilization pro- 
gram. 

* 


Missouri Honors Goheen 

JEFFERSON CITY, Mo.—Harry 
Goheen of Joplin, Campbell 66 Ex- 
press driver, was selected driver of 
the month for July, according to 
U. G. Lewellen, manager of the 
Missouri Bus and Truck Assn. 


> * 

































Atlanta, regional truck manager. 


Bauman Defends Drivers .. . 
New Trade Bars Seen 
In N. Y. Truck Tax 





HARTFORD, Conn. — Truck 
weight-mileage tax laws such as 
enacted this year in New York 
state will create interstate trade 
barriers and eventually lead to fed- 
eral control of motor vehicle taxes. 

That warning was issued by 
Charles F. Kelley, state commis- 
sioner of motor vehicles, in an 
address at the 31st annual conven- 
tion of the Motor Transport Assn. 
here. 


He said he could see no merit 


York truck tax law. 

“It will impose extensive book- 
keeping systems and will encour- 
age dishonest truckers to evade 
the law more,” Kelley said. 


Main speaker at the conclave 
was John N. Bauman, vice-presi- 
dent of White Motor Co., who 
reviewed the growth of the truck- 
ing industry. He said: 

“Truckers probably receive more 
blame for the present conditions 
of our highways than any user. 
Highway wear points up the short- 
comings of highway systems 
planned and built for less than half 
of the 50,000,000 motor vehicles in 
use today. And four-fifths are pas- 
senger cars.” 

Bauman pointed out that before 
a poorly balanced truck would de- 
stroy a road it would destroy itself 
through breakdowns and wear, and 
that “highways are wearing out be- 
cause they are not modernized nor 
properly maintained.” 

He described fleet operators as 
“whipping boys” who are blamed 
for traffic congestion. “Truckers 
are expert drivers,” he said. 
“There are 8,000,000 of them who 
know where they are going, but 
every one of the 42,000,000 auto- 
mobile drivers has his own idea 
of where he is going.” 

Other speakers included State 
Highway Commissioner G. Albert 
Hill, who told of the state’s plan 
for relocating U.S. Route 1. 


Attended by more than 800 motor 
carriers, the convention was key- 
noted with a campaign on behalf 
of truck drivers to “share the 
road.” 

Harold J. Horan, of Waterbury, 
was reelected president of the asso- 
ciation along with Peter Mortensen, 
of Wethersfield, first vice-president; 
Charles V. Roth of Bridgeport, sec- 
ond vice-president; John F. Maerz 
of Hartford, secretary, and Edmond 
B. Doyle of Hartford, treasurer. 


Named to the board of directors 


Young Ups Stuber 


John Stuber, who was in charge 
of the reconditioning and whole- 
Sale parts depot of R. J. Young 
Motor Co., Inc. (Dodge-Plymouth), 
has been appointed sales manager 


4 —" 


Chrysler Cites Brooking Motor in 


When Brooking Motor, Gainesville, Fla., celebrated its 25th anniversary recently 
with an open house it was awarded a plaque. Charlie Brooking, head of the deal, 
received the honor. Left to right: L. P. Jones, regional Chrysler representative, Atlanta; 
W. J. Barker, of Jacksonville, district manager; Brooking, and T. A. Tingle, of 


to any legislation like the new New 





in charge of new cars and trucks, 
according to R. J. Young, president. 
The new-car location is at 1331 S. 
Broad St., New Orleans. 


Truck Leasers 
Told to Cultivate 


Local Bureaus 


CHICAGO.—Contacts and educa- 
tional efforts among local offices of 
= | government bureaus were urged by 

| the National Truck Leasing Sys- 

| tem last week in a bulletin to mem- 
bers. 

“The fact that applications for 
|price adjustments must be made 
through local OPA offices” makes 
it necessary that NTLS members 
“constantly cultivate local officials 
in all channels having a bearing 
on truck operations,” it was pointed 
out. 

“Maintenance of such contacts 
will keep the personnel in these lo- 
cal agencies informed and aware 
of your services and avoid the 
necessity for your ‘educating’ them 
under duress of minor and major. 
crises.” 








Industrial Arts Winner 


Honored by Ford 


DEARBORN. — Henry Ford II, 
president of Ford Motor Co., spoke 
last week at Dearborn Inn, when 


Gainesville, Fla.— 


? the company honored the winners 
of the 1951 Ford Industrial Arts 
competition. 


Ford presented certificates to 
nine young craftsmen, who won 
“outstanding achievement awards,” 
and their teachers, who accompan- 
ied them during a three-day tour of 
Detroit and Dearborn. 


Winners, who were chosen at the 
national finals in Chicago were 
Robert Sloan, Cleveland; Robert C. 
Bueler, St. Louis; Robert L. Lock- 
wood, Chicago; Bob Thompson, Los 
Angeles; Bill Capeder, St. Paul, 
Minn.; George M. Veiga, Hanford, 
Calif.;’ David Sauerwald, Los An- 
geles; Kenneth Weinhold, Balti- 
more, and Dion Markle, Detroit. 


were Joseph Ravalese, Hartford; 
James M. Stuart, New Britain; 


Paul Motto, New Haven; William 
H. Mino, Glastonbury; D. L. Suther- 
land, New Britain; Paul Schuster, 
Colchester; Richard McCuster, Jew- 
ett City; Stanley Zambrowski, Nor- 
walk, and Harold Davies sr., Wal- 
lingford. 


More than 100,000 persons read AUTO- 
MOTIVE NEWS every week! 


MAKER 





BIG WINTER haa 


me FREEMAN 


CeCe aC te Cry 






















Plug-in connection extends through 
radiator grill... . Can operate from > 
inside the house. 


HEATS WATER, and 
* by doing so heats the 


“aN 
q film of oil between 


Pe 
i cylinder walls and 


pistons. 


INSTANT STARTING! No battery 
4 strain. Vital engine parts are pro- 
tected against cold weather damage. 


* * * 


More than half-a-million now in use. 
Start selling this all-Winter big 
money-maker—NOW. 

Call your jobber. 
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Illinois Truckers 
Win Writ on Fees 


CHICAGO.—A temporary injunc- 
tion against the state in collecting 
increased truck fees, as provided in 
a bill passed by the legislature last 
June, was granted last week by 
Judge Charles A. O’Connor in the 
Kane county circuit court at sub- 
urban Geneva. 

The court fight was brought by 
15 trucking firms in the county. 
Their next step will be to seek a 
permanent injunction after prepar- 
ing another petition. Judge O’Con- 
nor ruled that such a hearing may 
be held at any time before Jan. 1. 
He also predicted that the case 
may not be settled finally until it 
reaches the Illinois supreme court. 


Fees are based upon gross 
weights of trucks, including maxi- 
mum loads. The new scale was 
aimed at raising an additional 
$20,000,000 in 1952 revenue and $8,- 
000,000 more, starting Jan. 1, 1953. 


Clymer Publishes 
Annual ‘500’ Book 


LOS ANGELES.—Floyd Clymer’s 
1951 Official Indianapolis 500-Mile 
Yearbook, latest in the annual se- 
ries which details the year-by-year 
history of the Indianapolis 500-mile 
race, is now available, according to 
Clymer, whose list of publications 
on automotive subjects is America’s 
largest. 

The 1951 book is the largest of 
the postwar series, and includes for 
the first time an exhaustive techni- 
cal section which presents all avail- 
able data on Offenhauser and Novi 
engines and a summary of specifi- 
cations and mechanical details for 
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Chevrolet Starts Exhibits for Dealers— 


Inaugurating the eight-unit mobile exhibit of the Chevrolet Feature Show, H. E. 
Crawford (left), assistant general sales manager, congratulates Floyd Morris, of Dallas, 
regional exhibit representative in charge of the huge truck-trailer units to leave 
Detroit. The trailer is loaded with working models and cutaways which portray the 
most important features of Chevrolet cars and trucks. The displays will be set up in 
dealers’ showrooms as an educational exhibit. Individual units are attractively mounted 
and many can be operated by the spectators with push-button controls. Carried in huge 
tractor-trailers which in themselves are moving poster boards, the shows present a 
compact display of working models which portray how an auto operates. 


brakes, chassis, suspensions, mag- | Burglars at Work 
nesium wheels, wheel balancing, Burglars forced open a window 
fuel injection and front and rear-/ oy the alley and entered the Luther 
drive cars. Jones Buick dealership, Iola, Kans., 

More than 300 photographs of| recently. They took a diamond 
cars, drivers and race personalities | stickpin valued as an heirloom, a 
are presented, together with nu-|large diamond ring and $250 in 
merous charts and graphs cagtatn- lend. The knob was knocked off 
ing the race. |the safe. 


JOHN BEAN DIVISION 


OOD MACHINERY AND CHEMICAL CORPORATION 


LANSING 4, MICHIGAN 


BALANCERS AND 


CAR WASHERS 











MEWA Asks Price Quiz 


Ruark Assails Big Three Parts Practices 
Before House Subcommittee 


(Continued from Page 2) 


Robinson-Patman Act was re- 
vealed by the Supreme Court 
decision of Jan. 8, 1951, in the 
Standard Oil of Indiana (Detroit 
oil) case. 

Standard Oil’s defense was based | 
on 4 provision of the R-P Act per- | 
mitting a showing in the FTC pro-| 
ceedings that its price reductions 
were made “in good faith to meet 
an equally low price of a com- 
petitor.” This is legally permissable, 
the Supreme Court ruled. 

The Kefauver amendment and 
HR 2820 were both proposed to 
plug this loophole. Ruark con- 


| 
| 
i 


Reo Planning 
Bigger Sales 
Effort im 752 


LANSING.—The country “unques- 
tionably” is heading for a return to 
conditions marked by shortages of 
goods and even 
more money to 
spend. 

That _ opinion 
was expressed by 
A. L._ Struble, 
truck sales vice- 
president of Reo 
Motors, Inc., at a 
three-day meeting 
for regional and 
branch managers 
of the company 

A. L. Struble here. 

Struble said that although this 
period indicates a strong demand 
and relatively easy selling, the com- 
pany is looking at it as an oppor- 
tunity for developing its sales or- 
ganization throughout the country. 

The speaker also outlined the 
company’s sales promotion plans 
for 1952, which will include a 
broader national advertising cam- 
paign. 

The meeting, called “Preview for 
1952,” was highlighted by a session 
in the ballroom of the Reo club- 
house, at which 80 field men gath- 
ered along with groups represent- 
ing key departments of the com- 


pany. 





| tended, 





Blowhard 


Powerful Air Raid Siren 


Shown by Chrysler 

DETROIT. — Marine and Indus- 
trial Engine division of Chrysler 
Corp. last week demonstrated an 
air raid warning siren said to pro- 
duce the highest sustained sound 
ever devised by man for modern 
production. 

Clyde C. Williams, general man- 
ager of the division, said the divi- 
sion produced hundreds of air raid 
warning devices for both military 
and civilian protection during 
World War II, and is now produc- 
ing an initial order for Air Force 
uSe outside the continental limits 
of the U. S. 

Powered by a _ 140-horsepower 
Chrysler industrial engine turning 
at 3,200 revolutions per minute, the 
warning siren produces 170 decibels 
in throwing its deep-throated roar 
a distance of 7% miles. 


Crankease Life 


ARDMORE, Pa.—A method of 
repairing crankcases, which once | 
were junked when bearing bores} 
were scored during abusive opera-| 
tion, has been developed by Autocar 
Company. 

The procedure, now used by serv- | 
ice departments of Autocar factory 
branches across the country, prom- 
ises to save truck operators thou- 
sands of dollars. The company re- 
ports almost 100 percent salvage 
success so far. 

The secret is to resurface the 
scored cast iron of the bore with 
nickel alloy weld metal, Interna- 
tional Nickel Co.’s Ni-Rod or Ni- 
Rod “55” electrodes, and then 
machine down to the _ original 
dimension. 











however, that HR _ 282: 

would in effect restore the Clayto: 

Act by repealing the R-P Act 

which amended the Clayton Act. 
* * * 

N FURTHER documentation of 

his charge of price discrimina- 
tion in the auto industry, Ruark 
mentioned an FTC finding against 
three leading spark plug companies, 
charging them with a series of 
price discriminations in_ selling 
spark plugs to various customers 

The FTC findings included sales 
of replacement plugs at the follow- 
ing prices: 

AC Spark Plug division of GM 
sold to some motor companies at 
22.3 cents and to others as high 
as 27.5 cents. In one year, AC 
sold to International Harvester at 
18 cents. 

Champion Spark Plug Co. sold to 
Ford at 22 cents and to other 
motor companies at 24 cents. 

Electric Auto-Lite Co. prices 
varied from 15 cents to certain 
motor companies up to much higher 
prices to other motor companies. 

7 * * 


UARK cautioned the House 

group that these prices were 
not for “original equipment” plugs 
used in building new cars, but for 
“replacement” plugs sold in compe- 
tition with wholesalers who, “as the 
FTC found, are required to pay 
much higher prices.” 

He added that “discriminatory 
prices granted to car manufactur- 
ers and major oil and rubber com- 
panies have become a_ serious 
threat to the welfare of automotive 
wholesalers, so much so that it was 
the principal subject of discussions 
at the recent national conventions 
of the industry.” 


Gribben I Manages 


Lincoln Co. Sales 


ST. LOUIS.—R. Warren Gribben 
has been appointed sales manager, 
Automotive division of Lincoln En- 
gineering Co., St. 
Louis. 

Gribben has 
been _ associated 
with the firm 10 
years, and has 
successively held 
the positions of 


manager, order 
service  depart- 
ment, and agri- 


cultural sales pro- 
motion manager. 


B. W. Gribben He will direct 


sales of the company’s lubrication 
equipment in both automotive and 
agricultural markets. 


The back pages of every issue of AUTO- 


MOTIVE NEWS contain the WANT AD 
Section. 
MOTIVE NEWS WANT ADS! Are you? 


Others are profiting from AUTO- 


Steel and Aluminum 


JIBO CASTOR SHIMS 


Nash Steel Castor Shims 
ALL KNEE-ACTION CARS 
*COIL SPRING SPACERS—For All Cars 
Top or Bottom — Contour or Flat 
*NEW JIBO COIL SPRING DEPRESSOR— 
All Cars—$13.80 
*AXLE SHIMS — 1% to 4" in all degrees 
JIBO WHEEL ALIGNMENT CAMBER 
TOOL—FITS ALL CARS 
J-O-10 Increasing camber complete with 
J-O-12 Jaw $34.00 
J-O-13 Jaw for lighter spindles... 
J-O-14 Decreasing attn 
Ask Your Jobber or Write Direct } 


JIBO TOOL CO. ! 


507a Bitting Bidg. Wichita, Kans 





CAR DIAPERS 


Protects Floors 





Does away with mess on show room floor, 
Fits snug under car — catches all Grease 
and Oil Drippings. Snap on easy, made 
of Grease-Proof Material, Guaranteed. 
Price nly $12.00 each—3 for $30.00. 
State make of Car. Order Today. 

FRANK D. JACKSON, JACK-BILT CORPORATION 
906 Central Street Kansas City 6, Mo. 





€33 
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GALLON OR A 
‘TANK CAR 


4. Works hot or cold. . 
Patented Double Barrel Performance Guaranteed. 


SOLD BY BETTER JOBBERS EVERYWHERE 
WRITE FOR NAME OF NEAREST STOCKING JOBBER 
—FLATLY REFUSE SUBSTITUTE IMITATIONS— 


|panies sought to halt operation of 
|the law altogether. However, they 
| succeeded in merely getting a tem-| 
porary state supreme court injunc- | 
| tion to bar enforcement of its penal 
| provisions. 

Approved by the last session of | 
the New York legislature, the new | 
law imposes an impost of six to 24} 
mills a mile on all trucks operat-| 
ing with a maximum load of more 
than 18,000 pounds on New York} 
highways. 

Truckers are required to make 
monthly mileage reports and tax 


. Rinses wet or dry. 
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There is a eee BODY designed naeson 


for your Customers’ Specific Needs! 


The HERMAN WHOLESALE Refrigerated 


Delivery Body For Store 


Complete with 
product temperature 
delivery of dairy products .. . 


—No engineering to do with customer. 


HERMAN BODY COMPANY 





all equipment necessary to maintain 
24 hours per day. 
meats... 





| payments starting Nov. 20. 

A hearing on the order which 
bans the state from enforcing penal 
provisions of the law was scheduled 
for last Friday (Oct. 4). 


‘Utah Considers 


Load Crackdown 


SALT LAKE CITY.—Utah may 
have to impose emergency load lim- | 
its on some of its highways, accord- | 
ing to D. H. Whittenburg, state 
road commission chairman. 

Such action might be necessary | 
to protect weak highway structures | 
if the proposed cut in steel alloca- | 
|tion for roads sticks, he said. The| 

jload limits, Whittenburg _ said, 
| would apply chiefly to,U. S. 40 and | 
|50 east of the city. j | 

Meanwhile, Whittenburg has! 

|urged the state congressional dele- 
j}gation to seek a review of Utah’s 
highway steel needs in the hope of | 
obtaining a readjustment. 
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DELIVERS THE GOODS 
40° AT THE 


Delivery STORE! 


a continuous 40 
Especially designed for store 
etc. Available as a package 
Write, wire, or phone collect 


ST. LOUIS 10, MO. 
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CONVERTO picllPac nor 

Cash in on extra profits by selling the Converto picUPac 

Hoist, designed for quick installation on any pick-up truck — 
or flat bed body. Converts ordinary vehicles into serving 
hundreds of uses. The picUPac stands up under the tough- 
est hauling and dumping operations. Comes equipped _ 
with electrically driven or manvally operated Black- 















BINDER for 
Automotive News 


ANSWERING many requests from our 
readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7 

postpaid to our subscribers. ( 
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Autos Outnumber |B 


Surf Boards in | 


Hawaiian Islands | 


HONOLULU. — Automobiles, not | 
surf boards and outrigger canoes, | 
are the most popular mode of trans- | 
portation in the romantic Hawaiian | 
Islands. 

The island of Oahu, on which 
Honolulu is located, claims more 
motor vehicles per population, per | 
miles of paved roads and per square 
miles than any place in the world. 

With a land area of 604 square 
miles, much of it mountainous and 
unpopulated, Oahu has 810 miles | 
of paved highways and city streets. | 


The island’s population (includ- 
ing children) is 347,440 and the 
number of registered vehicles in 
1950 was 100,108. 

Stated otherwise, there are 166 
cars per square mile, 126 cars per 
mile of paved highway and one ve- 
hicle for every three and one-half 
people. 

That the automobile population is 
increasing even more in 1951 is in- 
dicated by the recent order for 
1952 license plates placed by the 
Territory—176,000 plates have been 
ordered for Oahu. 

For the entire territory, 233,790 
license plates, an increase of 36 
percent, have been ordered for next 
year. 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 











A car and tire saver. Enables greater pay-load; 
‘takes effect only when needed to carry any exces- 
sive load caused by weight or rough roads. It gives 
a normal ride when not Pere and an easier ride 
when over-loaded. Installation is quick and simple, 
and no maintenance is required. Distributors lo- 


cated throughout the country. List prices from 


$14.30 to $21.20. 
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Dealer Nelson Helps Salvation Army— 

When Eddie Nelson (Dodge-Plymouth), Huntington Park, Calif., heard that the 
Salvation Army in that area needed transportation for its charity workers he furnished 
it a Plymouth Suburban. Nelson (left) turns the keys over to Capt. Sid Houghton. 


‘Car Salesman’ Charged 


In Confidence Game 


CHICAGO.—Clarence Gronke- 
wicz, 27, also known as Gronke, 
was reportedly named in four 
true bills last week by the Cook 
county grand jury on charges of 
swindling more than 35 persons 
from whom he received approxi- 


| 
| 
| 
| 


mately $85,000 by promising that 
he could get them new automo- 
biles at dealer prices. 

The victims testified that they 
received neither the automobiles 
or the return of their money 
from Gronkewicz. One woman 
said she gave him $10,750 on 
June 7 for five Buicks for her- 
self and friends. 


A FAST MOVING AND PROFITABLE DEALER’S ITEM 


PRIOR PRODUCTS, inc. 
Box 349, Middletown, Ohio 
Box 7608, Dallas, Texas 


Please send me descriptive literature on the “Load-Ster” HELPER SPRING, 
ond the name of your nearest distributor. 


Name. 
Stree 


City. 


MAIL TO 
NEAREST 
ADDRESS 


State. 
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Auto Forum 





(Continued from Page 4) 


the threshold of a great change. 
Tremendous forces have been 
working for a number of years to 
socialize America. Many of the 
greatest political leaders, labor 
leaders and educators have been 
campaigning for the past several 
years for public ownership of 
major industries, national health 
legislation and similar socialistic 
objectives. 

Government controls of business 
during the past decade or so have 
increased tremendously. Business 
leaders have got to make up their 
minds that they will not stand on 
the sidelines and see this creeping 
paralysis continue to take hold. If 
it is to be stopped, the campaign 
will have to be led by businessmen, 


Idaho Pledges — 
Strict Policing 


Of Load Ceilings 





BOISE, Ida.—Idaho’s state high- | 


way board has announced it will 
not authorize any truck loads in 
excess of the legal limits on any 
of the state’s highways. 

,A statement released by the 
board said “all operators on state 
highways are hereby notified to 
make all necessary changes in 
equipment to comply with 


At the same time the board an- 
nounced it would post all state 


heavy loads as a result of weather 
conditions, limiting the load limits 
to less than the maximum allowed 
under the law. 

Idaho’s load restrictions hereto- 
fore have been relaxed at times 
when the trucking and logging in- 


dustries have been seriously im-| 
peded by the load limitations. 
Idaho’s maximum load limit is 


72,000 pounds. State Highway En- 
gineer Earle V. Miller said a load 
survey completed in the past year 
showed that many trucks exceeding 


100,000 pounds gross weight were} 


stopped in the state. 





Disbursing Units 
Are Increased 


By Air Force 


DETROIT.—Opening branch dis- 
bursing offices close to American 
industry is helping save the Air 
Force $2% million a year in con- 
tractors’ discounts, the Air Materiel 
Command disclosed last week. 

AMC, by establishing seven 
metropolitan disbursing offices 
throughout the U. S., has improved 
its ability to pay promptly, gaining 
industrial goodwill and receiving 
more discount offers. 

This program of decentralizing 
its disbursing points, coupled with 
a more determined approach to 
capitalizing on discounts, has led 
the Air Force to cash in on more 
than 96 percent of total discounts 
offered, it adds. 

Before decentralization, contrac- 
tors offered fewer discounts be- 
cause of frequent delays in contract 
payments. 


Buffalo Auto Incinerator 


Due for Alterations 


BUFFALO. — Several alterations 
will be made in an incinerator de- 
veloped here to help speed scrap 
iron from automobiles to steel mills. 
In a test at the Leo J. Schneider 
| Trucking Co., 162 Perry St., the in- 
| cinerator for the most part over- 
came objections from the fire de- 
partment and smoke abatement 
|}bureau, whose regulations have 
handicapped auto wreckers in con- 
verting old cars to scrap. 

The trucking company welding 
shop devised a portable incinerator 
which can be rolled over a car, com- 
pletely enclosing the vehicle. In the 
test, it converted the auto into 
scrap in 22 minutes. Fire Commis- 
sioner Becker said that burning 
within the incinerator was com- 
plete. However, it was decided to 
try out the incinerator with three 
smoke stacks and make it a little 
higher to provide more room for 
combustion. 
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| 
| 


and automobile dealers will have t« 
carry their portion of the load. 
* ” * 
| IS recognized that the legisla- 
tive accomplishments of NADA 
during the past year have been 


| phenominal, but we must be factual 


and give credit to the handful of 
dealers and the NADA staff that 
carried the ball. 

Commencing immediately the 
task of reversing the trend in 
socialistic government will be in 
the hands of independent busi 
ness-men, It will be up to them to 
take up the cudgel and campaign 
with fellow townspeople, church- 





the | 
Idaho state law before Jan. 1, 1952.” | 


highways requiring protection from | way at the 


goers, employes and everyone 
within their hearing, in a drive to 
sell voters on the importance of 
supporting candidates that be- 
lieve in the American way of life. 
Dealers are obligated to take an 
active part if they are to protect 
their progeny and their business 
future. 

How to erase this apathy; how to 
|stimulate a determination in the 
|}soul of each automobile dealer and 
other small independent business- 
men is the greatest challenge trade 
associations have ever had. I have 
a feeling they will meet this chal- 
lenge by carrying on vigorous cam- 
paigns during the coming months. 


Parts Dept. Expanded 
A remodeling project is under 
Peterson Motor Co., 
Smith Center, Kans. The parts de- 
partment is being enlarged from 
15 to 45 bins. 


DEALERS! 


WE 
WHOLESALE 
USED CARS 


Dick CONNELL 


12240 JOS. CAMPAU 
DETROIT’S OLDEST 
CHEVROLET DEALERSHIP 
TW 1-0600 


Cal CONNELL 
ee 


12330 JOS. CAMPAU 





TW 3-5100 
DETROIT'S VOLUME 
CADILLAC DEALER 


DEALERS ONLY 


Tae eae 
Brings ‘Em Back with 


Carlife. 
Guaranty 


"79" 


BOB HESS, INC. 
Dodge-Plymouth 


LANCASTER, 
PENN. 


WRITE OR WIRE 


8827 Strathmoor 





“Petroit 27, Mich. 
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ers. In 1939 there were 6,980 
exclusive used-car dealers selling 
$194,000,000 worth of cars; while 
in 1948, the latest figures avail- 
able from the U. S. Department 
of Commerce, there were 16,874 
dealers handling $2,441,000,000 | 
worth of used vehicles. 

I think it is regretable that some 
new cars have been offered in the 
classified section of the papers this 
year. From my observation, they 
were used to discount new-car 
prices by offering long used-car 
allowances. | 

* * + 


Herewith a Plea 


M‘** I venture to suggest that 
extreme price advertising on) 
used cars is most prevalent in the 
metropolitan towns. This is due to 
the multiple dealer setups in such 
communities. It affects only 20 per- 
cent of the dealers because 80 per- 
cent of the new-car dealers in 
America are located in towns of 
25,000 population or less. 

Many newspapers have been a 
strong arm of support in clearing 
up and improving classified used- 
car advertising. They have worked 
alone or with Better Business Bu- 
reaus to develop a code of fair} 
practices. Some newspapers enforce 
the code. 


I point out, 


Fisher Guild 


UNWEN 
HIN 


MEANS PROFITS 
FOR YOU! WITH 


Patented 


AN ALL-WEATHER 
CONVERTIBLE CANOPY 
FOR PICK-UP TRUCKS 


that every 


too, 








Dealers tell me... 


rom Page 3) 


automobile manufacturer does 

offer dealers used-car copy and 

mat service. One of the difficul- 
ties of such service, however, in 

a multiple-dealer town is that all 
dealers of the line can hardly 
make use of the identical copy 
and still preserve their personal- 

ity or individuality. 

Mr. Witte refers to his medium 
as being used for several decades. 
This is true. The canal age lasted 
several decades. Then canals were 
replaced by railroads. Interurban 


|ears contributed much to the de- 


velopment of the country, but 
ultimately were replaced by trucks 
and buses. But most advances do 
not come through liquidation. They 
come through change. 


So this is a fervent plea that we 
energetically attempt to get the 
most out of every advertising ex- 
penditure; that we continue to 
press for improvement. To do so 
means both a stronger automobile 
industry and a stronger advertising 
fraternity. 





| Air Shipment Speeds Perfect Circle Material— 


Air shipments of clockspring-type steel, used by Perfect Circle Corp., Hagerstown, 
Ind., to manufacture expander springs and rails for piston rings, have been begun 
via Slick Airways. Delivery time from steel mills in the east to the Perfect Circle 
factory is less than one day, the company said. This compares to about a week 
required for express shipment or two to five weeks by freight. On hand for the arrival 
of the first air shipment were, left to right: R. M. Thomas, manufacturers sales division 
sales manager; Dean Parsons, production planning manager, and Walter Greason, Slick 





Airways representative. 





Offers $65,000 
For °52 Contest 


DETROIT.—The 1952 model car 
competition of the Fisher Body 
Craftsman’s Guild is offering $65,000 | 
in cash awards and_ university | 
scholarships to the nation’s best | 
’teen-age model automobile design- | 
ers and builders, it is announced | 
by W. S. McLean, secretary of the | 
Guild. 
Enrollments are being taken now 
for the competition by Guild field | 
representatives, who personally are | 
visiting many of the public and | 
parochial schools throughout the | 
country, McLean said. 
To date, the Craftsman’s Guild 
has awarded 107 university scholar- | 
ships worth $360,500. More than} 
$500,000 in cash and other awards | 
have been made to youthful crafts- | 
men to date with more than 10,000 
boys receiving state and regional | 
honors in recognition of their skill | 
in designing and building model | 
automobiles. 
Any boy in the United States be- 
tween the ages of 12 through 19 is 
eligible to enter the competition | 
and may obtain an enrollment card | 
by writing to Fisher Body Crafts-| 
man’s Guild, General Motors Bldg., | 
Detroit 2, Mich. 

Deadline for completing model | 
cars is June 30, 1952. 


Old Gray Olds | 
Dealer Takes Age Query | 


Back to Factory | 


CHICAGO. — For years Richard 
Doane, Chevrolet-Oldsmobile dealer 
in suburban Dundee, has been puz- 
zled over whether the ancient Olds- 
mobile he owns is of 1897 or 1898 | 
vintage; whether, in fact, it is the 
first Olds built. 

Doane, having no way of knowing | 
the answer, decided last week to 
seek it, if possible, at the Oldsmo-| 
bile factory in Lansing. 
Accordingly, he set forth last| 
Monday at the wheel of the horse- 
less carriage, which has been “re- 
conditioned” to attain a speed of 
19 miles an hour. He figures he 
could arrive in Lansing by Wednes- 
day, or Thursday at the latest. 

“T need this necessary informa- 
tion in order to register the car 
in Illinois and purchase license | 
plates,” Doane explained. 

Since obtaining his Oldsmobile | 
three years ago, at which time it} 
had been driven 12,000 to 13,000 
miles and had not been used since 
1919, Doane has put the car in| 
working order. 
“Since serial numbers were not 
the practice when the car was} 
manufactured, I hope the factory | 


can tell me from markings on nen | 
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CLAMPS ON 


quickly without 
bolts, screws or nuts! Fits 
any flareboard. Won't slip, 
slide or sway. One man can 
install. 


<a 


LOAD FROM ANY SIDE. Roll 
up and tie curtains. 


CONVERTIBLE to small 
space behind truck cab. 


tre ela 


one carton 54” 
long. Single unit 
frame unfolds like a card 


table for easy installation 


Ideal for business, hunting, 
Told emote salle am little 7 
uses! Two trucks in one! 
Models for all pick-up 
eee 
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rm loan E 


s7 50 WRITE TODAY 
ova FOR FULL 


DETAILS 


plus tax 
| i | 
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ARBEN 


METALFAB CORP. 





motor or in any other way when 


BOX 5956, DALLAS, TEXAS Doane | 


TRUK-VENT 


the automobile was built,” 
said. 


ONLY the STRONG REMAIN! 
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SURVIVE! 











From Floyd Clymer’s Scrap Book 


By this time, 
32,053 cars 


New Makes of Cars in 19/1 


Alpena, Atlas-Knight, Birnel, Carhartt, 
Chadwick, Coey, Colby, Corbitt, Corl, 
Grow-Elkhart, Cunningham, Dalton, Dia- 
mond T (truck), Dispatch, Gaylord, Great 
Eagle, Great Smith, Great Southern Hav- 
ers, Hupp-Yeats, Leader, Lenox, Lincoln, 
Little, Modoc, Moline, Moreland, Motor- 
ette, Parry, Pathfinder, Penn, Pickard, 
Pilot, Pratt, Rayfield, R.C.H., Republic, 


The Official Red Book and its 
Executive Edition (‘The Blue Book”) 


was Born 40 Years Ago 
AND IS STILL GROWING! 


Ford’s production was 





may 
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was also the year when “‘THE RED BOOK” 
191 1 (and its companion “BLUE BOOK”) of car 

appraisals came into existence. At that time 
there were hundreds of automobile makes. Today only 
12 of that group remain! Yet our services continue, 
stronger than ever and under the same management 
after 40 years! 

Our valuation services, then filled a definite need 
(and still do). There were enough cars traded in to be 
serious as about 40 % of sales involved trade-ins. Then 
dealers GUESSED and appraisals were unfair and un- 
— to both dealers and car buyers. Our services 

ave, for 40 years, protected car dealers—and the 
public as well. 


Dependable Valuation 
Made 


“National” Reputation! 


You are furnished, APPLICABLE FOR YOUR AREA: Cash 
value and finance figures; average base or wholesale figures; 
average market values, insurance symbols and OPS Ceiling 
Prices—factory rices on all cars; serial numbers; motor 
numbers; weights; detailed specification data. Both the 
RED BOOK and THE BLUE BOOK are designated by the 
Federal Reserve System for Regulation W. A complete and 
copeeenaive service, conveniently arranged for quick 
reference. 


This isan indispensable service forall car dealers everywhere! 


Roader, Rogers, Stafford, Stearns-Knight, ia | 
Stoddard-Knight, Stuyvesant, The Bird, spec 
Triumph, Virginian, Walter, Warren, I 40th ANNIVERSARY OFFER 


White Hall. 


RED BOOK Regional Pocket Edition 
Single Subscription—all issues. ..... 


2 or More Subscriptions............. 
BLUE BOOK EXECUTIVES EDITION— 


Nation-wide Appraisals— 


Single Subscription—all issues....... 
2 or More Subscriptions............. 


has been: SATISFACTION 


For 40 years our _polic 


GUARANTEED OR MONEY BACK. 


NATIONAL USED CAR MARKET REPORT, Inc. 


Used Car Appraisal Guides | 
900 SOUTH WABASH AVE., CHICAGO 5, ILL. | 





GIVEN! Free with new subscription, 
“AUTO BIOGRAPHY” — listing 1772 
different American passenger cars — A 
16-page, 844”, bound edition. Valuable 
historical reference of automotive in- 


ian 






dustry. Of great interest! Mail coupon 
Krcaaneaae $ 7.00 today! 
coneseses 6.50 — oe ae eee ee ee ee et vo ee oe se 
NATIONAL USED CAR 
cakeauven $12.09 MARKET REPORT, INC. 


idcaanee 900 S. Wabash Avenue, Chicago 5, Ill. 

Send “AUTOBIOGRAPHY” and enter sub- 

scription to: 

O.RED BOOK Regional Pocket Edition 
(All issues). Full Year's Service $7.00 


} 0 BLUE BOOK EXECUTIVES EDITION—Nation-wide 





Appraisals (Desk Size). All issues. Full Year's Service $12.00 


O Check enclosed © Send C.O.D. 0 Send more information 
Satisfaction Guaranteed or money back. 
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Ford Sells Out 
Wooden Body 
Assembly Plant 


IRON MOUNTAIN, Mich.—Sale 
of Ford Motor Co.’s large industrial 
property here, used for the assem- 
bly of station wagon bodies for 
more than 30 years, has been an- 
nounced by: the company. 

Upper Peninsula operations will 
be moved to Dearborn and other 
assembly plants before the end of 
the year, it was reported. 

The 4,117-acre plant and land site 
has been purchased by Kingsford 
Corp., a company made up of Lake 
Shore Engineering Co. and Grede 
Foundries, Inc. Sale price was not 
disclosed. 

Designed originally for wood body 
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operation, the plant became less 
practical to operate as a unit when 
passenger-car bodies became all- 
steel in 1937, and when wood use 
continued to drop after World 
War II. 

Wood content of the Ford car 
body was 625 board feet in 1941. 
Last year, only 120 board feet was 
used on the bodies. 

However, continued use of wood 
in station wagon bodies, truck 
bodies and packing cases permitted 
most of the operation to go on un- 
til World War II, when the plant 
was used to build gliders for the 
Air Force. 

The new owners will use the plant 
for lumber operations. At the same 
time, Ford announced that it has 
donated approximately 35 acres of 
land for recreational facilities in 
this area. The company had previ- 
ously donated 415 acres here. 





Quantity 


PRODUCTION 
of 


GREY 


IRON CASTINGS 


ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 


TABLISHED 


1866 
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OUNDRY 


DIVISION 


GET RID OF GAS FUMES 


Solve This Serious Problem With A 
''National" Approved Underfloor System 


For the garage owner planning a new building or extensive remodeling, 
“National” has designed and engineered 3 systems for effective removal of 
poisonous carbon monoxide gas, and smoke. “National" underfloor systems are 
completely fabricated at factory and shipped in packaged unit — nothing 
else to buy. Proven adequate and dependable. “National” has thousands of 
installations in every part of the U. S. Send a rough drawing of your service 
area, showing stall positions. We will gladly supply you with plans to suit 


your needs. Literature on request. 


Standard Kit, 2 inlets serving 
any 2 of 4 cars in a row. 


$35 150 


f.o.b. Decatur. Complete pack- 
aged kit, including motor and 
blower — underfloor duct work 
(requires merel encasing in 
poured sonata. Additional car 
service extensions, $49.50 each. 
Note in illustration that tube 
disappears without entering main 
trunk line —for balanced flow 
of air through main duct and 
perfect exhaust gas removal. 


“National” also makes complete packaged kits for Overhead installations 
starting at $206.50. Flexible metal hose, motor and blower units, rustproof, 
cast aluminum floor assemblies and accessories available. Discuss your car- 
bon monoxide problem with National's nearby representative—No obliga- 


tion. Write today. 


ARCHITECTS AND BUILDERS PLEASE REFER TO SWEET'S CATALOG 


The National System of Garage Ventilation 


World's Largest Manufacturer of Exclusive Garage Ventilating Equipment 
DEPT. 2W, 318-330 N. CHURCH ST., DECATUR, ILLINOIS 











Used-Car Order Delayed .. . 





Auto Excise Tax Boost 
Expected by Dec. I 


(Continued from Page 1) 


processing costs account for the 
larger prices of conversion steel. 

Car, truck and parts excises 
will advance Nov. 1 if President 
Truman signs the new tax bill 
into law by Oct. 22. But the vast | 
disparity between the Senate and 
House versions on most points 
(excluding excises) foreshadowed 
joint tax committee wrangling 
until a date making it impossible | 
to meet the Oct. 22 deadline at 
the White House. 


Signature after Oct. 22 would de- 
fer effectuation of the higher taxes 
until Dec. 1. This would give new- 
vehicle manufacturers and dealers 
upwards of a month more to mer- 
chandise at the old tax levels. 


In automotive testimony before | 
the Congressional tax-writing com- 
mittees, such automotive spokes- 
men as Hudson President A. E. 
Barit estimated that the new-car 
tax rise would boost retail prices 
by an average of $50 a car. 

* * + 


FEDERAL excises are figured on | 

the wholesale prices charged by | 
the manufacturer, and then the| 
dollars - and - cents amounts are | 
passed along to consumers via the | 
dealers. New-car tax amounts now | 
range from $79 on the Chevrolet | 
Styleline business coupe to $323.25 





Field for Sowing | 
Unity Charted | 
By Benson Ford | 


NEW YORK.—The most impor- 
tant area for developing brother- 
hood between men is in the schools 
and colleges of America, Benson 
Ford, head of Lincoln-Mercury, 
told the National Conference of 
Christian and Jews here last week. | 


Ford was inducted as Protestant 
co-chairman of the conference. 


“In public, parochial and private 
schools,” Ford said, “we reach near- 
ly 35,000,000 young Americans to- 
day. Beyond this, over 1,800 Amer- 
ican colleges and universities serve 
an enrollment of 2,450,000.” 


“Here,” he continued, “we have a 
vast undertaking with a tremend- 
ous potential for improving the lives 
of citizens and for buttressing the 
ideals on which our nation is 
founded.” 


Brotherhood, said Ford, “giving 
to others the same fair break that 
each man wants for himself,” is a 
prerequisite for the successful labor 
union and for the right relationship 
between labor and management. 


“It is an objective,” he said, 
“which every business man can un- | 
derstand—because cooperation, on | 
the basis of solid goodwill, is a pri- | 
mary principle of business enter- | 
prise.” 








F ord of England 
Ups Car Prices | 


LONDON, England.—Prices on 
Ford cars built in England have 
been boosted by $75.60 to $103.60. 
The action, announced early last 
week, brought the cost of the low- 
est-priced British Ford, the Anglia, 
to $1,341.20, including provision for 
purchase tax. 


Alexander Buys | 
Houston K-F Firm | 


HOUSTON.—What is believed to| 
be the largest Kaiser-Frazer dis- | 
tributor in the world, South Texas | 
Motor Co., 2310 Main St., has been | 
sold to Alexander Motor Co. of Dal- | 
las, it was announced last week by | 
J. D. Kirkpatrick, president of the | 
sold-out company. 

The sale was made to Ernest | 
Alexander. 


The Houston division of the Alex- 
ander company will be taken over | 
by Sid Brown, vice-president of the | 
firm. The Houston division covers 
94 Texas counties and several par- 


ishes in Louisiana. 








on the Chrysler Crown Imperial 
limousine. 

The new 8 percent levy will ap- 
ply to accessories, which recently 
went up in price under the revi- 
sion to CPR 1. 


The 10 percent car excise and 8 


percent truck-parts levy compare 
with Treasury Secretary Snyder’s 
recommendations last spring of a 
20 percent impost on cars and no 
increase from the 5 percent on 
trucks and parts. Snyder also urged 
imposition of a used-car excise—a 
point never seriously considered by 
Congress. 


end 
Se Se! 
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**FEATHER-TOUCH"’ 
WASHING. Amount of 
water easily controlled 
by touch of finger. A 
good healthy stream or 
a few squirts as re- 






quired. 
TWIN ‘‘CLOG-FREE"’ 
NOZZLES. Washer 


sends a strong stream 
to each windshield sec- 
tion. Large nozzle open- 
ings allow unobstruct- 
ed passage of woter. 
Easy to INSTALL. Any 
mechanic can_ install 
the compact AQUA- 
MATIC Window Wash- 
er in a short time. A 
drill and wrench ore 
the only tools required. 


NO LAG 


ONE MO 


INCLUDING ALL 


COL 
CLL 
WASHER 
ae 


AQUAMATIC 


WINDSHIELD WASHER 


INSTANT ACTION 









a 
—~ FREE 


Ask Your Jobber or Write For Illustrated Catalog 











Safety Argument— 

Calvin Laney, garage owner of Rock- 
ville, Ind., has a display of more than 
1,000 pictures of auto accidents that he 
has taken since he began his hobby in 
1908. Laney believes that the pictures will 
|shock motorists and influence them to 


| drive more carefully. 





Just a touch of foot or finger and 
your windshield is INSTANTLY flood- 
ed. You get vision IMMEDIATELY! 
No dangerous waiting at any time. 


DEL FITS ALL VEHICLES 


PRE-PIPED CARS $ eo. 
5 Is ks 
FASCINATING MODEL AQUAMATIC 
operates exactly like regular unit. Sends 
two streams of water up against min- 
iature windshield. Customers just can't 
resist pushing the button! And Buying! 
CONTINUOUS OPERATION — Water 
flows back to jor after each operation. 
Requires refilling only ofter water hos 

evaporated. 

| ATTRACTIVE — All metal unit hand- 
somely lithographed in yellow and 
| maroon. Held firmly in place by 3 
rubber suction cups at base. Ideal for 
counter, display cases or Ovtdoor 
stand. 

WITH 12 WASHERS Including 


Large Window Streamer in 3 
Colors 


TRIPPE MANUFACTURING CO. 


609 WEST LAKE STREET 


CHICAGO 6, ILLINOIS 





QUESTION: 


“What gq 


uality glaze outlasts” 


any other wax, polish or glaze? 


ANSWER: 





That's because Mirror Glaze 


is a paint preservative that actually 


penetrates the pores and body of the paint. The result is 


greater depth of protection and a longer-lasting, more beautiful 


job. So if you want the world’s finest automobile finish, if you 


want supreme b 


eauty with maximum protection... 


you 







Available for use § 
by hanci 
or machine 


want Meguiar's Mirror Glaze! 


EASTERN DIVISION: 
1830 Eye Street, 
Washington, D. C. 
Offices in major cities 
from coast to coast 


“tine polishes since 1901” 





Wate) BRIGHT POLISH CO., Pasadena, California 
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10 Supplier Plants Threatened with Strike .. . Automotive News-Reel 


Borg Fights UAW Contract Push 


(Continued from Page 2) |as the corporation’s divisions reach | federal intervention in labor-man- 
to avoid greater layoffs. He ad-/| full force on military output. }agement differences. He said that 
mitted, in answer to a query from); [Jn other labor developments, the | federal mediation in labor-manage- 
the rank-and-file audience, that | fiouse Labor committee approved|Ment weakens the will of both 
GM _ had joined in pressuring of|,_ measure that would eliminate | Parties to reach an agreement. 
NPA officials on the materials sit- | employe elections as a requirement} Such intervention, Eilers de- | 
uation. for union-shop contracts. The pro-| Clared, leads to industrywide | 

In apparent answer to the in- | posal, an amendment to the Taft-| “Pattern concessions which are 
sinuation of Miner Chief John L. | Hartley act, was passed by the| not true collective bargaining. 
Lewis that Reuther was divorced | Senate in August. = = 7 — be = 
from the immediate needs of the | soi rankness in [tabor-managemen 
auto workers, the UAW presi- daar ts Gaile aan po | relations asserting that both sides 
dent said he was spending half | q new contracts with the Inter- | Should “put their cards on the 
his time in Washington working national Union of Mine, Mill and | ‘#ble” and that good faith and 

: a respect in all phases of the in- | 








lock 0 “bread-and-butter” s ’ . at. | 
than of — U av bein. — a aan a Bie a os | dustrial relationship should pre- 
t he Reuther forecast a manpower| copper was halted by a govern- — id that while th ublic | 
y in shortage in GM plant cities as soon | ment injunction early last month. | 4. about labor - management | Miss America at Utah State Fair— 
wm with “aa ‘aan ge | troubles, most of the difficulties are| Colleen Kay Hutchins, Miss America 1952, discusses the features of her new 1951 
| to Tax Planners Up Smelting. | settled amicably. Nash Ambassador with Nash Motors officials during her recent appearance at the Utah 
; | A strike that lasted more than state fair at Salt Lake City. She was awarded the Nash along with her title during the 
— p Corporate Rates wo ‘montns "was setued at 'the| More Than 1,000 [iis snare toowea ot Stone Cty atte gh oe ac nnn 


Caterpillar Tractor plant in Peoria, 


By 5 Percent |Ill. UAW members approved an Seen Attending 


|}agreement calling for a raise of 


WASHINGTON.— House and Sen-| 13% cents an hour, plus a cost-of- 18th Ohio Parley 
“e/ 


ate -. bill tee ps steed — living adjustment next February. 
wee o increase e normal tax a 4 
on the first $25,000 of corporation ‘ DAYTON, O.—More than 1,000 
earnings from 25 to 30 percent. N AN ADDRESS at Lexington, | persons are expected to attend the 
The group also decided to make | Ky., A. J. Eilers, manager of in-|18th annual convention of the Ohio 
the corporate tax increase effective | dustrial relations at the Ford as-| Automobile Dealers Assn., to be 
Apr. 1, 1951, and to allow the added sembly plant at Louisville, rapped |held here Oct. 28-30. 
tae a a ae Scheduled to speak are: M. R.| 


tax rate to terminate March 31, 
| aviaaten, managing director of 


ator; Miss Hutchins, and George Fogg, Nash assistant Denver zone manager. 





Tt was further decided that Nov. Memory Lane the Inter-Industry Highway Safety | 
wl He the efetive ate for ih] 2 Qldsters Drive Antique |commtie: | C.,, Wiliam _ONell 
yet, no decision has been reached | At Texas Fair vice-president of Universal C.LT. 
on the size of the personal income! pat LAS.Two oldsters from St.|C°OTP-; J. Saxton Lloyd, first vice-| 


president of NADA; Ray Chamber- 

lain, NADA convention manager; | 

. : Henry J. Taylor, radio commenta- 

recommendations on the matter. ian ae 2 ge — — = tor, and Joseph Leopold, tax au- 
It was noted that the surtax of |*#e antiquated machine, made the | thority. 


: : trip to commemorate a drive he : . 
22 percent remains, making the : Among the subjects that speak- 4 2 f 
combined normal and surtax rate |@d made down the Dallas main|.., and forums will embrace will, Reo Engineer Wins Ford Memorial Award— 


tax hike. Louis piloted a 1902 model automo- 


The 5 percent corporate income | pije at the Texas state fair here. 
tax boost is in line with House 











5 reent r r th t|Street back in 1899, he said. His|}.. me ising, production, pub- s ; 

pd an oes ounaee 47 percen | buddy, 10-year-old A. L. Dykes, who a4 Saalaen auton oom Robert Insley (left), chairman of the award committee of the SAE, presents the first 
: The measure would also hike the |S0ld him the auto, was the other| ,anagement and the threat of com. | onnvel Henry Ford memorial award to Ralph S. Parks, 31, junior SAE member from 
7 excess profits tax to 82 percent | driver. semaine ; | Lansing, for his paper on “Gas Turbines for Automotive Use." The Presentation was 
e. rather than the 77 percent now in| The auto was built by the St. A program has been arranged for made at the SAE’s dinner meeting held last week at a a ee ners 

effect Louis Motor Carriage Co. the ladies, including a visit to Gen- tories of Ford Motor. Parks is on the engineering staff of Reo. Insley is vice-presiden 
5 : aan * oa Motors’ Frigidaire plant. of Continental Aviation and Engineering Corp. 





| The convention committee is com- 
}posed of: Walt R. Hamer, OADA 
|}executive secretary; H. K. Raney, 
Jack Klyce, Leonard G. Murray, T. 
D. Peffley, Ralph Miller, Dick Zim- | 
merman, E. C. Crane, George Shel- | 
labarger and Paul Holtzmuller. | 


Helping ‘Radio Free Europe’ 









K-F Dealers of West Pa. 


Elect New Officers 

William J. Honadle has been 
elected president of the Kaiser- 
Frazer Dealer Assn. of Western 
Pennsylvania in Pittsburgh. 

Other new officers are Thomas 
A. Shute (Foster Motor Sales, 
Altoona), vice-president; Ken J. 
Murley (Murley & Mack Kaiser- 
Frazer, Pittsburgh), secretary; 
and Frank J. Imperatore (Imper- 
atore Kaiser-Frazer, Canonsburg), 
treasurer, who was reelected. , 

Board members are: Francis |. y, Dealer Staff Frolics at Old Timer Function— 


A. Langer, Langer Bros. Sales & : 
Service, West View; Metro Me- When New Jersey Automobile Old Timers used a Gay Nineties theme for its evening 


lonic, Melonic Sales & Service, meeting recently, persons from the staff of the New Jersey Automotive Trade Assn. 
Ambridge; George T. George, | found a 1903 Ford Model A appropriate. Motor number is 982, and owner is J. L. 
George K-F Motor Sales, Union- | loper, Ocean City, N. J. Rear Seat: Annette Portella, William L. Mallon, secretary; 
town; James P. Giannelli, Gian- | Charlotte Heaver, Natalie Spindler, Loretta Cowan immediately in front of Mallon; 
nelli Motor Sales, Greensburg, | driver, Otto P. Henneberger, business manager, with Florence Lehmann, and at crank, 


and Russell Bonarrigo, Indiana. | Max Knuths. 





' 


Chrysler's Freedom Crusade Window in N. Y.— 


Most of the time the windows of Chrysler Corp.'s International salon in New York | 
City are unobstructed so that the autos on a traveling belt can be seen from the Top Trucks Ho man S Ss e e to ea 


street. The above exception is for the Crusade for Freedom campaign to obtain New-truck registrations for 


25,000,000 members and $3,500,000. Left to right are F. L. Wiethoff, customer relations || seven months, plus 40 states for . 
manager, and C, F. Anthes, manager of the salon. |} August: Offensive for Peace 








8.488 White 7,001— Hoffman, former president of |; ¢ aie a : 
7024 Mack 5o76_ Studebaker, ia head of the Ford ing appeals to the Kremlin. 


3,189 Diam. T 3,627—10 Foundation and has been men- 

2,717 Diveo 2,512—11 tioned as a_ possible Republican 

2,461 Reo 2,157—12 ||candidate for president of the 

1,627 Brockway 1,398—13 || United States in 1952. 

1,457 Autocar 1,342—14 | “There never has been a time Old-Timer service citations were 
736 Federal 926—16 || in history,” Hoffman said, “when | presented to Hoffman; P. W. Litch- 
568 Pontiac 1,129—15 || it was more important for us to field, chairman of the board of 
443 Kenworth 347—17 || remember what we are really | Goodyear; Earle C. Anthony, Pack- 

FWD 206—20 || after—a secure peace.” ard distributor on the West Coast; 


1951 Pos. Make 1950 Pos. 

1—239,289 Chev. 268,138— 1 || s - 

2—165,270 Ford 200,978— 2 DETROIT.—American leadership, posed by Hoffman as part of the 

3— 70,412 Dodge . 56,184— 5 ||Of a genuine peace offensive was; American plan for peace. 

4— 66,480 GMC 60,110— 4 | proposed last week by Paul G. Hoff- Hoffman warned against two 
59,744 Inter’l 67,369— 3 || man in an address before 1,000 auto| kinds of wishful day-dreaming: 
20,347 Stude. 31,274— 6 |men at the annual dinner of Auto- 1. The illusion that we can re- 

J— 15,778 Willys me mobile Old-Timers. solve the situation by hand-wring- 

9 


2. That our military strength will 
of itself resolve the complicated 
problems that face us. 

During the dinner, distinguished 





et BS oats : 

} Crosley 307—18 Hoffman asserted that false| William L. Mallon, former presi- 

eas Sterling 219—19 || propaganda by the Kremlin has led |dent of NADA; William B. Stout, 

Crusade for Freedom Donation Peterbilt |millions throughout the world to| famous engineer, and Wilbur Shaw, 

Greater Cleveland Chevrolet dealers have presented a $1,000 check toward the Total All Makes | believe the U. S. is a war monger, head of the Indianapolis Speedway. 
Crusade for Freedom. Making the presentation were, left to right, Paul Clark, Frankel 667,932 726,924 with the result that there is a 

Chevrolet; Ray B. Johnson, zone manager; George F. Buehler, chairman, Crusade for For further detaile see page ||Tising tide of suspicion against a coer a eee of every ae a 

. ee J 8 { ; MOTIVE NEWS cont 1e WANT AD 

Freedom; Ralph Bass, Bass Chevrolet, president Chevrolet dealers association, and 72, today’s issue. America. Senin Giiece aca aeiaeee ane Ate 





William LaRiche, of Central Chevrolet. Universal disarmament was pro- | MOTIVE NEWS WANT ADS! Are you? 





eS 





Alabama Dealers Blast 


By William R. Lynn 


Staff Correspondent 


BILOXI, Miss. — Essentiality of 
the automobile and the burden of 
taxes now being borne by automo- 
tive vehicle owners were empha- 
sized at the 16th annual convention 
of the Automobile Dealers Assn. of 
Alabama here Sept. 30- Oct. 2. 


Miss America was brought here 


through cooperation of Nash Mo- | 
tors to christen the newest fea- | 
ture of the association’s annual 
meeting, a “Taxmobile,” a Nash 


Ambassador displayed in_ the 
lobby of the convention hotel 
headquarters. This automobile 


was adorned with placards show- 

ing the taxes now paid by vehicle 

owners of Alabama to federal, 
state and local governments. 

In this connection, the associa- 
tion adopted a resolution calling 
attention to the “motorized econo- 
my” of the nation and opposing 
“any government controls or taxes 
which would result in making the 
ownership and operation of motor 
vehicles more difficult for the aver- 
age citizen than at the present 
time.” 

The christening of the “Taxmo- 





Oil Appraisal 
American-Arab Relations 


Safe, Follis Says 


CHICAGO.—Contrasted with oil 
difficulties which have cropped up 
in Iran, there is no prospect of a 
similar situation in America with 
regard to petroleum supplies from 
Arabia, according to R. G. Follis, 
board chairman of Standard Oil Co. 
of California. 

Addressing a meeting of the In- 
vestment Analysts Club of Chicago, 
Follis cited recent arrangements for 
a 50-50 profit split between Ara- 
bian-American Oil Co. and _ the 
Saudi Arabian government, calling 
it evidence of further improvement 
in already good relations. 

He said Standard of California 
has a 30 percent interest in the 
Arabian-American Oil Co. 

Being farther from Russia than 
any other middle eastern nation 
and composed of believers in the 
Moslem religion, Arabia is not sus- 
cepitible to communist influence, 
Follis declared. 

He said it will take some time 
to refill “world inventory pipe- 
lines” after Iranian operations 
swing back to normal. 

Fred Vincel Motor Sold 
To Mueller in St. Louis 

Fred L. Vincel Motor Co. (Olds- 
mobile), 3401 Washington Ave., 
St. Louis, has been sold to James 
W. Mueller for a sum reported to 
be $500,000 and will be operated 
henceforth as Mueller Oldsmo- 
bile, Inc. 

Working assets of the corpora- 
tion, but not the building on 
which there is a long-term lease, 
were involved. Mueller formerly 
was vice-president of E. B. Jones 
Motor Co. (Dodge - Plymouth). 
Vincel has retired from active 
participation in the automotive 


business but will continue to head 
Fred Vincel Corp., a holding cor- 
poration. 





Detroit Newspaper Reps. Elect 


Jack Kent, vice-president and manager 


Tax Load Underscored 
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Curbs on Vehicle Use; 


Turner Is Elected Assn. President 


| bile” also represented the launching 
| of a public tax information pro- 
gram by the association, 
|resolved to keep the public in- 
'formed on taxes it is now paying 
on the ownership and operation of 
motor vehicles. 


Miss America, Colleen Kay Hut- 
|chins of Utah, was presented by 
retiring association President Rush 
Stallings. 

W. M. Turner, of Selma, Ala., was 
|elected president of the AADA for 
|the coming year. Frank R. Broad- 
| way is executive vice-president of 
|the organization. 
| Convention speakers included 
Alabama Congressman Carl Elliott; 
Dr. Kenneth McFarland, consultant 
| to General Motors; President Rob- 
lert D. McKay of NADA; M. R. 
Darlington, managing director of 
the Inter-Industry Highway Safety 
|Committee; H. B. Sharer, sales 
training specialist for the U. S. 
Rubber Co., and W. C. Teague, 
editorial writer for the Memphis 
Commercial Appeal. 








Other officers elected by the 
association include H. H. C. Chris- 
topher, Fort Payne, first vice- 
president; R. K. McMillan, Brew- 
ton, second vice-president; David 
W. Canon, Opelika, third vice- 
president, and Rex Sikess, Lu- 
verne, secretary-treasurer, 
Directors are John B. Hampton, 
Tuscumbia; R. S. Hicks, Decatur; 
A. W. Hill jr., Huntsville; B. F. 
Crew, Jasper; Joe W. Imeier, 
Oneonta; T. M. Callaway jr., Gads- 
den; H. G. Rowe, Anniston; M. H. 
Salmon, Birmingham; John H. An- 
ders jr., Tuscaloosa; Frank E. Da- 
vidson, Demopolis; T. J. Kirven, 
Jackson; J. E. Gaston, Fairhope; 
D. T. Stuart, Evergreen; C. C. Gol- 
son, Fort Deposit; Charles J. Sto- 
ver, Svlacauga; J. R. Hubbard, 
Dadeville; M. S. Williams, Eufaula; 
John W. McGarity, Troy, and A. C. 
Freeman, Dothan. 


Need for Newer Metals 
Stressed by Benson Ford 


DEARBORN.—One of the most 
important areas of opportunity for | 
automotive engineers is in mate- 
rials — especially metals, Benson | 
Ford told 1,200 members of the So- | 
ciety of Automotive Engineers here | 


which | 





Military Output . 
Jumps Fourfold 


Says Quarterly Report 


Of Mobilizer Wilson 


WASHINGTON. — A spectacula: 
rise in the volume of military pro- 
duction is now under way, Defens« 
Mobilizer Charles Wilson disclosed 
in his quarterly report to President 
Truman last week. 

Wilson estimated deliveries of 
military goods at $5 billion during 
the three months just ended. This 
is more than a third above deliv- 


Dealers Give Plaque to Ford School— 


C. T. Foxworthy (center) Indianapolis Ford dealer, presents a brass and mahogany 
plaque, begring the names of 1,550 graduates of the Ford Merchandising school, to 
Ford division, in behalf of himself and James K. Dobbs sr., Memphis Ford dealer. 
Shown at the left is L. W. Smead, general sales manager of the division, who received 
the plaque, and at the right is John F. Heflin, manager of the school. The presentation 
was made during graduating exercises for Class 29 of the school at Dearborn. Both 
Foxworthy and Dobbs are honorary graduates of the school which was established in 
1947 for Ford dealers’ sons and other promising personnel in merchandising and 
business management. 


12,000 at Safety Congress 
To Hear Auto Leaders 


CHICAGO.—With 12,000 on hand | days. Disasters of another sort in- 
to participate in 200 separate ses- volving conflagrations from atomic 
sions engaging more than _ 600| hazards will come in for attention 
speakers, the 39th annual National | as well. 

Safety Congress opens today (Oct./ In advance of the convention, it 
8), to continue through Friday. was announced that a number of 

Headquarters for the conven- | governmental civilian and military 
tion, which is under auspices of | authorities will deliver addresses 
the National Safety Council, is | during the week. 
the Stevens hotel, scene also of Ned H. Dearborn, president of 
most of the meetings and safety {the National Safety Council, will 


exhibits. Facilities of the Con- |jaunch the Congress and deliver 
gress, La Saile and Morrison ho- | the keynote address. 


_ aoe Palmer House, will Group meetings scheduled in- 

Opening day will mark the 80th | clude those on aeronautics, air 
anniversary of the great 1871 Chi-| transport, safety engineering, au- 
cago fire which raged for three| tomotive and machine shops, 

— . — chemicals, commercial vehicles, 
coordination of safety with plant 
engineering, electrical equipment, 
industrial hygiene, industrial 
nursing, metals, petroleum, power 
press and forging, rubber and 
traffic. 

Among other speakers will be C. 
A. DeMonge, Kelsey-Hayes Wheel 
Co.; Fred G. Yelton and A. L. Mc- 
Collum, Delco-Remy division of 
General Motors; E. O. Prange, Ben- 
dix Aviation Corp.; H. M. Hunting- 
ton, International Harvester Co.; 


cation. But is that the extent of 
the possibilities?” 
Concerning copper, 
tinued: 
“In most of our cars, there are 
40 to 50 pounds of copper, a metal 


Ford con- 





last week. | which has been in short supply for 
The head of Ford’s Lincoln-Mer-|@ long time. During World War II, 


James K. Knudson, head of the 
Defense Transport Administration; 
A. H. Polk, Great Lakes Greyhound 


eries in the preceding quarter and 
more than four times the rate of 
deliveries a year ago. 

He added that a year from now 
the rate should double again, 
reaching $10 to $11 billion in de- 
liveries per quarter. 


The Wilson report, however, is 
devoted more to problems in plan- 
ning, production and distribution 
than to achievements. 


Detailing some of the produc- 
tion achievements, he said deliv- 
eries of aircraft, which makes up 
about a third of the total military 
procurement program, are now 
double the rate of a year ago and 
are scheduled to rise to four times 
the present rate in the next two 
years. 


Within the next year deliveries 
of tanks and other automotive ve- 
hicles will increase seven-fold,. and 
by next summer the delivery of 
electronics will be tripled. 


Wilson said the shortages of ma- 
chine tools and skilled workers, to 
which he called attention in his 
second report, continue to bottle- 
neck production. 





Better Brake 
Designed for 


Truck-Trailers 


CHICAGO. — Officials of Warner 
Electric Brake & Clutch Co., lo- 
cated at South Beloit, Ill, at a 
meeting here last week announced 
a new brake control system for 
truck-tractors with attached trail- 
ers. 

Describing the system as “one of 
the most important advances in 
highway safety in recent years,” 
Steven P. J. Wood, vice-president 
and general manager, said that it 
provides “positive synchronization” 
of the brakes on the truck-tractor 
and those on the trailer. 

There are in addition two inde- 
pendent braking systems, Wood 
added, one being an air system 
for the truck-tractor and _ the 


cury division asked: |there was barely enough for war- 
time needs and practically none for 
ordinary civilian use. 


“Engineers and scientists have 


“Must we continue to rely upon 
materials that are almost always 
scarce and are likely to be scarce 
in the future?” 

In so far as automotive manu- 
facturing is concerned, he said, the 
advantages of steel are offset by a 
great many disadvantages. 

“In time,” he said, “those disad- 
vantages could force us to find 
something better. If the weight of | 
a car could be reduced by a third, 
for example, I should think there | 
would be a large savings to both | 
the manufacturer and the customer. | 

“T’ve been told that the use of 
aluminum is not entirely an an- 

swer, because of the cost of fabri- 








Kent— 
of Ward, Griffith & Co., last week was 


elected president of the Detroit chapter, American Assn. of Newspaper Representatives, 
succeeding David E. Sampson, Detroit manager for Jann & Kelley. Other new officers 
are George Dix, Detroit manager for Philadelphia Inquirer, vice-president; Frank Pen- 


nock, staff member of the Detroit office of 


Hearst Advertising Service, secretary, and 


John Baker, Detroit manager, Chicago Daily News, treasurer. B. C. Anderson-Smith, 
Detroit manager of John Budd Co., was elected to the board. Left to right: Dix, Kent, 


and Sampson. 


| automobile 


|been searching for copper substi- 


tutes for a long time, I am told. 
But it seems to me that we in the 
industry cannot rely 
upon long range efforts in this di- 


| rection. We have no assurance that, 


even after the current and expected 
needs of the armed forces have 


| been met, we will be able to obtain 
|enough copper to satisfy our pro- 


Corp.; Steve Szabo, Fisher Body 
division of GM; Charles D. Brain- 
erd, Oldsmobile Forge division of 
GM, and officials of leading tire 
|and petroleum companies. 

The convention will be an occa- 
sion for the presentation of numer- 
ous safety awards, highlighted by a 
GM-sponsored luncheon Thursday 
honoring winners in the national 
| fleet safety contest. 
| It was also pointed out that acci- 
|dents last year resulted in the death 


other an electric system for the 
trailer so that if one fails, the 
second is available for emer- 
gencies. 

Wood asserted that the “twin 
safety requirements” of a 100 per- 
cent synchronization and a dual 
braking system have been made 
possible by a new air controller 
for brakes developed by the firm. 

He disclosed also that a newly 
developed companion device to the 
air controller, called an “inter- 





| duction requirements. 


|of 90,000 Americans at work, on the 
highways, in homes and _ public 
places. 


“If we are to overcome this re- 
curring problem, we must learn 


change control panel,” permits a 
trailer with electric brakes to be 
pulled by a_truck-tractor with 


as quickly as possible to substi- 
tute for copper and other critical 
materials.” 

Ford cited fuels as another area 


|which will grow rapidly in impor- 


tance for automotive engineer 
“especially if important sources of 
raw material should be denied us 
for a long time.” 

“We know,” he said, “that the 
world supply of oil is not inex- 
haustable. And we know, too, that 
if Russian aggression should extend 
still further without bringing on 
total war, we might not be able to 
obtain sufficient oil for our na- 
tional needs or might have to pay 
such exorbitant prices that it would 
not be worth it.” 

Someday, Ford said, the auto in- 
dustry may have to resort to atomic 
or solar energy to power automo- 
biles. 

He said he had no idea of how 
this could be done. 

“But,” he added, “I do know that 


a start has been made on atomic- 
powered submarines and aircraft. 


And apparently there is enough as- 


surance of success to warrant lim- 


ited production. Offhand, it isn’t 
hard to imagine what might be 
done with a smaller automotive 
power unit.” 


The council reported further that | either air or hydraulic brakes. 
since the advent of the automobile ‘ 
|and through last July, traffic deaths 
iin the U. S. totaled 983,000. 


The back pages of every issue of AUTO 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO 








British Auto Center in Vancouver— 


Oxford Motors (Morris-MG) and Plimley Automobile Co. (Standard—Jaguar—Rover— 
Rolls-Royce) jointly operate the British Car Center in Vancouver, B. C., which is said 
to be the largest center for British autos outside Great Britain. Connecting link between 
the two organizations is a super-service station, which is completely divorced from the 
major repair and maintenance facilities of Oxford Motors and Plimleys which flank it. 
The service station is designed to handle gas and oil, tires and batteries and other 
general service station type of work. The Center was erected at a cost of $450,000 
Horce Plimley is president, with Louis Michelin as vice-president. Basil Plimley, son of 
the president, is manager of Plimley. William Michelmore is manager of Oxford 
Motors. 
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October Output Rise Expected | 


(Continued from Page 1) 


4,750,000 pounds short of this item 
for fourth-quarter requirements. 

The copper situation was eased 
last week, but only temporarily, 
when Defense Mobilizer Charles E. 
Wilson ordered 30,000 tons taken 
from the national stockpile. Copper 
is expected to continue in short 
supply, and some observers predict 
it will be non-existent after the 
first quarter of 1952, despite the 
fact that stockpiling of it has been 
stopped indefinitely. 

Auto makers are experimenting 
with aluminum rediators, but the 
prospect is that primary alumi- 
num will continue to be in short 
supply, too. NPA has told auto 
makers that the movement of 


Foreign Lead 
Key to High 
Ethyl Output 


pacity production of tetraethyl lead 
during the next few months will 
depend almost completely on the 
ability and willingness of manufac- 
turers to purchase foreign lead, 
according to Deputy Petroleum Ad- 
ministrator Bruce Brown. 


Tetraethyl lead fluid is added to| 


gasolines in order to reduce knock- 
ing in automotive engines. The 
fluid increases the octane rating of 
the gasolines, Brown pointed out. 


“The manufacturers have barely 
enough lead on hand to maintain 
production during October, and 
they have been purchasing im- 
ported lead at higher prices,” 
Brown said. 

The Petroleum Administration for 
Defense has appealed to NPA for 
relief through increased allocations 
of domestic soft primary lead, 
Brown said. Allocations of the soft 
lead during September were re- 
ported only 40 percent of require- 
ments. 

PAD said it was impractical to 
syphon tetraethyl from military and 
emergency reserve supplies, accord- 
ing to Brown. Hence, if any cut 
in production were to be made it 
would be from civilian automotive 
gasolines, he said. 





Pr ae. ate ge 





There’s no reason why every 
car you wash shouldn’t make a 
handsome profit for you. 


Use Magnus Carfoam! 


Magnus Carfoam (liquid or 
powder) costs only 22 to 3c 
per car wash! No film... no 
chamoising . . . no waste time. 
You turn out a better washed 
car in from 10 to 15 minutes. 


See pages 14 
to 16 of the 
Magnus Auto- 
motiveCleaning 
Handbook. Also 
covered in de- 
tail in Bulletin 
39.1. 





MAGNUS CHEMICAL COMPANY 
97 South Avenue, Garwood, N. J. 
In Canada—Magnus Chemicals, Ltd., Montreal. 
Service representatives in principal cities. 
— 
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| serap aluminum to smelters for 
conversion had dropped off in 
the past two months because of 
pricing uncertainties. 
Primary aluminum is still being 
stockpiled by the government, but | 


| aluminum. 


* * * 


N° MATTER what the industry | 
achieves from a_ production 
standpoint in the last months of | 
this year, 1951 is certain to be| 
| written down as an excellent period | 
|for most makers and the industry’s | 
second best year in history. 


Through last week this year’s 
| production includes 4,351,447 cars 
and 1,155,625 trucks for a total of 
5,507,072 vehicles. U. S. plants 
have already turned out more 
cars than were built in any post- 
war year, except last year and 
1949, and it seems certain that 
the 1949 total of 5,118,000 cars 
will be exceeded before this year 
is out. 


As far as trucks are concerned, 


| ets expect another 250,000 trucks to | 
be built in 1951, which will send | 
the year’s total over 1,400,000. 


U. S. plants had their best previ- 
built 1,364,900. 
it was 1,131,695. 

* * * 
A MAJOR factor in this year’s 
truck production has been the | 
volume of exports. Although this 
year’s truck output is running | 
about 120,000 units ahead of last | 
year, at the end of August only 





to domestic markets. 


Some small truck makers are re- | 


portedly shipping as much as 25) 
percent of their volume out of the | 
country. Among the larger produc- 
ers, Willys-Overland ships’ the 
greatest share of its commercial 
vehicles overseas. 

Truck production last week 
showed its first sign of weakness 
this year when, with all makers 
active, it dropped to 23,605 units. 
Prior to that, U. S. plants had 
been building trucks in the 29,- 
000-30,000 weekly range. 


However, truck production would | 


seem to stand a better chance of 
|holding at fairly high rates during 
the present emergency than car 
production. NPA has expressed a 
desire to have at least 250,000 trucks 
built in each quarter, if the avail- 


ability of controlled materials will | 


permit it. 
+ * * 


LLOTMENTS of controlled ma- 


terials in the third quarter per- | 
mitted _the production of at least | 


U.S., Industry 
Scan Nation’s 


‘Steel Outlook 


WASHINGTON. — Top _ represen- 
fense mobilization officials met 
| here last week to discuss the prob- 
land problems of distribution likely 
|to come from the Controlled Mate- 
|rials Program. 

No indication of what the sup- 
|ply situation is likely to be came 
lout of the meeting, but the steel 
|}men pledged continued cooperation 
to the government in 
about effective distribution in the 
jinterest of the defense effort. 


meeting said: 

“Both government and industry 
representatives agreed that recent 
|changes in CMP have improved its 
workability from the standpoint of 
|the steel industry. 
| “The government officials pres- 
|ent reaffirmed their recognition of 
| the urgent importance of the steel 
expansion program.’ 
| Government representatives were | 
headed by Charles E. Wilson, de-| 
fense mobilizer, and Manly Fleisch- | 
mann, DPA administrator. 

Following the meeting, Fleisch- 
mann named William C. Truppner 
to succeed Walter C. Skuce as NPA 
assistant administrator for produc- 
tion controls. He said Skuce was 
returning to private industry. 





auto builders use mostly secondary | 


U. S. plants seem just as certain | 


ae : .|of establishing a new alltime high. | 
WASHINGTON. — Continued ca | Even the most conservative proph- | vice-president of the Fedders Mfg. | #Includes station wagons and Jeepsters. 


COMMERCIAL CARS 


ous truck year in 1948 when they | 
Last year’s truck | 
output totaled 1,343,923, and in 1949 | 


about 60,000 more had been shipped 


tatives of steel producers and de-| 


able availability of steel next year | 


bringing | 


A statement issued following the | 


| 275,000 trucks. By using materials | 
that were in inventory on June 30, | 
}and counting military units, U. S. | 
| plants actually built more than 340,- 
| 000 trucks in the period. 
Allotments of controlled mate- 
rials are supposed to permit the 
| production of 256,000 trucks in the 
fourth quarter, not including 


military units. 


Whether trucks will be built up| 


to quota in the fourth quarter is 
| questionable. Manufacturers have 
told NPA that a supplemental allot- 
ment of about 16,000 tons of steel 
plate will be necessary if they are 
|to achieve such a goal. 

On July 30, NPA said, there were 
160,000 trucks in dealers’ invento- 
| Ties; and on Aug. 31, 148,000. 





| Obituaries 


Christ W. Fedders, 


Radiator Inventor 


| BUFFALO. — Christ W. Fedders, 
75, co-inventor of the first water- 
cooled auto radiator and former 


|Co., Ine., died Sept. 30. 


In 1900, his father, the late Theo- | 


dore C. Fedders sr., founded a radi- 
|ator manufacturing plant here. In 
1913, the business was incorporated 
as the Fedders Mfg. Co. The busi- 
ness was sold to New York inter- 
;ests in 1945 and became Fedders- 
| Quiggan Corp. Mr. Fedders was 
| vice- president at the time. 

Christ Fedders and his brother, 
| the late John M. Fedders, invented 
'the water-cooled auto radiator. It 


|was installed on the Buffalo-built | 
| Thomas Flyer. 
* * 
R. Flake Baity 

CHICAGO.—-R. Flake Baity, 53, sales 
| Vice-president of Standard Oil Co. (Ind.), 
|died Sept. 30 at his home in suburban 
Kenilworth. He joined the company in 1920 
las a service station attendant at Indian- 
apolis, was a director since 1947 and be- 


| came a vice-president two years ago. 
* * * 


Cc. M. Armstrong 
SEAGRAVES, Tex.—C. M. 
63, who operated the Seagraves Motor Co. 
(Ford) beginning in 1924 for a number of 
years, died Sept. 25 after a heart attack. 
* * * 


| Edward J. Pitts 
LOUISVILLE. Edward J. 


promotion manager for 
died in St. Anthony's 


Pitts, 34, 
Chevrolet 
hospital. 


sales 
here, 
Johnson City, Tenn. 

* * * 


Emerson R. Randolph 
WILLIAMSON, W. Va. Emerson R. 
Randolph, 80, retired automobile dealer, 
died in a local hospital Sept. 24 after a 
prolonged illness. 
* * * 


David M. Mattox 
ABERDEEN, Miss.—David M., 





Mattox, 


|owner of the Mattox Motor Co., the Farm 
Implement Co., and other businesses, died 
in a local hospital on Sept. 21. | 
* * * 
Sterling M. Price 
MANSFIELD, Tex.—Sterling M. Price, 
|/52, former manager of the parts depart- 
}ment of South Main Chevrolet Co., Hous- 


}ton, died at the home of his sister here 
* 


Henry M. Dozier 
CORPUS CHRISTI, Tex.—-Henry 
| Dozier, owner of Nueces Garage, died here 
Sept. 30. He had lived in Corpus Christi 
20 years, having come from Alabama. Mr. 


Dozier was service manager of Kinsel Mo- | 


tor Co., now Gulf Chevrolet Co., from 1931 
to 1943. He became owner of the Nueces 
Garage in 1943 and at the time of his 
death was co-owner with Paul Joiner 

* * * 


John W. McKenzie jr. 
MEMPHIS.—John W. McKenzie jr., 42, 
owner of McKenzie Motor Co., died here 
Sept. 30 after a stroke. A native of Mis- 
sissippi, he came to Memphis 25 years ago. 
* * * 


Clarence J. Goral 

FORT WAYNE, Ind.-—-Clarence J. Goral, 
|54, president and owner of Goral Motor 
Sales, Inc., died Oct. 1 following a cerebral 
hemorrhage. He had been in ill health for 
|} about six years. He had been an automo- 
| bile dealer here for 31 continuous years, 
establishing his present agency in 1923. He 
was a former president of the Fort Wayne 
Auto Trades 


Agsn, 





Auto Stocks 


Oct. Sept. 1951 
3 26 High Low 
Chrysler 72% 72% 82% 65% 
| Crosley 3 2% 5% 2% 
|GM 52% 515% 54 46 
| Hudson 143% 145% 20% 12% 
| K-F 7 634 834 4% 
Nash 194% 18% 22% 17% 
| Packard 5 5% 6% 4% 
| Stude. 30% 29% 35% 5% 
| Willys 9% 9% 12 71% 
|Average 23.72 23.44 


Compiled from reports of trading on the 
N. Y. Curb and N. Y. Stock Exchange. 





Armstrong, | 


Funeral services and burial took place in| 


Myatt 





Car, Truck Output Estimates 
By Automotive News 
PASSENGER CARS 
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Week Week Jan. 1 Jan. 1 
Ended Same Ended Total to to 
Oct. 6, Week, Sept. 29, Sept., Oct. 7, Oct. 6, 
| 1951 1950 1951* 1951* 1950* 1951* 
‘a HRYSLER 12,070 38,170 10,361 74,704 859,319 995,742 
Chrysler 1,722 5,891 2,070 10,415 117,818 137,991 
DeSoto 1,289 4,014 2,082 8,752 88,890 95,894 
Dodge 3,308 10,092 1,944 19,863 237,200 266,305 
Plymouth 5,751 18,173 4,265 35,674 415,411 495,552 
FORD 20,991 35,693 16,726 74,758 1,260,108 950,662 
Ford . 15,842 27,098 12,410 56,216 972,416 735,208 
Lincoln 564 819 350 1,948 27,412 22,680 
Mercury 4,585 7,776 3,966 16,594 260,280 192,774 
GENERAL MOTORS 39,631 56,250 43,225 161,755 2,362,053 1,840,189 
Buick . 7,480 8,854 8,429 30,053 424,736 330,641 
Cadillac . 1,910 2,504 2,053 7,763 84,143 83,752 
Chevrolet . 19,107 30,152 920,918 78,179 1,184,392 912,023 
Oldsmobile . 5,144 6,495 5,220 20,213 305,815 233,178 
Pontiac .... 5,990 8,245 6,605 25,547 362,967 280,595 
KAISER-FRAZER 1,131 6,153 1,137 4,212 103,694 $2,175 
Frazer 10,112 
Kaiser 1,131 6,153 1,137 4,212 93,582 82,175 
CROSLEY 60 197 59 269 5,395 4,209 
HUDSON . 1,575 2,109 24 3,447 105,169 $2,634 
NASH ..... 3,652 3,907 3,747 13,799 147,901 130,561 
PACKARD ............... . 2,730 4386 4,454 45,295 60,238 
STUDEBAKER ...... 4,796 y 2,758 15,883 220,600 183,179 
WILLYS-OVERLAND?+ 517 809 551 1,785 28,588 21,858 
Total Cars, U. S. 84,423 146,018 79,074 355,066 5, 138, 122, 4 351,447 
*Revised. a 
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Week 
Ended 
Oct. 6, 
1951 
CHEVROLET 6,512 
CROSLEY paseo 15 
DIAMOND T 130 
DIVCO 100 
DODGE . 2,224 
FEDERAL 60 
FORD 4,736 
GMC : 2,178 
INTERNATIONAL 3,215 
MACK .... 70 
REO .. 300 
STU DEBAKER 1,288 
OU MEEETD  Sevecécassscnsvieses ; 324 
WILLYS-OVERLAND 2,122 
| MISCELLANEOUS es 331 
| Total Trucks, U. S..... 23,605 
Total Cars, Trucks, 
Mal I iss haisinissceonesitnneis ..108,028 
Total Cars, Sracke, 
III: <2 -0c cokdavaivos oes _ 6,331 
Grand Total, 
Cars and Trucks, 
U. S. and Canada 114,359 1 


om en Nash, etc. 


MYRTLE BEACH, S. C.— Me 
|bers of the South Carolina Au 
|mobile Dealers Assn. 
called upon to do their part 





American citizens in ridding the 
|world of “the cancer of co 

| : ” 

| munism. 


session which 


bers, 
and a gala dinner ball. 


have been 


The appeal was made to the 
association’s 12th annual conven- 
| tion here by Robert A. Vogeler, 
the International Telephone and 
Telegraph Co. executive held for 
17 months in a Communist prison. 

Vogeler’s talk to the convention 
was a highlight of the three-day | the 
concluded with the | 
election of officers and board mem- | 
selection of a beauty queen 


Same 
Week, 
1950 

9,385 
15 

112 
738 
3,606 
55 
6,224 
2, 197 


24,034 


78,530 


m- 
to- 


as 





m- 


8,478 


Week 
Ended 


Sept. 29, 


1951* 
8,038 
38 
172 
89 
2,202 


303 
27,360 


6,637 





dan. 1 
Total to 

Sept., Oct. 7, 
1951* 1950* 
27,809 386,546 
78 402 
542 4,772 
319 3,625 
12,426 84,807 
201 1,391 
25,354 279,645 
9,681 83,441 
12,161 82,981 
835 8,229 
287 5,517 
4,601 38,368 
1,168 10,696 
9,481 33,877 
1,280 7,717 





dan. 1 
to 

Oct. 6, 

1951* 
355,369 
576 
6,138 
3,578 
131,976 
2,047 
264,550 
101,026 
129,793 
12,066 
10,804 
39,422 
12,185 
73,479 
12,616 


106, 223 1,032 O14 1,155,625 





170,052 _ 106, 434 461 9289 6,170, 136 5,507,072 





27,211 





_ 303,221 


_ 327,665 





113,071 488,500 6,473,357 5,834,737 





Hutchins, 


|board of directors: 
man, Sumter; 
Dewey Blanton, 
| Cooper, Clinton; 


| *Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


‘Monstiion Pleted President 
At §.C. Dealers’ Conclave 


“Miss America” for 1952. 
Election of new members of the 


Chesnee; 


Francis Holl- 
Earl Holley, Aiken; 


L. W. 


Harold Winslow, 


| Kingstree: Colin Segars, Hartsville; 


a 


berry, 
party and the 


| Harry Barsh, Charleston, and F. A. 
|'Nimmer, Ridgeland. 


An address by Rep. William 


| Jennings Bryan Dorn of Green- 
wood, on “The World of Today.” 


Sidelights to the business meet- 


a 


party. 


The convention chose W. C. Ham- | 
ilton, of Conway, as president for|of Chester, presided over the con- 


the coming year. 


Spartanburg, was elected  vice-| 
president and R. E. Pulliam, of Co- | 7 
lumbia, was reelected secretary- | 
treasurer. 


Particularly colorful among con- 


was the annt 
at 
of 


vention activities 
beauty pageant 
Kemp Griffin, Florence, 
queen. She was 
in the judging and was award 


lal | 


which Mary | 
w 
chosen the association’s 1951 beauty 
“Miss Chevrolet” | 


as 


ed | 


|a $500 savings bond as first prize. 


Other highlights of the conven- 


tion included: 
“A breakfast meeting at whic 


dealers participated in an amus- 
by | ing “school days” comedy playle 
| Talks by James C. Moore, NADA} 
and Tom Collins, | 
|publicity director for the City Na- 


|general counsel, 


|tional Bank, Kansas City. 


Assn. 
here, are: 


“show boat,” 


“southern 


ings included an equipment exhibit, 
a band concert by 
Orangeburg high school band 
and the 246th Army band of New- 
hospitality” 
board of directors’ 


Retiring President J. A. Cochran, 


at 


E. H. Gaines, of | vention sessions. 


Miller to Head 
‘Body Makers 


ATLANTIC CITY. 
elected by the National Truck Body 
Manufacturers and Distributors 
convention 


the annual 


New officers 


E. E. Miller, DeKalb Commercial 


Body Corp., DeKalb, III, 


president; 


G. W. Way, Hughes Keenan Corp., 


h 
t. 


Delaware, 
Fearson S. Meeks, 
|Son, Washington, D. C., 
| treasurer. 


O., 
S. 


vice-president, 


and 


J. Meeks & 
secretary- 


These officers replace G. W. Way, 


Products Co., 


| who was president, and G. E. Herr, 
Marion Metal 


who 


The appearance at several con-|was vice-president. Meeks was re- 
vention functions of Coleen Kay|elected secretary-treasurer, 
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N. J. Parley Asks 24-Month ewe Torii 60 


Better Selling Pacts 
Urged for Dealers 


(Continued from Page 3) 


less steel. Nickel stainless has “dis- 


appeared,” he reported, and sharp 
cuts in chromium stainless are 
forthcoming. 


Rep. Charles Halleck (Rep., Ind.) 
told the parley that taxes will hit 
both large and small businesses 
harder. He said that Congress 
could have obtained greater econ- 
omies in non-military spending by 
the government, if such efforts had 
been supported by the people. 

“Too often such support is not 
forthcoming,” said Halleck. 
“There is far too much sentiment 
for cutting out the other fellow’s 
subsidy. Too many folks are all 
for economy, as long as you take 
the ‘me’ out of it.” 

Ray Chamberlain, NADA's~ con- 


vention manager, criticized the gov- 
ernment’s failure to rate automo- 
biles as essential to the nation’s 
economy. 

He complained that in the De- 
fense Transportation Administra- 
tion the “whole thinking is about 
trains, planes, boats, buses and 
trucks—very little about the inte 
automobile.” 

Robert Deo, NADA managing 
director, urged New Jersey dealers | 
to take a more active part in poli- 
tics at all levels, He said that in| 





many cases automobile dealers 
don’t even exercise their voting 
privilege. 

















Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad; 
vise all respondents if and whén fhéir 
wants have been fulfilled. A post=card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 
— 
HELP WANTED 


WIDELY KNOWN MANUFACTURER of 
funeral cars and ambulances, custom 
built on Cadillac commercial chassis, has 
distributorship open in established terri- 
tory comprising state of Texas and part 
of Louisiana. Would prefer a Texan. Ex- 
cellent opportunity for an aggressive 
man, experienced in new and used car 
sales to earn upwards of $10,000 per 
year at a very modest capital invest- 
ment. Factory maintains productive pro- 
gram of national advertising and direct 
mail promotion. Send us a resume of 
your experience and personal informa- 
tion. Enclose a good snapshot. Address 
Box 5512, c/o Automotive News, De- 
troit 26. vt 

iF YOU KNOW the seat cover manufac- 

turing field from border to border, and 
if you are strong enough to represent 
one of the best-known, nationally adver- 
tised brands in modern trim materials, 
we have an interesting and lucrative 
full-time sales job for you. Must travel. 
Write fully, references. Box 5511, c/o 
Automotive News, Detroit 26. 


Active Partner Wanted 


General Motors dealership in a growing 
single dealer, New England City of 50,000, 
adjacent to a large metropolitan area. 
Operated by a long established, soundly 
capitalized dealer. At present operating 
three new dealerships, showing healthy 
profits. 

This is a real opportunity for a go-getter 
with management and sales ability, who 
is not afraid to work. 

| am interested in a square shooter of 
initiative and character, preferably be- 
tween the ages of 30 to 45 years, above 
capital investment ability. 

If you are the man, arrangements can be 
made to purchase up to one-half interest 
out of profits. 

Write your complete history and _ back- 
ground in your first letter, including a 
recent photograph within the past year. 
All replies will be held in strictest confi- 
dence. 


Box 5510, c/o Automotive News 
Detroit 26 


POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted eds are accepted at half regular 
rates, namely: 9 cents per word for each 
Insertion. sh in advance. (Half-rate 
does not apply to display ads in this 
section.) 









MANAGER or sales manager. 
manager | 
Motors dealer- 


GENERAL 
Presently employed as general 
of large volume General 
ship; also served several years as 
sales manager of this organization. Over 
20 years’ experience in wholesale and re- 
tail automobile business. For reasons of 
family health, must move west. 
area preferred. Have proven ability to 
get results in sales or supervise entire 
operation profitably. Permanent connec- 
tion wanted. Box 5503, c/o 
News, Detroit 26. 





-- Te 








Denver | 


Automotive | 


| chises located throughout the United States. | 





GENERAL MANAGER thoroughly famil- | 


far in every respect with large new or 
used-car operation. Have supervised vol- 
ume wholesale and retail parts and serv- 
ice activity. Also well versed on business 
management. Can furnish best of refer- 
ences from associates of ‘‘Big Three’’ 
operations as a well qualified manager. 
Age 41, married, college graduate, excel- 
lent health. Will consider part ownership. 
Box 5484, c/o Automotive News, De- 
troit 26. 

TRUCK MANAGER, retail or wholesale, 
twelve years’ experience, desires immedi- 
ate permanent connection. Will make per- 
sonal contact. F. T. Dana, 3102 Tilfer 
8t., Houston, Texas. 


POSITION WANTE D 





YOUNG, AGGRESSIVE MANAGER of 
1,000 new car/truck agency wants new 
job or opportunity to buy into dealership. 
Ford or Chevrolet, south or southeast 
preferred, Thoroughly experienced in both 
sales and business management all 
phases of dealer’s operation. Excellent | 
references. Would need minimum 30 days | 
to be available. Write Box 5522, c/o 
Automotive News, Detroit 26. 

EXP ERIENCED TRUCK MANAGER de- 


sires permanent position with company on 
share-profit basis. Fifteen years’ experi- 
ence, retail and wholesale. Age 41, mar- 
ried, excellent health, sober and con- | 
scientious, Box 5495, c/o Automotive 
News, Detroit 26. 
REPRESENTATIVE for manufacturer or 
large parts wholesalers. years’ parts 
experience. G.M. and Chrysler. Capable 
of management. Best of references. Box 
5513, c/o Automotive News, Detroit _ 26. 


ACCOUNTANT-ASSISTANT General Man- 
ager desires change—prefer in south or 
west. Seventeen years’ GM _ experience, 
covering all phases of dealer operation. 
For further details write Box 5514, c/o 
Automotive News, Detroit | 26. 


SERVICE MANAGER —36 years old, mar- 
ried, will relocate, Experienced, has know 
how with G.M.C. and Ford dealers. 
Available October 15th. Prefer perma- 
nent deal. All replies promptly acknowl- | 
edged. Box 5502, c/o Automotive News, 
Detroit 26. 


MANAGER 








25 











ee sien at 
General or Sales, married, 39 | 
years old. Presently employed as gen- 
eral sales manager for very successful 
large factory branch at fixed salary. 
Volume minded, efficient closer. Used 
ears and trucks no problem. Box 5515, 
c/o Automotive News, Detroit 26. | 


FL ORIDA DEALERS! “Do you need an 
experienced automotive accountant? Mar- | 
ried, two children. Box 5506, c/o Auto- | 
motive News, Detroit 26. 


____ DEALERSHIPS AVAILABLE | 
WELL ESTABLISHED AGENCY, now 
handling Buick; Missouri town 8,000; 


modern building can be bought or leased. 
Excellent shop equipment. Grossing $300, - 














000 yearly, priced at $30,000 including 
parts inventory of $20,000. McHugh, 
Inc., Realtors, R. A. Long Bldg., Kansas 
City, Mo. 

DEAL ERSHIP > FOR SAL E, now handling | 
GMC truck and DeSoto-Plymouth. Un- 


usual profit opportunity in Rio Grande 
Valley, Texas. Rather large investment in | 
property, building and business. Will 
lease property and sell business at sacri- | 
fice. Illness reason for selling. Box 5509, 
c/o Automotive News, Detroit 26. 
MIDWEST INDEPENDENT franchise 
available, Will sell 375 new cars; $1,- 
250,000 gross sales per year. Long term 


|BIG THREE medium | 





lease—real opportunity for profit.’ Will 
sell half or all. Box 5520, c/o Automo- 
tive News, Detroit 26. 

DEALERSHIP FOR SALE, now handling | 
Kaiser-Frazer. A good paying business. | 
Building for sale or lease, located in cen- 
tral New Jersey. Must sacrifice on ac- | 
count of health. Box 5501, c/o Automo- 
tive News, Detroit 26. 

AVAILABLE NOW 
ling Kaiser-Frazer, 
of Florida, 50,000 








Dealership, now hand- 
in city on east coast 
population. For fur- 
ther information, address Box 5521, c/o| 
Automotive News, Detroit 26. | 
200 CAR CONTRACT, handling Dodge- | 
Plymouth, Ohio county seat town—8,000 
population. Good money maker. Box 5508, 








c/o Automotive News, Detroit 26. 
| 
AUTO AGENCIES 
Large, medium and small ‘Big Three" fran- 


Write for brochure. 


DAVID JARET CO. 


Established Over 28 Years 
150 Montague Street Brooklyn 2, N. Y. 
ULster 2-5600 








WHEN BUYING or SELLING 
an 
AUTOMOBILE DEALERSHIP 


Consult a Specialist 
LEO J. KLEM 


8430 W. McNichols Rd. Detroit 21, Mich. 





CLASSIFIED WANT AD DEPARTMENT 








Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 


California. Low Rates: 


at regular rates, but if signed ‘Box No. 
lar ($1) per insertion for address and extra service as replies are forwarded, 
$9.80 per inch, per insertion. 
AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, 


tht OY 1h 
WANT AD DEPT., 


DEALERSHIPS AVAILABLE 


$16,000 CASH BUYS complete dealership. 
Equipment, parts, etc., over $25,000. 
Profits: 1946, $13,772; 1947—$20,213, 
1948-—-$16,543; 1949-—$8,630; 1950—§$14,- 
997. Retiring on inheritance. Handling 
Nash, located in Idaho’s richest farming 
community, county seat, University of 
Idaho, trade area over 50,000. Rich and 
stable locality, Contact owner, E. K. 
Francisco, 105 South Main, Moscow, 
Idaho. 


INDEPENDENT DEALERSHIP, 


with ex- 


cellent location and very low overhead, 
now available in northwestern Ohio city. 
For complete details write Box 5523, c/o 
Automotive News, Detroit 26. 
DEALERSHIPS WANTED 
DEALERSHIPS—Buyers - Sellers. We spe- 
cialize in automobile dealerships and 
handle all matters confidentially. Have 
qualified buyers with experience and 


financial responsibility, some already ap- 


proved by the ‘Big Three.’’ 


Inc., Realtors, Long Bldg., Kansas City, 
Mo. ‘‘Our business is to sell your busi- 
ness.’’ 





NEW CAR DEALERSHIP, 
est desired. One of ‘‘Big Three’’ 
or 200 units. Ample capital, I am 33 
years old with 12 years’ experience and 
free to travel. Box 5498, 
tive News, Detroit 26. 

GREATER BOSTON ONLY. One of ‘‘Big 
Three,’’ unlimited capital, factory ap- 
proval assured. All replies confidential. 
Box 5516, c/o Automotive News, De- 
troit 26. 


size franchise in 
Interested in complete or 
Factory approval as- 





western city. 
partial ownership. 





sured, Reply in confidence. Box 5488, 
c/o Automotive News, Detroit 26. 

WE WANT TO BUY or manage G.M. 
dealership of not less than 60 car con- 
tract, Experienced in all departments. 
Box 5518, c/o Automotive News, De- | 
troit 26. 


WANTED DEALERSHIP—Ford or General 
Motors 300 car contract and up. Ade- 
quate finances. Factory approval assured. 


Box 5519, c/o Automotive News, De- 
troit 26. | 
PART INTEREST in Florida dealership | 


by accountant qualified to assume busi- 
ness management. Box 5507, c/o Auto- 
motive News, Detroit 26. 


DEALERSHIP WANTED. One of 
Three.’’ At least 300 cars per year. Fac- 
tory approval assured. Box 5479, c/o Au- 
tomotive News, Detroit 26. 


DeSOTO-CHRYSLER 
DEALERSHIP WANTED 


in single dealer town over 75,000. 
All replies confidential. 
Write or Wire 
Box 5483, c/o Automotive News, 








Detroit 26 





BIG THREE DEALERSHIP wanted within 
50 miles New York City. Hammond, 54 
Riverside Dr., New York, N. me 
WAtkins 4-6754. 

DEALERSHIP WANTED. 
or Ford franchise in northern Indiana, 
Ohio, Illinois or southern Michigan. 
Minimum 100 units. Have factory ap- 
proval. Box 5499, c/o Automotive News, 
Detroit 26. 





| AM AN INTERMEDIATE DEALER 


one-half inter- | 
with 100 | 


“Big | 


McHugh, | 


EIGHTEEN CENTS 
ET Me Pee ltt) ti ee ee benefit of our employing read- 
ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 
Ee 





c/o Automo- 





Lincoln-Mercury | 


| believe, | have the knowledge and ex: | 


The 
light. 


perience to step up with the class. 
factory has given me the green 


FORD OR G.M. 
Box 5491, c/o Automotive News 


Detroit 26 





G.M. DEALERSHIP WANTED in 
Louisiana, Alabama, Georgia or Florida. 
Cash for your assets real and intangible. 
Buy outright or active interest. Minimum 
100 units. Qualified. 





Box 5517, c/o Automotive News, De- 
troit 26. 
DEALERSHIP WANTED 
ONE OF BIG THREE 
100 to 350 car franchise. Ample capital and 
| experience necessary to assure factory ap- 
proval. Replies confidential. 
Box 5525, c/o Automotive News, Detroit 26 





DEALER SERVICES 


INVENTORY SERVICE 


Parts Accessories 
Large and Small Dealerships 


Inventories taken, price extended and sum 
marized within 24 hours. Expert partsmen do 
all the work. Accurate, unbiased and confi 
dential. Inventories accepted by all account- 
ants and by the government. 


ALLIED INVENTORY CO., INC. 
6750 Stony Island Avenue, Chicago 49, IHinois 
MUseum 4,3500 


224 E. 38th St., New York 16, N. Y. 
Murray Hill 2-0064 











Texas, 


| 


Replies confidential. | 








(18c) 


in care of Automotive 





DEALER SERVICES 








INVENTORY SERVICE 


Parts and Accessories Depts. | 
Full-time experts. No pickup, part-time help, | 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced | 
organization —in business since 1939. Free | 
booklet on Parts Department operation sent | 
on request. Call or write for service details. | 

Automotive Inventory Service Co. 
9900 Freeland, Detroit 27, Mich. WE 3-644 





INVENTORY SERVICE for all auto deal- | 
ers—-our crews consist of parts man in- 
ventory specialists for your kind of fran- | 
chise. Our inventories are unbiased and 
used to buy or sell dealerships. We are | 
nationally recognized for fine workman- 
ship. Phone, wire, write Bill Talbot, Tal- 
bot’s Automobile Dealers Inventory Serv- 


ice, 124 South Woodward, Birmingham, 
Michigan, or 4690 Newport, Detroit. 
Phone Midwest 4-5355. | 


REPRESENTATIVES WANTED _| 








SALES REPRESENTATIVES 
WANTED 


This Corporation requires regional sales 
representatives to sell direct to the auto 
servicing industry a new and essential 
Electronic Ignition Tester developed for 
the auto market. The product is a must for 
any reputable service operation. 





Write, stating territory and present 
product lines 


BEAM INSTRUMENTS 
CORPORATION 


350 Fifth Avenue New York 1, N. Y. 








USED CARS FOR SALE 


—AUTO— 
AUCTION 


wont 








HORSEHEADS, NEW YORK 
EVERY FRIDAY 


DANVILLE, PENNA. 
EVERY WEDNESDAY 


You will always find real action at 


both these auctions. 


R. D. WEST, PROP. 
Jos. E. Johnson Tex Rickard 


Auctioneers 


AUTO AUCTION 


TIM ANSPACH 


"Midway", Stop 20 
Albany-Schenectady Road 
ALBANY, N.Y. 
(For Dealers Only) 


EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 


THE TUESDAY SALE — 11:30 A. M. 
FORT WAYNE 
AUTO AUCTION 


—DEALERS ONLY— 


(In the Heart of the Nation) 


-1254 
Phones: E 23:3 


Open all night, Monday night 
No Reservations 


Operated by Cari E. Marker 
|324 W. Main St. Ft. Wayne, Ind. 








KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 





INDIANAPOLIS, INDIANA 
Art Grandi, Auctioneer 
915 N. Illinois St. Phone Lincoln 5383 





PER WORD for each insertion. Cash in advance. Position 


Saratoga 7-2300 








add One Dol- 
bur 


Detroit 26, Mich.” 
Py Dt eto B A 


Ri 


unopened, 


MICH. 





| | 


ATTENTION DEALERS ! ! 
SPECIALIZING IN THE SALE 
OF EX-TAXIS 
Excellent Bodies — Good Motors 
1 to 500 
Plymouths - Fords - Chevrolets 
Buy Now At Low Prices 
THE R. A. AGENCY 
54th and Lindbergh Boulevard 
(Below Woodland Avenue) 
Philadelphia 43, Pennsylvania 


MORRIS FREEDMAN, Mgr. 


Sherwood 7-1700 


Herbert J. Cole 
Evergreen 2-0400 


Largo: 


Flanc 








CARS WANTED 
WANTED—New Oldsmobiles, Chevrolets, 
Cadillacs. No trouble. Authorized dealer 
Top price. We guarantee that these cars 
will not be re-sold above O.P.S. ceiling 
prices. Phone, wire, write. Pearl Motor 
Co., Inc., Anna, III. 








New 1951 
BUICK 


Specials - Supers - Roadmasters 


2-Doors 4-Doors 


PONTIAC 


2-Doors 


We Will Pay 


$200 over factory invoice. 


“We guarantee that these cars will not é 
be re-sold above O.P.S. ceiling prices.’ 


A. E. Chenoweth 


Chenoweth Motor Co., Inc. 
XENIA, OHIO PHONE 1770 
Buick-Pontiac Factory Franchise Dealer 





4-Doors 











IN MEXICO CITY 
USED CAR DEALER 
WANTS TO BUY 
1949 or 1950 Used Chevrolet 


ex-taxis for export 


III 


Only interested in Chevrolets 


MATUTE MOTORS 


Jalisco 108 Mexico City 





ACCESSORIES WANTED a 





We Pay 


for surplas 


CHRYSLER PARTS, ENGINES, 
& ACCESSORIES o 


FOR Plymouth, Dodge, 
DeSoto & Chrysler Cars 
ACT QUICKLY !! 


DEXTER MOTORS 
PARTS DEPT. 


Ist Ave. & 98th St. N.Y. C., NM. Y. 
SAcramento 2-7600 








AUTOMOTIVE NEWS 
WANT ADS GET RESULTS 














gr. 
-1700 


rolets, 
ealer 
> cars 
eiling 
Motor 


ers 


5e. 


not 
ps." 

















PARTS FOR SALE | 


BUICK PARTS 


“WORLD'S LARGEST DEALER 


OF GENUINE BUICK PARTS" 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts . . Same Day Service 
On Mail Orders and Inquiries. | 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP” 





\\| 


1000 S. Wabash Avenue 
CHICAGO 5, ILL. 
All Phones WAbash 2-1030 











Genuine Oldsmobile Parts 


Largest Olds parts wholesalers in the middle 
west. Shipments made promptly. 


GREBE OLDS | 
3400 S. Kingshighway | 
Flanders 0800 St. Louis 9, Mo. 


| 
| 





Oldsmobile 


Parts 
24-HOUR DELIVERY SERVICE 


@ 
WRITE — PHONE — WIRE 


for USED CARS 
WHOLESALE 


Late Models at Two Big 
Locations 


Gage & Drummy, Inc. 


21710 WOODWARD AVENUE 
DETROIT 20, MICHIGAN 


JORDAN 4-6332 


The Dealer's Market Place! 


BUY IT! 
SELL IT! 
TRADE IT! 


HIRE HELP! 


Through 


AUTOMOTIVE NEWS 180437 cushion, 185015 hose, 189888 coupling, 
195999 spring, 266937 weatherstrip, 674993 
insulator. Write, wire or phone 


Classified Want Ads 





—ATTENTION— 


Middle West Che 


Our market exceeds our factory allotment. We will buy new 


1951 passenger cars at $150. 
models) over your invoice. 


Replies strictly confidential. Wir 


cash or certified check and refer you to any Dallas banker 


or Dun-Bradstreet. 


‘‘We guarantee that these cars will not be re-sold above O.P.S. 


ceiling prices.” 


Felix Doran, Jr. 
Frank Stone, 


DORAN CHEVROLET, INC. 


2222 Main Street 
Dallas, 











4016 Allston Avenue 





| 
| PONTIAC. Hard-to-get body and fender | 


Following items 33'/,% below dealer price: 


873 Virginia Avenue 


AUTOMOTIVE NEWS, OCTOBER 8, 1951 


PARTS FOR SALE 


BUICK 


WHOLESALE PARTS 


ONE OF THE EAST'S LARGEST 
INVENTORIES 


Same Day Service on Mail Orders or 
Phone Calls—All Shipments C.O.D. 


PHONE PARTS DEPT. — CIRCLE 5-5910 
521 W. 57TH ST. 


USED CARS AT 
WHOLESALE 


Always a Fine Supply 
of Late Models 


Write, Phone or Wire 
JOHN MINTZER, USED CAR MGR. 
PLAZA 7-7800 
BROADWAY AT 55th ST. 


MONARCH BUICK CO.., Inc. 


“Buick's Largest Dealership” 
New York 19, New York 


PONTIAC PARTS 


TRY US FOR ALL GM PARTS 
Shipped Anywhere 


Write — Phone — Wire 


Franklin Weber Pontiac 


6101-25 N. Clark St., Chicago 26, Ill. 


Direct Phone Ambassador 2-7117 





Pre-Inventory Sale 


FORD PARTS 


Many Parts at Cost or Less 
Write for Surplus List 


Inventory Must Be Reduced 50% | 


Phone—Write—Wire 


TRANTER-WILLIAMS 
MOTORS, INC. 
Cincinnati 9, Ohio 


Melrose 7275 


parts for Pontiac and related GM cars. | 
Immediate shipment anywhere. Call 
Trenton 4-5194, Stacy Trent Pontiac, 
224-236 W. Hanover, Trenton, N. J | 


GENUINE STUDEBAKER PARTS 
513229 Thermostat 
DEALER PRICE—95c OUR PRICE—70c 


JAMES R. CULLEY 
Indianapolis, Indiana 
Phone FR 4350 





vrolet Dealers ! ! 


00 to $250.00 (according to 


e or write quick. We pay by 


Mike Doran 
Gen'l Mor. 


Phone PRospect 5141 
Texas 


| WASH RACKS 


PARTS FOR SALE 


PRECISION REBUILT 


| HYDRA-MATIC 
| TRANSMISSIONS 








DYNAMOMETER TESTED 


| Performance guaranteed equivalent to a 
new unit. 
Also complete stock of CONVENTIONAL 
| TRANSMISSIONS. 
| Catalog sent on request. SHIPPED ANY- 
| WHERE—SAME DAY. 

Write—Phone—-Wire 
Ace Automotive Products 


5416 N. Broadway Chicago 40, Illinois 
Phone: Longbeach 1-1773 





PARTS WANTED 


WANTED TO BUY. Hercules Diesel en- 
gine, model ‘‘DOOD"’ or other, which fits 
Ford truck. State condition and best 
price. Brown Auto Parts, Carey, Ohio. 

TRUCKS FOR SALE 

FOR SALE—Dodge 1%-ton COE chassis 
and cab, model B3GM 161’’ WB, 7/50x20 
8 ply tires, booster brakes—-$100 over 
dealer invoice. For Sale—Dodge 2-ton 
COE chassis and cab, model B3HHM 





161'' WB, 8/25x20 10 ply _ tires—$100 
over dealer invoice. Kroll Motors, Chi- 
cago, Ill. 


FOR SALE—Holmes wrecker, military type 
W-45, heavy duty, jumbo size, mounted 
1947 Chevrolet 2-ton truck, 179’’ wheel 
base. Everything good condition. Davis 
Chevrolet, Inc., Borger, Texas, 

1949 DODGE 1%-ton truck, with §8-ton 
Manley wrecker, swinging booms, out- 
riggers, cradle, 375 feet of cable on one 

drum, 100 feet on other drum. All power 

operated, ready for service. 8,300 miles 
on truck. Price $3,200. Charles E. Wood- 

house, Cohocton St., Naples, N. Y. 


TRUCKS WANTED 


Any 
condition, pay top dollar. Write, phone 
or call Hi 5-3838, C. Van Hattem Mo- 
tors, 3300 W. 111th St., Chicago 43, Ill. 


BUSES FOR SALE 


FOR SALE. Two International school 
buses, 54 passenger, fully equipped. 
Write P. O. Box 132 or Telephone 3-6798 
Spartanburg, S. C. 


BUSES FOR SALE. Late model used and 
new school buses, 36, 48, 54 and 60 pas- 
senger. National Bus Sales Co., Inc., 101 
N. 33rd St., Philade!phia 4, Pa. 
2-TAOA 

SHOP EQUIPMENT FOR SALE 


FOR SALE. Sun Master motor tester and 
master distributor tester, complete with 
accessories. Both late models in excel- 
lent condition. Original price $1,180. Will 
sell for $909 at once. Reason—army 


| WANTED. Army or civilian Jeeps. 


BAring 


call. Box 5524, c/o Automotive News, 
Detroit 26. 
COMPLETE SET Kaiser-Frazer _ signs. 


Building sign, service sign. Two window 
signs crated ready to ship. Cost $500, 
will take $250 cash. Matthew Lucas, 
2634 Detroit Rd., Algonac, Michigan. 


FOR SALE 
1948 Clayton Dynamometer 
Model - R243 


With all Sun Meters in cabinet makes. 
Very compact unit. 


This unit was used very little. 
Ben Feferman Motor Sales 
Corp. 

SOUTH BEND, INDIANA 











LOOK! 


Your shop NEEDS the new ATI DUAL WHEEL 
DOLLY. Saves time, temper and backaches 
removing and replacing dual wheels and tires 
on trucks. $20.50 f.o.b. Hatboro, Pa. 


Alexander-Tagg Industries, Inc. 
Dept. F Hatboro, Pa. 








One—Model No. FT3 
Federal Neon Sign 
Tubular illumination, 12’8” high, 5’10” at 


maximum width. For Sale. ew and in 
original crate. 
COST—$320 NOW—$290 


L. H. HALL MOTOR CO. 
314 Jackson St. Wausau, Wis. 





ANTIQUE CARS FOR SALE 


FOR SALE. Antique Chrysler roadster, 
1926 model ‘‘60’’ original motor. Car is 
perfect in appearance and mechanical 


condition. Price $500. Craigo Motors, 
Chrysler Dealer, Box 1116, Jackson, Miss. 





MISCELLANEOUS 


and garages. 
price on Kuick white 











WANTED 


ANY QUANTITY 
NEW 1951 BUICKS 


‘‘We guarantee that these cars will not be re-sold 
above O.P.S. ceiling prices.” 


PEPPER & POTTER, INC. 


Buick Dealer 


125 Flatbush Ave. Ext. 


MAIN 4-8306 





TO BUY 


Brooklyn, New York 





Bulk only—50 pound pails. 
pounds—15 cents per pound. Over 250 
pounds—13 cents per pound. Order now. 
Direct from factory or send for a free 
sample. Money back guarantee. Kuick 
Chemicals Co., 1762 Main St., Buffalo 9, 
NN. F 





|1,000 EMBOSSED BUSINESS cards—$3.95 


Write for free samples and 
State Printing Service, Dept. 
West 34 St., New York 1, 


postpaid. 
style chart. 
1601, 200 
| At 

HAVE FOR SALE. New Dodge power 
wagon. Rear belt pully, drive shafts, 
power take off and government stand- 
ard equipment. $125 cash F.O.B. Cosimo 
Rizzo, Liberty, Texas. 


CONVERTIBLE TOPS. Ready made for 

immediate installation. Also, front wood 
Send for free catalogue. 
278 Cambridge St., 








bows available. 
Boston Big Buck, 
Boston, Mass. 


ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce S8t.. 
Lynchburg, Virginia. 





1910 OAKLAND ROADSTER. Completely | 
restored. Bruce Carter, Montpelier, Ohio. | 


Reduced | 
wall tire cleaner. | 
Under 250 | 








| 


Opening Date—October 3rd, 1951 


AUTO AUCTION 


LAWSON and RAMP, INC. 


4501 W. 16th St. 


Indianapolis, Indiana 
Telephone Belmont 9546 


Across the Street From the 500 Mile Speedway 


Buyers! All cars guaranteed by the consignor, backed by us 
against cracked blocks, bad transmissions, differentials, taxi- 
cabs or police cars. 


Sellers! We will write our checks for all cars sold. 


For References: Call any bank or finance company in Indianapolis. 


Over Four Years of Auction Experience 


Ovvned and Operated by 
George Lawson and John Ramp 


CHEVROLET DEALERS 
Within 600 Miles of Our Agency 


We are in need of new 1951 Chevrolets of all body styles and 
models, with and without Powerglide. We will pay 12% above 
your factory invoice cost by cash or certified check. All sales 
will be made in our regular retail market at regular prices. 
Replies strictly confidential. ‘‘We guarantee that these cars will 
not be re-sold above O.P.S. ceiling prices." 

Write, Phone or Wire Chevrolet Dealer Since 1924 


DARRELL JOHNSON 


121 E. HILL STREET THOMSON, GEORGIA 


PHONE 770-771 


AVAILABLE! 
NEW CAR FRANCHISES 


In California and other Western States. One of the OLDEST 
MANUFACTURERS IN THE AUTOMOBILE BUSINESS is in the 
process of expanding its line of motor vehicles. Several metro- 
politan and single dealer towns are available. These franchises 
are NOT for sale. They will be awarded FREE to the first appli- 
cants who qualify. Write today in confidence. State locations 
in which you are interested. Write: 


Box 5526, c/o Automotive News, Detroit 26 


91 

















WANTED TO BUY 
ANY QUANTITY 
NEW 1951 DeSOTOS & PLYMOUTHS 


“‘We guarantee that these cars will not be re-sold 
above O.P.S. ceiling prices.” 


WEST DEARBORN MOTOR SALES, INC. 


Authorized DeSoto-Plymouth Dealer 


21732 MICHIGAN DEARBORN, MICH. 


LOGAN 2-4330 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached [_] or send bill [_] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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ar Reading Time: | min., 42 sec. 
ln “4. ‘The men in the service pits may get no medals 
ae ey ts ; merry 
ee fe, \ w* e « « but their work shows up at the finish! 
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Es “Ah ““Our family farm' was hardly big enough to offer a 
qari : living for my two older brothers let alone provide a 
8 a sy futuré for me,’ Marty Denton, successful automobile 
3 % iG R ‘ -* " dealér, recalls today. “Because they did all the heavy 
. A ere” work, I became the machinery repair man. Probably 
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that’s why I got a set of books on automobile mechanics 
one Christmas.” 
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These sales were important enough to win him a 
profit-sharing agreement as a service manager with one 
of the biggest dealers in the state. 


Marty worked, watched, learned, and saved his 
money. And before many years had passed, a long-cher- 
ished dream came true. On a visit to Detroit, Chrysler 
factory officials, after careful investigation, accepted his 
application for a dealership, and in short order, the years 
of toil earned the great reward, the big sign was hoisted 
over “DENTON MOTOR SALES, CHRYSLER-PLYM- 
OUTH DEALERS.” 





Marty all but learned his prized books by heart. 
When the chores were done and it was too dark to work 
on the machinery, the lamp burned late above the kitchen 
table as Marty absorbed the fascinating mysteries of 
internal combustion engines. And he soon was using the 
knowledge he gained. At eighteen he left the farm for a 
job as helper in a garage owned by a famous race driver. 
Under this expert guidance, Marty advanced rapidly in 
ability. His long hours of study were paying off. “In this 
world,” his race-driver boss often told him, “you win the 
races in the pits. If your car is serviced right, anyone can 
do the steering.” 

**Perhaps that is putting it a little strong,” 
Marty adds, “but I soon found that in the gar- 
age as in the race track pits, it does take good 
service to win. A satisfied customer comes back 
and brings more customers with him.” 


Ten years later, Marty started in for him- 
self. His reputation for service had won so 
many friends, his garage was a success from 
the start. His opinion carried so much weight with these 
car owners that they were constantly asking his advice 
when they bought cars. 





“In a business like this, which plays such an impor- 
tant part in the prosperity of America,” Marty sums it 
up, “I figure you can’t go wrong if you use sound prin- 
ciples. All business is a race against tough competition. 












My answer is get a fine car, then back it 
with the best in service. There’s no better 
formula for a successful future.” 


Write for our free booklet containing a 
number of these stories of accomplishments 
by enterprising men. Chrysler 
Corporation, 341 Massachusetts 
Ave., Highland Park 3, Mich. 
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